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PART I — FINANCIAL INFORMATION

Item 1. Condensed Consolidated Financial Statements (Unaudd)

ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS

(Unaudited) December 31, March 31,

(In millions, except par value data) 2012 2012 (a)

ASSETS

Current assets:
Cash and cash equivalents $ 1,15¢ $ 1,29:
Short-term investments 27E 437
Marketable equity securities 59 11¢
Receivables, net of allowances of $284 and $25peetively 382 36€
Inventories 59 59
Deferred income taxes, net 67 67
Other current assets 22¢ 26€

Total current assets 2,22¢ 2,60¢

Property and equipment, net 55C 56€

Gooduwill 1,72¢ 1,71¢

Acquisition-related intangibles, net 304 36¢

Deferred income taxes, net 47 42

Other assets 18t 18t
TOTAL ASSETS $ 503¢ $ 5,491

LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:

Accounts payable $ 93 §% 21F
Accrued and other current liabilities 84C 857
Deferred net revenue (packaged goods and digitaeat) 1,21: 1,04¢
Total current liabilities 2,14¢ 2,12(

0.75% convertible senior notes due 2016, net 554 53¢
Income tax obligations 211 18¢
Deferred income taxes, net 2 8
Other liabilities 16¢€ 177
Total liabilities 3,081 3,03:

Commitments and contingencies (See Note 13)

Stockholders’ equity:
Preferred stock, $0.01 par value. 10 shares aattbri — —
Common stock, $0.01 par value. 1,000 shares aattrB01 and 320 shares issued a

outstanding, respectively 3 3
Paid-in capital 2,13¢ 2,35¢
Accumulated deficit (302 (77)
Accumulated other comprehensive income 11¢ 17z

Total stockholders’ equity 1,95¢ 2,45¢
TOTAL LIABILITIES AND STOCKHOLDERS’ EQUITY $ 503¢ $ 5,491

See accompanying Notes to Condensed Consolidateddial Statements (unaudited).

(a) Derived from audited consolidated financiatestaents.
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ELECTRONIC ARTS INC. AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(Unaudited)
(In millions, except per share data)
Net revenue:
Product
Service and other
Total net revenue
Cost of revenue:
Product
Service and other
Total cost of revenue
Gross profit
Operating expenses:
Research and development
Marketing and sales
General and administrative
Acquisition-related contingent consideration
Amortization of intangibles
Restructuring and other charges
Total operating expenses
Operating loss
Gain on strategic investments, net
Interest and other income (expense), net
Loss before provision for (benefit from) incomedax
Provision for (benefit from) income taxes
Net loss
Net loss per share:
Basic and Diluted
Number of shares used in computation:
Basic and Diluted

See accompanying Notes to Condensed Consolidategi¢tal Statements (unaudited).

Three Months Ended

December 31,

Nine Months Ended

December 31,

2012 2011 2012 2011
$ 702 884 $ 1,88¢ $ 2,37(
21¢ 177 702 405
927 1,061 2,58¢ 2,77¢
362 477 86¢€ 1,08¢
66 75 217 13€
42¢ 552 1,07¢ 1,22
497 50¢ 1,50¢ 1,551
28€ 32t 89C 92¢
214 26¢ 571 631
68 08 252 26C
(45) (11) (65) 8
7 11 21 37
2 — 27 17
537 692 1,697 1,881
(39) (189) (189) (330)
14 — 14 —
(8) (10) (17) (13
(33) (193 (191) (349
12 12 34 (19)
$ (45) (205) $ (225 $ (324)
$ (0.15) (0.62 $ (0.72 $ (0.99)
304 332 312 331
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ELECTRONIC ARTS INC. AND SUBSIDIARIES

CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE LOSS

(Unaudited)
(In millions)
Net loss
Other comprehensive loss, net of tax:
Change in unrealized gains on available-for-saterstes

Reclassification adjustment for realized gains wailable-for-sale
securities

Change in unrealized losses on derivative instrasnen

Reclassification adjustment for realized losses@nivative
instruments

Foreign currency translation adjustments
Total other comprehensive loss, net of tax

Total comprehensive loss

Three Months Ended
December 31,

Nine Months Ended
December 31,

2012 2011 2012 2011
$ (45 $ (209 $ (229 $ (324
©) (72) (39) (16)
(1% — 15 D
2 @ ) o)
1 1 2 3
©) 4 () (13
(30 (68) (54 (29
$ (75 $ (279 $ (279 $ (359)

See accompanying Notes to Condensed Consolidatetid¢tal Statements (unaudited).
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS



(Unaudited)

(In millions)

OPERATING ACTIVITIES
Net loss

Adjustments to reconcile net loss to net cash piexvby (used in) operating activities:

Depreciation, amortization and accretion, net
Stock-based compensation
Acquisition-related contingent consideration
Non-cash restructuring charges
Net gains on investments and sale of property angeent
Change in assets and liabilities:
Receivables, net
Inventories
Other assets
Accounts payable
Accrued and other liabilities
Deferred income taxes, net
Deferred net revenue (packaged goods and digitdent)
Net cash provided by (used in) operating activities
INVESTING ACTIVITIES
Capital expenditures
Proceeds from sale of property and equipment
Proceeds from sale of marketable equity securities
Proceeds from maturities and sales of short-texesiments
Purchase of short-term investments
Acquisition-related restricted cash
Acquisition of subsidiaries, net of cash acquired
Net cash provided by (used in) investing activities
FINANCING ACTIVITIES
Proceeds from issuance of common stock

Proceeds from borrowings on convertible seniorsiatet of issuance costs

Proceeds from issuance of warrants
Purchase of convertible note hedge
Payment of debt issuance costs
Excess tax benefit from stock-based compensation
Repurchase and retirement of common stock
Acquisition-related contingent consideration paymen
Net cash provided by (used in) financing activities
Effect of foreign exchange on cash and cash earitsl
Decrease in cash and cash equivalents
Beginning cash and cash equivalents
Ending cash and cash equivalents
Supplemental cash flow information:
Cash paid (refunded) during the period for incomes, net
Cash paid during the period for interest
Non-cash investing activities:

Change in unrealized gains on available-for-satersges, net of taxes
Equity issued in connection with acquisition

See accompanying Notes to Condensed Consolidategi¢tal Statements (unaudited).
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Nine Months Ended
December 31,

2012 2011

(225) $ (324
17¢ 14¢
122 12¢
(65) 8
7 )
(12) (12)
(18) (176)
— 11
14 (81)
(115) (150
53 50
13) (44)
16 434
91 (10)
(81) (128
— 26
25 —
404 46:
(244) (374
25 —
(10) (676€)
11¢ (689
19 39
— 617
— 65
— (107)
(2 —
—_ 4
(336) (230
(28) =
(347) 38¢
2 (26)
(138) (337)
1,29: 1,57¢
1,15¢ 1,24:
21 @)

2 —
(34 $ (16)
— % 87
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S
(Unaudited)

(1) DESCRIPTION OF BUSINESS AND BASIS OF PRESENTATDON

We develop, market, publish and distribute gamensge content and services that can be played byuwoers on a variety of platforms,
including video game consoles (such as the Sony¥8TBATION 3, Microsoft Xbox 360, and Nintendo Wipersonal computers, mobile
devices (such as the Apple iPhone and Google Addminpatible phones), tablets and electronic resa@eich as the Apple iPad and Ama
Kindle), and the Internet. Our ability to publishrges across multiple platforms, through multipEridution channels, and directly to
consumers (online and wirelessly) has been, arlctarittinue to be, a cornerstone of our productatya We have generated substantial
growth in new business models and alternative neeestreams (such as subscription, micro-transagtaomd advertising) based on the
continued expansion of our online and wireless pcbdnd service offerings. Some of our games asedan our own wholly-owned
intellectual property é.g., Battlefield, Mass Effect, Need for Speed, The §iBejeweled, and Plants v. Zombies), and someinof§ames are
based on content that we license from othexg(, FIFA, Madden NFL, an&tar Wars: The Old RepubljcOur goal is to turn our core
intellectual properties into year-round businesssslable on a range of platforms. Our products serdices may be purchased through
physical and online retailers, platform provideustsas console manufacturers and mobile carrierdigital downloads, as well as directly
through our own distribution platform, includinglme portals such as Origin and Play4Free.

Our fiscal year is reported on a 52 - or 53 -weelqul that ends on the Saturday nearest March Bdre&3ults of operations for the fiscal
years ending or ended, as the case maMarch 31, 2013 and 2012 contain 52 weeks eachends or ended, as the case may be, on
March 30, 2013 and March 31, 2012, respectively. @sults of operations for the three and nine im®ended December 31, 2012 and 2011
contained 13 and 39 weeks each, respectively, atieldeon December 29, 2012 and December 31, 20ddeatively. For simplicity of
disclosure, all fiscal periods are referred toradireg on a calendar month end.

The Condensed Consolidated Financial Statementsnangdited and reflect all adjustments (consistinly of normal recurring accruals
unless otherwise indicated) that, in the opiniomahagement, are necessary for a fair presentattittre results for the interim periods
presented. The preparation of these Condensed (dated Financial Statements requires managemanaie estimates and assumptions
that affect the amounts reported in these Conde@sedolidated Financial Statements and accompamgtes. Actual results could differ
materially from those estimates. The results ofajpens for the current interim periods are notessarily indicative of results to be expected
for the current year or any other period.

These Condensed Consolidated Financial Statemleoisdsbe read in conjunction with the ConsolidaEathncial Statements and Notes
thereto included in our Annual Report on Form 1@Kthe fiscal year ended March 31, 2012 , as filétth the United States Securities and
Exchange Commission (“SEC”) on May 25, 2012 .

(2) SIGNIFICANT ACCOUNTING POLICIES

Revenue Recognition

We evaluate revenue recognition based on theieret forth in Financial Accounting Standards Bo@FASB”) Accounting Standards
Cadification (“ASC”) 605,Revenue Recognitiand ASC 985-60550ftware: Revenue Recognitiowe classify our revenue as either proc
revenue or service and other revenue.

Product revenueOur product revenue includes revenue associatddthétsale of software games or related conteraftven delivered via a
physical disc € .g., packaged goods) or via the Internety,full-game downloads, micro-transactions), and lgieg of game software to
third-parties. Product revenue also includes regdrmm mobile full game downloads that do not regwur hosting support, and sales of
tangible products such as hardware, peripheralspltectors' items.

Service and other revenuOur service revenue includes revenue recognized fime-based subscriptions and games or relatetgicbinat
requires our hosting support in order to utilize §ame or related conteritg., cannot be played without an Internet connectidhjs

includes (1) entitlements to content that are sme#hrough hosting services.{.,micro-transactions for Internet-based, social nefvemd
mobile games), (2) massively multi-player onlinMf10") games (both software game and subscriptides3a(3) subscriptions for our Pogo-
branded online game services, and (4) allocatedcserevenue from sales of software games withrdin@ service elementife.,
“matchmaking” service). Our other revenue includdsertising and non-software licensing revenue.
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With respect to the allocated service revenue fsatas of software games with a matchmaking semeetioned above, our allocation of
proceeds between product and service revenuedseptation purposes is based on management'sskigstte of the selling price of the
matchmaking service with the residual value alleddb product revenue. Our estimate of the sefimce of the matchmaking service is
comprised of several factors including, but notiéd to, prior selling prices for the matchmakimg\sce, prices charged separately by other
third party vendors for similar service offeringsid a cost-plus-margin approach. We review thenas#id selling price of the online
matchmaking service on a regular basis and usenisodology consistently to allocate revenue betwgoduct and service for software
game sales with a matchmaking service.

We evaluate and recognize revenue when all fotlefollowing criteria are met:

» Evidence of an arrangeme. Evidence of an agreement with the customer #fidats the terms and conditions to deliver thatesl
products or services must be present.

» Fixed or determinable fe. If a portion of the arrangement fee is not fix@dieterminable, we recognize revenue as the amount
becomes fixed or determinable.

» Collection is deemed probahl€ollection is deemed probable if we expect thetamer to be able to pay amounts under the
arrangement as those amounts become due. If wertdieéethat collection is not probable as the amebeicome due, we generally
conclude that collection becomes probable upon caklction.

« Delivery. Delivery is considered to occur when a produshigpped and the risk of loss and rewards of owngfsave transferred to
the customer. For digital downloads, delivery issidered to occur when the software is made avaitatthe customer for
download. For services and other, delivery is galheconsidered to occur as the service is delikendich is determined based on
the underlying service obligation.

Online-Enabled Games

The majority of our software games can be connetttdhe Internet whereby a consumer may be albdewnload unspecified content or
updates on a when-and-if-available basis (“unsjeetiipdates”) for use with the original game sofwdn addition, we may also offer an
online matchmaking service that permits consunepay against each other via the Internet. Acdogntrinciples generally accepted in the
United States (“U.S. GAAP”) requires us to accdantthe consumer’s right to receive unspecifiedatpd or the matchmaking service for no
additional fee as a “bundled” sale, or multipleredant arrangement.

We have an established historical pattern of pingidinspecified updates to online-enabled softwgaraes €.g.,player roster updates to
Madden NFL 17) at no additional charge to the consumer. We ddaee vendor specific objective evidence of failue (“VSOE")for these
unspecified updates, and thus, as required by GAR\P, we recognize revenue from the sale of thedi@@-enabled games over the period
we expect to offer the unspecified updates to thresemer (“estimated offering period”).

Estimated Offering Perio

The offering period is not an explicitly definedripel and thus, we recognize revenue over an estohnaffering period, which is generally
estimated to be six months beginning in the moftgr delivery.

Determining the estimated offering period is inimisesubjective and is subject to regular revidiased on historical online usage. For
example, in determining the estimated offering gbfor unspecified updates associated with oumerdinabled games, we consider the
period of time consumers are online as online cotivigy is required. On an annual basis, we rev@@nsumers' online gameplay of all
online-enabled games that have been released2@rtwnths prior to the evaluation date. For examnipthe evaluation date is April 1, 2012,
we evaluate all online-enabled games released batwpril 1, 2010 and March 31, 2011. Based ongbjsulation of games, for all players
that register the game online within the firstisignths of release of the game to the general pukécompute the weighted-average number
of days for each onlinenabled game, based on when a player initiallystegs the game online to when that player lastspillag game online
We then compute the weighted-average number of fdaysl online-enabled games by multiplying theigiged-average number of days for
each online-enabled game by its relative percerggmal units sold from these online-enabled gaffie.,a game with more units sold will
have a higher weighting to the overall computatitan a game with fewer units sold). Under a sindtamputation, we also consider the
estimated period of time between the date a garitésusold to a reseller and the date the reseb#is the game unit to an end consumer.
Based on the sum of these two calculations, we ¢besider the results from prior years,

8
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known online gameplay trends, as well as disclesedice periods for competitors' games to deterrthieeestimated offering period for
unspecified updates. Similar computations are made for the estimated service period related tdvtO games, which is generally
estimated to be eighteen months.

While we consistently apply this methodology, irdrerassumptions used in this methodology includielmbnline-enabled games to sample,
whether to use only units that have registerechenlivhether to weight the number of days for earhey whether to weight the days base
the units sold of each game, determining the pesfdine between the date of sale to reseller andiate of sale to the consumer and
assessing online gameplay trends.

Other Multiple-Element Arrangements

In some of our multiple element arrangements, Mldaggible products with software and/or softwaeéated offerings. These tangible
products are generally either peripherals or angiltollectors' items, such as figurines and cdmoigks. Revenue for these arrangements is
allocated to each separate unit of accountingdoheleliverable using the relative selling pricesaxh deliverable in the arrangement based
on the selling price hierarchy described belovthé arrangement contains more than one softwaneedable, the arrangement consideration
is allocated to the software deliverables as agend then allocated to each software deliverabéecordance with ASC 985-605.

We determine the selling price for a tangible pidieliverable based on the following selling piiiderarchy: VSOE {.e., the price we
charge when the tangible product is sold sepaiafedyailable, third-party evidence (“TPE”) of faialue (i.e., the price charged by others
for similar tangible products) if VSOE is not awdile, or our best estimate of selling price (“BESPheither VSOE nor TPE is available.
Determining the BESP is a subjective process thaased on multiple factors including, but not tedito, recent selling prices and related
discounts, market conditions, customer classess sdlannels and other factdrsaccordance with ASC 605, provided the otherdhevenut
recognition criteria other than delivery have be®st, we recognize revenue upon delivery to theotnst as we have no further obligations.

We must make assumptions and judgments in ordd)) tdetermine whether and when each element isateli, (2) determine whether VS
exists for each undelivered element, and (3) aléotize total price among the various elementsppicable. Changes to any of these
assumptions and judgments, or changes to the etenmetie arrangement, could cause a materialaserer decrease in the amount of
revenue that we report in a particular period.

Sales Returns and Allowances and Bad Debt Reserves

We reduce revenue primarily for estimated fututarres and price protection which may occur with distributors and retailers (“channel
partners”). Price protection represents our pradticprovide our channel partners with a credivedince to lower their wholesale price on a
particular product in the channel. The amount efghice protection is generally the difference leswthe old wholesale price and the new
reduced wholesale price. In certain countries forRC and console packaged goods software produetalso have a practice of allowing
channel partners to return older software prodinctise channel in exchange for a credit allowaraea general practice, we do not give cash
refunds.

When evaluating the adequacy of sales returns doe protection allowances, we analyze the follayvinhistorical credit allowances, current
sell-through of our channel partner's inventorypof software products, current trends in retail #redvideo game industry, changes in
customer demand, acceptance of our software predaicti other related factors. In addition, we nuorttie volume of sales to our channel
partners and their inventories, as substantialstweking in the distribution channel could resalhigh returns or higher price protection in
subsequent periods.

In the future, actual returns and price protectimay materially exceed our estimates as unsolavaodt products in the distribution channels
are exposed to rapid changes in consumer prefesemaeket conditions or technological obsolescehugeto new platforms, product updates
or competing software products. While we believecar make reliable estimates regarding these reattese estimates are inherently
subjective. Accordingly, if our estimates changdr, @turns and price protection allowances woulahgfe and would impact the total net
revenue, accounts receivable and deferred net wevibrat we report.

We determine our allowance for doubtful accountgbgluating the following: customer creditworthiggsurrent economic trends, historical
experience, age of current accounts receivablebasa changes in financial condition or paymemh$eof our customers. Significant
management judgment is required to estimate oowalthce for doubtful accounts in any accountingqeerihe amount and timing of our bad
debt expense and cash collection could changefisigmily as a result of a change in any of the eatbn factors mentioned above.
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(3) FAIR VALUE MEASUREMENTS

There are various valuation techniques used tmastifair value, the primary of which is the pribat would be received from selling an

asset or paid to transfer a liability in an orddrgnsaction between market participants at thesareaent date. When determining fair value,

we consider the principal or most advantageous etankwhich we would transact and consider asswmptthat market participants would
use when pricing the asset or liability. We measargain financial and nonfinancial assets andlitas at fair value on a recurring and

nonrecurring basis.

Fair Value Hierarchy

The three levels of inputs that may be used to oredsir value are as follows:

» Level 1. Quoted prices in active markets for identicaktssr liabilities

» Level 2. Observable inputs other than quoted prices ireduaithin Level 1, such as quoted prices for simalssets or liabilities,
guoted prices in markets with insufficient volumardrequent transactions (less active marketsjnodel-derived valuations in
which all significant inputs are observable or banderived principally from or corroborated withsebvable market data for
substantially the full term of the assets or lidigi.

» Level 3. Unobservable inputs to the valuation methodolingy are significant to the measurement of thevaliwe of assets or

liabilities.

Assets and Liabilities Measured at Fair Value onRecurring Basis

As of December 31, 2012 and March 31, 2012 , osetasand liabilities that were measured and redoatiéair value on a recurring basis

were as follows (in millions):

Assets
Money market funds
Available-for-sale securities:
Corporate bonds
U.S. agency securities
Marketable equity securities
U.S. Treasury securities

Commercial paper

Deferred compensation plan ass®ts
Foreign currency derivatives
Total assets at fair value
Liabilities

Contingent consideratidP)

Total liabilities at fair value

Balance as of March 31, 2012

Change in fair value ©
Payments @
Balance as of December 31, 2012

Fair Value Measurements at Reporting Date Using

Quoted Prices in

Active Markets Significant
for Identical Other Significant
Financial Observable Unobservable
Instruments Inputs Inputs
As of
December 31,
2012 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
362 36 $ — 3 __ Cash equivalents
14¢ — 14¢ —  Short-term investments
68 — 68 —  Short-term investments
5¢ 5¢ — —  Marketable equity securities
5€ 5€ — —  Short-term investments
3 — 3 —  Short-term investments and cash
equivalents
11 11 _ __ Other assets
2 _ 2 __ Other current assets
711 48¢  $ 22z $ —
42 — 8 — 3 42  Accrued and other current
liabilities and other liabilities
42 — 8 — 3 42
Fair Value Measurements Using Significant
Unobservable Inputs (Level 3)
Contingent
Consideration
$ 112
(65)
(5
$ 42
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Assets
Money market funds
Available-for-sale securities:

U.S. Treasury securities

Corporate bonds
Marketable equity securities
U.S. agency securities

Commercial paper

Deferred compensation plan as<®
Foreign currency derivatives

Total assets at fair value
Liabilities

Contingent consideratidh

Total liabilities at fair value

Balance as of March 31, 2011
Additions

Change in fair valu©
Payment®
Reclassificatiorf’

Balance as of March 31, 2012

Fair Value Measurements at Reporting Date Using

Quoted Prices in

Active Markets Significant
for Identical Other Significant
Financial Observable Unobservable
Instruments Inputs Inputs
As of
March 31,
2012 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
49(C 49C % — —  Cash equivalents
17¢ 17¢ — —  Short-term investments and cash
equivalents
15C — 15C —  Short-term investments
11¢ 11¢ — —  Marketable equity securities
11€ — 11€ —  Short-term investments
1€ — 16 —  Short-term investments and cash
equivalents
11 11 — —  Other assets
2 — 2 —  Other current assets
1,07 79C % 284 —
112 — 3 == 112  Accrued and other current liabilities
and other liabilities
112 — $ — 112
Fair Value Measurements Using Significant
Unobservable Inputs (Level 3)
Contingent
Consideration
51
10C
11
(29)
(29)
112

(8) The deferred compensation plan assets consistiofugamutual fund:

(b) The contingent consideration as of DecembefB12 and March 31, 2012 represents the estinfaitedalue of the additional
variable cash consideration payable primarily inrection with our acquisitions of PopCap Games, (fRopCap”), KlickNation
Corporation (“KlickNation”), and Chillingo Limite‘Chillingo”) that are contingent upon the achievamof certain performance
milestones. We estimated the fair value of the mitipn-related contingent consideration payablagigrobability-weighted
discounted cash flow models, and applied a discaiatthat appropriately captures the risk assediaith the obligation. The
weighted average of the discount rates used dtinmgine months ended December 31, 2012 and diminfiscal year 2012, was 12
percent . The significant unobservable input usettié fair value measurement of the contingentidenation payable are forecasted
earnings. Significant changes in forecasted easniviuld result in a significantly higher or loweairfvalue measurement. At
December 31, 2012 and March 31, 2012 , the faiketaralue of acquisition-related contingent consatien totaled $42 million and
$112 million , respectively, compared to a maximpmitential payout of $566 million and $572 milliorespectively.

(c) The change in fair value is reported as adfiprisrelated contingent consideration in our Camsbl Consolidated Statements of

Operations.

11
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(d) During the nine months ended December 31, 2082 made payments totaling $5 million to setde@n performance milestones
achieved in connection with two of our acquisitioDsiring the fourth quarter of fiscal year 2012, mvade a payment of $25 million
to settle certain performance milestones achielwezigh December 31, 2011 in connection with ounaitpn of Playfish Limited
(“Playfish”).

(e) During the fourth quarter of fiscal year 2002, reclassified $25 million of contingent consatén in connection with our
acquisition of Playfish to other current liabilgién our Condensed Consolidated Balance Sheetamtitingency was settled. This
amount was paid during the second quarter of fi20aB.

Assets and Liabilities Measured at Fair Value orNbnrecurring Basis

During the three and nine months ended Decembe2@ZP, , our assets that were measured and recatdeid value on a nonrecurring basis
and the related impairments on those assets wéoH@ss:

Fair Value Measurements at Reporting

Date Using
Quoted Prices in
Net Carrying Afc;;vle;jg/lne:irck;ts S|g(r)1|tf)|sc:rr:/ta(gltg er Uﬁ:)gglslg(;\?géle Total Impairments  Total Impairments
Value as of Assets Inputs Inputs for the Three for the Nine
December 31, Months Ended Months Ended
2012 (Level 1) (Level 2) (Level 3) December 31, 2012 December 31, 2012

Assets
Acquisition-related intangible assets $ 15 $ — 8 — 8 15 % 6 $ 8
Total impairments recorded for nonrecurring
measurements on assets held as of December 31, 2012 $ 6 9 8

During the three and nine months ended Decembe2®P, , we became aware of facts and circumstaheeindicated that the carrying
value of some of our acquisition-related intang#sets were not recoverable. This impairmentisided in cost of product revenue on our
Condensed Consolidated Statement of Operationsn@tire three and nine months ended December 31, 2here were no material
impairment charges for assets and liabilities messat fair value on a nonrecurring basis in perisgbsequent to initial recognition.

(4) FINANCIAL INSTRUMENTS
Cash and Cash Equivalents

As of December 31, 2012 and March 31, 2012 , osh @ad cash equivalents were $1,158 million and9RLmillion , respectively. Cash
equivalents were valued at their carrying amoustthay approximate fair value due to the short nitégs of these financial instruments.

Short-Term Investments
Short-term investments consisted of the followisgphDecember 31, 2012 and March 31, 2012 (in om#):

As of December 31, 2012 As of March 31, 2012
Ar?ﬁg?ttizoéd Gross Unrealized Eair Aggsljtti;éd Gross Unrealized Eair
Cost Gains Losses Value Cost Gains Losses Value
Corporate bonds $ 146 $ 1 $ — $ 14c 3 14¢ % 1 $ — $ 15C
U.S. agency securities 68 — — 68 11¢€ — — 11¢€
U.S. Treasury securities 56 — — 56 16€ — — 16€
Commercial paper 2 — — 2 5 — — 5
Short-term investments $ 274 $ 1 $ — $ 27t 3 43¢ 3 1 $ — $ 437

We evaluate our investments for impairment quartéractors considered in the review of investmexritls an unrealized loss include the
credit quality of the issuer, the duration that fdie value has been less than the adjusted ces,libe severity of the impairment, the reason
for the decline in value and potential recovenyjiqubrthe financial condition and near-term prospexdtthe investees, our intent to sell the
investments, any contractual terms impacting tiepayment or settlement
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process, as well as if we would be required toaelnvestment due to liquidity or contractual meesbefore its anticipated recovery. Based
on our review, we did not consider these investsmiembe other-than-temporarily impaired as of Ddoen31, 2012 and March 31, 2012 .

The following table summarizes the amortized cost fair value of our short-term investments, cligsdiby stated maturity as of
December 31, 2012 and March 31, 2012 (in millions):

As of December 31, 2012 As of March 31, 2012
Amortized Fair Amortized Fair
Cost Value Cost Value
Short-term investments

Due in 1 year or less $ 65 $ 65 $ 207 $ 207
Due in 1-2 years 96 97 122 124
Due in 2-3 years 11z 11z 10€ 10€
Short-term investments $ 274 $ 27 $ 43¢ % 437

Marketable Equity Securities

Our investments in marketable equity securitiessammunted for as available-for-sale securitiesarrdecorded at fair value. Unrealized
gains and losses are recorded as a componentwhatated other comprehensive income in stockhol@epsty, net of tax, until either the
security is sold or we determine that the declinthe fair value of a security to a level belowat§usted cost basis is other-than-temporary.
We evaluate these investments for impairment qugrié we conclude that an investment is otherrtiamporarily impaired, we recognize
impairment charge at that time in our CondensedsGlafated Statements of Operations.

Marketable equity securities consisted of the fellg as of December 31, 2012 and March 31, 201f({lions):

Gross Gross
Adjusted Unrealized Unrealized Fair
Cost Gains Losses Value
As of December 31, 2012 $ 21 $ 38 $ —  $ 59
As of March 31, 2012 $ 32 % 87 $ — 3 11¢

Our marketable equity securities as of DecembePB12 and March 31, 2012 consisted of common sludridsowiz Corporation and

Neowiz Games, collectively referred to“Neowiz.” We did not recognize any impairment ctesgluring the three and nine months ended
December 31, 2012 and 2011 on our marketable egedyrities. During the three months ended Dece®ibe2012, we sold a portion of our
investment in Neowiz and received proceeds of $®fomand realized a gain of $14 million , netarfsts to sell. The realized gain is
included in gain on strategic investments, neguinCondensed Consolidated Statement of Operat8uissequent to December 31, 2012, we
sold our remaining investment in Neowiz for $46lioil and realized a gain of $25 million , net oktoto sell. We did not sell any of our
marketable securities during the nine months efmember 31, 2011.

0.75% Convertible Senior Notes Due 2016

The following table summarizes the carrying valod fair value of our 0.75% Convertible Senior Nadeg 2016 as of December 31, 2012
and March 31, 2012 (in millions):

As of December 31, 2012 As of March 31, 2012
Carrying Fair Carrying Fair
Value Value Value Value
0.75% Convertible Senior Notes due 2016 $ 554 $ 58: $ 53¢ $ 584

The carrying value of the 0.75% Convertible SeiNotes due 2016 excludes the fair value of the gaquativersion feature, which was
classified as equity upon issuance, while thevalue is based on quoted market prices for the%d.Convertible Senior Notes due 2016 ,
which includes the equity conversion feature. Tdievalue of the 0.75% Convertible Senior Notes 80&6 is classified as level 2 within the
fair value hierarchy. See Note 12 for additionérimation related to our 0.75% Convertible Senioté$ due 2016.
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(5) DERIVATIVE FINANCIAL INSTRUMENTS

The assets or liabilities associated with our aggiie instruments and hedging activities are reedat fair value in other current assets or
accrued and other current liabilities, respectively our Condensed Consolidated Balance Sheetiséisssed below, the accounting for
gains and losses resulting from changes in fairevdepends on the use of the derivative instrumestvhether it is designated and qualifies
for hedge accounting.

We transact business in various foreign currermigshave significant international sales and exgedsnominated in foreign currencies,
subjecting us to foreign currency risk. We purchiaseign currency option contracts, generally withturities of 12 months or less, to reduce
the volatility of cash flows primarily related torecasted revenue and expenses denominated imdertign currencies. In addition, we
utilize foreign currency forward contracts to métig foreign exchange rate risk associated withidoreurrency-denominated monetary assets
and liabilities, primarily intercompany receivabkesd payables. The foreign currency forward cotdrgenerally have a contractual term of
approximately three months or less and are traedactar month-end. At each quarter-end, the féirevaf the foreign currency forward
contracts generally is not significant. We do ne¢ foreign currency option or foreign currency fard/contracts for speculative or trading
purposes.

Cash Flow Hedging Activities

Our foreign currency option contracts are desighated qualify as cash flow hedges. The effectiveiméshe cash flow hedge contracts,
including time value, is assessed monthly usinga®gion analysis, as well as other timing and gritibacriteria. To qualify for hedge
accounting treatment, all hedging relationshipsfammally documented at the inception of the hedmes must be highly effective in
offsetting changes to future cash flows on hedgeuseactions. The effective portion of gains or éssesulting from changes in the fair value
of these hedges is initially reported, net of #a component of accumulated other comprehensteenie in stockholders’ equity. The gross
amount of the effective portion of gains or lossesulting from changes in the fair value of thesddes is subsequently reclassified into net
revenue or research and development expensesprapepte, in the period when the forecasted tretiwais recognized in our Condensed
Consolidated Statements of Operations. In the aehanthe gains or losses in accumulated other celnemsive income are deemed to be
ineffective, the ineffective portion of gains os&®s resulting from changes in fair value, if amyeclassified to interest and other income
(expense), net, in our Condensed ConsolidatedrBéatis of Operations. In the event that the undeglforecasted transactions do not occur,
or it becomes remote that they will occur, withie defined hedge period, the gains or losses orethed cash flow hedges are reclassified
from accumulated other comprehensive income tagsteand other income (expense), net, in our Caatb@onsolidated Statements of
Operations. As of December 31, 2012 , we had fareigrency option contracts to purchase approxin&@6 million in foreign currency
and to sell approximately $179 million of foreigareency. All of the foreign currency option contisoutstanding as of December 31, 2012
will mature in the next 12 months . As of March 3012 , we had foreign currency option contractsuhase approximately $74 million in
foreign currency and to sell approximately $78 imillof foreign currency. As of December 31, 20148 dfarch 31, 2012 , these foreign
currency option contracts outstanding had a tataMalue of $2 million , after each date, andiactuded in other current assets.

