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FORWARD-LOOKING STATEMENTS

Non-GAAP Financial Measures

Statements included herein that are not historical in nature, are intended to be, and are hereby identified as “forward- looking statements” for purposes of the safe harbor provided by Section
21E of the Securities Exchange Act of 1934, as amended. In addition, the Company and its representatives may from time to time make other oral or written statements that are also “forward-
looking statements.” Words such as “achieve,” “believe,” “can,” “continue,” “continuing,” “could,” “deliver,” “enhance,” “expect,” “forecast,” “focus,” “future,” “goal,” “guidance,”
“improvement,” “likely,” “may,” “might,” “ongoing,” “outlook,” “plan,” “project,” “projected,” “remain,” “seek,” “should,” “strategy,” “target,” “will,” “would,” “working,” or the negative
thereof, and similar expressions identify forward-looking statements.

Forward-looking statements in this communication include statements regarding, but not limited to: the Company’s future operating and financial performance, including full year 2026
outlook and the anticipated drivers thereof and cash flow in 2026; the Company’s ability to improve its competitive position and drive cost savings, including through its profitability
performance plan; price/cost, customer demand and volume outlook; the continued focus on planned structural and operational savings actions to achieve long-term margin improvement
goals; the effectiveness of and expected benefits from the Company’s strategy and strategic initiatives, including with respect to sustainable growth, margin improvement, and capital
allocation; the expected timing, capacity increases, benefits and other effects associated with new or expanded facilities; the effects of the changing macroeconomic and geopolitical
environment, including trade policies and tariffs, market conditions, inflation and interest costs on the Company, its supply chain and its customers, and the Company’s ability to manage risks
related thereto; and the Company’s ability to execute through economic cycles and reduce debt, generate long-term shareholder value and return capital to shareholders. Such forward-
looking statements are based on current expectations, estimates and projections about our industry, management’s beliefs and certain assumptions made by management. Such information
includes, without limitation, discussions as to guidance and other estimates, perceived opportunities, expectations, beliefs, plans, strategies, goals and objectives concerning our future
financial and operating performance. These statements are not guarantees of future performance and are subject to certain risks, uncertainties and assumptions that are difficult to
predict. Therefore, actual results may differ materially from those expressed or forecasted in such forward-looking statements.

Such risks, uncertainties and assumptions include, without limitation, those related to: the Company’s ability to execute on its strategy, including with respect to the integration of the Eviosys
operations, divestitures, cost management, productivity improvements, restructuring and capital expenditures, and achieve the benefits it expects therefrom; conditions in the credit markets;
the ability to retain key employees and successfully integrate Eviosys; the ability to realize estimated cost savings, synergies or other anticipated benefits of the Eviosys acquisition, or that
such benefits may take longer to realize than expected; diversion of management’s attention; the potential impact of the consummation of the Eviosys acquisition on relationships with clients
and other third parties; lower-than-projected financial performance of the Company’s European business, including as a result of loss or reduction in business from key customers, changes in
our pricing model, or adverse changes in the macroeconomic or competitive environment in European markets; risks related to the impairment of goodwill and other intangible; the operation
of new manufacturing capabilities; the Company’s ability to achieve anticipated cost and energy savings; the availability, transportation and pricing of raw materials, energy and transportation,
including the impact of changes in tariff or other trade policies or sanctions and escalating trade wars, and the impact of war, general regional instability and other geopolitical tensions (such
as the ongoing conflicts between Russia and Ukraine and in the Middle East, the potential escalation of tensions between China and Taiwan and recent events in Venezuela), and the
Company’s ability to continue to pass raw material, energy and transportation price increases and surcharges through to customers or otherwise manage these commaodity pricing risks; the
costs of labor; the effects of inflation, changes related to tariffs or other trade policies and global regulations, as well as the overall uncertainty surrounding international trade relations;
fluctuations in consumer demand, volume softness, and other macroeconomic factors on the Company and the industries in which it operates and that it serves; the impact of changing laws
and regulations, in the United States, on the Company; the Company’s ability to meet its environmental, sustainability and similar goals and other social and governance goals, including
challenges in implementation thereof; natural disasters, severe weather events, and other unexpected disruptions to facility operations; and the other risks, uncertainties and assumptions
discussed in the Company’s filings with the Securities and Exchange Commission, including its most recent reports on Forms 10-K and 10-Q, particularly under the heading “Risk Factors.” The
Company undertakes no obligation to publicly update or revise forward-looking statements, whether as a result of new information, future events or otherwise. In light of these risks,
uncertainties and assumptions, the forward-looking events discussed herein might not occur.