The effective and ineffective portions of the gaamsl losses from our foreign currency option cansrén our Condensed Consolidated
Statements of Operations for the three and ninetimanded December 31, 2012 and 2011 were immlateria

Balance Sheet Hedging Activities

Our foreign currency forward contracts are notgiesied as hedging instruments, and are accounted fiterivatives whereby the fair value
of the contracts is reported as other current assedccrued and other current liabilities on oan@ensed Consolidated Balance Sheets, and
gains and losses resulting from changes in thevédire are reported in interest and other incompgese), net, in our Condensed
Consolidated Statements of Operations. The gaiddamses on these foreign currency forward corgrgenherally offset the gains and losses
in the underlying foreign-currency-denominated nianeassets and liabilities, which are also rembineinterest and other income (expense),
net, in our Condensed Consolidated Statements efdlipns. As of December 31, 2012 , we had foreignency forward contracts to
purchase and sell approximately $523 million irefgn currencies. Of this amount, $489 million reygergted contracts to sell foreign
currencies in exchange for U.S. dollars, $26 millio purchase foreign currency in exchange for ddars, and $8 million to sell foreign
currency in exchange for British pounds sterling.ok March 31, 2012 , we had foreign currency fadveontracts to purchase and sell
approximately $242 million in foreign currencied.t®s amount, $197 million represented contrastsell foreign currencies in exchange for
U.S. dollars, $37 million to purchase foreign caggin exchange for U.S. dollars, and $8 milliorsédl foreign currency in exchange for
British pounds sterling. As of December 31, 201@ Btarch 31, 2012 the fair value of our foreign currency forwarcht@cts was immateri
and is included in accrued and other liabilities.
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The effect of foreign currency forward contract®ir Condensed Consolidated Statements of Opesdiiorthe three and nine months ended
December 31, 2012 and 2011 , was as follows (itiang):

Amount of Gain (Loss) Recognized in Income from Dévatives

. . Three Months Ended Nine Months Ended
Location of Gain (Loss) December 31, December 31,
Recognized in Income from
Derivatives 2012 2011 2012 2011
Foreign currency forward contracts not Interest and other income
designated as hedging instruments (expense), net $ (20 $ 19 $ 9 $ 33

(6) BUSINESS COMBINATIONS

During the nine months ended December 31, 2012 on®leted one acquisition that did not have a Bamt impact on our Condensed
Consolidated Financial Statements.

(7) GOODWILL AND ACQUISITION-RELATED INTANGIBLES, N ET

The changes in the carrying amount of goodwillasdollows (in millions):

EA Labels
Segment
As of March 31, 2012
Goodwill $ 2,08¢
Accumulated impairment (36¢)
Total 1,71¢
Activity for the nine months ended December 31,201
Goodwill acquired 3
Effects of foreign currency translation 3
Total for the nine months ended December 31, 2012 6
As of December 31, 2012
Goodwill 2,092
Accumulated impairment (36¢)
Total $ 1,72¢

Amortization of intangibles for the three and nmenths ended December 31, 2012 and 2011 are @&assifthe Condensed Consolidated
Statement of Operations as follows (in millions):

Three Months Ended Nine Months Ended
December 31, December 31,
2012 2011 2012 2011
Cost of product $ 15 $ 10 $ 32 % 18
Cost of service and other 8 4 20 7
Operating expenses 7 11 21 37
Total $ 30 % 25 8 73 8 62
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Acquisition-related intangibles consisted of thidiwing (in millions):

As of December 31, 2012 As of March 31, 2012
Gross Acquisition- Gross Acquisition-

Carrying Accumulated Related Carrying Accumulated Related
Amount Amortization Intangibles, Net Amount Amortization Intangibles, Net
Developed and core technology $ 524 $ 274 $ 25C $ 51¢ $ (229 $ 28¢
Trade names and trademarks 13C (99 36 131 (84 47
Registered user base and other intangibles 90 (85) 5 9C (80) 10
Carrier contracts and related 85 (72 13 8t (67) 18
In-process research and development — — — 5 — 5
Total $ 82¢ % (525 $ 304 $ 82¢ $ (460 $ 36¢

Acquisition-related intangible assets are amortizgidg the straighline method over the lesser of their estimateduldisfes or the agreeme
terms, typically from two to fourteen years . Adl#cember 31, 2012 and March 31, 2012 , the weigaterage remaining useful life for
acquisition-related intangible assets was approtdéin&@.4 years and 5.7 years , respectively.

As of December 31, 2012 , future amortization afuasition-related intangibles that will be recordedhe Condensed Consolidated
Statement of Operations is estimated as followsn(ifions):

Fiscal Year Ending March 31,

2013 (remaining three months) $ 20
2014 80
2015 75
2016 61
2017 33
2018 11
Thereafter 24

Total $ 304

(8) RESTRUCTURING AND OTHER CHARGES

Restructuring and other restructuring plan-relaéormation as of December 31, 2012 was as follGwsnillions):

Other
Fiscal 2013 Fiscal 2011 Restructurings and
Restructuring Restructuring Reorganization
Facilities- Facilities-
Workforce related Other Workforce Other related Other Total
Balances as of March 31, 2011 ¢ — 3 — 3 — 3 3 % 101 $ 8 $ 5 $ 117
Charges to operations _ — _ [N 21 (12) 8 16
Charges settled in cash _ — _ %) (47) 7 (13 (58)
Balances as of March 31, 2012 _ — _ — 75 3 _ 78
Charges to operations 1C 4 9 — 5 2 _ 27
Charges settled in cash (10) — ) — (16) ) — (29)
Changes settled in non-cast _ ) ) — _ 1 _ )
Balances as of December 31, 2013 —  $ 3 $ 1 $ —  $ 64 $ 2 3 —  $ 70

Fiscal 2013 Restructuring
On May 7, 2012, we announced a restructuring plaadign our cost structure with our ongoing digttainsformation. Under this plan, we

reduced our workforce, terminated licensing agregsend consolidated or closed various facilites of December 31, 2012, we have
completed all actions under this restructuring plan
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Since the inception of the fiscal 2013 restructyiftan through December 31, 2012, we have incuwhedges of $23 million , consisting of
(1) $10 million in employee-related expenses, @)llion related to license termination costs, &3)d$4 million related to the closure of
certain of our facilities. Substantially all of ecosts will be settled in cash by March 31, 2@ the exception of approximately $4
million of license and lease termination costs,ahhwill be settled by August 2016. We do not exgedhcur any additional restructuring
charges under this plan.

Fiscal 2011 Restructuring

In fiscal year 2011, we announced a plan focuseithemestructuring of certain licensing and devetaggreements in an effort to improve the
long-term profitability of our packaged goods besis. Under this plan, we amended certain licermingdeveloper agreements. To a much
lesser extent, as part of this restructuring wewaxkforce reductions and facilities closures tiglotarch 31, 2011. Substantially all of th
exit activities were completed by March 31, 2011 .

Since the inception of the fiscal 2011 restructyighan through December 31, 2012 , we have incuhatiges of $173 million , consisting of
(1) $130 million related to the amendment of darli@ensing agreements and other intangible asgeirment costs, (2) $31 million related
to the amendment of certain developer agreememds(3 $12 million in employee-related expensdwe $64 million restructuring accrual as
of December 31, 2012 related to the fiscal 201fruesiring is expected to be settled by June 2Wi® currently estimate recognizing in
future periods through June 2016, approximatelyn#Bon for the accretion of interest expense redbto our amended licensing and
developer agreements, of which $1 million will lre@gnized during the remainder of fiscal year 201is interest expense will be included
in restructuring and other charges in our Conde@smtsolidated Statement of Operations.

Overall, including $173 million in charges incurrguough December 31, 2012 , we expect to incad tsh and non-cash charges between
$180 million and $185 million by June 2016 . Thebarges will consist primarily of (1) charges, imihg accretion of interest expense,
related to the amendment of certain licensing anelbper agreements and other intangible asseirimgiat costs (approximately $170
million ) and (2) employee-related costs ( $12 iwnill).

Other Restructurings and Reorganization

We also engaged in various other restructuringsaarebrganization based on management decisions praat to fiscal 2011 We do nc
expect to incur any additional restructuring chargader these plans. The $2 million restructuriogy@al as of December 31, 20dated t
our other restructuring plans is expected to bibesklby September 2016 .

(9) ROYALTIES AND LICENSES

Our royalty expenses consist of payments to (1jestdicensors, (2) independent software develgmard (3) co-publishing and distribution
affiliates. License royalties consist of paymentxdmto celebrities, professional sports organimatioovie studios and other organization:
our use of their trademarks, copyrights, persounalipity rights, content and/or other intellectpabperty. Royalty payments to independent
software developers are payments for the developofentellectual property related to our games:piiblishing and distribution royalties
are payments made to third parties for the delieémroducts.

Royalty-based obligations with content licensord distribution affiliates are either paid in advarand capitalized as prepaid royalties or are
accrued as incurred and subsequently paid. Thgséydyased obligations are generally expensed to castvehue generally at the greate
the contractual rate or an effective royalty raasdd on the total projected net revenue for coistigith guaranteed minimums. Prepayments
made to thinly capitalized independent softwareettgyers and cpublishing affiliates are generally made in conimectvith the developmet

of a particular product, and therefore, we are galyesubject to development risk prior to the esle of the product. Accordingly, payments
that are due prior to completion of a product areegally expensed to research and developmentloeetevelopment period as the services
are incurred. Payments due after completion optieduct (primarily royalty-based in nature) are eraly expensed as cost of revenue.

Our contracts with some licensors include minimurargnteed royalty payments, which are initiallyoreled as an asset and as a liability at
the contractual amount when no performance renvaitinsthe licensor. When performance remains withltbensor, we record guarantee
payments as an asset when actually paid and abibityi when incurred, rather than recording theeasnd liability upon execution of the
contract. Royalty liabilities are classified asremt liabilities to the extent such royalty paynseate contractually due within the next 12
months.

Each quarter, we also evaluate the expected fodalzation of our royalty-based assets, as wedlrgsunrecognized minimum commitments
not yet paid to determine amounts we deem unliteelye realized through product sales. Any impainsen losses determined before the
launch of a product are charged to research anelal@went expense.
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Impairments or losses determined post-launch aaegeld to cost of revenue. We evaluate long-livg@ltg-based assets for impairment
generally using undiscounted cash flows when inmpait indicators exist. Unrecognized minimum roydilased commitments are accounted
for as executory contracts, and therefore, anyekss these commitments are recognized when therlyimd intellectual property is
abandonedi(e., cease use) or the contractual rights to usentediéctual property are terminated. During theenimonths ended December
31, 2012, we recognized losses of $15 million mvipusly unrecognized royalty-based commitmemspuisive of $9 million in license
termination costs related to our fiscal 2013 redtming. During the three months ended DecembeR@11 , we did not recognize any losses
or impairment charges on unrecognized minimum tgyahsed commitments and royalties-based assetgdthe nine months ended
December 31, 2011 , we recognized additional logs844 million representing an adjustment to asedl 2011 restructuring. The losses
related to restructuring and other plan-relatediiets are presented in Note 8.

The current and long-term portions of prepaid rigaland minimum guaranteed royalty-related assetisided in other current assets and
other assets, consisted of (in millions):

As of As of
December 31, March 31,
2012 2012
Other current assets $ 47 $ 85
Other assets 92 102
Royalty-related assets $ 13¢ % 187

At any given time, depending on the timing of oayments to our co-publishing and/or distributiofiliates, content licensors, and/or
independent software developers, we recognize dnpgalty amounts owed to these parties as acdiaigitities. The current and long-term
portions of accrued royalties, included in accrard other current liabilities and other liabilitie®nsisted of (in millions):

As of As of
December 31, March 31,
2012 2012
Accrued royalties $ 12 ¢ 98
Other accrued expenses 23 23
Other liabilities 50 52
Royalty-related liabilities $ 19¢ $ 17z

As of December 31, 2012 , $1 million of restruatgraccruals related to the fiscal 2013 restrucgupiian, and $64 million of restructuring
accruals related to the fiscal 2011 restructuritag jare included in royalty-related liabilitiestimne table above. See Note 8 for details of
restructuring and other restructuring plan-relatetivities and Note 10 for the details of our aechand other current liabilities.

In addition, as of December 31, 2012 , we were citachto pay approximately $1,166 million to corttBéoensors, independent software
developers, and co-publishing and/or distributifiii@es, but performance remained with the coupaety (i.e., delivery of the product or
content or other factors) and such commitments Weeefore not recorded in our Condensed Conselileinancial Statements. See Note 13
for further information on our developer and licensommitments.

(10) BALANCE SHEET DETAILS

Inventories

Inventories as of December 31, 2012 and March @12 Zonsisted of (in millions):

As of As of
December 31, March 31,
2012 2012
Raw materials and work in process $ 1 3 —
Finished goods 58 59
Inventories $ 59 $ 59
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Property and Equipment, Net
Property and equipment, net, as of December 312 a6dl March 31, 2012 consisted of (in millions):

As of As of
December 31, March 31,

2012 2012
Computer equipment and software $ 64¢ $ 57¢
Buildings 34C 33¢
Leasehold improvements 131 121
Office equipment, furniture and fixtures 72 72
Land 64 64
Warehouse equipment and other 10 10
Construction in progress 9 38
1,27¢ 1,21¢
Less: accumulated depreciation (72%) (651)
Property and equipment, net $ 55C $ 56¢

Depreciation expense associated with property gngpment was $30 million and $87 million for thegl and nine months ended December
31, 2012, respectively. Depreciation expense &ssacwith property and equipment was $23 millionl 74 million for the three and nine
months ended December 31, 2011 , respectively.

Acquisition-Related Restricted Cash Included in @thCurrent Assets

Included in other current assets on our Condensesdidated Balance Sheets was $6 million and $ilibmof acquisitionfelated restricte
cash as of December 31, 2012 and March 31, 2(Hsbectively. As these deposits are restricted imraathey are excluded from cash and
cash equivalents.

Accrued and Other Current Liabilities

Accrued and other current liabilities as of Decenfiie 2012 and March 31, 2012 consisted of (iniami):

As of As of
December 31, March 31,

2012 2012
Other accrued expenses $ 332 % 441
Deferred net revenue (other) 19¢ 85
Accrued compensation and benefits 187 238
Accrued royalties 12z 98
Accrued and other current liabilities $ 84C $ 857

Deferred net revenue (other) includes the defefralibscription revenue, deferrals related to awitZerland distribution business, advertis
revenue, licensing arrangements, and other reviemwehich revenue recognition criteria has not bewst.

Deferred Net Revenue (Packaged Goods and Digitahtgat)

Deferred net revenue (packaged goods and digitakat) was $1,213 million and $1,048 million adDefcember 31, 2012 and March 31,
2012, respectively. Deferred net revenue (packaged gaod digital content) generally includes the uogeized revenue from bundled st
of certain onlineenabled games for which we do not have VSOE footiigation to provide unspecified updates. We gaize revenue fror
the sales of online-enabled games for which wealdave VSOE for the unspecified updates on agtitdine basis, generally over an
estimated six-month period beginning in the morfterahipment. However, we expense the cost ofimeseelated to these transactions
during the period in which the product is delive(etther than on a deferred basis).

(11) INCOME TAXES

We estimate our annual effective tax rate at thieafreach quarterly period, and we record the feeceof certain discrete items, which are
unusual or occur infrequently, in the interim pdrin which they occur, including changes in judgtredmout deferred tax valuation
allowances. In addition, jurisdictions with a prdjed loss for the year, jurisdictions with a yeasdate
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loss where no tax benefit can be recognized, angtjations where we are unable to estimate an @reftective tax rate are excluded from
the estimated annual effective tax rate. The impastich an exclusion could result in a higheroovdr effective tax rate during a particular
quarter depending on the mix and timing of actaahmgs versus annual projections.

We recognize deferred tax assets and liabilitied@h the expected impact of differences betweerfihancial statement amount and the tax
basis of assets and liabilities and for the exgkfiteure tax benefit to be derived from tax losaed tax credit carry forwards. We record a
valuation allowance against deferred tax assetsithe considered more likely than not that albgportion of our deferred tax assets will not
be realized. In making this determination, we aquired to give significant weight to evidence ttat be objectively verified. It is generally
difficult to conclude that a valuation allowanceni needed when there is significant negativeed, such as cumulative losses in recent
years. Forecasts of future taxable income are deresil to be less objective than past results,qudatiy in light of the economic environme
Therefore, cumulative losses weigh heavily in therall assessment. Based on the assumptions amdenagnts noted above, we have
recorded a valuation allowance against most olb8: deferred tax assets. In addition, we expeptdwide a valuation allowance on future
U.S. tax benefits until we can sustain a levelrofigability or until other significant positive @ence arises that suggest that these benefi
more likely than not to be realized.

During the three and nine months ended Decembe2@®1l,, we recorded approximately $3 million and $%#ion , respectively, of
additional net deferred tax liabilities relatedte PopCap and KlickNation acquisitions. Thesetaalthl deferred tax liabilities create a new
source of taxable income, thereby requiring uelease a portion of our deferred tax asset valuatiowance with a related reduction in
income tax expense for the three and nine monttieceBecember 31, 2011 of approximately $3 milliad &58 million , respectively.

The provision for income taxes reported for the¢hand nine months ended December 31, 2012 is baseat projected annual effective tax
rate for fiscal year 2013 , and also includes aedéscrete tax benefits recorded during the per@ukr effective tax rate for the three and nine
months ended December 31, 2012 was a tax expei¥edpercent and 17.8 percent , respectivelypagpared to a tax expense of 6.2
percent and a tax benefit of 5.5 percent , respagtifor the same periods of fiscal 2012. The effe tax rate for the three and nine months
ended December 31, 2012 differs from the statutaiey of 35.0 percent primarily due to the U.S. éssfor which no benefit is recognized, the
nontaxable change in the estimated fair value gfisition-related contingent consideration, and-hb8. losses with a reduced or zero tax
benefit. The effective tax rate for the three amimonths ended December 31, 2011 differs fronsthitory rate of 35.0 percent primarily
due to the utilization of U.S. deferred tax assdigch were subject to a valuation allowance, a ctida in the U.S. valuation allowance
related to the PopCap acquisition, and non-U.Sfitpreubject to a reduced or zero tax rate. Thectiffe tax rate for ththree and nine montl
ended December 31, 2012 differs from the same gamifiscal year 2012 primarily due to greater eexefits recorded in fiscal year 2012
related to the reduction of the U.S. valuationwaflace for the PopCap acquisition.

During the three months ended December 31, 20¥reworded a net increase of $5 million in grogecwgnized tax benefits. The total
gross unrecognized tax benefits as of Decembe2(®12 is $288 million , of which approximately $4@lmn is offset by prior cash deposits
to tax authorities for issues pending resolutiomoftion of our unrecognized tax benefits will affeur effective tax rate if they are
recognized upon favorable resolution of the una@ettx positions. As of December 31, 2012 , if igriaed, approximately $106 million of
the unrecognized tax benefits would affect ouraife tax rate and approximately $170 million wordgult in adjustments to deferred tax
assets with corresponding adjustments to the valuatlowance.

During the three months ended December 31, 20¥reworded a net increase in taxes of $1 millisratwrued interest and penalties related
to tax positions taken on our tax returns. As of@maber 31, 2012 , the combined amount of accruedest and penalties related to uncertain
tax positions included in income tax obligationsoom Condensed Consolidated Balance Sheet was»apyately $24 million .

The IRS has completed its examination of our fddacmme tax returns through fiscal year 2008. ABecember 31, 2012, the IRS had
proposed certain adjustments to our tax returns.éffects of these adjustments have been considesstimating our future obligations for
unrecognized tax benefits and are not expectedwe h material impact on our financial positiomesults of operations. Some of these
proposed adjustments are pending resolution bAppeals division of the IRS. Furthermore, the IRSurrently examining our returns for
fiscal years 2009 through 2011.

We are also currently under income tax examinatidDanada for fiscal years 2004 and 2005, andamée for fiscal years 2006 through
2007. We remain subject to income tax examinatiwrséveral other jurisdictions including Canadafieral years after 2003, in France for
fiscal years after 2008, in Germany for fiscal wedfter 2007, in the United Kingdom for fiscal yeafter 2009, and in Switzerland for fiscal
years after 2007
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The timing of the resolution of income tax examioas is highly uncertain, and the amounts ultimapelid, if any, upon resolution of the
issues raised by the taxing authorities may diffaterially from the amounts accrued for each y&linough potential resolution of uncertain
tax positions involve multiple tax periods and glictions, it is reasonably possible that a reductif up to $84 million of the reserves for
unrecognized tax benefits may occur within the ri&xmonths , some of which, depending on the natiitiee settlement or expiration of
statutes of limitations, may affect our income paavision (benefit) and therefore benefit the résgleffective tax rate. The actual amount
could vary significantly depending on the ultiméteing and nature of any settlements.

(12) FINANCING ARRANGEMENTS

0.75% Convertible Senior Notes Due 2016

In July 2011 , we issued $632.5 million aggregategipal amount of 0.75% Convertible Senior Notas @016 (the “Notes”). The Notes are
senior unsecured obligations which pay interestaenually in arrears at a rate of 0.75 percentgpeum on January 15 and July 15 of each
year, beginning oJanuary 15, 2012 and will mature on July 15, 20di8less earlier purchased or converted in accoedatith their terms
prior to such date. The Notes are senior in rigltayment to any unsecured indebtedness that i®esly subordinated in right of payment to
the Notes.

The Notes are convertible into cash and sharearof@mmon stock based on an initial conversionevali31.5075 shares of our common
stock per $1,000 principal amount of Notes (eq@mato an initial conversion price of approximat$81.74 per share). Upon conversion of
the Notes, holders will receive cash up to thegypial amount of each Note, and any excess convevsilue will be delivered in shares of our
common stock. Prior to April 15, 2016 , the Notes eonvertible only if (1) the last reported satie@ of the common stock for at least 20
trading days (whether or not consecutive) durirggriod of 30 consecutive trading days endingherlast trading day of the immediately
preceding fiscal quarter is greater than or equaB0 percent of the conversion price ( $41.26spere) on each applicable trading day;

(2) during the five business day period after amydonsecutive trading day period in which theitrggbrice per $1,000 principal amount of
notes falls below 98 percent of the last reportdd price of our common stock multiplied by the wersion rate on each trading day; or

(3) specified corporate transactions, includindnange in control, occur. On or after April 15, 2QX&6holder may convert any of its Notes at
any time prior to the close of business on the sg#stheduled trading day immediately precedingrtaturity date. The conversion rate is
subject to customary anti-dilution adjustments @eample, certain dividend distributions or tendleexchange offer of our common stock),
but will not be adjusted for any accrued and unjratierest. The Notes are not redeemable prior tiurtya except for specified corporate
transactions and events of default, and no sinking is provided for the Notes. The Notes do nattam any financial covenants.

We separately account for the liability and eqeitynponents of the Notes. The carrying amount oethdty component representing the
conversion option is equal to the fair value of @envertible Note Hedge, as described below, whiéhsubstantially identical instrument
was purchased on the same day as the Notes. Tiygngeamount of the liability component was detared by deducting the fair value of the
equity component from the par value of the Notea a#ole, and represents the fair value of a sirtidhility that does not have an associe
convertible feature. A liability of $525 million &g the date of issuance was recognized for thecral amount of the Notes representing the
present value of the Notes’ cash flows using aadistrate of 4.54 percenfThe excess of the principal amount of the ligpiiomponent ove
its carrying amount is amortized to interest expemger the term of the Notes using the effectiverest method. The equity component is
remeasured as long as it continues to meet thetarsifor equity classification.

In accounting for $15 million of issuance costatedl to the Notes issuance, we allocated $13 mitbathe liability component arR million
to the equity component. Debt issuance costs at#iihe to the liability component are being amedito interest expense over the term of
Notes, and issuance costs attributable to theyeqarhponent were netted with the equity componeiadiditional pai-in capital.
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The carrying values of the liability and equity qouonents of the Notes are reflected in our Conde@setolidated Balance Sheet as follows
(in millions):

As of As of
December 31, March 31,
2012 2012
Principal amount of Notes $ 63 $ 633
Unamortized discount of the liability component (79 (94)
Net carrying amount of Notes $ 554 % 53¢
Equity component, net $ 108 $ 10t

As of December 31, 2012 , the remaining life of Naes is 3.5 years .

Convertible Note Hedge and Warrants Issuance

In addition, in July 2011, we entered into privateégotiated convertible note hedge transactidres“@onvertible Note Hedge”) with certain
counterparties to reduce the potential dilutiorhwéspect to our common stock upon conversionefNbtes. The Convertible Note Hedge,
subject to customary anti-dilution adjustmentsyptes us with the option to acquire, on a net settint basis, approximately 19.9 million
shares of our common stock at a strike price of #1which corresponds to the conversion pricdhefNotes and is equal to the number of
shares of our common stock that notionally undenléeNotes. As of December 31, 2012 , we have nat@ased any shares under the
Convertible Note Hedge. We paid $107 million foe tBonvertible Note Hedge, which was recorded asgaiity transaction.

Separately, in July 2011 we also entered into pelyanegotiated warrant transactions with the ¢ertaunterparties whereby we sold to
independent third parties warrants (the “Warrants’acquire, subject to customary anti-dilutionuastinents that are substantially the same as
the anti-dilution provisions contained in the Notag to 19.9 million shares of our common stocki¢hhis also equal to the number of shares
of our common stock that notionally underlie thet@), with a strike price of $41.14 . The Warramdald have a dilutive effect with respect

to our common stock to the extent that the markieeper share of our common stock exceeds $4 Xt prior to the expiration date of the
Warrants. We received proceeds of $65 million ftben sale of the Warrants.

Credit Facility

On August 30, 2012 , we entered into a $500 milBdhyears senior unsecured revolving credit figailiith a syndicate of banks. The credit
facility terminates on February 29, 2046d contains an option to arrange with existingléga and/or new lenders for them to provide um
aggregate of $250 million in additional commitmefaisrevolving loans. Proceeds of loans made utiteecredit facility may be used for
general corporate purposes.

The loans bear interest, at our option, at the bateeplus an applicable spread or an adjusted RB&e plus an applicable spread, in each
case with such spread being determined based artbasolidated leverage ratio for the precedingafismarter. We are also obligated to pay
other customary fees for a credit facility of thige and type. Interest is due and payable in @raazarterly for loans bearing interest at the
base rate and at the end of an interest periogt @ach three month interval in the case of loatis iwterest periods greater than three mot

in the case of loans bearing interest at the agtjustBOR rate. Principal, together with all accrgl unpaid interest, is due and payable on
February 29, 2016 .

The credit agreement contains customary affirmadiveé negative covenants, including covenants imétt dr restrict our ability to, among
other things, incur subsidiary indebtedness, dians, dispose of all or substantially all asseits pay dividends or make distributions, in e
case subject to customary exceptions for a cradilitiy of this size and type. We are also requi@thaintain compliance with a capitalizat
ratio and maintain a minimum level of total liquidand a minimum level of domestic liquidity.

The credit agreement contains customary eventsfaitt, including among others, non-payment degaclbvenant defaults, bankruptcy and
insolvency defaults and a change of control deféukbach case, subject to customary exceptiona éoedit facility of this size and type. The
occurrence of an event of default could resulhmdcceleration of the obligations under the craglieement, an obligation by any guarantors
to repay the obligations in full and an increasthmapplicable interest rate.

As of December 31, 2012 , no amounts were outstgnaider the credit facility. During the three munended September 30, 2QM2e paic
$2 million of debt issuance costs in connectiorhwibtaining this credit facility. These costs aefedred and are being amortized to interest
expense over the 3.5 years term of the creditifiacil
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Interest expense recognized related to our fingnaimangements are as follows (in millions):

Three Months Ended Nine Months Ended
December 31, December 31,
2012 2011 2012 2011
Amortization of debt discount $ 5 $ 5 $ 15 % 9
Amortization of debt issuance costs — — 2 1
Coupon interest expense 1 1 3 2
Other interest expense 1 1 1 1
Total interest expense $ 7 $ 7 $ 21 % 13

(13) COMMITMENTS AND CONTINGENCIES
Lease Commitments

As of December 31, 2012 , we leased certain faglifurniture and equipment under non-cancelapéating lease agreements. We were
required to pay property taxes, insurance and nlommaatenance costs for certain of these facilitied any increases over the base year of
these expenses on the remainder of our facilities.

Development, Celebrity, League and Content Licenggsyments and Commitments

The products we produce in our studios are designdccreated by our employee designers, artidtsya®@ programmers and by non-
employee software developers (“independent artmtsthird-party developers”). We typically advandevelopment funds to the independent
artists and third-party developers during developine¢ our games, usually in installment paymentsienapon the completion of specified
development milestones. Contractually, these paysrame generally considered advances against sudasepyalties on the sales of the
products. These terms are set forth in written @gents entered into with the independent artisdstlaind-party developers.

In addition, we have certain celebrity, league emdtent license contracts that contain minimum goige payments and marketing
commitments that may not be dependent on any dalies. Celebrities and organizations with whomhaee contracts include: FIFA,
FIFPRO Foundation, FAPL (Football Association Premhieague Limited), and DFL Deutsche FulRball LigakBl (German Soccer League)
(professional soccer); National Basketball Assdoiafprofessional basketball); PGA TOUR, Tiger Wea@ahd Augusta National (professic
golf); National Hockey League and NHL Players’ Asistion (professional hockey); National Footbalbgee Properties, PLAYERS Inc.,
and Red Bear Inc. (professional football); Collégibicensing Company (collegiate football); Zuffd,C (Ultimate Fighting Championship);
ESPN (content in EA SPORTS games); Hasbro, Incs{mibHasbro’s toy and game intellectual prope)tiand LucasArts and Lucas
Licensing (Star Wars: The Old RepubljcThese developer and content license commitnreptesent the sum of (1) the cash payments due
under non-royalty-bearing licenses and servicesaagents and (2) the minimum guaranteed paymentaguaihces against royalties due
under royalty-bearing licenses and services agrenthe majority of which are conditional uponfpemance by the counterparty. These
minimum guarantee payments and any related magketimmitments are included in the table below.
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The following table summarizes our minimum contwatbligations as of December 31, 2012 (in milipn

Fiscal Year Ending March 31,

2013
(Remaining
Total three mos.) 2014 2015 2016 2017 2018 Thereafter
Unrecognized commitments
Developer/licensor commitments $ 1,166 $ 42 $ 174 % 166 $ 207 % 70 % 54 % 45:
Marketing commitments 23¢ 14 54 34 34 20 20 63
Operating leases 177 13 51 42 28 16 11 16
0.75% Convertible Senior Notes due
2016 interes?’ 19 2 5 5 5 2 — —
Other purchase obligations 47 14 23 9 1 — — —
Total unrecognized commitments 1,64¢ 85 307 25€ 27¢ 10¢ 85 532
Recognized commitments
0.75% Convertible Senior Notes due
2016 principal® 632 — — — — 632 — —
Licensing and lease obligatiofts 84 9 28 20 5 20 1 1
Total recognized commitments 717 9 28 20 5 65% 1 1
Total commitments $ 2,368 $ 9 $ 33k $ 27¢  $ 28C $ 761 $ 86 $ 532
€) Included in the $19 million coupon interesttba 0.75% Convertible Senior Notes due 2016 im#fon of accrued interest

recognized as of December 31, 2012 . We will bgak#d to pay the $632.5 million principal amouhttee 0.75% Convertible
Senior Notes due 2016 in cash and any excess @oreaflue in shares of our common stock upon rediem of the Notes at
maturity on July 15, 2016 or upon earlier redenmmptibhe $632.5 million principal amount excludes $7iflion of unamortized
discount of the liability component. See Note 12ddditional information regarding our 0.75% Corilm@e Senior Notes due 2016 .

(b) See Note 8 for additional information regagdiecognized commitments resulting from our restntieg plans. Lease commitments
have not been reduced for approximately $5 milae in the future from third parties under non-edalsle sub-leases.

The unrecognized amounts represented in the thbkeaeflect our minimum cash obligations for thepective fiscal years, but do not
necessarily represent the periods in which thelheilrecognized and expensed in our Condensed Gaetsal Financial Statements. In
addition, the amounts in the table above are pteddrased on the dates the amounts are contrgctiuglas of December 31, 2012owever
certain payment obligations may be acceleratedrdépg on the performance of our operating results.

In addition to what is included in the table aboa® of December 31, 2012 , we had a liability floregcognized tax benefits and an accrual for
the payment of related interest totaling $267 wnillj of which we are unable to make a reasonalibte estimate of when cash settlement
with a taxing authority will occur.

Also, in addition to what is included in the tableove as of December 31, 2012 , primarily in cotioravith our PopCap, KlickNation, and
Chillingo acquisitions, we may be required to payadditional $566 million of cash considerationdshspon the achievement of certain
performance milestones through March 31, 2015 ofA3ecember 31, 2012 , we have accrued $42 mibfozontingent consideration on our
Condensed Consolidated Balance Sheet represehéregstimated fair value of the contingent consiitema

Legal Proceedings

In June 2008, Geoffrey Pecover filed an antitrlesssaction in the United States District Courttfa Northern District of California, allegir
that EA obtained an illegal monopoly in a discraatitrust market that consists of “league-brandexdtfall simulation video games” by
bidding for, and winning, exclusive licenses witle tNFL, Collegiate Licensing Company and Arena Balbt_eague. In December 2010, the
district court granted the plaintiffs’ request &riify a class of plaintiffs consisting of all camsers who purchased EAMadden NFL, NCA,
Football or Arena Football video games after 2009May 2012, the parties reached a settlementiicimle to resolve all claims related to
this action. As a result, we recognized a
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$27 million accrual for the fourth quarter of fi§@912 associated with the potential settlemenduly 2012, the plaintiffs filed a motion with
the court to approve the settlement. On Octob20%2, the court granted its preliminary approvathef settlement and scheduled a hearing to
consider the court’s final approval of the settlatrfer February 7, 2013 .

We are also subject to claims and litigation agsimthe ordinary course of business. We do naebelthat any liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would haveaterial adverse effect on our Condensed
Consolidated Financial Statements.

(14) STOCK-BASED COMPENSATION
Valuation Assumptions

We are required to estimate the fair value of sthased payment awards on the date of grant. Wgn&mcompensation costs for stock-
based payment awards to employees based on thedgtarfair value using a straight-line approachrdte service period for which such
awards are expected to vest.

We determine the fair value of our share-based payr@wards as follows:

» Restricted Stock Units, Restricted Stock, and Padace-Based Restricted Stock Unit$he fair value of restricted stock units,
restricted stock, and performance-based restritmek units (other than market-based restricteckstaits) is determined based on
the quoted market price of our common stock ordtite of grant. Performand@sed restricted stock units include grants mapi
certain members of executive management primardntgd in fiscal year 2009 and (2) in connectiothwertain acquisitions.

» Market-Based Restricted Stock Unitsarket-based restricted stock units consist ahtg of performancbased restricted stock ur
to certain members of executive management (refearderein as “market-based restricted stock Qnithe fair value of our
market-based restricted stock units is determirsiagua Monte-Carlo simulation model. Key assumgsifor the Monte-Carlo
simulation model are the risk-free interest ratpeeted volatility (of our common stock and of twnmon stock of our peer
companies within the NASDAQ-100 Index), expectedd#inds and correlation coefficient.

» Stock Options and Employee Stock Purchase PTdre fair value of stock options and stock purehdghts granted pursuant to our
equity incentive plans and our 2000 Employee SRwlchase Plan (“ESPP”), respectively, is determirsédg the Black-Scholes
valuation model based on the multiple-award vatiathethod. Key assumptions of the Black-Scholesatain model are the risk-
free interest rate, expected volatility, expectsdhtand expected dividends.

The determination of the fair value of market-basedricted stock units, stock options and ESRFfixted by assumptions regarding
subjective and complex variables. Generally, osuamtions are based on historical information aigjjnent is required to determine if
historical trends may be indicators of future outes.

The estimated assumptions used in the Black-Sckalestion model to value our stock option granégsewvas follows:

Stock Option Grants ESPP
Three Months Ended Nine Months Ended Nine Months Ended
December 31, December 31, December 31,
2012 2011 2012 2011 2012 2011

Risk-free interest rate 0.4 -1.0% 0.4 -1.2% 0.4 -1.0% 0.4 -1.8% 0.1-0.2% 0.1%
Expected volatility 40 45% 42 - 46% 40 - 46% 40 - 46% 41 -42% 39 -40%
Weighted-average volatility 41% 45% 43% 43% 41% 39%
Expected term 6-12

4.3 year 4.1 year 4.4 year 4.4 year month: 6 - 12 month
Expected dividends None None None None None None
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There were no ESPP shares issued during the thoethenended December 31, 2012 and 2011.
The estimated assumptions used in the Monte-Camlolation model to value our market-based resttic®ck units were as follows:

Three Months Ended Nine Months Ended
December 31, December 31,
2012 2012 2011
Risk-free interest rate 0.2% 0.2 -0.4% 0.2 -0.6%
Expected volatility 33% 17 -116% 14 -83%
Weighted-average volatility 33% 35% 35%
Expected dividends None None None

There were no market-based restricted stock uratstgd during the three months ended December(31,. 2

Stock-Based Compensation Expense

Employee stock-based compensation expense recdghizing the three and nine months ended Decentheg?( 2 and 2011 was calculated
based on awards ultimately expected to vest antvés reduced for estimated forfeitures. In subseigperiods, if actual forfeitures differ
from those estimates, an adjustment to stock-besegensation expense will be recognized at tha.tim

The following table summarizes stock-based comp@arsaxpense resulting from stock options, resdaitock, restricted stock units and the
ESPP included in our Condensed Consolidated StatsméOperations (in millions):

Three Months Ended Nine Months Ended
December 31, December 31,
2012 2011 2012 2011
Cost of revenue $ — 3 — 3 1 3 1
Research and development 25 30 74 81
General and administrative 7 11 25 29
Marketing and sales 7 7 22 18
Stock-based compensation expense $ 39 $ 48 $ 12z $ 12¢

During the three and nine months ended Decembe2@®P, and 2011 , we did not recognize any provifomr benefit from income taxes
related to our stock-based compensation expense.

As of December 31, 2012 , our total unrecognizedmensation cost related to stock options was $omiand is expected to be recognized
over a weighted-average service period of 2.2 ygaass. As of December 31, 2012 , our total unreizegl compensation cost related to
restricted stock and restricted stock units (ctilety referred to as “restricted stock rights”) @271 million and is expected to be
recognized over a weighted-average service pefiddoyears years. Of the $271 million of unrecagdi compensation cost, $19 million
relates to market-based restricted stock unitstdnuhillion relates to performance-based restristedk units.

Stock Options

The following table summarizes our stock optionatst for the nine months ended December 31, 2012 :

Weighted-Average

Weighted- Remaining Aggregate
Options Average Contractual Term Intrinsic Value
(in thousands) Exercise Price (in years) (in millions)
Outstanding as of March 31, 2012 9,77¢ % 34.1%
Granted 292 13.1(C
Exercised (17) 13.0¢
Forfeited, cancelled or expired (2,019 32.7¢
Outstanding as of December 31, 2012 8,03( 33.8: 475 $ —
Vested and expected to vest 7,96¢ 33.9; 472 $ _
Exercisable as of December 31, 2012 7,401 35.2¢ 4.46 $ —
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The aggregate intrinsic value represents the potatax intrinsic value based on our closing stog&e as of December 31, 2012 , which
would have been received by the option holdersdfiatie option holders exercised their optionsfahat date. The weighted-average grant
date fair values of stock options granted durirgttiree and nine months ended December 31, 202381 and $4.64 , respectively. We
issue new common stock from our authorized shases the exercise of stock options.

Restricted Stock Rights

The following table summarizes our restricted staghts activity, excluding performance-based aratkat-based restricted stock unit
activity discussed below, for the nine months endedember 31, 2012 :

Restricted Stock Weighted-

Rights Average Grant

(in thousands) Date Fair Value
Balance as of March 31, 2012 16,32 % 20.7:
Granted 8,68¢ 12.6:
Vested (5,75)) 20.8¢
Forfeited or cancelled (1,65%) 18.91
Balance as of December 31, 2012 17,60: 16.8¢

The weighted-average grant date fair values ofiotst stock rights granted during the three ame mhonths ended December 31, 2012 were
$13.80 and $12.62 , respectively.

Performance-Based Restricted Stock Units

The following table summarizes our performance-tasstricted stock unit activity for the nine mashitnded December 31, 2012 :

Performance-
Based Restricted Weighted-

Stock Units Average Grant

(in thousands) Date Fair Value
Balance as of March 31, 2012 1,421 $ 50.3¢
Vested (19 15.3¢
Forfeited or cancelled (79) 38.61
Balance as of December 31, 2012 1,32¢ 51.5¢

Market-Based Restricted Stock Units

Our market-based restricted stock units vest cgatihupon the achievement of pre-determined mameiservice conditions. If these market
conditions are not met but service conditions ageg he restricted stock units will not vest; hoegvany compensation expense we have
recognized to date will not be reversed. The nurobshares of common stock to be received at vgstiti range from zero percent to 200
percent of the target number of stock units basedus total stockholder return (“TSR”) relativette performance of companies in the
NASDAQ-100 Index for each measurement period, generally a three year period. The maximum number of comsahares that could
vest is approximately 2.6 million for market-basesdtricted stock units. The following table sumrnesi our markelbased restricted stock u
activity for the nine months ended December 312204 e present shares granted at 100 percentg#ttaf the number of stock units that
may potentially vest.

Market-Based

Restricted Stock Weighted-

Units Average Grant

(in thousands) Date Fair Value
Balance as of March 31, 2012 52C % 34.71
Granted 97C 12.41
Vested (117 34.71
Forfeited or cancelled (62) 34.71
Balance as of December 31, 2012 1,317 18.3(
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Stock Repurchase Program

In February 2011, our Board of Directors authoriaggtogram to repurchase up to $600 million of@ammon stock over the following 18
months . We completed our program in April 2012. jeurchased approximately 32 million shares inojeen market since under that
program, including pursuant to pre-arranged stomtting plans. During the three months ended Jup2@®I®, we repurchased and retired
approximately 4.3 million shares of our common ktfmr approximately $71 million , under that plan.

In July 2012, our Board of Directors authorizedesvrprogram to repurchase up to $500 million of @mmon stock. Under this new
program, we may purchase stock in the open markétrough privately-negotiated transactions in adaace with applicable securities laws,
including pursuant to pre-arranged stock tradiragpl The timing and actual amount of the stockneases will depend on several factors
including price, capital availability, regulatorgquirements, alternative investment opportunities @her market conditions. We are not
obligated to repurchase any specific number ofeshander this program and it may be modified, sudpe or discontinued at any time.
During the three months ended December 31, 20¥repurchased and retired approximately 12.2 mikileares of our common stock for
approximately $157 million under this new prograffe continue to actively repurchase shares undgiptioigram.

During the nine months ended December 31, 2012eparchased and retired approximately 24.9 milibares of our common stock for
approximately $336 million . Of these repurchasggroximately 20.6 million shares were repurchasedkr the July 2012 program for
approximately $265 million .

Annual Meeting of Stockholders

At our Annual Meeting of Stockholders, held on J26; 2012, our stockholders approved amendmerntsrt@8000 Equity Incentive Plan (the
“Equity Plan”) to increase the number of sharesashmon stock authorized under the Equity Plan bg@&000 shares, and to increase the
limit on the number of shares that may be covegedduity awards to eligible persons under the BogRlan in a fiscal year.

(15) NET LOSS PER SHARE

As a result of our net loss for the three and mimeths ended December 31, 2012 , we have exclubedtstanding equity-based instruments
from the diluted loss per share ("Diluted EP83)culation as their inclusion would have had atidéuative effect. Had we reported net inco
for these periods, an additional 4 million shaned 2 million shares of common stock would have haeluded in the number of shares used
to calculate Diluted EPS, respectively.

As a result of our net loss for the three and mimths ended December 31, 2011 , we have exclubedtstanding equity-based instruments
from the Diluted EPS calculation as their inclusieould have had an antidilutive effect. Had we régab net income for these periods, an
additional 6 million shares and 7 million sharezommon stock would have been included in the nurabshares used to calculate Diluted
EPS, respectively.

Potentially dilutive shares of common stock relatedur 0.75% Convertible Senior Notes due 2016edduring the fiscal year ended

March 31, 2012 , which have a conversion price3if.$4 per share and the associated Warrants, whigh a conversion price of $41.14 per
share were excluded from the computation of DillE&E for the three and nine months ended Decenih@032 as their inclusion would
have had an antidilutive effect resulting from toaversion price. The associated Convertible Natdde was excluded from the calculation
of diluted shares as the impact is always constantidilutive since the call option would be exsed by us when the exercise price is lower
than the market price. See Note 12 for additionfalrmation related to our 0.75% Convertible SeMNotes due 2016 and related Convertible
Note Hedge and Warran

(16) SEGMENT INFORMATION

Our reporting segments are based upon: our intengahizational structure; the manner in which @perations are managed; the criteria |
by our Chief Executive Officer, our Chief Operatibgcision Maker (“CODM”"), to evaluate segment pemfance; the availability of separate
financial information; and overall materiality cassrations.

Our business is currently organized around our diperating labels, EA Games, EA SPORTS, Maxis, Rppghd All Play. During the three
months ended September 30, 2012, we renamed oial/Stmbile studios to All Play. During the three nibs ended December 31, 2012, we
integrated the social and mobile components oBiovware label into our All Play organization whilge remaining components of our
BioWare label were integrated into our EA Gameegla®ur CODM regularly reviews the results of ea€lhe operating labels. Due to their
similar economic characteristics, products, antfiistion methods, all five of the operating labate aggregated into one reportable segmen
(the “EA Labels” segment) as
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shown below. In addition to assessing performanckeadlocating resources based on our operating eeganto a lesser degree, our CODM
also reviews results based on geographic perforexanc

The following table summarizes the financial pemfance of the EA Labels segment and a reconciliatfdhe EA Labels segment’s income
to our consolidated operating loss for the thregr@ne months ended December 31, 2012 and 20tiilions):

Three Months Ended Nine Months Ended
December 31, December 31,
2012 2011 2012 2011
EA Labels segment:
Net revenue before revenue deferral $ 1,15¢  $ 1,61: % 2,68 $ 3,131
Depreciation and amortization (13 (13 (42 (43)
Other expenses (74%) (957) (1,996 (2,297
EA Labels segment income 39¢ 643 642 797
Reconciliation to consolidated operating loss:
Other:
Revenue deferral (977) (1,370 (2,166 (2,420
Recognition of revenue deferral 711 78C 2,001 1,98¢
Other net revenue 28 38 73 78
Depreciation and amortization 47 (35) (11¢) (93)
Acquisition-related contingent consideration 45 11 65 (8
Restructuring and other charges (2 — (27) a7
Stock-based compensation (39 (48) (122 (129
Other expenses (162) (202) (53€) (524)
Consolidated operating loss $ (39 ¢ (183 $ (18¢) $ (330

EA Labels segment income differs from consolidaipdrating loss primarily due to the exclusion gfdértain corporate and other functional
costs that are not allocated to EA Labels, (2)disferral of certain net revenue related to onlinebéed games (see Note 10 for additional
information regarding deferred net revenue (pactagmds and digital content)), and (3) our Switnedl distribution revenue and expenses
that is not allocated to EA Labels. Our CODM reweassets on a consolidated basis and not on a sebasis.

Information about our total net revenue by revecomposition for the three and nine months endeceBéer 31, 2012 and 2011 is presented
below (in millions):

Three Months Ended Nine Months Ended
December 31, December 31,
2012 2011 2012 2011
Publishing and other $ 56 $ 73t 9 152t $ 1,83t
Wireless, Internet-derived, advertising (digital) 321 274 987 74C
Distribution 33 49 76 20C
Net revenue $ 92z $ 1,061 $ 2,58t % 2,77

Information about our operations in North AmeriEayope and Asia as of and for the three and ninetinscended December 31, 2012 and
2011 is presented below (in millions):

Three Months Ended Nine Months Ended
December 31, December 31,
2012 2011 2012 2011
Net revenue from unaffiliated customers
North America $ 40¢ $ 50C $ 1,18 $ 1,33¢
Europe 464 50¢ 1,231 1,271
Asia 49 56 16¢ 16€
Net revenue $ 92z % 1,061 $ 258t % 2,77¢
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As of December 31,

2012 2011
Longlived assets
North America $ 2,07 % 2,17¢
Europe 457 43¢
Asia 48 48
Total $ 257¢ % 2,66

The basis by which we attribute net revenue frotereal customers to individual countries is basedhe location of the legal entity that s
the products and/or services. Revenue generatbe idnited States represents over 99 percent abtairNorth America net revenue.
Revenue generated in Switzerland during the thnéenine months ended December 31, 2012 represg@ésrillion and $561 million , a21
percent and 22 percent , of our total net reveragpectively. Revenue generated in Switzerlanchdutie three and nine months ended
December 31, 2011 represents $147 million and $3lldn , or 14 percent of our total net revenuedach period. There were no other
countries with net revenue greater than 10 percent

Our direct sales to GameStop Corp. representearippately 14 percent and 15 percent of total ne¢mee for the three and nine months
ended December 31, 2012 , respectively. Our dealets to GameStop Corp. represented approximadghedcent and 15 percent of total net
revenue for the three and nine months ended Deaedih@011 , respectively.

(17) IMPACT OF RECENTLY ISSUED ACCOUNTING STANDARDS

In December 2011, the FASB issued ASU 2011Hisc¢losures about Offsetting Assets and Liabilifieich creates new disclosure
requirements about the nature of an entity’s rigiitsffset and related arrangements associateditsifmancial instruments and derivative
instruments. The disclosure requirements are @ffeébr annual reporting periods beginning on deafanuary 1, 2013, and interim periods
therein, with retrospective application requireieThew disclosures are designed to make finanaments that are prepared under U.S.
Generally Accepted Accounting Principles more corapke to those prepared under International Fimdfeporting Standards. We are
currently evaluating the impact of ASU 2011-11 am Gondensed Consolidated Financial Statements.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders
Electronic Arts Inc.:

We have reviewed the condensed consolidated batdmaeds of Electronic Arts Inc. and subsidiaribe @ompany) as of December 29, 2012
and March 31, 2012 and the related condensed ddasad statements of operations, comprehensive dosiscash flows for the thremonth
and ninemonth periods ended December 29, 2012 and Dece3ih@011. These condensed consolidated finaneitdraents are the
responsibility of the Company’s management.

We conducted our review in accordance with thedsteds of the Public Company Accounting OversighaBldUnited States). A review of
interim financial information consists principalty applying analytical procedures and making inigsiof persons responsible for financial
and accounting matters. It is substantially lessciope than an audit conducted in accordance hatlstandards of the Public Company
Accounting Oversight Board (United States), thesotiye of which is the expression of an opinionarging the financial statements taken as
a whole. Accordingly, we do not express such aniopi

Based on our reviews, we are not aware of any mhtaodifications that should be made to the cosddrconsolidated financial statements
referred to above for them to be in conformity witts. generally accepted accounting principles.

We have previously audited, in accordance withddaas of the Public Company Accounting OversighamioUnited States), the
consolidated balance sheet of Electronic Arts &mal subsidiaries as of March 31, 2012, and théacbleonsolidated statements of operations,
stockholders’ equity and comprehensive income )Jla@s®d cash flows for the year then ended (notgoitesl herein); and in our report dated
May 25, 2012, we expressed an unqualified opiniothose consolidated financial statements. In gimion, the information set forth in the
accompanying condensed consolidated balance sheéiarch 31, 2012 is fairly stated, in all madérespects, in relation to the
consolidated balance sheet from which it has beeivet.

/s/ KPMG LLP
Santa Clara, California
February 5, 2013
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Item 2. Management’s Discussion and Analysis of Financial Condition ahResults of Operation:

CAUTIONARY NOTE ABOUT FORWARD -LOOKING STATEMENTS

This Quarterly Report contains forward-looking statements within the meaning of the Private Securitiekitigation Reform Act of
1995. All statements, other than statements of histical fact, made in this Quarterly Report are forward looking. Examples of
forward-looking statements include statements relad to industry prospects, our future economic perfomance including anticipated
revenues and expenditures, results of operations dinancial position, and other financial items, ourbusiness plans and objectives,
including our intended product releases, and may iclude certain assumptions that underlie the forwardlooking statements. We use
words such as “anticipate,” “believe,” “expect,” “i estimate” (and the negative of any of thes terms), “future” and similar

intend,
expressions to help identify forward-looking staterants. These forward-looking statements are subjetd business and economic risk
and reflect management’s current expectations, anhvolve subjects that are inherently uncertain andifficult to predict. Our actual
results could differ materially from those in the brward-looking statements. We will not necessarilypdate information if any
forward-looking statement later turns out to be inacurate. Risks and uncertainties that may affect aufuture results include, but are
not limited to, those discussed in this report undethe heading “Risk Factors” in Part Il, Item 1A, as well as in our Annual Report on
Form 10-K for the fiscal year ended March 31, 2012s filed with the Securities and Exchange Commissiq“SEC”) on May 25, 2012
and in other documents we have filed with the SEC.

OVERVIEW

The following overview is a high-level discussichooir operating results, as well as some of thedseand drivers that affect our business.
Management believes that an understanding of thesds and drivers is important in order to underdtour results for the three and nine
months ended December 31, 2012 , as well as aunefprospects. This summary is not intended taxbauestive, nor is it intended to be a
substitute for the detailed discussion and analysisided elsewhere in this Form 10-Q, includinghia remainder of “Management’s
Discussion and Analysis of Financial Condition &websults of Operations (“MD&A”),” “Risk Factors,” dnthe Condensed Consolidated
Financial Statements and related Notes. Additioxfatrmation can be found in the “Business” sectidour Annual Report on Form 10-K for
the fiscal year ended March 31, 2012 as filed WithSEC on May 25, 2012 and in other documentsawve Filed with the SEC.

About Electronic Arts

We develop, market, publish and distribute gamensoe content and services that can be played bguroers on a variety of platforms,
including video game consoles (such as the Sony¥3PBATION 3, Microsoft Xbox 360, and Nintendo Wipersonal computers, mobile
devices (such as the Apple iPhone and Google Addminpatible phones), tablets and electronic resa@eich as the Apple iPad and Ama
Kindle), and the Internet. Our ability to publishrges across multiple platforms, through multipriiution channels, and directly to
consumers (online and wirelessly) has been, arcaiittinue to be, a cornerstone of our producteatya We have generated substantial
growth in new business models and alternative ne@etreams (such as subscription, micro-transagteomd advertising) based on the
continued expansion of our online and wireless pebdnd service offerings. Some of our games asedan our own wholly-owned
intellectual property €.g., Battlefield, Mass Effect, Need for Speed, The SiBejeweled, and Plants v. Zombies), and someiofames are
based on content that we license from othexg.(FIFA, Madden NFL, an&tar Wars: The Old RepubljcOur goal is to turn our core
intellectual properties into year-round businesaaslable on a range of platforms. Our products segices may be purchased through
physical and online retailers, platform providaustsas console manufacturers and mobile carriardigital downloads, as well as directly
through our own distribution platform, includinglime portals such as Origin and Play4Free.

Financial Results

Total net revenue for the three months ended DeeeBth 2012 was $922 million , a decrease of $1®88m, or 13 percent as compared
the three months ended December 31, 2011 . At DeeeB1, 2012 , deferred net revenue associatedsai#s of online-enabled packaged
goods and digital content increased by $ 260 milis compared to September 30, 2012, directly detrg the amount of reported net
revenue during the three months ended Decemb&032, . At December 31, 2011 , deferred net revaisgeciated with sales of online-
enabled packaged goods and digital content incddag®590 million as compared to September 30, 20itéctly decreasing the amount of
reported net revenue during the three months eBDdedmber 31, 2011 . Without this change in defenetdevenue, reported net revenue
would have decreased by approximately $469 million28 percent , during the three months endecidber 31, 2012 as compared to the
three months ended December 31, 2011 . This dexveas primarily the result of lower publishing astter revenue due ®attlefield 3and
Star Wars: The Old Republitwyo titles that were launched during the three merinded December 31, 2011 with no comparableingiin
the current quarter. Net revenue for the three hwahded December 31, 2012 was driveRIFyA 2013, Madden 201&ndMedal of Honor:
Warfighter.
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Net loss for thehree months ended December 31, 2012 was $45 médkacompared to $205 million for ttieee months ended December
2011 . Diluted loss per share for the three moattded December 31, 2012 was $0.15 as comparediltded loss per share of $0.62 for the
three months ended December 31, 2011 . Net logeaksd for the three months ended December 31,&0&@mpared to the three months
ended December 31, 2011 primarily as a result)oa @160 million decrease in operating expenseg2na $14 million gain on strategic
investment from the sale of a portion of our inuestt in Neowiz. This was partially offset by (1386 million decrease in gross profit due to
a decrease in frontline sales from fewer titleasts and a decrease in the change in deferreevegiue related to certain online-enable
packaged goods and digital content.

Trends in Our Business

Digital Content Distribution and Servic. Consumers are spending an ever-increasing pafitireir money and time on interactive
entertainment that is accessible online, or thraugbile digital devices such as smart phones,routih social networks such as Facebook.
We provide a variety of online-delivered produatsl aervices including through our Origin platfofany of our games that are available as
packaged goods products are also available thrdingbt online download through the Internet. Weaffer online-delivered content and
services that are add-ons or related to our packggeds products such as additional game contestiltancements of multiplayer

services. Further, we provide other games, comtedtservices that are available only via electrdeiovery, such as Internet-only games and
game services, and games for mobile devices.

Advances in mobile technology have resulted inréetsaof new and evolving devices that are beingdu® play games by an evamadenin
base of consumers. We have responded to thesecadviamntechnology and consumer acceptance of Haigaibution by offering different
sales models, such as subscription services, otdineloads for a one-time fee, micro-transactiarns advertising-supported free-to-play
games and game sites. In addition, we offer ousworers the ability to play a game across platfasmmultiple devices. We significantly
increased the revenue that we derive from wirelessinet-derived and advertising (digital) produahd services from $743 million in fiscal
year 2011 to $1,159 million in fiscal year 2012 avelexpect this portion of our business to contirtugrow in fiscal 2013 and beyor

Wireless and Other Emerging Platformadvances in technology have resulted in a vaétylatforms for interactive entertainment.
Examples include wireless technologies, streamaigigg services, and Internet platforms. Our effortwireless interactive entertainment
are focused in downloadable games for mobile devitkese platforms grow the consumer base for asinbss while also providing
competition to existing established video gamefpiats. We expect sales of games for wireless aner@merging platforms to continue to
be an important part of our business.

Growth of Casual and Social Gamé&se popularity of wireless and other emerging ganmlatforms such as smart phones, tablets andlsociz
networking sites, such as Facebook, has led tgriweth of casual and social gaming. Casual anchbgaimes are characterized by their mass
appeal, simple controls, flexible monetization irtthg free-to-play and micro-transaction businessi@hs, and fun and approachable
gameplay. These games appeal to a larger conswemergilaphic of younger and older players and marake players than video games
played on console devices. These areas are ametfgstiest growing segments of our sector and we tesponded to this opportunity by
developing casual and social games based on @blissied intellectual properties such as The SKHSA and Battlefield, and with our
acquisition of PopCap Games. We expect sales obtasd social games for wireless and other emgnglatforms to continue to be an
important part of our business.

Concentration of Sales Among the Most Popular Garliés see a larger portion of packaged goods gaales soncentrated on the most
popular titles, which are typically sequels of prigames. We have responded to this trend by sigmifiy reducing the number of games that
we produce to provide greater focus on our moshsing intellectual properties. We published 36rmary packaged goods titles in fiscal
year 2011, 22 in fiscal year 2012 and in fiscalry2@13, we expect to release 13 primary packagedgttles.

Evolving Sales PatternOur business has evolved from a traditional pactag®ds business model to one where our gamedaatedpon a
variety of platforms including mobile devices amtial networking sites. Our strategy is to transfaur core intellectual properties into year-
round businesses, with a steady flow of downloaglabhtent and extensions on new platforms. Queasingly digital, multi-platform
business no longer reflects the retail sales pettassociated with traditional packaged goods leemd-or example, we offer our consumers
additional services and/or additional content aldd through online services to further enhanceyiming experience and extend the time
that consumers play our games after their initiatpase. Our social and casual games offer frggapand micro-transaction models. The
revenue we derive from these services have becaotneasingly more significant year-owagar. Our service and other revenue represent
percent and 17 percent of total revenues in theethtonths ended December 31, 2012 and 2011, resghgct
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Recent Developments

Stock Repurchase Prograin.February 2011, our Board of Directors authoriaggtogram to repurchase up to $600 million of cammon
stock over the following 18 months. We completeat firogram in April 2012. We repurchased approxatyad2 million shares in the open
market under that program, including pursuant &sgmranged stock trading plans. During the threathsoended June 30, 2012, we
repurchased and retired approximately 4.3 millibares of our common stock for approximately $71iom) under that program.

In July 2012, our Board of Directors authorizedesvrprogram to repurchase up to $500 million of @mmon stock. Under this new
program, we may purchase stock in the open markétrough privately-negotiated transactions in adaace with applicable securities laws,
including pursuant to pre-arranged stock tradiragpl The timing and actual amount of the stockneases will depend on several factors
including price, capital availability, regulatorgquirements, alternative investment opportunities @her market conditions. We are not
obligated to repurchase any specific number ofeshander this program and it may be modified, sudpe or discontinued at any time.
During the three months ended December 31, 20¥repurchased and retired approximately 12.2 mikileares of our common stock for
approximately $157 million under this new prograffe continue to actively repurchase shares undgiptioigram.

During the nine months ended December 31, 2012epuarchased and retired approximately 24.9 milibares of our common stock for
approximately $336 million. Of these repurchaspgraximately 20.6 million shares were repurchasedeu the July 2012 program for
approximately $265 million.

International Operations and Foreign Currency Exoba Impactinternational sales (revenue derived from counwiégr than Canada and
the United States), are a fundamental part of aainess. Net revenue from international sales ateduor approximately 56 percent of our
total net revenue during the three months ende@iber 31, 2012 and approximately 53 percent ofaaf net revenue during the three
months ended December 31, 2011 . Our net reveriogpacted by foreign exchange rates during thertggpperiod associated with net
revenue before revenue deferral, as well as tlegiorexchange rates associated with the recogrofideferred net revenue of onliegablec
packaged goods and digital content that were éskeal at the time we recorded this deferred nefrmee on our Condensed Consolidated
Balance Sheets. The foreign exchange rates duregeporting period may not always move in the sdimeztion as the foreign exchange
impact associated with the recognition of defemetirevenue of online-enabled packaged goods aitdldiontent. During the three months
ended December 31, 2012 , foreign exchange ratkarhaverall unfavorable impact on our reportedreeénue of approximately $38
million, or 4 percent. In addition, our internatainvestments and our cash and cash equivalentsmaated in foreign currencies are suk
to fluctuations in foreign currency exchange ratethe U.S. dollar strengthens against these ogies, then foreign exchange rates may have
an unfavorable impact on our results of operatamm our financial condition.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our Condensed Consolidated Financial Statements laen prepared in accordance with accountingiptéscgenerally accepted in the
United States ("U.S. GAAP”). The preparation ofgee€Condensed Consolidated Financial Statementgesqunanagement to make estimates
and assumptions that affect the reported amourdass#ts and liabilities, contingent assets anditiab, and revenue and expenses during the
reporting periods. The policies discussed belowcaresidered by management to be critical becawsedte not only important to the
portrayal of our financial condition and resultsoplerations, but also because application andpretation of these policies requires both
management judgment and estimates of mattersrdatt@erently uncertain and unknown. As a resglija results may differ materially

from our estimates.

Revenue Recognition, Sales Returns and Allowaneag] Bad Debt Reserves

We derive revenue principally from sales of intéracsoftware games, and related content and ssvin (1) video game consoles (such as
the PLAYSTATION 3, Xbox 360 and Wii) and PCs, (2plile devices (such the Apple iPhone and Googlepatitle Android phones), and
(3) tablets and electronic readers (such as thdéeAipad and Amazon Kindle). We evaluate revenuegeition based on the criteria set forth
in Financial Accounting Standards Board (“FASB")obdainting Standards Codification (“ASC”) 608evenue Recognitiand ASC 98505,
Software: Revenue Recognitiowe classify our revenue as either product revemsgervice and other revenue.

Product revenueOur product revenue includes revenue associatddthétsale of software games or related conteraftven delivered via a
physical disc € .g., packaged goods) or via the Internety,full-game downloads, micro-transactions), and
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licensing of game software to third-parties. Pradagenue also includes revenue from mobile futhgalownloads that do not require our
hosting support, and sales of tangible producth sscardware, peripherals, or collectors' items.

Service and other revenuOur service revenue includes revenue recognized fime-based subscriptions and games or relatetgicbinat
requires our hosting support in order to utilize §ame or related conteritg., cannot be played without an Internet connectidhjs

includes (1) entitlements to content that are sme#hrough hosting services.{.,micro-transactions for Internet-based, social nefvemd
mobile games), (2) massively multi-player onlinMf10") games (both software game and subscriptides3a(3) subscriptions for our Pogo-
branded online game services, and (4) allocatedcserevenue from sales of software games withrdin@ service elementife.,
“matchmaking” service). Our other revenue includdsertising and non-software licensing revenue.

With respect to the allocated service revenue fsafes of software games with a matchmaking semigetioned above, our allocation of
proceeds between product and service revenuedseptation purposes is based on management'sskigstte of the selling price of the
matchmaking service with the residual value alleddb product revenue. Our estimate of the sefimce of the matchmaking service is
comprised of several factors including, but notiéd to, prior selling prices for the matchmakimg\sce, prices charged separately by other
third-party vendors for similar service offeringsd a cost-plus-margin approach. We review thenestid selling price of the online
matchmaking service on a regular basis and usenisodology consistently to allocate revenue betwgoduct and service for software
game sales with a matchmaking service.

We evaluate and recognize revenue when all fotlefollowing criteria are met:

» Evidence of an arrangeme. Evidence of an agreement with the customer #fiats the terms and conditions to deliver thatesl
products or services must be present.

» Fixed or determinable fe. If a portion of the arrangement fee is not fixedleterminable, we recognize revenue as the amount
becomes fixed or determinable.

« Collection is deemed probahl€ollection is deemed probable if we expect thetamer to be able to pay amounts under the
arrangement as those amounts become due. If werdieéethat collection is not probable as the amebeicome due, we generally
conclude that collection becomes probable upon cakléction.

« Delivery. Delivery is considered to occur when a produshigpped and the risk of loss and rewards of owngfsave transferred to
the customer. For digital downloads, delivery issidered to occur when the software is made avaitatthe customer for
download. For services and other, delivery is galheconsidered to occur as the service is delikendich is determined based on
the underlying service obligation.