Information about the Company’s use of non-GAAP financial measures, why management believes presentation of non-GAAP financial measures provides useful information to investors
about the Company’s financial condition and results of operations, and the purposes for which management uses non-GAAP financial measures is included in the Company’s Annual Report
and on the Company’s website at investor.sonoco.com under Webcasts & Presentations, and Non-GAAP Reconciliations for the Q3 2026 Earnings Presentation. Pursuant to the requirements
of Regulation G, the Company has provided definitions of the non-GAAP measures discussed during this presentation as well as reconciliations of those measures to the most closely related
GAAP measure on its website at investor.sonoco.com.

This presentation does not constitute the solicitation of the purchase or sale of any securities.
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“During the third quarter, our businesses faced a combination of external challenges.
Drought conditions across parts of Europe and the U.S. impacted crop yields and
pressured food can demand, while the impact of inflation on raw materials, freight,
energy, and other operating costs exceeded our expectations. Through strong
productivity initiatives and rigorous cost control, our teams were able to mitigate a
significant portion of these impacts and deliver resilient operating results.” S
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sONoco @ $2.04B What Went Well

S INDUSTRIAL
Jrd Q uarter real EHE e OIVEEHINIES « Sales up 5% from PY driven by price

* Overall volume/mix slightly positive
2 0 2 6 R E S U LTS Adj. Operating Profit * Continued strong URB volumes (up 5.8% to PY)
SUMMARY -
o |

* NA URB trade tons up 9.8%; EMEA up

$268M

* NA Mills ran at 94%
Down 13% to PY

e . b * Reels netsalesup12%
argin 13.1%, down 140 bps
8 4 P  Total Productivity added $13M

CONSUMER

Adj. EBITDA * International Paper Can sales up 12%
G $352M » US Aerosol cans units up 7%

 Total Productivity up $28M
Down 9% to PY

Margin 17.2%, down 90 bps

Challenges

* Inflation hit operations harder than we
A Adj. EPS expected
R

e $27 million negative price/cost
$1 .67 headwind

* Raw materials, freight and ener
Down 13% to PY spiked : =

* Overall, volume/mix down (2%),

* Global Consumer down (3%)
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™ DYNAMIC
ENVIRONMENT

ELNin6 impacts pack season volumes

Raw Materials, Freight, Diesel, Energy



FREIGHT, FUEL AND RAW MATERIAL
COSTS ARE CLIMBING

Diesel Fuel

$6.51

$3.65

M Price before the Middle East
Conflict

m Current

OoCC

$115

$60

M Price before the Middle East
Conflict

m Current

Euro/USD
Exchange Rates

116

1.12

First Half of the Year Average

H Q4 Projected Average

Chasing inflation through 2026

Freight service costs up mid-teens
* Dieselcosts up 75%

Raw material and operating costs
continue to rise

e OCCup90%

* Energy, chemicals, coatings
and adhesives rose further

Euro/USD exchange rates flipped
in Q3
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“Our businesses once again generated strong cash flow in the third quarter, delivering
C F O $285 million despite seasonal working capital headwinds. Year-to-date cash flow
includes $103 million of one-time tax payments related to gains on our 2025 divestitures.
We continued to strengthen our balance sheet during the quarter, reducing total debt and
R E V I E W net debt by $162 million and $176 million, respectively, while successfully refinancing an
$800 million term loan. The refinancing extends our maturity profile and enhances our

financial flexibility, positioning us well to continue executing our capital allocation "
priorities while maintaining our investment grade credit ratings.” J

Paul Joachimczyk
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O3 2026 RESULTS SUMMARY

39 Quarter

‘ Segment : Operating
Revenue Adj. EBITDA j. Cash Flow

0000000000000 00 000000000006 0600 000000 00O0OCEOGEOOSOSGONO 0000000 O0OOCS
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-9%*

Margin 17.2%

*Prior-year third quarter results from the divested Thermosate bl lion of revenue, $18 million of EBITDA and 13 cents of EPS.
Excluding those results, third quarter 2026 revenue was down 0:5%, EB: acreased 4.3%, and EPS decreased 6.7%.




O3 ADJ. EPS BRIDGE
Q3 2026

$1.92
] $1.79 ($0.26)
($0.13) $0.12 $1.67
Q3 2025 Actual Divestiture Comparable Operational Non-Operational Profitability Q3 2026 Actual
Q32025 Performance

*Non-Operational includes favorable interest +$0.12, SG&A +$0.06, unfavorable tax rate ($0.04). D&A ($0.06), Factoring Fees ($0.01), and all other ($0.05).




CASH FLOW GENERATION

*Millions USD

Q 3 2 O 2 6 *Fav/(Unfav)

Q3 2026 Operating Cash Flow: $285 (-2%) Q32026 Free Cash Flow: $234 (+2%)
vs. Q3 2025: $292M vs. Q3 2025: $230M

$173 $176 $230 $237 $234

$86 $80 $16 $75 $99

- ($300) (s 428)* *driven by higher taxes paid
YOY (~$140M); $103M for sale
of divested businesses

Cash Flow
Generation ($M)

$268 $301 $285
mm Operating Cash Flow ($M) m

- Free Cash Flow ($M)

($368)

Q12023 Q22023 Q32023 Q12024 Q22024 Q32024 Q12025 Q22025 Q32025 Q12026 Q22026 Q32026

CAPITAL SPEND, NET

TAX EFFECTED EBITDA NET WORKING CAPITAL

Disciplined Investment

Timing Drags

Mixed Results

Market Slowdown

$(10)M less than Q3
2025; $(75M) YTD

«  $(30)M less than Q3
2025

*  Weakvolume drove e  $32M more than Q3 2025

$(10)M Cash from Q3
2025

Activity declines partially
offset by AR & INV
Growth




STRONG LIQUIDITY, BALANCE SHEET

Strong Access to Outstanding Pri-ncipal (% in millions)
Capital and Liquidit :
P o a 4 Debt Maturity Schedule

Investment grade credit rating £="°
Reduced net debt by $176M in Q3

0
"'3.4 Yo Cost of Debt*
1,500

BBB- S&P m Other

mTerm Loan

1,250

2,000

1,000 m Bonds

Baa3 Moody’s
BBB i

~$1.3B in total liquidity 0

537
500

26 27 28 29 30 31 32 33 34 35 36 37 38 39 40

(cash/revolver/commercial paper)

*Cost of Debt percentage includes the impact of EUR/USD cross-currency swaps
12



*Millions USD
*Fav/(Unfav)

Consumer Segment

SALES ($M) ADJ. EBITDA ($M)’
| @ . $260 @ }
$1,438 $1,396 ' $237

$244

18%

17%

Q32025 Q32026

Q32025 Q32026

e US Aerosol Cans volumes up 7%

* EMEAFish & Infant Formula volumes up >10%
* Higherthan expected energy & freight costs

* Accelerating footprint optimization

1) Q32025 Consumer Segment Adj. EBITDA of $244M is $260M of Consumer Segment Adj.
EBITDA net of Corporate Costs of $16M. See also Appendix Slide 24 in this presentation.

Q3 2026

SEGMENT RESULTS

W

Industrial Segment

SALES ($M) ADJ. EBITDA ($M)
$614 $646 $127 $122
Q3 2025 Q32026 Q32025 Q32026

Americas Mills operating with high utilization
NA URB volume in trade tons up 10%

Higher than expected energy & freight costs
Reels & Plastics growth remains strong