Online-Enabled Games

The majority of our software games can be connetttdhe Internet whereby a consumer may be albdewnload unspecified content or
updates on a when-and-if-available basis (“unsjggtiipdates”) for use with the original game sofewvadn addition, we may also offer an
online matchmaking service that permits consunepay against each other via the Internet. U.SABAequires us to account for the
consumer's right to receive unspecified updatéeematchmaking service for no additional fee dsuamdled” sale, or multiple-element
arrangement.

We have an established historical pattern of piagidinspecified updates to online-enabled softwgaraes €.g.,player roster updates to
Madden NFL 17) at no additional charge to the consumer. We ddaee vendor specific objective evidence of failue (“VSOE")for these
unspecified updates, and thus, as required by GAR\P, we recognize revenue from the sale of thedi@@-enabled games over the period
we expect to offer the unspecified updates to tresemer (“estimated offering period”).

Estimated Offering Perio

The offering period is not an explicitly definedripel and thus, we recognize revenue over an esthnaffering period, which is generally
estimated to be six months beginning in the moftgr delivery.

Determining the estimated offering period is iniméisesubjective and is subject to regular revidiased on historical online usage. For
example, in determining the estimated offering gfor unspecified updates associated with oumerdinabled games, we consider the
period of time consumers are online as online cotivigy is required. On an annual basis, we review
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consumers' online gameplay of all online-enabladegmthat have been released 12 to 24 months pribetevaluation date. For example, if
the evaluation date is April 1, 2012, we evaluditerdine-enabled games released between ApriD102and March 31, 2011. Based on this
population of games, for all players that regisitergame online within the first six months of ese of the game to the general public, we
compute the weighted-average number of days fdr ealine-enabled game, based on when a playeallgitegisters the game online to
when that player last plays the game online. Wa timenpute the weighted-average number of daydlifonbne-enabled games by
multiplying the weighted-average number of daysdfach online-enabled game by its relative percentddotal units sold from these online-
enabled gamesi.g.,a game with more units sold will have a higher Wity to the overall computation than a game wéthdr units sold).
Under a similar computation, we also consider gtavated period of time between the date a ganmdausold to a reseller and the date the
reseller sells the game unit to an end consumesedan the sum of these two calculations, we tohesider the results from prior years,
known online gameplay trends, as well as disclesedice periods for competitors' games to deterrhiaeestimated offering period for
unspecified updates. Similar computations are made for the estimated service period related tdvdO games, which is generally
estimated to be eighteen months.

While we consistently apply this methodology, irdrerassumptions used in this methodology includielwbnline-enabled games to sample,
whether to use only units that have registerechenlivhether to weight the number of days for earhey whether to weight the days base
the units sold of each game, determining the pesfdine between the date of sale to reseller andiate of sale to the consumer and
assessing online gameplay trends.

Other Multiple-Element Arrangements

In some of our multiple element arrangements, Wldaggible products with software and/or softwaeéated offerings. These tangible
products are generally either peripherals or angiltollectors' items, such as figurines and cdmoigks. Revenue for these arrangements is
allocated to each separate unit of accountingdoheleliverable using the relative selling pricesaxh deliverable in the arrangement based
on the selling price hierarchy described belovthé arrangement contains more than one softwaneedable, the arrangement consideration
is allocated to the software deliverables as agend then allocated to each software deliverabéecordance with ASC 985-605.

We determine the selling price for a tangible pridieliverable based on the following selling piiicerarchy: VSOE {.e., the price we
charge when the tangible product is sold sepapafedyailable, third-party evidence (“TPE”) of faialue (i.e., the price charged by others
for similar tangible products) if VSOE is not awdile, or our best estimate of selling price (“BESPheither VSOE nor TPE is available.
Determining the BESP is a subjective process thhased on multiple factors including, but not tedito, recent selling prices and related
discounts, market conditions, customer classess sdlannels and other factors. In accordance w&@ 805, provided the other three reve
recognition criteria other than delivery have beest, we recognize revenue upon delivery to theotnst as we have no further obligations.

We must make assumptions and judgments in ordd)) tdetermine whether and when each element isateli, (2) determine whether VS
exists for each undelivered element, and (3) aléotize total price among the various elementsppicable. Changes to any of these
assumptions and judgments, or changes to the etenmetie arrangement, could cause a materialaserer decrease in the amount of
revenue that we report in a particular period.

Sales Returns and Allowances and Bad Debt Reserves

We reduce revenue primarily for estimated fututarres and price protection which may occur with distributors and retailers (“channel
partners”). Price protection represents our pradticprovide our channel partners with a credivedince to lower their wholesale price on a
particular product in the channel. The amount efghice protection is generally the difference leswthe old wholesale price and the new
reduced wholesale price. In certain countries forRC and console packaged goods software produetalso have a practice of allowing
channel partners to return older software prodinctise channel in exchange for a credit allowareea general practice, we do not give cash
refunds.

When evaluating the adequacy of sales returns aoe protection allowances, we analyze the follagvinistorical credit allowances, current
sell-through of our channel partner's inventorypof software products, current trends in retail tedvideo game industry, changes in
customer demand, acceptance of our software predaatl other related factors. In addition, we naortiie volume of sales to our channel
partners and their inventories, as substantialst@eking in the distribution channel could resalhigh returns or higher price protection in
subsequent periods.

In the future, actual returns and price protectimay materially exceed our estimates as unsolavaodt products in the distribution channels
are exposed to rapid changes in consumer prefesemaeket conditions or technological obsolescehgeto new platforms, product updates
or competing software products. While we believecar make reliable estimates
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regarding these matters, these estimates are ithesebjective. Accordingly, if our estimates chganour returns and price protection
allowances would change and would impact the to#alevenue, accounts receivable and deferrecewenue that we report.

We determine our allowance for doubtful accountetgluating the following: customer creditworthigesurrent economic trends, historical
experience, age of current accounts receivablenbata changes in financial condition or paymemhseof our customers. Significant
management judgment is required to estimate oowalhce for doubtful accounts in any accountinggakrihe amount and timing of our bad
debt expense and cash collection could changefisigmtly as a result of a change in any of the eatbn factors mentioned above.

Fair Value Estimates

The preparation of financial statements in confoymiith U.S. GAAP often requires us to determine tair value of a particular item in orc
to fairly present our financial statements. Withantindependent market or another representatimsaction, determining the fair value of a
particular item requires us to make several assompthat are inherently difficult to predict armhchave a material impact on the accoun

There are various valuation techniques used tmagti fair value. These include (1) the market apgnavhere market transactions for
identical or comparable assets or liabilities aedito determine the fair value, (2) the incomea@ggh, which uses valuation techniques to
convert future amounts (for example, future castvé§l or future earnings) to a single present vaineunt, and (3) the cost approach, whic
based on the amount that would be required to cea asset. For many of our fair value estimatekjding our estimates of the fair value
of acquired intangible assets, we use the incorpeoagh. Using the income approach requires the@ifeancial models, which require us to
make various estimates including, but not limited) the potential future cash flows for the assdiability being measured, (2) the timing
of receipt or payment of those future cash flo\83 tige time value of money associated with the etqzkreceipt or payment of such cash
flows, and (4) the inherent risk associated with¢hsh flows (risk premium). Making these cash fe&stimates is inherently difficult and
subjective, and if any of the estimates used terd@he the fair value using the income approachstout to be inaccurate, our financial
results may be negatively impacted. Furthermotatively small changes in many of these estimaséest@ave a significant impact to the
estimated fair value resulting from the financialdels or the related accounting conclusion readhedexample, a relatively small change in
the estimated fair value of an asset may changaeusion as to whether an asset is impaired.

While we are required to make certain fair valugeasments associated with the accounting for deypes of transactions, the following
areas are the most sensitive to these assessments:

Business Combinatior. We must estimate the fair value of assets acdjiieilities and contingencies assumed, acquirgatocess
technology, and contingent consideration issuetibosiness combination. Our assessment of theadstinfair value of each of these can
have a material effect on our reported resultsi@ngible assets are amortized over various esttnateful lives. Furthermore, a change in
the estimated fair value of an asset or liabiliten has a direct impact on the amount we recogamzgoodwill, which is an asset that is not
amortized. Determining the fair value of assetaigeq requires an assessment of the highest andige®sr the expected price to sell the ¢
and the related expected future cash flows. Deténgithe fair value of acquired in-process techgglalso requires an assessment of our
expectations related to the use of that assetriDetmg the fair value of an assumed liability reqa an assessment of the expected cost to
transfer the liability. Determining the fair valoécontingent consideration requires an assessai¢hé probability-weighted expected future
cash flows over the period in which the obligati®expected to be settled, and applying a discaiatthat appropriately captures the risk
associated with the obligation. The significant bservable input used in the fair value measuremitite contingent consideration payable
are forecasted earnings. Significant changes ecfsted earnings would result in significantly ligbr lower fair value measurement. This
fair value assessment is also required in periadsexjuent to a business combination. Such estirastdrherently difficult and subjective
and can have a material impact on our Condenseddlidated Financial Statements.

Assessment of Impairment of Goodwill, Intangibdesl Other Lon-Lived AssetsCurrent accounting standards require that we agisess
recoverability of our finite lived acquisition-reééal intangible assets and other long-lived assb&never events or changes in circumstances
indicate the remaining value of the assets recootesur Condensed Consolidated Balance Sheetsastfaly impaired. In order to
determine if a potential impairment has occurrednagement must make various assumptions aboustineaéed fair value of the asset by
evaluating future business prospects and estinfatece cash flows. For some assets, our estimaieddlue is dependent upon predicting
which of our products will be successful. This ®gxis dependent upon several factors, which g@nldeour control, such as which
operating platforms will be successful in the méplace. Also, our revenue and earnings are depémdeour ability to meet our product
release schedules.
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In assessing impairment on our goodwill, we firsalggize qualitative factors to determine whethés ihore likely than not that the fair value
of a reporting unit is less than its carrying antcasa basis for determining whether it is necgssaperform the two-step goodwiill
impairment test. If we conclude it is more likehah not that the fair value of a reporting uniteeds its carrying amount, we do not need to
perform the two-step impairment test. If basedhant assessment, we believe it is more likely thatrttmat the fair value of its reporting units
is less than its carrying value, a two-step goddwipairment test will be performed. The first stepasures for impairment by applying fair
value-based tests at the reporting unit level. §¢wond step (if necessary) measures the amoumipafriment by applying fair value-based
tests to the individual assets and liabilities withach reporting unit. Our reporting units areedsiined by the components of our operating
segments that constitute a business for whichigtyete financial information is available and §é2gment management regularly reviews the
operating results of that component.

To determine the fair value of each reporting usid in the first step, we use the market approalith utilizes comparable companies’
data, the income approach, which utilizes discalintsh flows, or a combination thereof. Determinirigether an event or change in
circumstances does or does not indicate that thedhie of a reporting unit is below its carryiagiount is inherently subjective. Each step
requires us to make judgments and involves thefisgnificant estimates and assumptions. Thesmatds and assumptions include long-
term growth rates, tax rates, and operating manggesl to calculate projected future cash flow&;aidjusted discount rates based on a
weighted average cost of capital, future econométraarket conditions and determination of apprapnmarket comparables. These
estimates and assumptions have to be made forepatting unit evaluated for impairment. As of ¢tast annual assessment of goodwill in
the fourth quarter of fiscal year 2012, we conctltieat the estimated fair values of each of ouorépg units significantly exceeded their
carrying amounts and we have not identified anycetdrs of impairment since that assessment. Gimates for market growth, our market
share and costs are based on historical dataugainternal estimates and certain external souscesare based on assumptions that are
consistent with the plans and estimates we argusimanage the underlying business. Our busiressists of developing, marketing and
distributing video game software using both esshiglidl and emerging intellectual properties and angchsts for emerging intellectual
properties are based upon internal estimates aednak sources rather than historical informatiod have an inherently higher risk of
inaccuracy. If future forecasts are revised, thay imdicate or require future impairment charges. Wdse our fair value estimates on
assumptions we believe to be reasonable, but tbatrgoredictable and inherently uncertain. Actutiife results may differ from those
estimates.

Assessment of Impairment of S-Term Investments and Marketable Equity Securiths periodically review our short-term investments
and marketable equity securities for impairmentr §hort-term investments consist of securities \wétimaining maturities greater than three
months at the time of purchase and our marketahléyesecurities consist of investments in commimcls of publicly traded companies, bi
are accounted for as available-for-sale securitiesealized gains and losses on our short-termsinvents and marketable equity securities
are recorded as a component of accumulated othegpretiensive income in stockholdeesjuity, net of tax, until either (1) the securiysold
(2) the security has matured, or (3) we deterntia¢ the fair value of the security has decline@Wwets adjusted cost basis and the decline is
other-than-temporary. Realized gains and lossesioshort-term investments and marketable equityritges are calculated based on the
specific identification method and are reclassifietn accumulated other comprehensive income g&rast and other income (expense), net,
and gain on strategic investments, net, respegtidtermining whether the decline in fair valu@iler-than-temporary requires
management judgment based on the specific factsiesuinstances of each security. The ultimate vedadized on these securities is subject
to market price volatility until they are sold. WWensider various factors in determining whethersiveuld recognize an impairment charge,
including the credit quality of the issuer, the ation that the fair value has been less than thestadl cost basis, severity of the impairment,
reason for the decline in value and potential recpyeriod, the financial condition and near-temospects of the investees, and our intent to
sell and ability to hold the investment for a pdraf time sufficient to allow for any anticipateecovery in market value, any contractual
terms impacting the prepayment or settlement pgyasswell as, if we would be required to sellrarestment due to liquidity or contractual
reasons before its anticipated recovery. Our orggoansideration of these factors could result ipaimment charges in the future, which
could have a material impact on our financial resul

Assessment of Inventory ObsolesceWe regularly review inventory quantities on-hande Write down inventory based on excess or
obsolete inventories determined primarily by futanticipated demand for our products. Inventontewlowns are measured as the differe
between the cost of the inventory and market vddaeed upon assumptions about future demand #attearently difficult to assess. At the
point of a loss recognition, a new, lower cost &ési that inventory is established, and subseqcigarges in facts and circumstances do not
result in the restoration or increase in that nesdtablished cost basis.
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Royalties and Licenses

Our royalty expenses consist of payments to (1jergricensors, (2) independent software develgerd (3) co-publishing and distribution
affiliates. License royalties consist of paymentedeto celebrities, professional sports organinatimovie studios and other organization:
our use of their trademarks, copyrights, personalipity rights, content and/or other intellectypabperty. Royalty payments to independent
software developers are payments for the developafentellectual property related to our games:pgiiblishing and distribution royalties
are payments made to third parties for the delieégroducts.

Royalty-based obligations with content licensord distribution affiliates are either paid in advarand capitalized as prepaid royalties or are
accrued as incurred and subsequently paid. Thgséydyased obligations are generally expensed to castvehue generally at the greate
the contractual rate or an effective royalty raasdd on the total projected net revenue for coistigith guaranteed minimums. Significant
judgment is required to estimate the effective lyyate for a particular contract. Because the potation of effective royalty rates requi

us to project future revenue, it is inherently sakive as our future revenue projections must gnaie a number of factors, including (1) the
total number of titles subject to the contract,tf® timing of the release of these titles, (3)ribenber of software units we expect to sell,
which can be impacted by a number of variableduding product quality, the timing of the title’slease and competition, and (4) future
pricing. Determining the effective royalty rate faur titles is particularly challenging due to theerent difficulty in predicting the popularity
of entertainment products. Accordingly, if our frteuevenue projections change, our effective rgyaltes would change, which could impact
the amount and timing of royalty expense we reczgni

Prepayments made to thinly capitalized indepensieftivare developers and poblishing affiliates are generally made in conimectvith the
development of a particular product, and therefaeeare generally subject to development risk pgdhe release of the product.
Accordingly, payments that are due prior to conipiedf a product are generally expensed to resemrdidevelopment over the development
period as the services are incurred. Paymentsftierecampletion of the product (primarily royaltya&ed in nature) are generally expensed as
cost of revenue.

Our contracts with some licensors include minimurargnteed royalty payments, which are initiallyoreled as an asset and as a liability at
the contractual amount when no performance renvaitinsthe licensor. When performance remains withltbensor, we record guarantee
payments as an asset when actually paid and abibityi when incurred, rather than recording theetsind liability upon execution of the
contract. Royalty liabilities are classified asremt liabilities to the extent such royalty paynseate contractually due within the next 12
months.

Each quarter, we also evaluate the expected fodalzation of our royalty-based assets, as wedlrgsunrecognized minimum commitments
not yet paid to determine amounts we deem unliteelye realized through product sales. Any impainmen losses determined before the
launch of a product are charged to research anel@@went expense. Impairments or losses deternpiogidlaunch are charged to cost of
revenue. We evaluate long-lived royalty-based agseimpairment generally using undiscounted dhslis when impairment indicators
exist. Unrecognized minimum royalty-based committeeme accounted for as executory contracts, areftire, any losses on these
commitments are recognized when the underlyindl@tteial property is abandonedé. , cease use) or the contractual rights to use the
intellectual property are terminated.

Income Taxes

We recognize deferred tax assets and liabilitiedéth the expected impact of differences betwaerfinancial statement amount and the tax
basis of assets and liabilities and for the expkfitaure tax benefit to be derived from tax losaed tax credit carry forwards. We record a
valuation allowance against deferred tax assetsithie considered more likely than not that allbgportion of our deferred tax assets will not
be realized. In making this determination, we &quired to give significant weight to evidence ttah be objectively verified. It is generally
difficult to conclude that a valuation allowancenis needed when there is significant negativeed, such as cumulative losses in recent
years. Forecasts of future taxable income are deresil to be less objective than past results,qudatiy in light of the economic environme
Therefore, cumulative losses weigh heavily in therall assessment.

In addition to considering forecasts of future talrancome, we are also required to evaluate amahtify other possible sources of taxable
income in order to assess the realization of oferded tax assets, namely the reversal of exigtefgrred tax liabilities, the carry back of
losses and credits as allowed under current taxdad the implementation of tax planning stratediesluating and quantifying these
amounts involves significant judgments. Each soofdacome must be evaluated based on all posithgenegative evidence; this evaluation
involves assumptions about future activity. Certaxable
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temporary differences that are not expected torseveuring the carry forward periods permitteddoylaw cannot be considered as a source
of future taxable income that may be availablestdlize the benefit of deferred tax assets.

Based on the assumptions and requirements note® alve have recorded a valuation allowance agaiost of our U.S. deferred tax assets.
In addition, we expect to provide a valuation abmwe on future U.S. tax benefits until we can snstdevel of profitability or until other
significant positive evidence arises that sugdest these benefits are more likely than not todadized.

In the ordinary course of our business, there ameyntransactions and calculations where the taxalagvultimate tax determination is
uncertain. As part of the process of preparing@oemdensed Consolidated Financial Statements, weequéred to estimate our income taxes
in each of the jurisdictions in which we operat®pto the completion and filing of tax returns farch periods. This process requires
estimating both our geographic mix of income anduncertain tax positions in each jurisdiction where operate. These estimates involve
complex issues and require us to make judgmentst ahe likely application of the tax law to ourustion, as well as with respect to other
matters, such as anticipating the positions thaivilldake on tax returns prior to our actually paging the returns and the outcomes of
disputes with tax authorities. The ultimate redolubf these issues may take extended periodsnef diue to examinations by tax authorities
and statutes of limitations. In addition, changesur business, including acquisitions, changesiininternational corporate structure, chai
in the geographic location of business functionassets, changes in the geographic mix and améimtame, as well as changes in our
agreements with tax authorities, valuation allovem@pplicable accounting rules, applicable taxslamd regulations, rulings and
interpretations thereof, developments in tax aadit other matters, and variations in the estimatetactual level of annual pre-tax income
can affect the overall effective income tax rate.

We historically have considered undistributed eagsiof our foreign subsidiaries to be indefinitedinvested outside of the United States,

accordingly, no U.S. taxes have been provided tieré/e currently intend to continue to indefiniteginvest the undistributed earnings of
our foreign subsidiaries outside of the United &tat

RESULTS OF OPERATIONS

Our fiscal year is reported on a 52- or 53-weekqgethat ends on the Saturday nearest March 31ré&3uits of operations for the fiscal years
ending or ended, as the case may be, March 31,8812012 contain 52 weeks each and ends or easiéldle case may be, on March 30,
2013 and March 31, 2012 , respectively. Our resfltsperations for the three and nine months eif@Erember 31, 2012 and 2011 contained
13 and 39 weeks each, respectively, and ended oanblzer 29, 2012 and December 31, 2011 , respectivel simplicity of disclosure, all
fiscal periods are referred to as ending on a dalemonth end.

Net Revenue

Net revenue consists of sales generated from §Bovjames sold as packaged goods or as digitalldagsand designed for play on vic
game consoles (such as the PLAYSTATION 3, Xbox &8 Wii) and PCs, (2) video games for mobile devi{seich as the Apple iPhone i
Google Android compatible phones), (3) video gafoesablets and electronic readers (such as thdeAipad and Amazon Kindle), (4)
separate software products and content and ondimegervices associated with these products, ¢gygmming thirdearty websites with ot
game content, (6) allowing other companies to mactufe and sell our products in conjunction withestproducts, and (7) advertisements
our online web pages and in our games.

We provide three different measures of our Net Reee Two of these measures are presented in acoeradth U.S. GAAP - (1) Net
Revenue by Product revenue and Service and othenue and (2) Net Revenue by Geography. The théasure is a non-GAAP financial
measure - Net Revenue before Revenue Deferral agriRe Composition, which is primarily based on rodtbf distribution. We use this
third non-GAAP financial measure internally to awate our operating performance, when planningctsting and analyzing future periods,
and when assessing the performance of our managésagam.

Management places a greater emphasis and focussessing our business through a review of the Ne¢Rue before Revenue Deferral by
Revenue Composition than by Net Revenue by Pradwenue and Service and other revenue. These taeures differ as (1) Net Revenue
by Product revenue and Service and other revefileetethe deferral and recognition of revenueeériqas subsequent to the date of sale due
to U.S. GAAP while Net Revenue before Revenue Deféry Revenue Composition does not, and (2) bathsures contain a different
aggregation of sales from one another. For instéervice and other revenue does not include therityaof our full-game digital download
and mobile sales that are fully included in ourifailgrevenue. Further, Service and other revenckdes all of our revenue associated with
MMO games while software sales associated withMMIOs are included in either Digital revenue or Rsiihg and other revenue depend

on whether the sale was a full-game digital dowthloaa packaged goods sale.
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Net Revenue Quarterly Analysis

Net Revenue

For the three months ended December 31, 2012 RB\tnue was $922 million and decreased $139 millmml3 percent , as compared to
the three months ended December 31, 2011 . Thiease was driven by a $314 million decrease inme@rimarily from the Battlefield,
The Sims, and Alice franchises. This decrease wetafly offset by a $175 million increase in reverprimarily from the Medal of Honor
and FIFA franchises, as well 8sar Wars: The Old RepublandThe Simpsons: Tapped Out.

Net Revenue by Product Revenue and Service and OttiRevenue

Our total net revenue by product revenue and semait! other revenue for the three months endedniisre31, 2012 and 2011 was as
follows (in millions):

Three Months Ended December 31,

2012 2011 $ Change % Change
Net revenue:
Product $ 70 % 884 $ (187) (20)%
Service and other 21¢ 177 42 24 %
Total net revenue $ 92z $§ 1061 $ (139 (13)%

Product Revenue

For the three months ended December 31, 2012 uproevenue was $703 million , primarily driven ByfrA 2013, Madden 2013and
Medal of Honor: Warfighte. Product revenue for the three months ended DeeeBih 2012 decreased $181 million , or 20 percast
compared to the three months ended December 31,.2IMis decrease was driven by a $276 million ease primarily from the Battlefield,
The Sims, and Alice franchises. This decrease et&afly offset by a $95 million increase primarflpm the Medal of Honor, FIFA, and
Plants vs. Zombies franchises.

Service and Other Revenue

For the three months ended December 31, 2012iceamd other revenue was $219 million , primadlifiven byStar Wars: The Old
Republic,FIFA 13 Ultimate TeamandThe Simpsons: Tapped Quervice and other revenue for the three monttlec®December 31, 2012
increased $42 million , or 24 percent , as compsoebe three months ended December 31, 2011 .ifidrisase was driven by a $64 million
increase primarily from services associated \8ithr Wars: The Old Republfahich launched in December 201Tje Simpsons: Tapped
Out,and from the FIFA franchise. This increase wasigértoffset by a $22 million decrease primarilpfn The Sims and Warhammer
franchises, as well as Pogo-branded online ganvécesr

Net Revenue by Geography

Three Months Ended December 31,

(In millions) 2012 2011 $ Change % Change

North America $ 40¢ $ 50C $ (92) (18)%
Europe 464 50t (47) (8)%
Asia 49 56 (7) (13)%

Total net revenue $ 92z $ 1,061 $ (139 (13)%

Net revenue in North America w$409 million , or 44 percent of total net revenaethe three months ended December 31, 2012 , aechpa
to $500 million , or 47 percent of total net reveriar the three months ended December 31, 20Hkeciase of $91 million , or 18 percent .
Net revenue in North America decreased primarily ttudecreased revenue in our Battlefield, The Sihasbro Family Game Night, ai

Alice franchises, partially offset by increasederue in our Medal of Honor, FIFA, and Plants vamb@s franchises, as well 8tar War:

The Old RepubliandThe Simpsons: Tapped Qlitring the three months ended December 31, 20E2 reNenue in Europe was $464
million , or 51 percent of total net revenue durthg three months ended December 31, 2012 , conhpa®505 million , or 48 percent of
total net revenue during the three months endeeémber 31, 2011 , a decrease of $41 million , cer@gnt . We estimate that foreign
exchange rates (primarily due to the Euro
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and Swiss Franc) decreased reported Net reveriigrope by approximately $37 million, or 7 percéat,the three months ended December
31, 2012 . Excluding the effect of foreign exchargfes from Net revenue in Europe, we estimateNlearevenue in Europe decreased by
approximately $4 million, or 1 percent, for theemonths ended December 31, 2012 as comparee tiorée months ended December 31,
2011. Net revenue in Europe decreased primarily durutdBattlefield, The Sims, and Need for Speed fniges, partially offset by increas
revenue in our FIFA and Medal of Honor franchisesyell asStar War: The Old RepublendThe Simpsons: Tapped Qiuring the three
months ended December 31, 2012 .

Supplemental Net Revenue by Revenue Composition

As we continue to evolve our business and moraiopeoducts are delivered to consumers digitaléytiie Internet, we place a greater
emphasis and focus on assessing our business thaowyiew of net revenue by revenue composition.

Net Revenue before Revenue Deferral, s-GAAP financial measure, is provided in this sectid MD&A, including a discussion of the
components of this measure: (1) publishing andrp(B¢ wireless, Internet-derived, and advertiqidigital), and (3) distribution. See “Non-
GAAP Financial Measures” below for an explanatidomuar use of this non-GAAP financial measure. Aarediliation to the corresponding
measure calculated in accordance with U.S. GAARasided in the discussion below.

“Revenue Deferral” in this “Net Revenue” sectiomggrally includes the unrecognized revenue from ldhdales of certain online-enabled
games for which we do not have VSOE for the undigecupdates. Fluctuations in the Revenue Defamallargely dependent upon the
amounts of products that we sell with the onliretdiees and services previously discussed, whil&#wognition of Revenue Deferral for a
period is also dependent upon (1) the amount dafe(R) the period of time the software-relate@oifgs are to be provided, and (3) the
timing of the sale. For example, most Revenue Daffeincurred in the first half of a fiscal yeaeaecognized within the same fiscal year;
however, substantially all of the Revenue Deferradsirred in the last month of a fiscal year wil tecognized in the subsequent fiscal year.

Our total net revenue by revenue composition ferttitee months ended December 31, 2012 and 201asiafiows (in millions):

Three Months Ended December 31,

2012 2011 $ Change % Change
Publishing and other $ 74z $ 1,22 % (48%) (39)%
Wireless, Internet-derived, and advertising (diyjita 407 377 30 8 %
Distribution 33 49 (16) (33)%
Net Revenue before Revenue Deferral 1,182 1,651 (469 (28)%
Revenue Deferral (977) (1,370 39¢ (29)%
Recognition of Revenue Deferral 711 78C (69) (9)%
Total net revenue $ 92z $ 1,061 $ (139 (13)%

Net Revenue before Revenue Deferral
Publishing and Other Revenue

Publishing and other revenue includes (1) salesipfnternally-developed and co-published gamenswoft distributed physically through
traditional channels such as brick and mortar legi(2) our non-software licensing revenue, 8)d(r software licensing revenue from
third parties (for example, makers of personal cai@gs or computer accessories) who include ceofairur products for sale with their
products (“OEM bundles”).

For the three months ended December 31, 2012 ishiig and other Net Revenue before Revenue Défgaa$742 million , primarily
driven byFIFA 2013, Need for Speed Most WanteahdMedal of Honor: Warfighter Publishing and other Net Revenue before Revenue
Deferral for the three months ended December 312 2@creased $483 million , or 39 percent , as emetpto the three months ended
December 31, 2011 . This decrease was driven 314 iillion decrease in sales primarily from theétéield and The Sims franchises, as
well asStar Wars: The Old Republithis decrease was partially offset by a $231 mililecrease in sales primarily from the Medal of Hign
FIFA, and FIFA Street franchises.
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Wireless, Internet-derived, and Advertising (Dipifaevenue

Digital revenue includes revenue from sales ofiotarnally-developed and co-published game softwiisgibuted through direct download
through the Internet, including through our direstzonsumer platform Origin, or distributed wiredssthrough mobile carriers. This includes
our full-game downloads, mobile and tablet revenue (eaethwh are generally classified as product revenitle thie exception of our MM(
game downloads and freemium mobile games whicklassified as service revenue) as well as subgmigervices, micro-transactions, and
advertising revenues (each of which is generaligsified as service and other revenue).

For the three months ended December 31, 2012tabiiget Revenue before Deferral was $407 milliam jncrease of $ 30 million , or 8
percent , as compared to the three months endeshir 31, 2011 . This increase is due to (1) an$iiibn or 50 percent increase in extra
content and free-to-play sales primarily drivertiy FIFA franchise an8tar Wars: The Old Republj¢2) a $15 million or 18 percent
increase in mobile sales primarily drivenBlye Simpsons: Tapped Quind (3) a $12 million or 18 percent increaseuinsgription and
advertising sales primarily driven I8tar Wars: The Old Republithese increases were partially offset by a $59anilbr 57 percent
decrease in full-game download sales primarilyehityStar Wars: The Old Republand the Battlefield franchise. Digital Net Revenue
before Deferral for the three months ended Decer®@bgP012 excludes $28 million Battlefield 3 Premiunsubscriptions which have been
deferred and are expected to be recognized irotmthf quarter of fiscal year 2013.

Distribution Revenue

Distribution revenue includes (1) sales of gamévsanfe developed by independent game developersvihdistribute and (2) sales through
our Switzerland distribution business. For the ¢hmonths ended December 31, 2012 , distributiomevetinue was $33 million and decreased
$16 million , or 33 percent , as compared to theg¢hmonths ended December 31, 2011 . This decnassprimarily driven by a decrease in
sales from our Switzerland distribution business.

Revenue Deferral

Revenue Deferral for the three months ended Dece81he2012 decreased $399 million , or 29 percastcompared to the three months
ended December 31, 2011 . This decrease was plsirdag to a $483 million decrease in Net RevenderbeRevenue Deferral related to our
publishing and other sales, which was partiallgettby a higher percentage of digital sales beg@igrded and recognized over time, due in
part to a 50 percent increase in extra contenfraedto-play sales, an 18 percent increase in sipiisn and advertising revenue, and an 18
percent increase in mobile sales, which all corasionline service component which requires reveaoegnition over the period of time tt
the service is delivered.

Recognition of Revenue Deferral

Our non-distribution sales are generally defermedl r2cognized over a weighted-average six-montiogheand therefore, the related revenue
recognized during the fiscal quarter ended DecerBbeas primarily due to sales that occurred duthyrespective three-month period ended
September 30. The Recognition of Revenue Defeorahie three months ended December 31, 2012 dect&®® million , or 9 percent , as
compared to the three months ended December 31,.2ZIHis decrease was primarily due to lower phinlig and other sales during the
quarter ended September 30, 2012 as compared saunhe period in the prior year.
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Product Revenue and Service and Other Revenue by Renue Composition

Our product and service and other revenue by rexyenmposition for the three months ended Decembe2@®L2 and 201vas as follows (i
millions):

Three Months Ended
December 31,

2012 2011
Product revenue:

Publishing and other $ 554 % 722
Wireless, Internet-derived, and advertising (diyita 11€ 112
Distribution 33 49
Total product revenue 703 884

Service and other revenue:
Publishing and other 14 16
Wireless, Internet-derived, and advertising (diyita 20t 161
Total service and other revenue 21¢ 177
Total net revenue $ 92z $§ 1,061

Net Revenue Yeaito-Date Analysis

Net Revenue

For the nine months ended December 31, 2012 emehue was $2,588 million and decreased $187 millar 7 percent , as compared to the
nine months ended December 31, 2011 . This decveasedriven by a $936 million decrease in revemiragrily from the Crysis, Dragon
Age, Portal, Need for Speed, and Dead Space freeshThis decrease was patrtially offset by a $7él®Bmincrease in revenue primarily
from the Mass Effect and FIFA franchises, as webtar Wars: The Old Republic.