Structural
Transformation

$14M

Commercial
Excellence &
Operational
Improvement

$2M

Profitability
Performance

$16M

Annualized
Program Savings

N $24MVPQ

YTD PROFITABILITY PERFORMANCE

3Y Target
$150-200M

Q2 Q3 EST FY 2026 Target

Profitability trending in line with YTD Target

innualized Savings are 33% of minimum for 3Y Targt




Status Versus Revised FY2026

Q2 Guidance Guidance
Revenue Revised | $7.20B - $7.40B
Ad] EB evise .20B - $1. ’
FINANCIAL djusted EBITDA | Revised | $1.20B - $1.25B
OUTLOOK
Adjusted EPS Revised | $5.30 - $5.50
Operating Revised | $600M - $650M

Cash Flow




Of ALIGNING TO ONE
CONSUMER PACKAGING SEGMENT

Ernest Haynes Named Consumer Segme w\a?_c
|

New Global Consumer Team in Place

]

T

Accelerating Footprint Optimization

Focused on Driving Cost Recovery N L

Seeding Future Growth



2 INDUSTRIAL REMAINS RESILIENT

p Trade Tons Strong

e Mill Utilization rates to
~mid-90s

* Expect strong trade tons
volume in Q4

P Reels Demand
Remains Strong

Price/Cost and
Freight Recovery
Begins in Q4

and 2027




Of WE’RE LAGGING INFLATION,
o BUT NOT STANDING STILL

Actions We Are Taking

April URB price increase ($50/ton)
July URB price increase ($60/ton)

September EMEA URB price increase
(60 Euro/ton)

Freight surcharge opportunities




Automation In Reels Plants | Paper Can Growth Around the World

Q3 WAS A
CHALLENGE,
BUT OUR
OPPORTUNITIES
BEGIN NOW

, _ N7
~ ! \ Extraordinary P v lceno NES
‘A BIG DIFFERENCE iin the amount of fc ; 3 \ 2 = voyages Tins ¢ g ‘HEEI“" ‘wﬂﬁ;}i
Orbit™ now certified as ’ AN o 2

N - A “w.m:
Easy to Use & R [ ,,

: kuswiTea A
=
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Reumatiker

| P
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PACKAGING
AWARDS 2026
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APPENDIX

Quarter Ending: September 27, 2026
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Q3 FINANCIAL RESULTS
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cept EPS)

Q3 2026* Q3 2025** YoY % Chg

Net Sales $2,042 $2,131 (4%)

| Adj. OP

Adj. EBITDA $352 $386 (9%)

$308 (13%)

Adj. EBITDA Margin 18.1% (91bps)

Adj. EPS $1.67 $1.92

Operating Cash Flow $292

*Allvalues, except Operating Cash Flow, are presented on a Continuing Operations basis and exclude the impact of Discontinued Operations
** Q32025 includes Thermosafe Divestiture



EPS SUMMARY

2026 2025 2026 2025
GAAP EPS $ (7.36) $ 1.23 $ (5.63) $ 6.74
Addback for:
Acquisition and Divestiture Related Costs, Net 0.01 0.07 0.09 0.47
LIFO Reserve Change - - 0.04 0.01
Acquisition intangibles amortization expense 0.36 0.39 1.06 1.06
Restructuring/Asset impairment charges, net 8.54 0.37 8.68 0.55
Loss/(Gain) on Disposition and Other - (0.25) (0.01) (4.46)
Other expense, net - - 0.07 -
Non-operating pension costs 0.02 0.02 0.06 0.07
Other items 0.10 0.09 0.02 0.22
Adjusted EPS* $ 1.67 $ 1.92 $ 4.38 $ 4.66

* Note: Due to rounding, individual items may not sum appropriately

22
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P&L SUMMARY

Better / (Worse) Dollars in millions

2026 2025* $ %

Net Sales 2,042 2,131 (90) (4.2)%
Gross Profit 405 468 (62) (13.3)%

SG&A Expenses, Net of Other Income 137 1) 22 13.8 %
Operating Profit 268 308 (40) (13.1)%

Other non-Operating expense ()] (8) 1) 9.7 %

Net Interest 41 57 15 26.8%
Income before Income Taxes 218 244 (26) (10.6)%

Provision for Income Taxes 54 56 2 3.9%
Income before Equity in Earnings of Affiliates 165 188 (24) (12.6)%