Net Revenue by Product Revenue and Service and OthRevenue

Our total net revenue by product revenue and semamel other revenue for the nine months ended Dese8i, 2012 and 20Mas as follow
(in millions):

Nine Months Ended December 31,

2012 2011 $ Change % Change
Net revenue:
Product $ 1,88 $ 237C $ (484) (20)%
Service and other 702 40& 297 73%
Total net revenue $§ 258 § 277t §  (187) ()%

Product Revenue

For the nine months ended December 31, 2012 , ptodvenue was $1,886 million , primarily driven Battlefield 3, Mass Effect 3 and
FIFA 2012. Product revenue for the nine months ended Dece81he€2012 decreased $484 million , or 20 percastcompared to the nine
months ended December 31, 2011 . This decreasdrivas by a $881 million decrease primarily frone Brysis, Dragon Age, Portal, Need
for Speed, and Dead Space franchises. This decnessspartially offset by a $397 million increasenarily from the Mass Effect and FIFA
Street franchises, as well Emigdoms of Amalur: Reckoning

Service and Other Revenue

For the nine months ended December 31, 2012 ,ceeavid other revenue was $702 million , primarilyeh by Star Wars: The Old
Republic, FIFA 12 Ultimate Tea, and FIFA World Class SoccefService and other revenue for the nine montheend
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December 31, 2012 increased $297 million , or #8gmé , as compared to the nine months ended Dexre®ih 2011 . This increase was
driven by a $325 million increase primarily fronrgees associated witBtar Wars: The Old Republjand the FIFA and Battlefield

franchises. This increase was partially offset I$28 million decrease from certain franchises iditlg Warhammer and Ultima Online, and
Pogo-branded online game services.

Net Revenue by Geography

Nine Months Ended December 31,

(In millions) 2012 2011 $ Change % Change
North America $ 1,18 $ 1,33 $ (150 1A1)%
Europe 1,231 1,271 (40) (3)%
Asia 16¢ 16€ 3 2%
Total net revenue $ 258 $§ 277t § (187 (7)%

Net revenue in North America w$1,188 million , or 46 percent of total net revemoethe nine months ended December 31, 2012 ,
compared to $1,338 million , or 48 percent of totet revenue for the nine months ended Decembet(1l, , a decrease of $150 million , or
11 percent . This decrease was driven by a $48®mdecrease primarily from the Portal, Dragon AGeysis, Need for Speed, and Dead
Space franchises. This decrease was offset by &®8Bon increase primarily from the Mass Effecarfichise, as well &tar Wars: The Old
RepublicandKingdoms of Amalur: ReckonindNet revenue in Europe was $1,231 million , opéicent of total net revenue during the nine
months ended December 31, 2012 , compared to $ipillidn , or 46 percent of total net revenue dgrthenine months ended December
2011, a decrease of $40 million , or 3 percent.astimate that foreign exchange rates (primarily t the Euro and Swiss Franc) decreased
reported net revenue in Europe by approximatel2$tdlion, or 8 percent, for the nine months en@stember 31, 2012 . Excluding the
effect of foreign exchange rates from Net revemugurope, we estimate that Net revenue in Europeased by approximately $62 million,
or 5 percent, for the nine months ended Decembe2@®!1? as compared to the nine months ended Dece8thb2011 . Net revenue in Europe
decreased primarily due to our Crysis, Need fore8p®ragon Age, Portal, and Dead Space franchsesally offset by increased revenue
our FIFA, Mass Effect, and FIFA Street franchisasmy the nine months ended December 31, 2012 rédNenue in Asia was $169 million ,
or 7 percent of total net revenue for the nine herinded December 31, 2012 , compared to $16@millor 6 percent of total net revenue
for the nine months ended December 31, 2011 ,@ease of $3 million , or 2 percent . We estimhgg foreign exchange rates decreased
reported net revenue in Asia by approximately $lioni or 3 percent, for the nine months ended Daoer 31, 2012 . Excluding the effect of
foreign exchange rates from Net revenue in Asiagstanate that Net revenue in Asia increased bycaqpately $8 million, or 5 percent, for
the nine months ended December 31, 2012 as comfmatied nine months ended December 31, 20Ndt revenue in Asia increased prima
due to increased sales in our FIFA, Mass Effedl,Battlefield franchises partially offset by desed revenue in our Crysis, Portal, Dragon
Age, Alice, and Need for Speed franchises durimgrtine months ended December 31, 2012 .

Supplemental Net Revenue by Revenue Composition

Our total net revenue by revenue composition ferrtime months ended December 31, 2012 and 201asvadiows (in millions):

Nine Months Ended December 31,

2012 2011 $ Change % Change
Publishing and other $ 1632 $ 2,200 $ (57%) (26)%
Wireless, Internet-derived, and advertising (diyjita 1,04t 802 243 30%
Distribution 76 20C (129 (62)%
Net Revenue before Revenue Deferral 2,75t 3,20¢ (45€) (14)%
Revenue Deferral (2,16¢) (2,420 254 10%
Recognition of Revenue Deferral 2,001 1,98¢ 15 1%
Total net revenue $ 2,58 § 277t §  (187) ()%
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Net Revenue before Revenue Deferral
Publishing and Other Revenue

For the nine months ended December 31, 2012 ,ghubfj and other Net Revenue before Revenue Defgaalb1,632 million , primarily
driven byFIFA 13, Madden NFL 13 andNeed for Speed Most Wanteublishing and other Net Revenue before Reveraferkal for the
nine months ended December 31, 2012 decreasedn$ifiith , or 26 percent , as compared to the nirmmths ended December 31, 2011 .
This decrease was driven by an $839 million deer@asales primarily from the Battlefield and ThenS franchises, as well &ar Wars:
The Old RepublicThis decrease was patrtially offset by a $264 mmilliecrease in sales primarily from the FIFA, MedHonor, and FIFA
Street franchises.

Wireless, Internet-derived, and Advertising (Dififdevenue

For the nine months ended December 31, 2012 atligét Revenue before Deferral was $1,045 millian jncrease of $243 million , or 30
percent , as compared to the nine months endediliEre31, 2011 . This increase is due to (1) a $ia#iibn or 55 percent increase in extra
content and free-to-play sales primarily driventhy FIFA, Mass Effect and Bejeweled franchisesa($$9 million or 42 percent increase in
subscription, advertising, and other digital sgemarily driven byStar Wars: The Old Republjd3) a $68 million or 34 percent increase in
mobile sales primarily driven bylFA World Class SoccerThese increases were partially offset a $46 onilbr 29 percent decrease in full-
game download sales primarily driven by the Batldffranchise an®&tar Wars: The Old Republidigital Net Revenue before Deferral for
the nine months ended December 31, 2012 exclud¥% i$illion of Battlefield 3 Premiunsubscriptions which have been deferred and are
expected to be recognized in the fourth quartdisoél year 2013.

Distribution Revenue

For the nine months ended December 31, 2012 jllistin net revenue was $76 million and decreadéd $nillion , or 62 percent , as
compared to the nine months ended December 31, Af¥irharily due to a decrease in sales in thedP&ndnchise and our Switzerland
distribution business.

Revenue Deferral

Revenue Deferral for the nine months ended DeceBthe2012 decreased $254 million , or 10 percastcompared to th&ne months endt
December 31, 2011 . This decrease was primarilyt@ae$575 million decrease in Net Revenue bef@eeRue Deferral related to our
publishing and other sales, which was partiallgettby a higher percentage of digital sales beg@igrded and recognized over time, due in
part to a 55 percent increase in extra contenfraedto-play sales, a 42 percent increase in sigtier and advertising revenue, and a 34
percent increase in mobile sales, which all corasionline service component which requires reveaoegnition over the period of time tt
the service is delivered.

Recognition of Revenue Deferral

Our non-distribution sales are generally defermedl ri2cognized over a weighted average six-montiogheand therefore, the related revenue
recognized during the nine months ended Decembér @marily due to the sales that occurred duthmgrespective six-month period ended
September 30. The Recognition of Revenue Defeorahie nine months ended December 31, 2012 inaieki® million , or 1 percent, as
compared to the nine months ended December 31,.2TH1i% increase was primarily due to increasedaligales during the six months en
September 30, 2012, and a higher percentage of gales being comprised of games sales that haveliae service component, as
compared to the same period in fiscal year 2012.
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Product Revenue and Service and Other Revenue by Renue Composition

Our product and service and other revenue by reenmposition for the nine months ended Decembge2@112 and 2011 was as follows (in
millions):

Nine Months Ended December 31,

2012 2011
Product revenue:

Publishing and other $ 1,461 $ 1,78¢
Wireless, Internet-derived, and advertising (diyita 34¢ 381
Distribution 76 20C
Total product revenue 1,88¢ 2,37(

Service and other revenue:
Publishing and other 64 46
Wireless, Internet-derived, and advertising (diyita 63€ 35¢
Total service and other revenue 70z 40t
Total net revenue $ 2,58t $ 2,778

Non-GAAP Financial Measures

Net Revenue before Revenue Deferral is e-GAAP financial measure that excludes the impad®@fenue Deferral and the Recognition of
Revenue Deferral on Net Revenue related to salgaroks and digital content.

We believe that excluding the impact of RevenuecDaf and the Recognition of Revenue Deferral eelab games and digital content from
our operating results is important to facilitatengarisons between periods in understanding ourriyiag sales performance for the period,
and understanding our operations because all detatsts of revenues are expensed as incurred énsteteferred and recognized ratably. We
use this non-GAAP financial measure internallytaleate our operating performance, when plannioiggdasting and analyzing future
periods, and when assessing the performance ghanagement team. While we believe that this non-84iAancial measure is useful in
evaluating our business, this information should¢desidered as supplemental in nature and is nahtite be considered in isolation from or
as a substitute for the related financial inform@fprepared in accordance with GAAP. In additibis hon-GAAP financial measure may not
be the same as non-GAAP financial measures presbytether companies.

Cost of Revenue

Total cost of revenue for the three months endeteBéer 31, 2012 and 2011 was as follows (in midjon

% of % of Change as a
December 31, Related December 31, Related % of Related
2012 Net Revenue 2011 Net Revenue % Change Net Revenue
Cost of revenue:
Product $ 36° 51.6% $ 471 54.(% (23.9% (2.9%
Service and other 66 30.1% 75 42.5% (12.0% (12.9%
Total cost of revenue $ 42¢ 46.5% $ 55z 52.(% (22.9% (5.5%

Cost of Product Revenue

Cost of product revenue consists of (1) products;¢8) certain royalty expenses for celebritigsfgssional sports and other organizations,
and independent software developers, (3) manufagtuoyalties, net of volume discounts and otherdae reimbursements, (4) expenses for
defective products, (5) write-offs of post launckpmid royalty costs, (6) amortization of certaitangible assets, (7) personnel-related costs,
and (8) warehousing and distribution costs. We galyerecognize volume discounts when they are edfrom the manufacturer (typically
connection with the achievement of unit-based roless); whereas other vendor reimbursements aerggnrecognized as the related
revenue is recognized.
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Cost of product revenue decreased by $114 millmmn23.9 percent in the three months ended DeceB81he2012 , as compared to the three
months ended December 31, 2011 . The decreaserinax iy due to a 33 percent decrease in distrdjutievenue, which has higher costs,
and a 23 percent decrease in publishing and otfvenue, during the three months ended Decemb@032,, as compared to the three
months ended December 31, 2011 .

Cost of Service and Other Revenue

Cost of service and other revenue consists prignafi(1) data center and bandwidth costs associaitdhosting our online games and
websites, (2) associated royalty costs, (3) cieatid fees associated with our service revenuesg@er costs related to our website adverti
business, and (5) platform processing fees fromating our website-based games on third-party @iat$.

Cost of service and other revenue decreased byil$0m or 12.0 percent in the three months enBedember 31, 2012 , as compared to the
three months ended December 31, 2011 . The deoneasprimarily due to decreased server and suppsts related t&tar Wars: The Old
Republic. This decrease is partially offset by an incréageyalties related costs associated with newasss.

Total Cost of Revenue as a Percentage of Total Revenue

During the three months ended December 31, 20dtal,dost of revenue as a percentage of totalevetnue decreased by 5.5 percent as
compared to the three months ended December 31,.2ZIHis decrease as a percentage of net revermiprimaarily due to (1) a decrease in
deferred net revenue related to certain onlinededabackaged goods and digital content, (2) a dserén server and support costs dustay
Wars: The Old Republicand (3) a greater percentage of net revenue dnandigital products and services that have a lasest than our
publishing and other products. All of these factmositively impacted gross profit as a percentdgebrevenue by 7.3 percent. This decrease
was partially offset by an increase in royaltidates] costs associated with new releases, whichtivedy impact gross profit as a percentage
of total revenue by approximately 1.8 percent.

Total cost of revenue for the nine months endecebdxer 31, 2012 and 2011 was as follows (in milljons

% of % of Change as a
December 31, Related December 31, Related % of Related
2012 Net Revenue 2011 Net Revenue % Change Net Revenue
Cost of revenue:
Product $ 86€ 45.% $ 1,08¢ 45.9% (20.9)% —%
Service and other 213 30.2% 13€ 33.6% 56.€ % (3.9%
Total cost of revenue $ 1,07¢ 41.7% $ 1,22¢ 44.1% (11.9% (2.4%

Cost of Product Revenue

Cost of product revenue decreased by $222 millmm20.4 percent in the nine months ended DeceBhe2012 , as compared to the nine
months ended December 31, 2011 . The decreaserivaify due to a 62 percent decrease in distrdutievenue, which has higher costs,
and a 17 percent decrease in publishing and otiventie, during the nine months ended Decembel03R, 2as compared to the nine months
ended December 31, 2011 .

Cost of Service and Other Revenue

Cost of service and other revenue increased byndillién , or 56.6 percent in the nine months enBettember 31, 2012 , as compared to the
nine months ended December 31, 2011 . The inckgas@rimarily due to increased server and supmstisadue to the release of more online-
connected and subscription-based titles and retaietént during the nine months ended Decembe2@®I12 , as compared to the nine months
ended December 31, 2011 .

Total Cost of Revenue as a Percentage of Total Revenue

During the nine months ended December 31, 20112l, ¢ost of revenue as a percentage of total weniee decreased by 2.4 percent as
compared to the nine months ended December 31, .2D4i$ decrease as a percentage of net revemuienarily due to (1) a 62 percent
decrease in distribution revenue which has higbhstscand (2) a greater percentage of net revenoedur digital products and services that
have a lower cost than our publishing and othedyts.
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Research and Development

Research and development expenses consist of egignsirred by our production studios for persomakelted costs, related overhead costs,
contracted services, depreciation and any impaitiofprepaid royalties for pre-launch products. &2esh and development expenses for our
online products include expenses incurred by autiss consisting of direct development and relategthead costs in connection with the
development and production of our online gameseRes and development expenses also include expasseciated with the development
of website content, software licenses and maintemametwork infrastructure and management overhead.

Research and development expenses for the thregimmdhonths ended December 31, 2012 and 2011ase@lows (in millions):

December 31, % of Net December 31, % of Net
2012 Revenue 2011 Revenue $ Change % Change
Three months ended $ 28€ 31% $ 32t 31% $ (39 (12)%
Nine months ended $ 89C 34% $ 92¢ 33% $ (39) (4%

Research and development expenses decreased byil$88 , or 12 percent , during the three monthdexd December 31, 2012, as
compared the three months ended December 31, 2@irharily due to (1) a $21 million decrease indntive-based compensation expense,
(2) a $9 million decrease in personnel-relateds;@std (3) a $7 million decrease in contractedisesv

Research and development expenses decreased byil$38 , or 4 percent , during the nine months eh@®ecember 31, 2012 , as compared
to the nine months ended December 31, 2011 , d(f8 #$14 million decrease in incentive-based camspation expense, (2) an $8 million
decrease in server and support costs, (3) a $iomdecrease in contracted services, and (4) aifidmdecrease in stock-based
compensation expense.

Marketing and Sales

Marketing and sales expenses consist of persoetakd costs, related overhead costs, advertisiagketing and promotional expenses, net
of qualified advertising cost reimbursements frdind parties.

Marketing and sales expenses for the three andnmimgéhs ended December 31, 2012 and 2011 werdlawgdin millions):

December 31, % of Net December 31, % of Net
2012 Revenue 2011 Revenue $ Change % Change
Three months ended $ 214 23% $ 26¢ 25% $ (55) (20)%
Nine months ended $ 571 22% $ 631 23% $ (60) (10)%

Marketing and sales expenses decreased by $55miltir 20 percent , during the three months efEmEmber 31, 2012as compared to t
three months ended December 31, 20fdmarily due to (1) a $56 million decrease ivadising and promotional spending on our franch
due to fewer frontline title releases as compaoeithe prior year, and (2) a $5 million decreasmaentive-based compensation expense. This
was partially offset by $6 million increase in pmrael-related costs resulting from an increasesadioount due to online and customer
relationship initiatives and recent acquisitions.

Marketing and sales expenses decreased by $60miltr 10 percent , during the nine months endecebber 31, 2012 , as compared to the
nine months ended December 31, 2011 , primarilytdy&) an $82 million decrease in advertising pramotional spending on our

franchises due to fewer frontline title releases@spared to the prior year. This was partiallyseffby a $23 million increase in personnel-
related costs resulting from an increase in heautadwe to online and customer relationship iniiesi and recent acquisitions.

General and Administrative

General and administrative expenses consist obpaed and related expenses of executive and adnaitive staff, related overhead costs,
fees for professional services such as legal aoouating, and allowances for doubtful accounts.
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General and administrative expenses for the thmdenane months ended December 31, 2012 and 2014 agefollows (in millions):

December 31, % of Net December 31, % of Net
2012 Revenue 2011 Revenue $ Change % Change
Three months ended $ 68 7% $ 98 9% $ (30 (31)%
Nine months ended $ 252 10% $ 26C 9% $ (7) (3)%

General and administrative expenses decreased #H8thmor 31 percent , during the three monthdeshDecember 31, 2012 , as compared
to the three months ended December 31, 2011 pfintare to (1) a $12 million decrease in contractervices primarily related to litigation
matters, (2) a $10 million decrease in bad debéese, and (3) a $7 million decrease in incentiviedaompensation expense.

General and administrative expenses decreasedIfanmior 3 percent , during the nine months enBedember 31, 2012 , as compared to
the nine months ended December 31, 2011 primauniytd (1) a $10 million decrease in contractedisesvprimarily related to litigation
matters, (2) an $8 million decrease in incentiveeabcompensation expense, and (3) a $6 millioredserin bad debt expense. This was
partially offset by an increase in personnel-ralatests for $20 million.

Acquisition-Related Contingent Consideration

Acquisition-related contingent consideration foe three and nine months ended December 31, 20120dridwere as follows (in millions):

December 31, % of Net December 31, % of Net
2012 Revenue 2011 Revenue $ Change % Change
Three months ended $ (45) 5)% $ (11) D% $ (34) (309%
Nine months ended $ (65) 3% $ 8 — $ (73) (919%

During the three and nine months ended Decembe2®P, , acquisition-related contingent consideratiecreased by $34 million , or 309
percent , and $73 million , or 913 percent , retipely, as compared to the three and nine montde@®ecember 31, 2011 , primarily
resulting from revisions in our accrual relatedtw PopCap acquisition.

Amortization of Intangibles

Amortization of intangibles for the three and nimenths ended December 31, 2012 and 2011 werelag$ain millions):

December 31, % of Net December 31, % of Net
2012 Revenue 2011 Revenue $ Change % Change
Three months ended $ 7 1% $ 11 1% $ (4) (36)%
Nine months ended $ 21 1% $ 37 1% $ (16) (43)%

During the three and nine months ended Decembe2®P, , amortization of intangibles decreased byn#idon , or 36 percent , and $16
million , or 43 percent , respectively, as compdrethe three and nine months ended December 31, 26rimarily due to certain intangible
assets from our prior year acquisitions being faltyortized during fiscal year 2012.

Restructuring and Other Charges

Restructuring and other charges for the three amelmonths ended December 31, 2012 and 2011 wédadl@gs (in millions):

December 31, % of Net December 31, % of Net
2012 Revenue 2011 Revenue $ Change % Change

Three months ended $ 2 — $ — — 3 2 —
Nine months ended $ 27 1% $ 17 1% $ 10 5%

During the three months ended December 31, 20d&tructuring and other charges remained relatisehsistent as compared to the three
months ended December 31, 2011 .
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During the nine months ended December 31, 201&ruaturing and other charges increased by $10omiJlor 59 percent , as compared to
the nine months ended December 31, 2011 , primduityto (1) $23 million in costs in connection withr fiscal 2013 restructuring, which
was initiated in this fiscal year, and (2) a $10lion gain on the sale of our facility in Cherts&ngland related to our fiscal 2008
reorganization that was recognized during the thteaths ended September 30, 2011, and for whicke thias no comparable gain in the
current year. These increases were partially offgetosts that were recognized during the nine heoahded December 31, 2011 comprised
of (1) $14 million expense adjustment for the anmedt of certain licensing agreements related tdiscal 2011 restructuring plan, and (2)
$10 million in costs related to IT and other cdstassist in rearganizing certain activities. See“tiquidity and Capital Resources” section
on page 53 for additional information regarding mstructuring plans.

Gain on Strateqic Investments, Net

During the three and nine months ended Decembe2@®®, we realized a gain of $14 million, net o$tsato sell, from the partial sale of our
investment in Neowiz. We did not recognize any impant charges or losses during the three andmim@ths ended December 31, 2011 on
our marketable equity securities. Subsequent teDber 31, 2012, we sold our remaining investmehtaawiz for $46 million and realized
a gain of $25 million, net of costs to sell.

Interest and Other Income (Expense), Net

Interest and other income (expense), net, forltteetand nine months ended December 31, 2012 dridv@€re as follows (in millions):

December 31, % of Net December 31, % of Net
2012 Revenue 2011 Revenue $ Change % Change
Three months ended $ (8) D% $ (20) D% $ 2 20%
Nine months ended $ a7 D% $ (13) — $ 4) (31)%

Interest and other income (expense), net decrdas8d million , or by 20 percent , during the threenths ended December 31, 2012 as
compared to the three months ended December 31,,2fHimarily due to a $33 million increase in figie currency transaction gains which
was partially offset by a $30 million increase amdign currency forward contract losses as compiaréite same period in the prior year.

Interest and other income (expense), net increlagdd million , or by 31 percent, during the nmenths ended December 31, 2012 as
compared to the nine months ended December 31, 2@rharily due to (1) a $42 million increase ordign currency forward contract
losses, (2) an $8 million increase in interest espeincluding the amortization of debt discousbmnized in connection with our 0.75%
Convertible Senior Notes due 2016, and (3) a $2anibecrease in interest income as a result ofedesing average cash balances. This was
partially offset by a $49 million increase in fageicurrency transaction gains as compared to e geeriod in the prior year.

Income Taxes

Provisions for (benefit from) income taxes for theee and nine months ended December 31, 2012GiridWere as follows (in millions):

December 31, Effective December 31, Effective
2012 Tax Rate 2011 Tax Rate % Change
Three months ended $ 12 36.% $ 12 6.2% —
Nine months ended $ 34 17.8% $ (19) (5.5% 27%

The provision for income taxes reported for the¢hand nine months ended December 31, 2012 is basauat projected annual effective tax
rate for fiscal year 2013, and also includes certliécrete tax benefits recorded during the peiad. effective tax rate for the three and nine
months ended December 31, 2012 was a tax exper¥edopercent and 17.8 percent , respectivelypagared to a tax expense of 6.2
percent and a tax benefit of 5.5 percent, respagtivor the same periods of fiscal 2012. The diffectax rate for the three and nine months
ended December 31, 2012 differs from the statutaiey of 35.0 percent primarily due to the U.S. éssfor which no benefit is recognized, the
nontaxable change in the estimated fair value gfisition-related contingent consideration, and-hb8. losses with a reduced or zero tax
benefit. The effective tax rate for the three ammonths ended December 31, 2011 differs fronsthitory rate of 35.0 percent primarily
due to the utilization of U.S. deferred tax assdigch were subject to a valuation allowance, a ¢tida in the U.S. valuation allowance
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related to the PopCap acquisition, and kb8- profits subject to a reduced or zero tax rBfe effective tax rate for the three and nine s
ended December 31, 2012 differs from the same gamifiscal year 2012 primarily due to greater eexefits recorded in fiscal year 2012
related to the reduction of the U.S. valuationwaflace for the PopCap acquisition.

Our effective income tax rates for fiscal year 2@b8 future periods will depend on a variety otdas, including changes in the deferred tax
valuation allowance, as well as changes in ourmassi such as acquisitions and intercompany traosacthanges in our international
structure, changes in the geographic location efrfass functions or assets, changes in the gedgnahof income, changes in or
termination of our agreements with tax authoritegsplicable accounting rules, applicable tax lamd @egulations, rulings and interpretations
thereof, developments in tax audit and other msttand variations in our annual pre-tax incomesss| We incur certain tax expenses that do
not decline proportionately with declines in ouefiax consolidated income or loss. As a resuldbisolute dollar terms, our tax expense will
have a greater influence on our effective tax aaewer levels of pre-tax income or loss thanighér levels. In addition, at lower levels of
pre-tax income or loss, our effective tax rate Wwédlmore volatile.

Certain taxable temporary differences that areerpected to reverse during the carry forward perpermitted by tax law cannot be
considered as a source of future taxable incontentag be available to realize the benefit of defértax assets.

We historically have considered undistributed eagsiof our foreign subsidiaries to be indefinitedinvested outside of the United States,
accordingly, no U.S. taxes have been provided tieré/e currently intend to continue to indefiniteginvest the undistributed earnings of
our foreign subsidiaries outside of the United &tat
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LIQUIDITY AND CAPITAL RESOURCES

As of As of
(In millions) December 31, 2012 March 31, 2012 (Decrease)
Cash and cash equivalents 1,15¢ 1,29: (13%)
Short-term investments 27t 437 (162
Marketable equity securities 58 11¢ (60)
Total 1,49: 1,84¢ (357)
Percentage of total assets 30% 34%
Nine Months Ended December 31,
(In millions) 2012 2011 Change
Cash provided by (used in) operating activities $ 91 $ (20 $ 101
Cash provided by (used in) investing activities 11¢ (689) 80¢
Cash provided by (used in) financing activities (347) 38¢ (73%)
Effect of foreign exchange on cash and cash ecgritsl 2 (26) 28
Net decrease in cash and cash equivalents $ 135 $ (337) $ 20z

Changes in Cash Flow

Operating ActivitiesCash provided by operating activities increasedl$hdlion during the nine months ended December2B12 as
compared to nine months ended December 31, 20dtaply due to (1) a decrease in prepaid royaltyaades, (2) a decrease in royalty
payments, and (3) cash collected on receivablespgscentage of Net Revenue before Revenue Defiecrabsed during the current perioc
compared to the prior period. These increases wféset by a decrease in deferred net revenue negtilt lower Net Revenue before Revel
Deferral.

Investing ActivitiesCash provided by investing activities increased8®8dllion during the nine months ended December2B12 as
compared to the nine months ended December 31, @@barily driven by a $666 million decrease inltased for acquisitions, the majority
of which was used to fund our acquisition of Pop@apng the six months ended September 30, 20Hlaatecrease of $47 million in capital
expenditures. Additionally, we purchased $244 willof short-term investments during the curreniqabas compared to $374 million
purchased during the nine months ended Decemb@031, Separately, we received $404 million in pemts from maturities and sales of
short-term investments during the current periodamspared to $463 million received during the mimenths ended December 31, 2011.

Financing ActivitiesCash used in financing activities increased $73Baniduring the nine months ended December 3122&1lcompared -
the nine months ended December 31, 2011 primauniéytd (1) $617 million in proceeds received from sale of our 0.75% Convertible
Senior Notes due 2016, net of issuance costs tairied in fiscal 2012, (2) a $106 million increas¢he repurchase and retirement of
common stock during the nine months ended DeceBthe2012 as compared to the nine months ended Doeredt, 2011, (3) $65 million |
proceeds received from the issuance of Warrargsrimection with the Notes in the prior year, anda(428 million acquisition-related
contingent consideration payment primarily in cartize with our acquisition of Playfish that was ghdiuring the three months ended
September 30, 2012. This was patrtially offset b§#tillion paid for the purchase of the Convertiblete Hedge during the three months
ended September 30, 2011.

Short-term Investments and Marketable Equity Sedies

Due to our mix of fixed and variable rate secusitieur short-term investment portfolio is suscdptib changes in shotérm interest rates. /
of December 31, 2012 , our short-term investmeatsdross unrealized gains of $1 million , or léemt1 percent of the total in short-term
investments, and gross unrealized losses of less$&h million , or less than 1 percent of the totadhort-term investments. From time to
time, we may liquidate some or all of our shortsiénvestments to fund operational needs or othiviges, such as capital expenditures,
business acquisitions or stock repurchase progmeyending on which short-term investments we tigte to fund these activities, we could
recognize a portion, or all, of the gross unredligains or losses.

Our marketable equity securities as of Decembe312 and March 31, 2012 consisted of common shdisdgowiz. The fair value of our
marketable equity securities decreased to $59anilis of December 31, 2012 from $119 million aMafch 31, 2012 . During the three
months ended December 31, 2012, we sold a porfionranvestment in Neowiz and received proceeds
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of $25 million and realized a gain of $14 millionet of costs to sell. The realized gain is inctidegain on strategic investments, net, in our
Condensed Consolidated Statement of Operationsegubnt to December 31, 2012, we sold our remainirgstment in Neowiz for $46
million and realized a gain of $25 million, netafsts to sell.

Restricted Cash and Contingent Consideration

Primarily in connection with our acquisitions ofg&ap, KlickNation, and Chillingo, we may be reqdite pay an additional $566 million of
cash consideration based upon the achievementtaircperformance milestones through March 31, 20i8onnection with our PopCap
acquisition, we acquired $6 million of restricteash which is held in an escrow account in the etfettcertain liabilities become due. As
these deposits are restricted in nature, theyxaeded from cash and cash equivalents. As of Deeerdl, 2012 , the restricted cash of $6
million is included in other current assets in @andensed Consolidated Balance Sheets.

Fiscal 2013 Restructuring

On May 7, 2012, we announced a restructuring maalign our cost structure with our ongoing digttainsformation. Under this plan, we
reduced our workforce, terminated licensing agregmend consolidated or closed various facilithes of December 31, 2012, we have
completed all actions under this restructuring plan

Since the inception of the fiscal 2013 restruciyipan through December 31, 2012, we have incuhedges of $23 million , consisting of
(1) $10 million in employee-related expenses, @)llion related to license termination costs, &3)d$4 million related to the closure of
certain of our facilities. Substantially all of ecosts will be settled in cash by March 31, 2@ the exception of approximately $4
million of license and lease termination costs,ahhwill be settled by August 2016. We do not exgedhcur any additional restructuring
charges under this plan.

In connection with our fiscal 2013 restructuringuplwe expect to incur cash expenditures througy 2846 of approximately (1) less than a
$1 million during the remainder of fiscal year 20{3) $2 million in fiscal year 2014, (3) $1 millidn fiscal year 2015, (4) and less than $1
million in fiscal years 2016 and 2017.

Fiscal 2011 Restructuring

In connection with our fiscal 2011 restructuringuplwe expect to incur cash expenditures througk 2016 of approximately (1) $8 million
during the remainder of fiscal year 2013, (2) $@8ion in fiscal year 2014 , (3) $18 million insital year 2015 , (4) $3 million in fiscal year
2016, and (5) $19 million in fiscal year 2017. Tdwual cash expenditures are variable as theybeilependent upon the actual revenue we
generate from certain games.

Financing Arrangement

In July 2011, we issued $632.5 million aggregategipal amount of 0.75% Convertible Senior Notes @016 (the “Notes”). The Notes are
senior unsecured obligations which pay interest@enually in arrears at a rate of 0.75 percentgpeum on January 15 and July 15 of each
year, beginning on January 15, 2012 and will maturduly 15, 2016, unless earlier purchased orexes in accordance with their ter

prior to such date. The Notes are convertible gatsh and shares of our common stock based ont&h éminversion value of 31.5075 shares
of our common stock per $1,000 principal amouriiofes (equivalent to an initial conversion priceapproximately $31.74 per share). Upon
conversion of the Notes, holders will receive cagho the principal amount of each Note, and ammess conversion value will be delivered
in shares of our common stock. We used the neepascof the Notes to finance the cash considerafionr acquisition of PopCap, which
closed in August 2011.

Prior to April 15, 2016, the Notes will be convbté only upon the occurrence of certain eventsdamihg certain periods, and thereafter, at
any time until the close of business on the sesmhéduled trading day immediately preceding thauritatdate of the Notes. The Notes do
not contain any financial covenants.

The conversion rate is subject to customary attiidn adjustments, but will not be adjusted foy @aecrued and unpaid interest. Following
certain corporate events described in the indergoverning the notes (the “Indenture”) that occuompto the maturity date, the conversion
rate will be increased for a holder who electsanvert its Notes in connection with such corporatent in certain circumstances. The Notes
are not redeemable prior to maturity, and no sipkimd is provided for the Notes.