Equity in Affiliates and Minority Interest 3 3 - (9.6)%
Net Income from Continuing Operations 167 191 (24) (12.5)%
Net Income from Discontinued Operations - - - 0.0 %

ADJ. EBITDA 352 386 (35) (9.0)%

Gross Profit % 19.9% 21.9%

SG&A, Net of Other Income % 6.7% 7.5%

Operating profit % 13.1% 14.5 %

ADJ. EBITDA % 17.2% 18.1 %

Effective Tax Rate 24.6% 22.9%

Note: Due to rounding, individual items may not sum appropriately
* Q3 2025 includes Thermosafe divestiture




SALES & ADJ. EBITDA BRIDGE

Dollars in millions

Q3 2025 Sales 1,438 614 2,131
Volume / Mix (46) 2 - - (44)
Price 16 30 - - 46
Acq. / Divestitures - - (79) - (79)
FX/ Other (12) - - - (12)

Q3 2026 Sales $ 1,396 $ 646 $ - $ - $ 2,042

Q32025 Adj. EBITDA $ 260 $ 127 $ 16 $ (16) $ 386
Volume / Mix (10) 4 - - (6)
Price / Cost (&19)] (16) - - (51)
Productivity 28 13 - - 41
Acq. / Divestitures - - (17) - (17)
FX/ Other (3] (6) 1 9 (1)
Q3 2026 Adj. EBITDA $ 237 $ 122 $ - $ (7) $ 352

Note: Due to rounding, individual items may not sum appropriately.

24



SEGMENT ANALYSIS

Dollars in millions

NET SALES SEGMENT OPERATING PROFIT ("

2026 2025* % Chg 2026 2025* % Chg
Consumer Packaging 1,396 1,438 (2.9)% 179 209 (14.6)%
Industrial Paper Packaging 646 614 5.2% 88 94 (6.2)%
All Other - 79 (100.0)% - 14 (100.0)%
Segment Total (excl. Corp) 2,042 2,131 (4.2)% 267 317 (16.0)%
OPERA PRO - -
o U

Consumer Packaging 12.8% 14.5% (1.7)%

Industrial Paper Packaging 13.6% 15.3% (1.7)%

All Other 0.0% 18.2% (18.2)%

Segment Total (excl. Corp) 13.1% 15.5% (2.5)%

NOTE: Totals are based on unrounded amounts
(1) Excluding Discontinued Operations
*Q3 2025 includes Thermosafe divestiture

25
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CONDENSED

Note: Due to rounding, individual items may not sum appropriately

BALANCE SHEET

September 27, 2026

December 31, 2025

Change $

Cash and cash equivalents 183 378 (195)
Trade accounts receivable, net of allowances 1,118 843 275
Other receivables 153 179 (26)
Inventories, net 1,205 1,121 84
Prepaid expenses 150 125 24
Assets Held for Sale - - -
Current assets of discontinued operations - - -

Current Assets 2,808 2,646 162
Property, Plant and Equipment, Net 2,658 2,798 (140)
Goodwill 1,646 2,512 (865)
Other Intangible Assets, Net 2,486 2,683 (198)
Deferred Income Taxes 70 54 )
Right of Use Asset-Operating Leases 308 307 -
Other Assets 159 161 (2)
Non-current assets of discontinued operations - - -

Total Assets 10,135 11,162 (1,027)
Payable to suppliers and Others 1,804 1,862 (58)
Liabilities Held for Sale - - -
Income Taxes Payable 69 129 (60)
Current liabilities of discontinued operations - - -
Total Debt 4,292 4,327 (35)
Pension and Other Postretirement Benefits 166 178 (12)
Noncurrent Operating Lease Liabilities 264 263 1
Deferred Income Taxes and Other 721 772 (51)
Noncurrent Liabilities of Discontinued Operations - - -
Total Equity 2,819 3,632 (813)

Total Liabilities and Shareholders' Equity 10,135 11,162 (1,027)
Net Debt / Total Capital 59.3 % 52.1%

Dollars in millions
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ROGER SCHRUM

Head of Investor Relations and Communications

Email: roger.schrum@sonoco.com
Office Phone: 843-339-6018
Cell Phone: 843-615-8650
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