If we undergo a “fundamental changas defined in the Indenture, subject to certairddamns, holders may require us to purchase foh
or any portion of their Notes. The fundamental gfeapurchase price will be 100 percent of the ppalcamount of the Notes to be purchased
plus any accrued and unpaid interest up to buueiad the fundamental change purchase date.
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The Indenture contains customary terms and covenemtiuding that upon certain events of defautiusdng and continuing, either the
trustee or the holders of at least 25 percentiimcijral amount of the outstanding Notes may decl@@ percent of the principal and accrued
and unpaid interest on all the Notes to be duepaydble.

In addition, in July 2011, we entered into privateégotiated convertible note hedge transactidres“@onvertible Note Hedge”) with certain
counterparties to reduce the potential dilutiorhwéspect to our common stock upon conversionefNbtes. The Convertible Note Hedge,
subject to customary anti-dilution adjustmentsypes us with the option to acquire, on a net settint basis, approximately 19.9 million
shares of our common stock at a strike price of B lwhich corresponds to the conversion pricdnefNotes and is equal to the number of
shares of our common stock that notionally undenléeNotes. As of December 31, 2012 , we have nath@ased any shares under the
Convertible Note Hedge. We paid $107 million foe tBonvertible Note Hedge.

Separately, we have also entered into privatelyptigigd warrant transactions with the certain cexparties whereby we sold to independent
third parties warrants (the “Warrants”) to acqusebject to customary anti-dilution adjustmentg #re substantially the same as the anti-
dilution provisions contained in the Notes, up #9lmillion shares of our common stock (which soaéqual to the number of shares of our
common stock that notionally underlie the Notes)hw strike price of $41.14. The Warrants couldeha dilutive effect with respect to our
common stock to the extent that the market prigespare of our common stock exceeds $41.14 oniar forthe expiration date of the
Warrants. We received proceeds of $65 million ftbensale of the Warrants.

See Note 12 to the Condensed Consolidated Fina®i@stments for additional information related tio ©.75% Convertible Senior Notes ¢
2016.

Credit Facility

On August 30, 2012 , we entered into a $500 milBdhyear senior unsecured revolving credit facilith a syndicate of banks. The credit
facility terminates on February 29, 2046d contains an option to arrange with existingléga and/or new lenders for them to provide um
aggregate of $250 million in additional commitmefatisrevolving loans. Proceeds of loans made utftecredit facility may be used for
general corporate purposes.

The loans bear interest, at our option, at the bateeplus an applicable spread or an adjusted RB&e plus an applicable spread, in each
case with such spread being determined based artbasolidated leverage ratio for the precedingafisarter. We are also obligated to pay
other customary fees for a credit facility of thize and type. Interest is due and payable in @razarterly for loans bearing interest at the
base rate and at the end of an interest periogt @ach three month interval in the case of loatts iwterest periods greater than three mot

in the case of loans bearing interest at the agtjustBOR rate. Principal, together with all accrgl unpaid interest, is due and payable on
February 29, 2016 .

The credit agreement contains customary affirmaive negative covenants, including covenants iimét dr restrict our ability to, among
other things, incur subsidiary indebtedness, drans, dispose of all or substantially all asseis pay dividends or make distributions, in e
case subject to customary exceptions for a cradilitly of this size and type. We are also requiedaintain compliance with a capitalizat
ratio and maintain a minimum level of total liquidand a minimum level of domestic liquidity.

The credit agreement contains customary eventsfaitt, including among others, non-payment degaclbvenant defaults, bankruptcy and
insolvency defaults and a change of control deféukkach case, subject to customary exceptiona éoedit facility of this size and type. The
occurrence of an event of default could resulhmdcceleration of the obligations under the craglieement, an obligation by any guarantors
to repay the obligations in full and an increasthmapplicable interest rate.

As of December 31, 2012 , no amounts were outstgnaiider the credit facility.

Financial Condition

We believe that cash, cash equivalents, short-tevestments, marketable equity securities, caslergéed from operations and available
financing facilities will be sufficient to meet oaperating requirements for at least the next 18th®) including working capital

requirements, capital expenditures, and potentiallyre acquisitions, stock repurchases, or giiatevestments. We may choose at any time
to raise additional capital to strengthen our firiahposition, facilitate expansion, repurchasesiock, pursue strategic acquisitions and
investments, and/or to take advantage of busingssrtunities as they arise. There can be no asseirhowever, that such additional capital
will be available to us on favorable terms, if bt @r that it will not result in substantial diioh to our existing stockholders.
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As of December 31, 2012 , approximately $835 millad our cash, cash equivalents, and short-termsimrents and $12 million of our
marketable equity securities were domiciled inifgmetax jurisdictions. While we have no plans tpatiate these funds to the United State
the short term, if we choose to do so, we woulddogiired to accrue and pay additional taxes onpamiyon of the repatriation where no
United States income tax had been previously pealith addition, subsequent to December 31, 20&%0id all of our marketable equity
securities. See page 53 for additional information.

In February 2011, our Board of Directors authoriaggtogram to repurchase up to $600 million of@ammon stock over the following 18
months. We completed that program in April 2012. Mfeurchased approximately 32 million shares inojen market under that program,
including pursuant to pre-arranged stock tradiramgl During the three months ended June 30, 2@&Xepurchased and retired
approximately 4.3 million shares of our common ktfmr approximately $71 million, under that program

In July 2012, our Board of Directors authorizedesvrprogram to repurchase up to $500 million of @mmon stock. Under this new
program, we may purchase stock in the open markiétrough privately-negotiated transactions in adaace with applicable securities laws,
including pursuant to pre-arranged stock tradiragngl The timing and actual amount of the stockineases will depend on several factors
including price, capital availability, regulatorgquirements, alternative investment opportunities@her market conditions. We are not
obligated to repurchase any specific number ofeshander this program and it may be modified, sudge or discontinued at any time.
During the three months ended December 31, 20Erepurchased and retired approximately 12.2 mikileares of our common stock for
approximately $157 million, under this new prograffe continue to actively repurchase shares undeptbgram.

During the nine months ended December 31, 2012remarchased and retired approximately 24.9 miltbares of our common stock for
approximately $336 million. Of these repurchasppraximately 20.6 million shares were repurchasedeu the July 2012 program for
approximately $265 million.

We have a “shelf” registration statement on For® @z file with the SEC. This shelf registrationtstaent, which includes a base prospectus,
allows us at any time to offer any combination efuwities described in the prospectus in one oeréferings. Unless otherwise specified in
a prospectus supplement accompanying the basegataspwe would use the net proceeds from theo$ary securities offered pursuant to
the shelf registration statement for general caf@purposes, including for working capital, finemgccapital expenditures, research and
development, marketing and distribution efforts] @opportunities arise, for acquisitions or stgit alliances. Pending such uses, we may
invest the net proceeds in interest-bearing seéesrrin addition, we may conduct concurrent or ofmancings at any time.

Our ability to maintain sufficient liquidity coulde affected by various risks and uncertaintiesuigiolg, but not limited to, those related to
customer demand and acceptance of our productspdlity to collect our accounts receivable as thegome due, successfully achieving our
product release schedules and attaining our foredasles objectives, the impact of acquisitiords@her strategic transactions in which we
may engage, the impact of competition, economiditimms in the United States and abroad, the sedsom cyclical nature of our business
and operating results, risks of product returnstheddther risks described in the “Risk Factorgtisa, included in Part I, Item 1A of this
report.

Contractual Obligations and Commercial Commitments
Development, Celebrity, League and Content Licend&syments and Commitments

The products we produce in our studios are designdccreated by our employee designers, artidtsya®@ programmers and by non-
employee software developers (“independent art@mtsthird-party developers”). We typically advandevelopment funds to the independent
artists and third-party developers during developinoé our games, usually in installment paymentslenapon the completion of specified
development milestones. Contractually, these paysrae generally considered advances against sudrsegpyalties on the sales of the
products. These terms are set forth in written @gents entered into with the independent artisdstlaind-party developers.

In addition, we have certain celebrity, league ematent license contracts that contain minimum guoige payments and marketing
commitments that may not be dependent on any dalies. Celebrities and organizations with whomhaee contracts include: FIFA,
FIFPRO Foundation, FAPL (Football Association Prenhieague Limited), and DFL Deutsche FuRRball LigakBl (German Soccer League)
(professional soccer); National Basketball Assaziaf{professional basketball); PGA TOUR, Tiger Weashd Augusta National (professic
golf); National Hockey League and NHL Players’ Asistion (professional hockey); National Footbalbgee Properties, PLAYERS Inc.,

and Red Bear Inc. (professional football); Coll¢gibicensing Company (collegiate football); Zuffd,C (Ultimate Fighting Championship);
ESPN (content in EA SPORTS games); Hasbro, Incs{mibHasbro’s toy and game intellectual prope)tiand LucasArts and Lucas
Licensing (Star Wars: The Old RepubljcThese developer and content license commitnreptesent the sum of (1) the cash payments due
under non-royalty-bearing licenses and servicesaagents and (2) the minimum guaranteed paymentaguaihces against royalties due
under royalty-bearing licenses and services agretntihe majority of which are conditional upon
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performance by the counterparty. These minimumagiee payments and any related marketing commigvaatincluded in the table belc

The following table summarizes our minimum contvatobligations as of December 31, 2012 , and tieetanve expect them to have on our
liquidity and cash flow in future periods (in mdhs):

Fiscal Year Ending March 31,

2013
(Remaining
Total three mos.) 2014 2015 2016 2017 2018 Thereafter
Unrecognized commitments
Developer/licensor commitments $ 1,16¢ $ 4z  $ 174 % 166 $ 207 % 70 % 54 % 45¢
Marketing commitments 23¢ 14 54 34 34 2C 2C 63
Operating leases 177 13 51 42 28 1€ 11 16
0.75% Convertible Senior Notes due 2016
interest® 19 2 5 5 5 2 — —
Other purchase obligations 47 14 23 9 1 — — —
Total unrecognized commitments 1,64¢ 8t 307 25€ 27¢ 10¢ 8E 532
Recognized commitments
0.75% Convertible Senior Notes due 2016
principal ® 632 — — — — 63< — —
Licensing and lease obligatiofts 84 9 28 20 5 2C 1 1
Total recognized commitments 717 9 28 20 5 65: 1 1
Total commitments $ 2368 $ 9 $ 33 % 27¢  $ 28 $ 761 $ 86 $ 532
(a) Included in the $19 million coupon interesttba 0.75% Convertible Senior Notes due 2016 im$on of accrued interest

recognized as of December 31, 2012. We will begaitdid to pay the $632.5 million principal amounth#f 0.75% Convertible
Senior Notes due 2016 in cash and any excess conefalue in shares of our common stock upon rediem of the Notes at
maturity on July 15, 2016 or upon earlier redemptibhe $632.5 million principal amount excludes $Ti8ion of unamortized
discount of the liability component. See Note 12ddditional information regarding our 0.75% Coriilde Senior Notes due 2016.

(b) See Note 8 for additional information regaglircognized commitments resulting from our restmieg plans. Lease commitments
have not been reduced for approximately $5 miltiae in the future from third parties under non-edalsle sub-leases.

The unrecognized amounts represented in the tableeareflect our minimum cash obligations for thspective fiscal years, but do not
necessarily represent the periods in which thelheilrecognized and expensed in our Condensed (aateal Financial Statements. In
addition, the amounts in the table above are pteddrased on the dates the amounts are contrgctiuelas of December 31, 2012owever
certain payment obligations may be acceleratedrdpg on the performance of our operating results.

In addition to what is included in the table abageof December 31, 2012 , we had a liability faregegnized tax benefits and an accrual for
the payment of related interest totaling $267 wnillj of which we are unable to make a reasonalibbte estimate of when cash settlement
with a taxing authority will occur.

In addition to what is included in the table aboa®of December 31, 2012 , primarily in connectigtih our PopCap, KlickNation, and
Chillingo acquisitions, we may be required to payedditional $566 million of cash considerationdzhapon the achievement of certain
performance milestones through March 31, 2015.fA3ezember 31, 2012 , we have accrued $42 millforpatingent consideration on our
Condensed Consolidated Balance Sheet represehérgstimated fair value of the contingent consittana
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OFF-BALANCE SHEET COMMITMENTS

Lease Commitments

As of December 31, 2012 , we leased certain faslifurniture and equipment under non-cancelaptating lease agreements. We were
required to pay property taxes, insurance and nlomaatenance costs for certain of these facilitied any increases over the base year of
these expenses on the remainder of our facilities.

Director Indemnity Agreements

We entered into indemnification agreements witthezcthe members of our Board of Directors at theetthey joined the Board to indemn
them to the extent permitted by law against anyahiiabilities, costs, expenses, amounts paiseitiement and damages incurred by the
directors as a result of any lawsuit, or any jualichdministrative or investigative proceeding inieh the directors are sued or charged as a
result of their service as members of our BoarDicéctors.
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Item 3. Quantitative and Qualitative Disclosures About Market Risk

MARKET RISK

We are exposed to various market risks, includimgnges in foreign currency exchange rates, inteatst and market prices, which have
experienced significant volatility in light of tiigdobal economic downturn. Market risk is the poiibss arising from changes in market
rates and market prices. We employ establishedipsland practices to manage these risks. Foreigarcy option and forward contracts
used to hedge anticipated exposures or mitigate sxisting exposures subject to foreign exchargkeas discussed below. While we do not
hedge our short-term investment portfolio, we prbtair short-term investment portfolio against@iént market risks, including interest rate
risk as discussed below. Our cash and cash equoteglertfolio consists of highly liquid investmentgth insignificant interest rate risk and
original or remaining maturities of three monthdems at the time of purchase. We also do not otiyreedge our market price risk relating
our marketable equity securities and we do notrénte derivatives or other financial instrumers frading or speculative purposes.

Foreign Currency Exchange Rate Risk

Cash Flow Hedging ActivitiesFrom time to time, we hedge a portion of our igmecurrency risk related to forecasted foreignrency-
denominated sales and expense transactions bygsimghforeign currency option contracts that gdhehave maturities of 12 months or
less. These transactions are designated and qaalifgsh flow hedges. The derivative assets assdaeidth our hedging activities are
recorded at fair value in other current assetswrCondensed Consolidated Balance Sheets. Theieffgortion of gains or losses resulting
from changes in the fair value of these hedgasitisilly reported, net of tax, as a component afusulated other comprehensive income in
stockholders’ equity. The gross amount of the éffeqortion of gains or losses resulting from aesin the fair value of these hedges is
subsequently reclassified into net revenue or rekeand development expenses, as appropriateg ipettiod when the forecasted transaction
is recognized in our Condensed Consolidated Statesnoé Operations. In the event that the gain®@ssds in accumulated other
comprehensive income are deemed to be ineffedheeneffective portion of gains or losses resgltfirom changes in fair value, if any, is
reclassified to interest and other income (expemst) in our Condensed Consolidated Statemer®pefations. In the event that the
underlying forecasted transactions do not occuit, lmcomes remote that they will occur, within tlefined hedge period, the gains or losses
on the related cash flow hedges are reclassifat ficcumulated other comprehensive income to isitared other income (expense), net, in
our Condensed Consolidated Statements of Operatiurshedging programs are designed to reducejdubt entirely eliminate, the impact
of currency exchange rate movements in net revandeesearch and development expenses. As of Dec&hp2012 , we had foreign
currency option contracts to purchase approxim&i88 million in foreign currency and to sell approately $179 million of foreign

currency. All of the foreign currency option comtsioutstanding as of December 31, 2012 will maitute next 12 months. As dfarch 31,
2012 , we had foreign currency option contractsurhase approximately $74 million in foreign cmeg and to sell approximately $78
million of foreign currency. As of December 31, 20dnd March 31, 2012 , these foreign currency optantracts outstanding had a total fair
value of $2 million , after each date, and areuded in other current assets.

Balance Sheet Hedging Activiti. We use foreign currency forward contracts togaite foreign currency risk associated with foreign-
currency-denominated monetary assets and liakiliggmarily intercompany receivables and payatliég. foreign currency forward
contracts generally have a contractual term ofetimenths or less and are transacted near monti@emdoreign currency forward contracts
are not designated as hedging instruments, anacamunted for as derivatives whereby the fair valuthe contracts is reported as other
current assets or accrued and other current ligsilon our Condensed Consolidated Balance Staatgains and losses resulting from
changes in the fair value are reported in intemastother income (expense), net, in our Condenseddlidated Statements of Operations.
gains and losses on these foreign currency foreamnttacts generally offset the gains and lossab®ninderlying foreign-currency-
denominated monetary assets and liabilities, whrehalso reported in interest and other incomediesg), net, in our Condensed
Consolidated Statements of Operations. In cerases, the amount of such gains and losses wilifisigintly differ from the amount of gains
and losses recognized on the underlying foreigmeculy-denominated monetary asset or liability, ol case our results will be impacted.
As of December 31, 2012 , we had foreign currecyérd contracts to purchase and sell approxim&gRa million in foreign currencies.
Of this amount, $489 million represented contraetsell foreign currencies in exchange for U.Slats| $26 million to purchase foreign
currency in exchange for U.S. dollars, and $8 onillio sell foreign currency in exchange for Britfghunds sterling. As of March 31, 2012 ,
we had foreign currency forward contracts to pusehand sell approximately $242 million in foreigmrencies. Of this amount, $197 million
represented contracts to sell foreign currenciesahange for U.S. dollars, $37 million to purchBseign currency in exchange for U.S.
dollars, and $8 million to sell foreign currencyarchange for British pounds sterling. As of Decenttil, 2012 and March 31, 2012 , the fair
value of our foreign currency forward contracts Wwamaterial and is included in accrued and ottailities.

59




Table of Contents

We believe the counterparties to these foreignecuny forward and option contracts are creditworthyftinational commercial banks. While
we believe the risk of counterparty nonperformasaet material, the disruption in the global fica markets has impacted some of the
financial institutions with which we do businessirtRer, the continued sovereign debt crisis in Barcould lead to increased counterparty
risk with respect to financial institutions and etfbusiness partners, who are particularly vulrierabthe instability in certain European
markets. A sustained decline in the financial $itgof financial institutions as a result of thissdiption in the financial markets could affect
our ability to secure credit-worthy counterparfi@sour foreign currency hedging programs.

Notwithstanding our efforts to mitigate some fore@urrency exchange rate risks, there can be nwass that our hedging activities v
adequately protect us against the risks assoamtadoreign currency fluctuations. As of DecemiBdr, 2012 , a hypothetical adverse foreign
currency exchange rate movement of 10 percent peléentvould have resulted in potential declines in thealue of the premiums on ¢
foreign currency option contracts used in cash fiedging of $2 million in each scenario. As of Dmber 31, 2012 , a hypothetical adverse
foreign currency exchange rate movement of 10 pé¢mel5 percent would have resulted in potentissés on our foreign currency forward
contracts used in balance sheet hedging of $56dm#ind $84 million , respectively. This sensithitnalysis assumes a parallel adverse shift
of all foreign currency exchange rates againstit& dollar; however, all foreign currency exchangtes do not always move in such mai
and actual results may differ materially.

Interest Rate Risk

Our exposure to market risk for changes in interasts relates primarily to our short-term investtrportfolio. We manage our interest rate
risk by maintaining an investment portfolio genrabnsisting of debt instruments of high crediality and relatively short maturities.
However, because short-term investments maturévwellaquickly and are required to be reinvestethatthen-current market rates, interest
income on a portfolio consisting of short-term istreents is more subject to market fluctuations thaortfolio of longer term investments.
Additionally, the contractual terms of the investitseedo not permit the issuer to call, prepay oentlise settle the investments at prices less
than the stated par value. Our investments arefbefglirposes other than trading. Also, we do rsat derivative financial instruments in our
short-term investment portfolio.

As of December 31, 2012 and March 31, 2012 , oartgerm investments were classified as availabteshle securities, and consequently,
were recorded at fair value with unrealized gainsses resulting from changes in fair value reggbas a separate component of
accumulated other comprehensive income, net ofrisstpckholders’ equity. Our portfolio of shortte investments consisted of the
following investment categories, summarized by ¥aiue as of December 31, 2012 and March 31, 2@1i(lions):

As of As of
December 31, March 31,

2012 2012
Corporate bonds $ 14¢  $ 15C
U.S. agency securities 68 11€
U.S. Treasury securities 56 16€
Commercial paper 2 5
Total short-term investments $ 27t % 437

Notwithstanding our efforts to manage interest regtes, there can be no assurance that we wildieg@ately protected against risks assoc
with interest rate fluctuations. At any time, aighaehange in interest rates could have a signifizapact on the fair value of our investment
portfolio. The following table presents the hypdib&l changes in the fair value of our short-tenweistment portfolio as of December 31,
2012, arising from potential changes in interatts. The modeling technique estimates the chanigérivalue from immediate hypothetical
parallel shifts in the yield curve of plus or mirk® basis points (“BPS”), 100 BPS, and 150 BPS.

Valuation of Securities . Valuation of Securities
Given an Interest Rate Fair vValue Given an Interest Rate
Decrease of X Basis Points as of Increase of X Basis Points
December 31,
(In millions) (150 BPS) (100 BPS) (50 BPS) 2012 50 BPS 100 BPS 150 BPS
Corporate bonds $ 15z $ 151 $ 15C $ 14¢  $ 148 $ 147 $ 14~
U.S. agency securities 71 70 69 68 68 67 67
U.S. Treasury securities 57 57 56 56 55 55 54
Commercial paper 2 2 2 2 2 2 2
Total short-term investments  $ 282 $ 28C $ 2771 $ 275 % 27z $ 271 % 26¢
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Market Price Risk

As of December 31, 2012 and March 31, 2012 , ouketable equity securities were classified as ab#Hfor-sale securities, and
consequently, were recorded on our Condensed Gdated Balance Sheets at fair value with unrealgagds or losses resulting from
changes in fair value reported as a separate coempoifiaccumulated other comprehensive incomepfrtalx, in stockholders’ equity. The
fair value of our marketable equity securities BBecember 31, 2012 and March 31, 2012 was $5%miind $119 million , respectively.

The following table presents hypothetical changehé fair value of our marketable equity secusiais of December 31, 2012 , arising from
changes in market prices of plus or minus 25 pey&hpercent, and 75 percent.

Valuation of Securities Given . Valuation of Securities Given
an X Percentage Decrease Fair Value an X Percentage Increase
in Each Stock’s Market Price as of in Each Stock’s Market Price
December 31,
(In millions) (75)% (50)% (25)% 2012 25% 50% 75%
Marketable equity securities $ 15 $ 30 $ 44 3% 58 % 74 % 89 ¢ 104

Subsequent to December 31, 2012, we sold our rémgainarketable equity securities for $46 milliordaealized a gain of $25 million, net
costs to sell.

61




Table of Contents

Item 4. Controls and Procedure!
Definition and limitations of disclosure controls

Our disclosure controls and procedures (as defim&ules 13a-15(e) and 15d-15(e) under the Seesriikchange Act of 1934, as amended
(the “Exchange Act")) are controls and other prared that are designed to ensure that informaéquired to be disclosed in our reports
filed under the Exchange Act, such as this ref@rgcorded, processed, summarized and report&éhwiite time periods specified in the
SEC's rules and forms. Disclosure controls and proaesiare also designed to ensure that such informatiaccumulated and communice
to our management, including the Chief ExecutivBd®f and Chief Financial Officer, as appropriaieatiow timely decisions regarding
required disclosure. Our management evaluates ttegeols and procedures on an ongoing basis.

There are inherent limitations to the effectivengfsany system of disclosure controls and procesiurkese limitations include the possibility
of human error, the circumvention or overridingho controls and procedures and reasonable resconstraints. In addition, because we
have designed our system of controls based onic@taumptions, which we believe are reasonabtgytahe likelihood of future events, our
system of controls may not achieve its desired gaepnder all possible future conditions. Accortlingur disclosure controls and
procedures provide reasonable assurance, but soluéd assurance, of achieving their objectives.

Evaluation of disclosure controls and procedures

Our Chief Executive Officer and our Chief Finandificer, after evaluating the effectiveness of disclosure controls and procedures,
believe that as of the end of the period coverethlsyreport, our disclosure controls and proceslwere effective in providing the requisite
reasonable assurance that material informationinedjto be disclosed in the reports that we filswaomit under the Exchange Act is recon
processed, summarized and reported within the pieniods specified in the SEC’s rules and forms,iaratcumulated and communicated to
our management, including our Chief Executive @ffiand Chief Financial Officer, as appropriateltovatimely decisions regarding the
required disclosure.

Changes in internal control over financial reportip

There has been no change in our internal contrei imancial reporting identified in connection kvibur evaluation that occurred during the
three months ended December 31, 2012 that hasiallgtaffected or is reasonably likely to matenadiffect our internal control over
financial reporting.
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PART Il - OTHER INFORMATION
Item 1. Legal Proceeding

In June 2008, Geoffrey Pecover filed an antitrlesssaction in the United States District Courttfa Northern District of California, allegir
that EA obtained an illegal monopoly in a discraatitrust market that consists of “league-brandexdtfall simulation video games” by
bidding for, and winning, exclusive licenses witle tNFL, Collegiate Licensing Company and Arena Balbt_eague. In December 2010, the
district court granted the plaintiffs’ request &riify a class of plaintiffs consisting of all camsers who purchased EAMadden NFL, NCA,
Football or Arena Football video games after 2009May 2012, the parties reached a settlementincimle to resolve all claims related to
this action. As a result, we recognized a $27 aniliccrual for the fourth quarter of fiscal 2012 agsedl with the potential settlement. In {
2012, the plaintiffs filed a motion with the cotwtapprove the settlement. On October 5, 2012¢dhiet granted its preliminary approval of
the settlement and scheduled a hearing to congiderourt’s final approval of the settlement fobReary 7, 2013.

We are also subject to claims and litigation agsimthe ordinary course of business. We do naebelthat any liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would havaaterial adverse effect on our Condensed
Consolidated Financial Statements.

Iltem 1A. Risk Factors

Our business is subject to many risks and unceigainvhich may affect our future financial perf@mnce. If any of the events or
circumstances described below occurs, our buseragdinancial performance could be harmed, ouraegsults could differ materially from
our expectations and the market value of our stockd decline. The risks and uncertainties disaissdow are not the only ones we face.
There may be additional risks and uncertaintiexootently known to us or that we currently do believe are material that may harm our
business and financial performance.

Our business is intensely competitive and “hit” driven. If we do not deliver “hit” products and serviees, or if consumers prefer our
competitors’ products or services over our own, oupperating results could suffer.

Competition in our industry is intense and we expeev competitors to continue to emerge throughioeitvorld. Our competitors range from
large established companies to emerging startiogsur industry, though many new products and ses/are regularly introduced, only a
relatively small number of “hit” titles accountsrfa significant portion of total revenue for thelustry. We have significantly reduced the
number of games that we develop, publish and digei in fiscal year 2011, we published 36 primaagkaged goods titles, and in fiscal year
2012, we published 22 primary packaged goods tithetuding our MMO role-playing gan@tar Wars: The Old Republidn fiscal year

2013, we expect to release 13 primary packagedgithes and plan to build additional online featrcontent and services around each of
these titles. Publishing fewer titles means thatwmcentrate more of our development spending oh &te, and driving “hit” titles often
requires large marketing budgets and media spemalufiderperformance of a title may have a larges@vimpact on our financial results.
Also, hit products or services offered by our cotitpes may take a larger share of consumer sperttiznig we anticipate, which could cause
revenue generated from our products and servickdl toelow expectations.

In addition, both the online and mobile games miaikees are characterized by frequent productduiztons, relatively low barriers to ent
and new and evolving business methods, technolagié platforms for development. We expect cometitn these markets to intensify. If
our competitors develop and market more succepsfidlucts or services, offer competitive productsamvices at lower price points or based
on payment models perceived as offering a betteievaroposition (such as free-to-play or subsaipthased models), or if we do not
continue to develop consistently high-quality arallweceived products and services, our revenuegims, and profitability will decline.

Our operating results will be adversely affected ifve do not consistently meet our product developméschedules or if key events or
sports seasons that we tie our product release schees to are delayed or cancelled.

Our business is highly seasonal, with the higrmstls of consumer demand and a significant pergerdfour sales occurring in the
December and March quarters. If we miss these &ling periods for any reason, including produdigs, product cancellations, or delayed
introduction of a new platform for which we haverdmped products, our sales will suffer disprogmrétely. Our ability to meet product
development schedules is affected by a numberctdiis, including the creative processes involvied,doordination of large and sometimes
geographically dispersed development teams reqbiyete increasing complexity of our products amel platforms for which they are
developed, and the need to fine-tune our produats f their release. We have experienced devedoprdelays for our products in the past,
which caused us to push back or cancel releass.d&f®also seek to release certain products irunotipn with specific events, such as the
beginning of a
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sports season or major sporting event, or theselefia related movie. If a key event or sports@edo which our product release schedule is
tied were to be delayed or cancelled, our saleddwalso suffer disproportionately. In the futuraydailure to meet anticipated production or
release schedules would likely result in a delasegénue and/or possibly a significant shortfalbin revenue, increase our development
expense, harm our profitability, and cause our afrey results to be materially different than apited.

Our adoption of new business models could fail torpduce our desired financial returns.

We are actively seeking to monetize game propettiesigh a variety of new platforms and businesdefs) including online distribution of
full games and additional content, free-to-play garsupported by advertising and/or micro-transastam social networking services and
subscription services. Forecasting our revenuegeoafdability for these new business models iseir@mtly uncertain and volatile. Our actual
revenues and profits for these businesses maygh#isantly greater or less than our forecasts. iAdidally, these new business models could
fail for one or more of our titles, resulting irettoss of our investment in the development anc#tfucture needed to support these new
business models, and the opportunity cost of divgrhanagement and financial resources away frome maccessful businesses.

Technology changes rapidly in our business and ifevfail to anticipate or successfully develop gamdsr new platforms and services,
adopt new distribution technologies or methods, omplement new technologies in our games, the qualittimeliness and
competitiveness of our products and services wiluffer.

Rapid technology changes in our industry requirtounticipate, sometimes years in advance, wiichrtologies we must implement and
take advantage of in order to make our productssangdces competitive in the market. We have iradsand in the future may invest, in new
business strategies, technologies, products, amites. Such endeavors may involve significantsiakd uncertainties, and no assurance can
be given that the technology we choose to adopttamglatforms, products and services that we guvgll be successful and will not
materially adversely affect our reputation, finah@ondition, and operating results.

Our product development usually starts with patticplatforms and distribution methods in mind, @aange of technical development goals
that we hope to be able to achieve. We may nobleeta achieve these goals, or our competition beagble to achieve them more quickly
and effectively than we can. In either case, oodpcts and services may be technologically infadasur competitors’, less appealing to
consumers, or both. If we cannot achieve our teldgyogoals within the original development schedafleur products and services, then we
may delay their release until these technologygjoah be achieved, which may delay or reduce revand increase our development
expenses. Alternatively, we may increase the ressuemployed in research and development in amjgtti® accelerate our development of
new technologies, either to preserve our produseorice launch schedule or to keep up with ourpssition, which would increase our
development expenses. We may also miss opportsitditiadopt technology, or develop products andas\for new platforms or services
that become popular with consumers, which coulceeghly affect our revenues. It may take signifidane and resources to shift our focu:
such technologies or platforms, putting us at apetitive disadvantage.

If we release defective products or services, ouperating results could suffer.

Products and services such as ours are extremelgler software programs, and are difficult to depehnd distribute. We have quality
controls in place to detect defects in our prodaais services before they are released. Nonethéhese quality controls are subject to hu
error, overriding, and reasonable resource com$sial herefore, these quality controls and previataneasures may not be effective in
detecting defects in our products and servicesrbafey have been released into the marketplacidi an event, we could be required to or
may find it necessary to voluntarily recall a prodar suspend the availability of the product awie, which could significantly harm our
business and operating results.

We may experience outages and disruptions of our bne services if we fail to maintain adequate opetenal services, security and
supporting infrastructure.

As we increase our online products and servicest negently with the launch of our online commeaiod content delivery system Origin,

and the launch dbtar Wars: The Old Republjave expect to continue to invest in technologyises, hardware and software - including data
centers, network services, storage and databdsediegies 1o support existing services and to introduce pevducts and services includi
websites, ecommerce capabilities, online game camitias and online game play services. Launching pigfile games and services, and
creating the appropriate support for online busnaeiiatives is expensive and complex, and oucatien could result in inefficiencies or
operational failures, and increased vulnerabibitgyber attacks, which, in turn, could diminish thality of our products, services, and user
experience. Cyber attacks could
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include denial-of-service attacks impacting senagailability and reliability; the exploitation gbftware vulnerabilities in Internet facing
applications; social engineering of system admiaists (tricking company employees into releasiogtil of their systems to a hacker); the
introduction of malware into our systems with awi@ steal confidential or proprietary data; oeatpts to hijack consumer account
information. Cyber attacks of increasing sophisticamay be difficult to detect and could resultlive theft of our intellectual property and
consumer data, including personally identifiablimation. Operational failures or successful cyditgicks could result in damage to our
reputation and loss of current and potential usersscribers, advertisers, and other businessguanivhich could harm our business. In
addition, we could be adversely impacted by outagekdisruptions in the online platforms of our kessiness partners, who offer our
products and services.

Our business could be adversely affected if our ceamer protection and data privacy practices are noseen as adequate or there are
breaches of our security measures or unintended dilsures of our consumer data.

There are several inherent risks to engaging iimkas online and directly with end consumers ofyoducts and services. As we conduct
more transactions online directly with consumers,may be the victim of fraudulent transactionsluding credit card fraud, which presen
risk to our revenues and potentially disrupts sErtd our consumers. In addition, we are collecsing storing more consumer information,
including personal information and credit card infiation. We take measures to protect our consuaterfctom unauthorized access or
disclosure. It is possible that our security costaver consumer data may not prevent the imprapeess or disclosure of personally
identifiable information. A security breach thaadis to disclosure of consumer account informatiociyding personally identifiable
information) could harm our reputation, compelasdmply with disparate breach notification lawwarious jurisdictions and otherwise
subject us to liability under laws that protectgueral data, resulting in increased costs or losevanue. A resulting perception that our
products or services do not adequately protecptivacy of personal information could result inroa$ of current or potential consumers and
business partners for our online offerings thauiegthe collection of consumer data. Our key bessnpartners also face these same risks ant
any security breaches of their systems could adiyenmipact our ability to offer our products andwvsees through their platforms, resulting in
a loss of meaningful revenues. In addition, the tdiprivacy law-making is accelerating globallydahe interpretation and application of
consumer protection and data privacy laws in thgddrStates, Europe and elsewhere are often untectantradictory and in flux. As
business practices are being challenged by regs|gidgvate litigants, and consumer protection agnaround the world, it is possible that
these laws may be interpreted and applied in a erahat is inconsistent with our data and/or coreupnotection practices. If so, this could
result in increased litigation, government or camrposed fines, judgments or orders requiring tiatchange our practices, which could have
an adverse effect on our business and reputatiompG/ing with these various laws could cause usdar substantial costs or require us to
change our business practices in a manner adveme business.

Our business is subject to increasing regulation ahthe adoption of proposed legislation we oppose wd negatively impact our
business.

Legislation is continually being introduced in tHaited States and other countries to mandate ragiggirements or set other restrictions on
the advertisement or distribution of entertainmsaftware based on content. In the United Statest naurts, including the United States
Supreme Court, that have ruled on such legisldtare ruled in a manner favorable to the interactiviertainment industry. Some foreign
countries have adopted ratings regulations andicecbuntries allow government censorship of eatement software products. Adoption of
government ratings system or restrictions on diistion of entertainment software based on contealdcharm our business by limiting the
products we are able to offer to our customerscamapliance with new and possibly inconsistent ratioihs for different territories could be
costly or delay the release of our products.

As we increase the online delivery of our prodaetd services, we are subject to a number of foraighdomestic laws and regulations that
affect companies conducting business on the Inteim@ddition, laws and regulations relating temugrivacy, data collection and retention,
content, advertising and information security hegen adopted or are being considered for adoptiandny countries throughout the world.
The costs of compliance with these laws may ineréashe future as a result of changes in integpia@t. Furthermore, any failure on our part
to comply with these laws or the application ofsthéaws in an unanticipated manner may harm ounéss.

If we do not continue to attract and retain key pesonnel, we will be unable to effectively conduct @business.

The market for technical, creative, marketing atiteobpersonnel essential to the development an#latiag of our products and management
of our businesses is extremely competitive. Outlifgg position within the interactive entertainméarmtustry makes us a prime target for
recruiting of executives and key creative talefmveé cannot successfully recruit and retain the leyges we need, or replace key employees
following their departure, our ability to developdamanage our business will be impaired.
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If our marketing and advertising efforts fail to resonate with our customers, our business and operatj results could be adversely
affected.

Our products are marketed worldwide through a diwapectrum of advertising and promotional progrsme as television and online
advertising, print advertising, retail merchandisiwebsite development and event sponsorship. Bilitygo sell our products and services is
dependent in part upon the success of these pregtathe marketing for our products and servi@btd resonate with our customers,
particularly during the critical holiday seasondairing other key selling periods, or if advertisiages or other media placement costs
increase, these factors could have a material a€verpact on our business and operating results.

The majority of our sales are made to a relativelgmall number of key customers. If these customer®duce their purchases of our
products or become unable to pay for them, our busess could be harmed.

During the nine months ended December 31, 2012pappately 70 percent of our North America salesewmade to our top ten customers.
In Europe, our top ten customers accounted foraqmately 33 percent of our sales in that territdeying the nine months ended December
31, 2012. Worldwide, we had direct sales to on¢éornsr, GameStop Corp., which represented approgignad percent of total net revenue
for the nine months ended December 31, 2012. Thouglproducts are available to consumers througdriaty of retailers and directly
through us, the concentration of our sales in one,few, large customers could lead to a shom+-@isruption in our sales if one or more of
these customers significantly reduced their pureb@s ceased to carry our products, and could mslkeore vulnerable to collection risk if
one or more of these large customers became uttapley for our products or declared bankruptcy. iiddally, our receivables from these
large customers increase significantly in the Ddaenguarter as they make purchases in anticipafitime holiday selling season. Also,
having such a large portion of our total net rexeeaoncentrated in a few customers could reduceegotiating leverage with these
customers. If one or more of our key customers gpee deterioration in their business, or becomable to obtain sufficient financing to
maintain their operations, our business could vebé.

Our industry is cyclical, driven by the periodic introduction of new video game hardware systems. Aseatransition to new console
platforms, our operating results may be more volate.

Video game hardware systems have historically hifd aycle of four to six years, which causes tileo game software market to be
cyclical as well. The current cycle began with M®oft's launch of the Xbox 360 in 2005, and congithin 2006 when Sony and Nintendo
launched the PLAYSTATION 3 and the Wii, respectvéVe have seen a decline in the market for vidaogsystems overall driven by
reduced demand for standard definition systemss dé&cline in sales of video game systems has causedesponding decline in the sales of
packaged goods video game software.

We anticipate the transition to new console platf®in the next few years. During this transitiom, will incur costs to develop and market
products and services for current-generation vigleoe platforms, as well as developing productssandgices for next-generation platforms.
For fiscal year 2013, we plan to invest $80 milltoard nextgeneration platforms. The hardware manufacturersiat required to enter ir
agreements with us for negeneration video game platforms and may choosmpose more restrictive terms or adopt very diffetrrsines:
models and fee structures for the next-generatitfiopms. As a result, our operating results dutimg transitional period may be more
volatile and difficult to predict.

Our business is dependent on the success and avhildy of video game hardware systems manufacturedly third parties, as well as
our ability to develop commercially successful prodcts and services for these systems.

The success of our business is driven in part bycdmmercial success and adequate supply of thdse game systems, personal computers
and mobile phones/devices manufactured by thirdgsafwhich we refer to as “platforms”). Our suczefso depends on our ability to
accurately predict which platforms will be succesi the marketplace, and our ability to develgmenercially successful products and
services for these platforms. We must make prodereeélopment decisions and commit significant resesiwvell in advance of anticipated
platform release dates. A platform for which we @egeloping products and services may not succeethy have a shorter life cycle than
anticipated. If consumer demand for the platfororssthich we are developing products and servicémasr than our expectations, our
revenue will suffer, we may be unable to fully reenthe investments we have made in developingmducts and services, and our
financial performance will be harmed. Alternativedyplatform for which we have not devoted sigmrifitresources could be more successful
than we had initially anticipated, causing us t@smut on meaningful revenue opportunities.
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Our channel partners have significant influence ovethe products and services that we offer on theiplatforms.

Our products and services are sold to customermagty through retailers and online through ouachel partners, including Sony,
Microsoft, Nintendo, Apple, Google and Facebook.many cases, our channel partners set the rates¢hmust pay to provide our games
and services through their online channels. Tpeasmers also have retained the flexibility to apatheir fee structures, or adopt different
structures for their online channels, which couddersely impact our costs, profitability and maggin

Outside of the financial arrangements, our agred¢sngith our channel partners typically give thegngicant control over other aspects of
the distribution of our products and services thatdevelop for their platform. For example, ouregnents with Sony, Microsoft and
Nintendo typically give significant control to themwer the approval, manufacturing and distributiéour products and services, which co
in certain circumstances, leave us unable to gepmducts and services approved, manufacturegeovdded to customers. For our digital
products and services delivered direct to consuniardigital channels such as Sony’s PlayStatiotwsek, Microsoft's Xbox LIVE
Marketplace, Apple’s App Store, the Google Playestind Facebook, the channel partner has polioi@gaidelines that control the
promotion and distribution of these titles andféegtures and functionalities that we are permittedffer through the channel.

In addition, while we have negotiated agreementdane with our channel partners - these agreemes¢sve the right by our channel
partners to determine and change unilaterally irekigy terms and conditions, including the abitiychange their user and developer policies
and guidelines, which can negatively impact outiess. If our channel partners establish termsrésdtict our offerings through their
channels, or significantly impact the financiahtsron which these products or services are offeredir customers, our business could be
harmed.

Acquisitions, investments and other strategic trarsctions could result in operating difficulties, diltion to our investors and other
negative consequences.

We expect to continue making acquisitions or entgimto other strategic transactions includinggdquisitions of companies, businesses,
intellectual properties, and other assets, (2) ntyhowvestments in strategic partners, and (3gstments in new interactive entertainment
businesses€.g.,online and mobile publishing platforms) as parbof long-term business strategy. These transaciiwmadve significant
challenges and risks including that the transadlimes not advance our business strategy, that wetdealize a satisfactory return on our
investment, that we acquire unknown liabilitiesttwat we experience difficulty in the integratiohbousiness systems and technologies, the
integration and retention of new employees, oharhaintenance of key business and customer nediios of the businesses we acquire, or
diversion of management’s attention from our otnesinesses. These events could harm our operaisndfs or financial condition.

Future acquisitions and investments could alsolirevthe issuance of our equity and equity-linkecusities (potentially diluting our existing
stockholders), the incurrence of debt, contingiailities or amortization expenses, write-offsgaodwill, intangibles, or acquired in-process
technology, or other increased cash and non-cg#mnees, such as stock-based compensation. Ang édriigoing factors could harm our
financial condition or prevent us from achievingpimvements in our financial condition and operapegformance that could have otherwise
been achieved by us on a staldne basis. Our stockholders may not have thergyfity to review, vote on or evaluate future asifions or
investments.

From time to time we may become involved in otherlgal proceedings, which could adversely affect us.

We are currently, and from time to time in the fetmay become, subject to legal proceedings, clditigmtion and government
investigations or inquiries, which could be expeeaslengthy, and disruptive to normal business ajp@ns. In addition, the outcome of any
legal proceedings, claims, litigation, investigascr inquiries may be difficult to predict and bhave a material adverse effect on our
business, operating results, or financial condition

If we are unable to maintain or acquire licenses tinclude intellectual property owned by others in ar games, or to maintain or
acquire the rights to publish or distribute games éveloped by others, we will sell fewer hit titlesrad our revenue, profitability and
cash flows will decline. Competition for these liagses may make them more expensive and reduce ourfitability.

Many of our products are based on or incorporatdi@ctual property owned by others. For example,EeA SPORTS products include rights
licensed from major sports leagues and playergiGgasons. Similarly, many of our other key frareds, such aStar Wars: The Old

Republic, are based on film and literary licenses and aastio products are based on a license for certailasbro’s toy and game
properties. Competition for these licenses andsighintense. If we are unable to
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maintain these licenses and rights or obtain aafthtilicenses or rights with significant commeraialue, our revenues, profitability and cash
flows will decline significantly. Competition fohese licenses may also drive up the advances,rgaasand royalties that we must pay to
licensors and developers, which could significairirease our costs and reduce our profitability.

Our business is subject to risks generally assoced with the entertainment industry, any of which cald significantly harm our
operating results.

Our business is subject to risks that are geneaaypciated with the entertainment industry, mdmwhach are beyond our control. These ri
could negatively impact our operating results arduide: the popularity, price and timing of our ganand the platforms on which they are
played; economic conditions that adversely afféatrétionary consumer spending; changes in consderapngraphics; the availability and
popularity of other forms of entertainment; andical reviews and public tastes and preferenceg;iwinay change rapidly and cannot
necessarily be predicted.

We may be subject to claims of infringement of thid-party intellectual property rights, which could harm our business.

From time to time, third parties may assert cla@igainst us relating to patents, copyrights, tragksgersonal publicity rights, or other
intellectual property rights to technologies, proguor delivery/payment methods that are impor@uair business. Although we believe that
we make reasonable efforts to ensure that our ptedlo not violate the intellectual property rigbtothers, it is possible that third parties
still may claim infringement. For example, we maydubject to intellectual property infringementiia from certain individuals and
companies who have acquired patent portfoliostfersble purpose of asserting such claims agaihnst companies. In addition, many of our
products are highly realistic and feature matetiads are based on real world examples, which nesthé subject of intellectual property
infringement claims of others. From time to times veceive communications from third parties regagdiuch claims. Existing or future
infringement claims against us, whether valid ar, nmay be time consuming and expensive to defeach 8laims or litigations could require
us to pay damages and other costs, stop sellingftbeted products, redesign those products tadanfiingement, or obtain a license, all of
which could be costly and harm our business. Intiaeid many patents have been issued that may dapggtential new modes of delivering,
playing or monetizing game software products amdices, such as those that we produce or wouldttilaffer in the future. We may
discover that future opportunities to provide newl snnovative modes of game play and game deliteopnsumers may be precluded by
existing patents that we are unable to licenseeasanable terms.

Our products are subject to the threat of piracy am unauthorized copying.

We take measures to protect our pre-release saftarad other confidential information from unautbed access. A security breach that
results in the disclosure of pre-release softwamlwer confidential assets could lead or contgliotpiracy of our games or otherwise
compromise our product plans.

Further, entertainment software piracy is a pegsigbroblem in our industry. The growth in peepter networks and other channels to
download pirated copies of our products, the irgirepavailability of broadband access to the Ireeand the proliferation of technology
designed to circumvent the protection measures wabdur products all have contributed to an exgamin piracy. Though we take
technical steps to make the unauthorized copyirguoproducts more difficult, as do the provideishe videogame systems, personal
computers and mobile phone/devices on which ouregaare played, these efforts may not be succdaastohtrolling the piracy of our
products.

While legal protections exist to combat piracy atiter forms of unauthorized copying, preventing aading infringement through
enforcement of our intellectual property rights nieydifficult, costly and time consuming, partialjyan countries where laws are less
protective of intellectual property rights. Furthétre scope of the legal protection of copyrighd arohibitions against the circumvention of
technological protection measures to protect cgweid works are often under scrutiny by courts@meerning bodies. The repeal or
weakening of laws intended to combat piracy, ptatgellectual property and prohibit the circumvientof technological protection measu
could make it more difficult for us to adequatetptect against piracy. These factors could havegative effect on our growth and
profitability in the future.

Uncertainty and adverse changes in the economy cauhave a material adverse impact on our business droperating results.

Declines in consumer spending resulting from advelanges in the economy have in the past negatimelcted our business. Further
economic distress may result in a decrease in defieeirour products, particularly during key prodiaainch windows, which could have a
material adverse impact on our operating resuldsfimancial condition. In particular, we derivebstantial proportion of our revenues in
Europe. Continued weakness and instability in Eeaopmarkets could result in a
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loss of consumer confidence in the economy andeedse in discretionary spending, resulting in gene adverse impact on our operating
results. Uncertainty and adverse changes in theoaey could also increase the risk of material leggeour investments, increase costs
associated with developing and publishing our petgluincrease the cost and decrease the avaiadiilfources of financing, and increase
exposure to material losses from bad debts, amyhath could have a material adverse impact on imantial condition and operating results.
In addition, if we experience further deterioratinrour market capitalization or our financial prhance, we could be required to recognize
significant impairment charges in future periods.

Our business is subject to currency fluctuations.

International sales are a fundamental part of oginess. For the nine months ended December 32, Bd&rnational net revenue comprised
54 percent of our total net revenue. We expectrhiational sales to continue to account for a sigaift portion of our total net revenue. Such
sales may be subject to unexpected regulatory nrements, tariffs and other barriers. Additionaftyreign sales are primarily made in local
currencies, which may fluctuate against the U.8addn addition, our foreign investments and oash and cash equivalents denominated in
foreign currencies are subject to currency fluétust We use foreign currency forward contractsiitigate some foreign currency risk
associated with foreign currency denominated mopeissets and liabilities (primarily certain intengpany receivables and payables) to a
limited extent and foreign currency option contsait hedge foreign currency forecasted transac(jonimarily related to a portion of the
revenue and expenses denominated in foreign cyrigemerated by our operational subsidiaries). Hanehese activities are limited in the
protection they provide us from foreign currenaycfuations and can themselves result in lossebelpast, the disruption in the global
financial markets has impacted many of the findrinititutions with which we do business, and we subject to counterparty risk with
respect to such institutions with whom we enteo imdging transactions. A sustained decline irfittencial stability of financial institutions
as a result of the disruption in the financial nedskcould negatively impact our treasury operatior@duding our ability to secure credit-
worthy counterparties for our foreign currency hedgorograms. Accordingly, our results of operasicimcluding our reported net revenue,
operating expenses and net income, and financmlitton can be adversely affected by unfavorabteigm currency fluctuations, especially
the Euro, British pound sterling and Canadian dollaparticular, because we derive a substant@bqrtion of our revenues from sales in
Europe, the uncertainty regarding the ability atai@ European countries to continue to servicé gs@vereign debt obligations and related
European financial restructuring efforts may calisgtuations in the value of the Euro that couldedely affect our revenue growth and
profit margins on sales outside of the United Stag@d thus impact our operating results (expreiss&& dollars) in future periods. Further,
the continued sovereign debt crisis in Europe ctedd to increased counterparty risk with respedinancial institutions and other business
partners, who are particularly vulnerable to thetability in certain European markets.

Volatility in the capital markets may adversely impact the value of our investments and could cause s recognize significant
impairment charges in our operating results.

Our portfolio of short-term investments and mark&taquity securities is subject to volatility lretcapital markets and to national and
international economic conditions. In particulaur eternational investments can be subject tatdiations in foreign currency and our short-
term investments are susceptible to changes irt-1on interest rates. These investments are alsadtag by declines in value attributabls
the credit-worthiness of the issuer. From timereet we may liquidate some or all of our short-ténvestments or marketable equity
securities to fund operational needs or other aigtsy such as capital expenditures, strategicstments or business acquisitions, or for other
purposes. If we were to liquidate these shentr investments at a time when they were worth flean what we had originally purchased tt
for, or if the obligor were unable to pay the fathount at maturity, we could incur a significargdoSimilarly, from time to time we hold
marketable equity securities, which have been aayl econtinue to be adversely impacted by price eadirig volume volatility in the public
stock markets. We could be required to recognizeairment charges on the securities held by us amé#anay realize losses on the sale of
these securities, all of which could have an adveffect on our financial condition and result®pérations.

We utilize debt financing and such indebtedness ctaiadversely impact our business and financial corition.

In July 2011, we issued $632.5 million aggregategipal amount of 0.75% Convertible Senior Notee @016 (the “Notes”), resulting in
debt service obligations on the Notes of approxaiye$5 million per year. In addition, in August ZQ1ve entered into an unsecured
committed $500 million revolving credit facility. kile the facility is currently undrawn, we may ubke proceeds of any future borrowings
general corporate purposes. The credit facilityt@iois affirmative, negative and financial covenaimsluding a maximum capitalization ratio
and minimum liquidity requirements.

We intend to fulfill our debt service obligation®iM cash generated by our operations and from»astireg cash and investments. We may
enter into other financial instruments in the fetur
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Our indebtedness could have significant negativesequences. For example, it could:

e increase our vulnerability to general adverse eagoo@nd industry condition

« limit our ability to obtain additional financin

» require the dedication of a substantial portbany cash flow from operations to the paymenrafcipal of, and interest on, our
indebtedness, thereby reducing the availabilitguath cash flow to fund our growth strategy, workéagital, capital expenditures
and other general corporate purposes;

« limit our flexibility in planning for, or reactingp, changes in our business and our industry

» place us at a competitive disadvantage relativamitacompetitors with less de

We may not have enough available cash or be aldeange for financing to pay such principal amaitrthe time we are required to make
purchases of the Notes or convert the Notes. litiaddwe may be required to use funds that areidibed in foreign tax jurisdictions in ord
to make the cash payments upon any purchase oerxion of the Notes. If we were to choose to ush sunds, we would be required to
accrue and pay additional taxes on any portiomefrépatriation where no United States income #akbeen previously provided.

The hedge transactions and warrant transactions eeted into in connection with the Notes may affecte value of the Notes and our
common stock.

In connection with the offering of the Notes, weezad into privately-negotiated convertible notédmeetransactions (the “Convertible Note
Hedge") with certain counterparties (“Options Carparties”) to reduce the potential dilution widspect to our common stock upon
conversion of the Notes. The Convertible Note Hetleers, subject to anti-dilution adjustments satsally similar to those applicable to
the Notes, the number of shares of common stocknlyidg the Notes. We also entered into separateately-negotiated warrant
transactions with the certain counterparties wheved sold to independent third parties warrants {tWarrants”) with the Option
Counterparties relating to the same number of shafreur common stock, subject to customary amtition adjustments.

The effect, if any, of these activities, includitig direction or magnitude, on the market pricewafcommon stock will depend on a variet
factors, including market conditions, and cannoabeertained at this time. Any of these activitiesld, however, adversely affect the market
price of our common stock and the trading pricthefNotes.

In addition, the Option Counterparties are finahigistitutions, and we will be subject to the ritlat one or more of the Option Counterpar
might default under the Convertible Note Hedge. &yrosure to the credit risk of the Option Courdetips will not be secured by any
collateral. If any of the Option Counterpartiesd®es subject to insolvency proceedings, we wilbioee an unsecured creditor in those
proceedings with a claim equal to our exposuréatime under the Convertible Note Hedge with sygtion counterparty. Our exposure will
depend on many factors but, generally, the incremear exposure will be correlated to the increiasthe market price and in the volatility of
our common stock.

Changes in our tax rates or exposure to additionahx liabilities could adversely affect our earningsand financial condition.

We are subject to income taxes in the United Statesin various foreign jurisdictions. Significgatigment is required in determining our
worldwide provision for income taxes, and in thdinary course of our business, there are manydriosis and calculations where the
ultimate tax determination is uncertain.

We are also required to estimate what our tax atibgs will be in the future. Although we believerdax estimates are reasonable, the
estimation process and applicable laws are inhigrantertain, and our estimates are not bindingaarauthorities. The tax laws’ treatment of
software and Internet-based transactions is p#atiguwncertain and in some cases currently appletax laws are ill-suited to address these
kinds of transactions. Apart from an adverse réBmiwf these uncertainties, our effective tax it® could be adversely affected by our
profit levels, by changes in our business or chamgeur structure resulting from the reorganizatd our business and operating structure,
changes in the mix of earnings in countries wiffeding statutory tax rates, changes in the elestiwe make, changes in applicable tax laws
(in the United States or foreign jurisdictions),chianges in the valuation allowance for deferradatsets, as well as other factors. Beginning
in fiscal year 2009, we recorded a valuation alloeeaagainst most of our U.S. deferred tax assetseXfgect to provide a valuation allowal
on future U.S. tax benefits until we can sustai@eval of profitability or until other significantgsitive evidence arises that suggest that these
benefits are more likely than not to be realizadtter, our tax determinations are regularly sutfie@udit by tax authorities and
developments in those audits could adversely affectncome tax provision. Should our ultimate liakility exceed our estimates, our
income tax provision and net income or loss coddnaterially affected.
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We incur certain tax expenses that do not declinpgrtionately with declines in our consolidatedax income or loss. As a result, in
absolute dollar terms, our tax expense will hageeater influence on our effective tax rate at Iolggels of pre-tax income or loss than at
higher levels. In addition, at lower levels of pee-income or loss, our effective tax rate willrhere volatile.

We are also required to pay taxes other than indewes, such as payroll, sales, use, value-adeétdayarth, property and goods and services
taxes, in both the United States and foreign jictazhs. We are regularly under examination bydaghorities with respect to these non-
income taxes. There can be no assurance that tbenoess from these examinations, changes in ounbsisior changes in applicable tax rules
will not have an adverse effect on our earningsfarahcial condition.

Furthermore, as we expand our international opmratiadopt new products and new distribution modmiglement changes to our operating
structure or undertake intercompany transactiotiglm of changing tax laws, expiring rulings, a@gjtions and our current and anticipated
business and operational requirements, our taxresepeould increase.

Our reported financial results could be adversely Hected by changes in financial accounting standador by the application of
existing or future accounting standards to our busiess as it evolves.

Our reported financial results are impacted byatteounting standards promulgated by the SEC anmohaéticcounting standards bodies and
the methods, estimates, and judgments that weesgplying our accounting policies. For exampleoanting standards affecting software
revenue recognition have affected and could coattowignificantly affect the way we account fovesue related to our products and
services. We recognize all of the revenue from brdhdales (.e., packaged goods video games that include updatasadren-and-if-
available basis and an online service componeng) deferred basis over an estimated online sepgded, which we generally estimate to
six months beginning in the month after deliverg.wWe increase our downloadable content and addestwres to our online service, our
estimate of the online service period may changevaacould be required to recognize revenue ovenger period of time.

As we enhance, expand and diversify our businedpesduct offerings, the application of existingfature financial accounting standards,
particularly those relating to the way we accoamtrévenue and taxes, could have a significantraéveffect on our reported results although
not necessarily on our cash flows.

We rely on business partners in many areas of ourdsiness and our business may be harmed if they an@able to honor their
obligations to us.

We rely on various business partners, includingltparty service providers, vendors, licensing pent, development partners, and licensees,
among others, in many areas of our business. Irymases, these third parties are given accessifitise and proprietary information in

order to provide services and support to our tedingse third parties may misappropriate our infdiomeand engage in unauthorized use of
it. The failure of these third parties to providieguate services and technologies, or the failtitieecthird parties to adequately maintain or
update their services and technologies, could tré@sal disruption to our business operations. Farttisruptions in the financial markets and
economic downturns may adversely affect our busipastners and they may not be able to continuervugntheir obligations to us. Some of
our business partners are highly-leveraged or dmiaihesses that may be particularly vulnerablierAhtive arrangements and services may
not be available to us on commercially reasonabim$ or we may experience business interruptions agransition to an alternative partner
or vendor. If we lose one or more significant besspartners, our business could be harmed.

Our stock price has been volatile and may continut fluctuate significantly.

The market price of our common stock historicakys tbeen, and we expect will continue to be, sulgesignificant fluctuations. These
fluctuations may be due to factors specific toinslgding those discussed in the risk factors abageavell as others not currently known tc
or that we currently do not believe are matertal)l;changes in securities analystarnings estimates or ratings, to our results turéufinancia
guidance falling below our expectations and analystd investors’ expectations, to factors affegtime entertainment, computer, software,
Internet, media or electronics industries, to dailityt to successfully integrate any acquisitions may make, or to national or international
economic conditions. In particular, economic downsumay contribute to the public stock markets eérpeing extreme price and trading
volume volatility. These broad market fluctuatidresse and could continue to adversely affect theketarice of our common stock.

In July 2012, we announced that our Board of Daectuthorized a program to repurchase up to $5hi@mof our common stock. Our
stock repurchases may be executed at market phatmay subsequently decline.
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Item 2. Unregistered Sales of Equity Securities and Use Bfoceed:

In February 2011, our Board of Directors authoriagetogram to repurchase up to $600 million of@ammon stock over the following 18
months. We completed that program in April 2012. Mfeurchased approximately 32 million shares inofen market under that program,
including pursuant to pre-arranged stock tradiragngl During the three months ended June 30, 204 2epurchased and retired
approximately 4.3 million shares of our common ktfmr approximately $71 million under that program.

In July 2012, our Board of Directors authorizedesvrprogram to repurchase up to $500 million of @mmon stock. Under this new
program, we may purchase stock in the open markiétrough privately-negotiated transactions in adaace with applicable securities laws,
including pursuant to pre-arranged stock tradiragnpl The timing and actual amount of the stockinaases will depend on several factors
including price, capital availability, regulatorgquirements, alternative investment opportunities@her market conditions. We are not
obligated to repurchase any specific number ofeshander this program and it may be modified, sudpe or discontinued at any time.
During the three months ended December 31, 20¥repurchased and retired approximately 12.2 mikileares of our common stock for
approximately $157 million under this new prograffe continue to actively repurchase shares undgiptioigram.

During the nine months ended December 31, 2012eprchased and retired approximately 24.9 milibares of our common stock for
approximately $336 million. Of these repurchasegraximately 20.6 million shares were repurchasedkeun the July 2012 program for
approximately $265 million.

The following table summarizes the number of shaepsrchased during the three months ended Dece3db2012 :

Maximum Dollar

Total Number of Value of Shares
Shares Purchased that May Yet Be
Total Number as Part of Publicly Purchased Under
of Shares Average Price Announced the Program
Period Purchased Paid per Share Program (in millions)
October 1-31, 2012 5,727,55. % 12.8¢ 5,727,55. $ 31¢
November 1-30, 2012 5,663,40: $ 12.7: 5,663,400 $ 24¢
December 1-31, 2012 771,42 % 14.3: 771,42 $ 23t
12,162,38 ¢ 12.8¢ 12,162,38
Item 3. Defaults Upon Senior Securitie
None.

Item 4. Mine Safety Disclosures
Not applicable

ltem 6. Exhibits

The exhibits listed in the accompanying index thibits on Page 74 are filed or incorporated bynesiee as part of this report.
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SIGNATURE
Pursuant to the requirements of the Securities &xgh Act of 1934, the registrant has duly caussdréport to be signed on its behalf by the
undersigned thereunto duly authorized.

ELECTRONIC ARTS INC.
(Registrant)

/sl Blake Jorgensen
DATED: Blake Jorgensen
February 5, 2013 Executive Vice President,
Chief Financial Officer

73




Table of Contents

ELECTRONIC ARTS INC.
FORM 10-Q
FOR THE PERIOD ENDED DECEMBER 31, 2012

EXHIBIT INDEX
Incorporated by Reference
Filed

Number Exhibit Title Form File No. Filing Date Herewith
10.1* Electronic Arts Key Employee Continuity Plan. X
15.1 Awareness Letter of KPMG LLP, Independent Registétablic

Accounting Firm. X
31.1 Certification of Chief Executive Officer pursuantRule 13a-14(a) of

the Exchange Act, as adopted pursuant to SectidroBthe Sarbanes-

Oxley Act of 2002. X
31.2 Certification of Chief Financial Officer pursuatRule 13a-14(a) of

the Exchange Act, as adopted pursuant to SectidroBthe Sarbanes-

Oxley Act of 2002. X
Additional exhibits furnished with this report:
32.1 Certification of Chief Executive Officer pursuant$ection 906 of th

Sarbanes-Oxley Act of 2002. X
32.2 Certification of Chief Financial Officer pursuant $ection 906 of the

Sarbanes-Oxley Act of 2002. X
101.INS'  XBRL Instance Document. X
101.SCH" XBRL Taxonomy Extension Schema Document. X
101.CAL" XBRL Taxonomy Extension Calculation Linkbase Docune X
101.DEF"  XBRL Taxonomy Extension Definition Linkbase Docurhen X
101.LAB" XBRL Taxonomy Extension Label Linkbase Document. X
101.PRE" XBRL Taxonomy Extension Presentation Linkbase Doentmn X

*  Management contract or compensatory plan or arraagt

t Attached as Exhibit 101 to this Quarterly Remort~orm 10-Q for the quarterly period ended Decan®, 2012 are the following
formatted in eXtensible Business Reporting LanguagBRL"): (1) Condensed Consolidated Balance Ske€) Condensed
Consolidated Statements of Operations, (3) Conde@sasolidated Statements of Comprehensive Incé&ondensed Consolidated
Statements of Cash Flows, and (5) Notes to Condetisasolidated Financial Statements.
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Exhibit 10.1
ELECTRONIC ARTS INC.
KEY EMPLOYEE CONTINUITY PLAN

The Company hereby adopts the Electronic Arts keyy Employee Continuity Plan for the benefi
certain employees of the Company and its Affiliates the terms and conditions set forth in thimpl@apitalize
terms are defined in Section 1.

SECTION 1. DEFINITIONS. As hereinafter used:

4.1 “ Affiliate ” shall have the meaning set forth in Rule 12b-8arrSection 12 of the Exchange Act.
4.2 “Beneficial Ownef shall have the meaning set forth in Rule 13d-8arthe Exchange Act.

4.3 “Board” means the Board of Directors of the Company.

4.4 “ Cause” means (i) the continued failure by the Eligible Hoyee to substantially perform f

Eligible Employee's duties with the Employer (otltban any such failure resulting from the Eligilitenployee’
incapacity due to physical or mental iliness), (e engaging by the Eligible Employee in condudtich is
demonstrably injurious to the Company or its A#iks, monetarily or otherwise, (iii) the Eligiblemiloye¢
committing any felony or any crime involving fradaleach of trust or misappropriation or (iv) angdxch or violatio
of any agreement or written code of conduct retptmthe Eligible Employee's employment with thedoger wher:
the Employer, in its sole discretion, determineat tbuch breach or violation materially and advgrsdfects th
Company or any of its Affiliates.

4.5 A “ Change in Control shall be deemed to have occurred if the eventos#t fn any one of tt
following paragraphs shall have occurred:

(1) any Person is or becomes the Beneficial Ownergctlig®r indirectly, of securities of tl
Company (not including in the securities beneflgiawned by such Person any securities acquirezttlr from the
Company other than securities acquired by virtuthefexercise of a conversion or similar privilegeight unless tt
security being so converted or pursuant to whicthstght was exercised was itself acquired diredtm the
Company) representing 50% or more of (A) the thetstanding shares of common stock of the Compar(pthe
combined voting power of the Company's then outhtanvoting securities entitled to vote generafiythe election ¢
directors; or

(i) the following individuals cease (during any twelmenth period) for any reason to consti
a majority of the number of directors then servimgthe Board (the fncumbent Board): individuals who, on tr
Effective Date, constitute the Board and any neneador (other than a director whose initial assuompof office is ir
connection with an actual or threatened electiantesd, including, without limitation, a consentisisation, relating t
the election of directors of the Company) whoseocagment or election by the Board or nominationdtection by th
Company's stockholders was approved or recommengad/ote of at least two-thirds of




the directors then still in office who either wetgectors on the Effective Date or whose appointielection o
nomination for election was previously so approgedecommended; or

(i) there is consummated a merger or consolidatiom®fGompany or any direct or indir
subsidiary of the Company with any other corporgtmther than a merger or consolidation pursuamthizh (A) the
voting securities of the Company outstanding imratsdly prior to such merger or consolidation willntiaue tc
represent (either by remaining outstanding or bpdeonverted into voting securities of the sumgientity or an
parent thereof) more than 50% of the outstandirayeshof common stock and the combined voting paehe
outstanding voting securities entitled to vote galigin the election of directors, as the case meyof the Compat
or such surviving entity or any parent thereof tanding immediately after such merger or consalat(B) nc
Person will become the Beneficial Owner, directtyiralirectly, of securities of the Company or swsthviving entit
or any parent thereof representing 50% or morehefdutstanding shares of common stock or the caadbuoting
power of the outstanding voting securities entitiedote generally in the election of directorsqgpt to the extent tr
such ownership existed prior to such merger or alafegion); and (C) individuals who were members thé
Incumbent Board will constitute at least a majoafythe members of the board of directors of thgeamtion (or an
parent thereof) resulting from such merger or cbdaton; or

(iv) the stockholders of the Company approve a plamwiptete liquidation or dissolution of t
Company or there is consummated an agreementdcatle or disposition by the Company of all or safisally all of
the Company's assets, other than a sale or digpobit the Company of all or substantially all bétCompany's ass
to an entity, (A) in which more than 50% of thesiahding shares of common stock and the combingagvpower o
the outstanding voting securities entitled to vpeaerally in the election of directors, as the aqasg be, of which (¢
of any parent of such entity) is owned by stockboddof the Company in substantially the same ptapwr as the
ownership of the Company immediately prior to ssale; (B) in which (or in any parent of such entitp Person is
becomes the Beneficial Owner, directly or indingctf securities of the Company representing 50%mnore of th
outstanding shares of common stock resulting fraichssale or disposition or the combined voting powakethe
outstanding voting securities entitled to vote gathe in the election of directors (except to thetemt that suc
ownership existed prior to such sale or disposjtiand (C) in which (or in any parent of such entihdividuals wh
were members of the Incumbent Board will constiaitkeast a majority of the members of the boardiractors.

4.6 “Code” means the Internal Revenue Code of 1986, asytlmeaamended from time to time.
4.7 “Company’ means Electronic Arts Inc., a Delaware corpomtiar any successors thereto.
4.8 “ Disability ” means long-term disability under the terms of Bmeployer's longerm disability plar

as then in effect.

4.9 “ Effective Daté means February 7, 2008, the date as of whicliPthe has been adopted.




4.10 “Eligible Employe& means any employee who is a Tier 1, Tier 2, Bier Tier 4 Employee.

411 “ Employer” means the Company or any of its Affiliates thatars employer of an Eligib
Employee.
4.12 “ Equity Award” means stock options, restricted stock, restrictedksunits, stock appreciati

rights and other similar equityased awards, in each case whether settled in, stask or otherwise, but excluding
performance share awards and performance cash gwahdch are granted to an Eligible Employee unte
Electronic Arts Inc. 2000 Equity Incentive Plan ety other equitypased incentive plan or arrangement adopt
assumed by the Company (including any individuaclst option, restricted stock, restricted stock ,umsitoct
appreciation right and other similar equity-base@rs), and any future equibased incentive plan or arrangen
adopted or assumed (including any individual stopkon, restricted stock, restricted stock unitcktappreciatio
right and other similar equitgjased awards) by the Company at any time priorGhange in Control. For purpose:
this Plan, Equity Awards shall also include anyusities acquired upon the exercise of an optionirave or othe
similar right that constitutes an Equity Award.

413 “ERISA” means the Employee Retirement Income Security Adi9G@4, as it may be amenc
from time to time.

4.14 “Exchange Act means the Securities Exchange Act of 1934, asdetefrom time to time.

4.15 “Good Reasohmeans:

(i) for all Eligible Employees, the occurrence vaith the affected Eligible Employee’'s written corig
of any of the following on or after the date of haige in Control:

(A) a change in the location of such Eligible Employgeincipal place of business by m
than 50 miles when compared to the Eligible Empidsy@rincipal place of business immediately betbeeChange i
Control; and

(B) (1) a more than 10% reduction in the Eligible Employesinual base salary in eft
immediately before the Change in Control, (2) a enttran 10% reduction in the Eligible Employee'gearannu
bonus or incentive opportunity from that in effeoimediately before the Change in Control, or (3hare than 10¢
reduction in the Eligible Employee's total targehaal cash compensation, including without lim@atiannual ba:
salary and target annual bonus or incentive oppaytufrom that in effect immediately before thea@ige in Contro
and

(i) for Specified Eligible Employees, in additici the events described in clause (i) above
occurrence without the affected Specified EligiBlmployee's written consent, on or after the data @hange i
Control, of a material reduction in the Specifiekiyible Employee's authority, duties, or resporigibs, including
without limitation, a material diminution in the thority, duties, or responsibilities of the supeori to whom th
Specified Eligible Employee is required to repartich shall include a requirement that a Specikéidible Employe:
report to




a corporate officer or employee instead of repgriiirectly to the board of directors of a corparati(or simila
governing body with respect to an entity other thamorporation), when compared to the Specifiegible Employee
authority, duties, or responsibilities, or the awity, duties or responsibilities of the supervismmwhom the Specifie
Eligible Employee is required to report, immedigteéfore the Change in Control.

Notwithstanding the foregoing, Good Reason shalteonly if the following conditions are met: (/the Eligible
Employee gives the Employer written notice, pursdarSection 5.8, of his or her intention to teratgemploymel
with the Employer for Good Reason; (B) such noisceelivered to the Employer within 90 days of ihidal existenc:
of the condition giving rise to the right to terrate for Good Reason, and at least 30 days in advainthe date «
termination; (C) the Employer fails to cure theeghd Good Reason to the reasonable satisfactidheoEligible
Employee prior to the Eligible Employee's termioatiand (D) the events described in the preceddngesce, sing
or in combination, result in a material negativamye in the Executive's employment relationshif whe Employe
so that the Executive's termination effectively siintes an involuntary separation from servicehimithe meaning «
Section 409A of the Code.

4.16 “Person” shall have the meaning given in Section 3(a)(9%hefExchange Act, as modified ¢
used in Sections 13(d) and 14(d) thereof, except shuich term shall not include (i) the Company oy af its
Affiliates, (ii) a trustee or other fiduciary holdj securities under an employee benefit plan olbmpany or any «
its subsidiaries, (iii) an underwriter temporariiglding securities pursuant to an offering of sselkurities or (iv)
corporation owned, directly or indirectly, by thieckholders of the Company in substantially the esgamoportions ¢
their ownership of stock of the Company.

4.17 “Plan " means the Electronic Arts Inc. Key Employee ContindPlan, as set forth here
(including Schedule A), as it may be amended frione to time.

4.18 “Plan Administrator” means the person or persons appointed from timeni by the Boart
which appointment may be revoked at any time byRBbard. If no Plan Administrator has been appoirtgdhe
Board (or if the Plan Administrator has been renablg the Board and no new Plan Administrator hanlsppointe
by the Board), the Executive Compensation and Lisage Committee of the Board shall be the Plan Adstiator.

4.19 A “Potential Change in Contrdl shall be deemed to have occurred if the Compargreirito a
agreement, the consummation of which would resulhé occurrence of a Change in Control.

4.20 “Potential Change in Control Period’means the period of time beginning on the date
Potential Change in Control and ending on either date that such Change in Control occurs, or tie o
termination of the agreement that constituted thiemial Change in Control.

4.21 “Severancé means:

(1) during the time period beginning on the Changeoantél| and ending on the first annivers
of the Change in Control, a termination of an BligiEmployee's employment




with the Employer (A) by the Employer without CawsgB) by the Eligible Employee for Good Reason; o

(i) during the two (2) months immediately precedingha@e in Control, a termination of
Eligible Employee's employment with the Employer thg Employer without Cause, which termination iade ir
connection with the Change in Control, as deterthimgthe Plan Administrator in its sole discretion;

provided that in the case of either clause (i) lause (ii) of this definition, such employment témation meets tf
criteria for a “separation from service” as definedreas. Reg. 8§ 1.409Ath). Termination of an Eligible Employe
employment on account of death or Disability shall be treated as a Severance.

4.22 “ Severance Agreement and Reledseneans the written separation agreement and r
substantially in the form attached hereto as Appeh@s may be amended from time to time.

4.23 “ Severance Daté means, subject to the terms of Section 1.21, tfectafe date on which
Eligible Employee's employment by the Employer t@ates due to a Severance as specified in a pritten notice
by the Company or the Eligible Employee, as the caay be, delivered to the other pursuant to Seétid.

4.24 “Severance Paymehtneans the payment determined pursuant to Segtin
4.25 “Severed Employ€as an Eligible Employee once he or she incureaefance.
4.26 “ Specified Eligible Employee means any Eligible Employee that serves in one arenof the

positions or roles for the Company set forth onésicthe A, as such list may be amended from timéne by the Pla
Administrator. The Tier level of each Specified didtle Employee will be determined in accordancehwsucl
employee's corporate title or level or in the albsahereof, as designated by the Plan Administrator

4.27 “Tier 1 Employeé means the Chief Executive Officer of the Compamyg any other employee
the Company or any of its Affiliates designatedash by the Plan Administrator in writing.

4.28 “Tier 2 Employeé& means any President or Executive Vice PresidetiteoCompany or any of
Affiliates, and any other employee of the Compangmy of its Affiliates designated as such by thenFAdministrato
in writing.

4.29 “Tier 3 Employeé means any Senior Vice President of the Companyyohits Affiliates, an
any other employee of the Company or any of itsliatés designated as such by the Plan Adminigtiatwriting.

4.30 “Tier 4 Employe€ means any Vice President of the Company or anysohffiliates, and an
other employee of the Company or any of its Affémdesignated as such by the Plan Administrataritmg.




SECTION 2. SEVERANCE PAYMENT,; BENEFITS.

2.1 Each Eligible Employee who incurs a Severance dieléntitled, subject to the timely execut
return, and nomevocation of the Severance Agreement and Releéaseceive from the Company, subject to
conditions set forth in Sections 2.8, 2.11 and 4.2ash payment equal to the product of (A) the sfirfx) sucl
Eligible Employee's annual base salary as in effactediately prior to the Severance Date, plussiygh Eligible
Employee's target annual bonus or incentive oppdaytdior the year in which the Severance Date og;conultiplied b
(B) in the case of a Tier 1 Employee or a Tier 2pliyee, 1.5; in the case of a Tier 3 Employeend; ia the case of
Tier 4 Employee, 0.5. For purposes of clauses () @) above, annual base salary and target arfmuals o
incentive opportunity shall be the amount in effentmediately prior to the Severance Date withogard to an
reductions therein which constitute Good Reasom $bverance Payment shall be paid to a Severedoespin
cash lump sum within 74 days of the Severance Omtejided that the Severed Employee signs and calonge
revoke the Severance Agreement and Release dhah@4 day period.

2.2 Subject to the conditions set forth in Sections 2.81 and 4.2, and to the extent not vestec
exercised or paid out in connection with the Chang€ontrol, in the event an Eligible Employee irca Severanc
on the Severance Date, the Severed Employee gwhie fully vested in all outstanding Equity Awaroheluding
without limitation, stock options, restricted stockstricted stock units, and stock appreciatights (notwithstandir
any provision of the Company's applicable equignplto the contrary). Notwithstanding the foregpinghe event «
a Severance within two (2) months preceding a CaandControl, the Severed Employee shall not fordeifurthe
vest in any unvested Equity Awards between the i@@e¢e Date and the date of the Change in Contrioalbwsuct
awards shall vest in full upon the Change in Cdntro

() In the case of an Equity Award consisting aftack option or stock appreciation right, such kstoption o
stock appreciation right shall continue to be eisatale for a period of three yedrsm the Severance Date (or s
longer period as may be prescribed in the plangoeeanent governing such option), but in no evetdr lthan th
earlier of the expiration date of such option @cktappreciation right or the tenth anniversaryhefgrant date of su
option or stock appreciation right

(i) In the case of an Equity Award consisting @fstricted stock not subject to performance critettia
Company shall remove any restrictions (other thestrictions required by Federal securities law)onditions i
respect of the restricted stock vested on or beafardater of the Severance Date and the ChanGertrol.

(i) In the case of an Equity Award consisting @stricted stock units, the Company shall removg
restrictions (other than restrictions required ladé&ral securities law) or conditions in respecthef restricted stou
units vested on or before the later of the Severdrate and the Change in Control, but any suchictst stock un
shall be settled in accordance with its terms.

2.3 Subject to the conditions set forth in Sections 2.81 and 4.2, each Eligible Employee who inci
Severance shall be entitled, in full satisfactibamy performance cash




awards granted to such Eligible Employee for angomplete performance cycle as of the Eligible Emgéx
Severance Date, such amount in cash, subject t€dhgpany's achievement of the applicable performaneasure
for such awards, for the completed fiscal yearerpio the beginning of the fiscal year in which theverance Da
occurs, as determined by the Executive CompensationLeadership Committee of the Board in its stderetion
multiplied by a fraction the numerator of which Bhmee the number of days the Eligible Employee wagployed b
the Employer during the applicable performanceeyrid the denominator of which shall be the tatamhiper of day
in the performance cycle. Any such performance easdrd shall be paid in accordance with its terms.

24 Subject to the conditions set forth in Sections 2.81 and 4.2, each Eligible Employee who inci
Severance shall be entitled to receive from the oy, in full satisfaction of any performance shaneards grante
to such Eligible Employee for any incomplete parfiance cycle as of the Eligible Employee's Sever&rate, suc
number of shares of restricted stock, subjecteéoGbmpany's achievement of the applicable perfocenameasures f
such awards, for the completed fiscal years pddhé beginning of the fiscal year in which the &awnce Date occu
as determined by the Executive Compensation anddrship Committee of the Board in its sole disorgtmultipliec
by a fraction the numerator of which shall be thenber of days the Eligible Employee was employedthe
Employer during the applicable performance cyclé e denominator of which shall be the total numdfedays i
the performance cycle. The Company shall remove rasyrictions (other than restrictions required Bgdere
securities law) or conditions in respect of anyhsuestricted shares as of the later of the Sever&rate and tt
Change in Control.

2.5 Subject to the conditions set forth in Sections 2.81 and 4.2, in the event an Eligible Emplc
incurs a Severance, and provided that the Eligdnigloyee timely elects continued coverage undeCiiesolidate
Omnibus Budge Reconciliation Act of 1985 (“COBRAthe Company shall pay the COBRA premiums of
Eligible Employee's group medical, dental and vissoverage (including coverage for the Eligible Emgpe's eligibl
dependentsrho were covered as of the Severance Date), comngean the date immediately following such Elig
Employee's Severance Date and continuing for theogeset forth in the last sentence of this Sect{tme
“Continuation Period”)Such COBRA premium payments shall continue fordhetion of the Continuation Peric
provided, however, that no such COBRA premium paysishall be made following an event which termesah:
Eligible Employee's continuation coverage under ®8B including, but not limited to, the Eligible Ehoyee’
coverage by a medical, dental or vision insuranie@ pf a subsequent employer. Each Eligible Emmoskall b
required to notify the Company immediately if thiglble Employee becomes covered by a medical,alantvisior
insurance plan of a subsequent employer or otherlvé&omes ineligible for COBRA continuation coveragjhe
Employer will provide benefits under this Sectian the following durations: (i) in the case of &TiL Employee or
Tier 2 Employee, for eighteen months from the Sawee Date; (ii) in the case of a Tier 3 Employe, tivelve
months from the Severance Date; and (iii) in treeaaf a Tier 4 Employee, for six months from thee®ance Date.

If the Eligible Employee is entitled to have thengmany pay COBRA premiums for the Continuation Retader thi
Section, the Company shall reimburse the Eligiblepyee for any COBRA premiums paid during the qu
between the Severance Date and the date thatday&after the




Severance Date. No provision of this Plan will effthe continuation coverage rules under COBRAgpk¢hat th
Company's payment of any applicable insurance presiduring the Continuation Period will be creditedpaymel
by the Eligible Employee for purposes of the EligiEmployee's payments required under COBRA. Thesetthe
period during which an Eligible Employee may elextcontinue the Company's group health coveragesabr he
own expense under COBRA, the length of time duwhgch COBRA coverage will be made available to Htigible
Employee, and all other rights and obligationshe& Eligible Employee under COBRA (except the olliigato pa
insurance premiums that the Company pays duringCth@inuation Period) will be applied in the samanmer the
such rules would apply in the absence of this PAauthe conclusion of the Continuation Period, Eigible Employe:
shall be responsible for the entire payment of jpwem required under COBRA for the duration of thOBRA
continuation period. For purposes of this Sectapplicable premiums that will be paid by the Compdaring the
Continuation Period shall not include any amouragaple by the Eligible Employee under a Section i24alth car
reimbursement plan, which amounts, if any, aredle responsibility of the Eligible Employee. Ind#tn, if the
Company determines in its sole discretion thatainot provide the foregoing COBRA benefits withpotentially
violating applicable law (including, without limiian, Section 2716 of the Public Health Service)Atiie Compan
shall in lieu thereof provide to Participant a tabealumpsum payment in an amount equal to the monthly l{er
remaining) COBRA premium payments in effect on ermination Date (which amount shall be based @
premium for the first month of COBRA coverage).

2.6 The Company shall reimburse each Eligible Empldigeall reasonable legal fees and expe
incurred at any time by the Eligible Employee ielsag to obtain or enforce any benefit or rightypded by this Plai
so long as: (i) the Eligible Employee prevails ba terits of his or her claim, and (ii) the EligidEmployee submi
any request for reimbursement by November 30 ofcdlendar year following the year in which the lefge ol
expense is incurred. The Company shall timely reirs® legal fees and expenses that meet theseeaewunts, but i
no event shall payment be later than the last daheoyear following the year in which the legaéfer expense
incurred.

2.7 In the event of a claim for benefits hereunder iyegible Employee, such Eligible Employee s
present the reason for his or her claim in writtaghe Plan Administrator. The Plan Administratbak, within 9(
days after receipt of such written claim (unlesscsgl circumstances require an extension of timéjrono event moi
than 180 days after such receipt), send a writtgification to the Eligible Employee as to its disgion. In the evel
the claim is wholly or partially denied, such weitt notification shall (i) state the specific reasmnreasons for tt
denial, (ii) make specific reference to pertinel@nPprovisions on which the denial is based, fipvide a descriptic
of any additional material or information necesdanthe Eligible Employee to perfect the claim ardexplanation «
why such material or information is necessary, @ndset forth the procedure by which the Eligildenployee ma
appeal the denial of his or her claim, includingthaut limitation, a statement of the claimanttghtito bring an actic
under Section 502(a) of ERISAfollowing an adverse determination on appeal. & ¢vent an Eligible Employ
wishes to appeal the denial of his or her claimgihghe must request a review of such denial byimgakpplication ii
writing to the Plan Administrator within 60 daydefreceipt of such denial. Such Eligible Employee his or he
duly authorized legal representative), upon




written request to the Plan Administrator, shallpleemitted to review any documents pertinent tooniker claim, an
submit in writing, issues and comments in suppoérhis or her position. Within 60 days after recegbta writter
appeal (unless special circumstances, such astieeto hold a hearing, require an extension of,tioo¢ in no evel
more than 120 days after such receipt), the PlamiAdtrator shall notify the Eligible Employee diet final decisior
The final decision shall be in writing and shaltlude (i) specific reasons for the decision, wnti@ a manne
calculated to be understood by the claimant, @@csfic references to the pertinent Plan provisionswhich th
decision is based, (iii) a statement that the claims entitled to receive, upon request and ffegharge, reasonal
access to, and copies of, all documents relevathet@laim for benefits, and (iv) a statement desty the claimant
right to bring an action under Section 502(a) ol &R

2.8 No Severed Employee shall be eligible to recei&eaerance Payment or other benefits unde
Plan unless he or she fitsinely executes, returns to the Company and does not eeekSeverance Agreement
Release in accordance with the requirements of@e8t4.

2.9 An Employer shall be entitled to withhold from amtsi to be paid to the Severed Emplc
hereunder any U.S. or foreign federal, state callagthholding or other taxes or charges whiclsifrom time to tim
reasonably believes it is required to withhold.

2.10 A Severed Employee shall not be required to miéghe amount of any payment provided fc
this Plan by seeking other employment or otherwise, except as otherwise provided in Section $h&Jl the amoui
of any payment or benefit provided for in this Pla@ reduced by any compensation earned by suchveresf
Employee as a result of employment by another eyeplafter the Severance Date or otherwise.

211 This Section 2.11 shall apply with respect to atigitle Employee who, taking into account
benefit provided under the Plan and all other payméhat would be deemed to be “parachute paymevithin the
meaning of section 280G of the Code (collectivéhg “ 280G Payment®), would be subject to the excise tax ur
section 4999 of the Code (&5&ction 2.11 Participari). Notwithstanding any provision of the Plan to thatcary, ¢
Section 2.11 Participant's benefit under the Phadl e reduced to an amount equal to (i) 2.99 githe Section 2..
Participant's “base amountWithin the meaning of section 280G of the Code) fninus the value of all oth
payments that would be deemed to be “parachute @atgthwithin the meaning of section 280G of the Code (i
below zero); provided, however, that the reducpoovided by this sentence shall not be made ifatbh result in
smaller aggregate aftéax payment to the Section 2.11 Participant a#ikingy into account all applicable federal, <
and local taxes, including the excise tax undeti@ee999 of the Code. Unless the Company and dwidh 2.1.
Participant otherwise agree in writing, all deterations required to be made under this Sectiohydinay the mannt
and amount of any reduction in the Section 2.11idant's benefits under this Section 2, and s$sumptions to
used in arriving at such determinations, shall @&lenin writing in good faith by the accounting figarving as tt
Company's independent public accountants immedgiatabr to the events giving rise to the paymenswth benefi
(the “Accountants”)For the purposes of making the calculations requireder this Section, the Accountants
make reasonable assumptions and approximationgong the application of Sections 280G and 499thefCode
The Company shall bear all costs the Accountanty measonably incur in connection with any calculad
contemplated by this Section. Any reduction




shall be made in the following manner: first a retn of (i) cash payments subject to Section 4@®Ahe Code ¢
deferred compensation and (ii) cash payments rapésuto Section 409A of the Code, and second aetkation of (i
equity-based compensation subject to Section 40DAh® Code as deferred compensation and (i) edpase
compensation not subject to Section 409A of theeCod

SECTION 3. PLAN ADMINISTRATION.

3.1 The Plan Administrator shall administer the Plad sihall have the full, discretionary authority ix
construe and interpret the Plan, (ii) adopt amemdsn® the Plan which are deemed necessary obésito bring th
Plan in compliance with all applicable laws andulagons, including without limitation, section 48@f the Code ar
the regulations thereunder, (iii) prescribe, amand rescind rules and regulations necessary orathdssifor the props
and effective administration of the Plan, (iv) mrse, amend, modify and waive the various formd dacuments i
be used in connection with the operation of thenRliad also the times for giving any notice requiogdhe Plan, (\
settle and determine any controversies and dispistés rights and benefits under the Plan, (vi)di#eany questions
fact arising under the Plan and (vii) make all othheterminations necessary or advisable for theiradtration of th:
Plan, subject to all of the provisions of the Plargvided, however, that (x) the Severance Agreement and Re
may be amended and executed on behalf of the Emplgyon the approval of both the General CounselGime
Talent Officer, in their sole discretion, includimgthout limitation to the extent necessary or ddde to comply wit
applicable law in any jurisdiction, with the exdouat of the Severance Agreement and Release bythetiGener:
Counsel and Chief Talent Officer to be conclusivelence of the approval by the Employer of any saictendmen
(y) the requirement that an Eligible Employee pdevthe Severance Agreement and Release may bedwaitrethe
written approval of both the General Counsel antfChalent Officer, in their sole discretion and {lae requiremel
to provide the Severance Agreement and Releadeeifotm attached hereto as Appendix | may be wawigidl the
written approval of both the General Counsel an@fChalent Officer, in their sole discretion.

3.2 The Plan Administrator may delegate any of itsekitiereunder to such person or persons fron
to time as it may designate.

3.3 The Plan Administrator is empowered, on behalfhaf Plan, to engage accountants, legal co
and such other personnel as it deems necessadyigable to assist it in the performance of itsetutinder the Pla
The functions of any such persons engaged by the Rtiministrator shall be limited to the specifisgfvices an
duties for which they are engaged, and such perduaishave no other duties, obligations or resjdlitges under th
Plan. Such persons shall exercise no discretiomaittyority or discretionary control respecting thanagement of t
Plan. All reasonable expenses thereof shall becbloyrthe Employer.

3.4 Unless such requirement is waived by the Generain€&l and Chief Talent Officer in their s
discretion, the Plan Administrator shall promptlyoyide the Severance Agreement and Release to igiblé
Employee who becomes eligible for a payment ancefitsrunder Sections 2.1, 2.2, 2.3, 2.4 and 2.5sdadl requir
an executed Severance Agreement and Release ébubeed to the Plan Administrator within no morarttiortyfive
(45) days (or such shorter time




period as the Plan Administrator may impose, suliigcompliance with applicable law) from the d#te Eligible
Employee receives the Severance Agreement and $Reldaless such requirement is waived by the Ge@enanse
and Chief Talent Officer in their sole discretiohthe Eligible Employee does not execute and rethe Severan
Agreement and Release to the Plan Administratdriwihe specified time period, he or she will netdntitled to an
payments or benefits under the Plan. Any deadlst@béished by the Plan Administrator shall ensbeg the payme
of any benefit under Sections 2.1, 2.2, 2.3, 2dl 28 is made no more than two and da#é-months after the end
the calendar year in which the Severance occurfwithstanding anything contained herein to the gt to the
extent required by Code Section 409A, if the pedoding which the Eligible Employee is permittedr&view an:
revoke the Severance Agreement and Release ovdxlapsaxable years (regardless of whether sucheagga
becomes effective during such first taxable yedhgn any amount payable that is “ngualified deferre
compensationivithin the meaning of Code Section 409A and thatldave otherwise been paid during such
taxable year shall instead be withheld and pattiéensecond taxable year

SECTION 4. PLAN MODIFICATION OR TERMINATION.

4.1 The Plan may be amended or terminated by tlaedBat any time; providedhowever, that, excef
as provided in Section 3.1(ii) above and Sectiébtlow, any termination of the Plan or modificatiaf the Plan i
any material manner shall be void and of no fore effect if such action is taken during any of tbkowing period:
and is not required by law: (i) during the periodnmenencing on a Change in Control and ending onfitisé
anniversary of the Change in Control or (ii) durithg period commencing on a date twelve (12) moptiw to ¢
Change in Control, or (iii) during the period commimg on a date twelve (12) months prior to a Pidehange i
Control and ending on the date that is the enti@Piotential Change in Control Period.

4.2 Notwithstanding Section 4.1, above, the Plan stalihe extent possible, be administered to pre
the adverse tax consequences described in se@®i(&)(1) of the Code from applying to any paymeratde unde
the Plan, and any provision of the Plan that daggurther this purpose shall be severed from tla@ Bnd of no forc
and effect unless the General Counsel and Chiefntd@fficer, in their sole discretion, determinattithe provisio
shall apply. To the extent that any payment underRlan is subject to a delay pursuant to Codaded409(A)(a)(2)
(B)(i) and the regulations and guidance thereursigh payment shall be delayed until the dateigh@tmonths afte
the Eligible Employee's separation from service an interest shall be paid on any amounts so ddlay

4.3 The Plan shall terminate automatically ten yeaosnfithe Effective Date unless extended by
Company or unless a Change in Control shall hawiroed prior thereto, in which case the Plan stelninats
automatically one year and one day after a Cham@eontrol or, if later, when all benefits payabledar the Plan a
paid.

SECTION 5. GENERAL PROVISIONS.
5.1 Except as otherwise provided herein or by law,igbtror interest of any Eligible Employee un

the Plan shall be assignable or transferable, iolevbr in part, either directly or by operationlafv or otherwise
including, without limitation, by execution, levgarnishment,




attachment, pledge or in any manner; no attempssty@ament or transfer thereof shall be effectived ao right o
interest of any Eligible Employee under the Plaallsbe liable for, or subject to, any obligation l@bility of suck
Eligible Employee. When a payment is due under Btas to a Severed Employee who is unable to carbi$ or he
affairs, payment may be made directly to his orlegal guardian or personal representative.

5.2 If an Employer is obligated by law, contract, pglier otherwise to pay severance, a termini
indemnity, notice pay, or the like, or if an Empdoyis obligated by law to provide advance noticesgparation (*
Notice Period”), then any Severance Payment hereunder shall bee@diycthe amount of any such severance
termination indemnity, notice pay or the like, ggplécable, and by the amount of any compensaticeived durini
any Notice Period.

5.3 Neither the establishment of the Plan, nor any freadion thereof, nor the creation of any fu
trust or account, nor the payment of any benefitdl e construed as giving any Eligible Employeeany persc
whomsoever, the right to be retained in the sergfae Employer, and all Eligible Employees shathain subject 1
discharge to the same extent as if the Plan haerien adopted.

5.4 If any provision of this Plan shall be held invalok unenforceable, such invalidity
unenforceability shall not affect any other proeis hereof, and this Plan shall be construed afatcad as if suc
provisions had not been included.

55 This Plan shall inure to the benefit of and be Imgdupon the heirs, executors, administra
successors and assigns of the parties, includitigomt limitation, each Eligible Employee, presaend future, and ai
successor to the Employer. If a Severed Employa# die while any amount would still be payablestech Severe
Employee under the Plan if the Severed Employeecbatinued to live, all such amounts, unless otsprovide:
herein, shall be paid in accordance with the tesfrthis Plan to the executor, personal represemtati administrato
of the Severed Employee's estate.

5.6 The headings and captions herein are provideddfmrence and convenience only, shall nc
considered part of the Plan, and shall not be eyaplan the construction of the Plan.

5.7 The Plan shall not be funded. No Eligible Emploghall have any right to, or interest in, any as
of any Employer which may be applied by the Emptdgehe payment of benefits or other rights urities Plan.

5.8 Any notice or other communication required or petaai pursuant to the terms hereof shall k
writing and shall be given when delivered or maitsdregistered or certified mail, return receipguested, posta
prepaid, addressed to the intended recipient athas or its last known address. A written notidean Eligible
Employee's Severance Date by the Company or tgéEiEmployee, as the case may be, to the otladir (Shindicate
the specific termination provision of the Plan tl&tbeing relied upon; (i) to the extent appliecgbtet forth i
reasonable detail the facts and circumstances ethito provide a basis for termination of the EligilEmployee'
employment under the provision so indicated angl gpecify the termination date (which date, in ttese of
termination by the Eligible Employee for Good Regsshall be not




less than thirty (30), and in all other cases stalhot less than fifteen (15) days nor more tlety §60) days after tf
giving of such notice). The failure by the Compamythe Eligible Employee to provide such noticemset forth ii
such notice any fact or circumstance which contebtio a showing of Good Reason or Cause shallaiwe any rigr
of the Company or the Eligible Employee hereundepreclude the Company or Eligible Employee frorseasn¢
such fact or circumstance in enforcing the Comsaorthe Eligible Employee's rights hereunder.

5.9 Nothing in the Plan shall require the Employer tovide any payment that duplicates any payn
benefit, or grant that an Eligible Employee is @i to receive under any Employer compensatiobenrefit plar
award agreement, or other arrangement. Any sevetageefit provided under any Employer compensaiiopenefi
plan, award agreement, or other arrangement, imgudithout limitation the Electronic Arts Inc. Senance Benef
Plan, shall offset, on a dollar for dollar basisy denefits owed under the Plan.

5.10 Except to the extent explicitly provided in thisaR] any awards made under any Empl
compensation or benefit plan or program shall beegeed by the terms of that plan or program and aplicabl
award agreement thereunder as in effect from tort@arte. The amounts paid or provided under the Blall not b
treated as compensation for purposes of determiamg benefits payable under any Employer retirembia
insurance, or other employee benefit plan.

511 This Plan shall be construed and enforced accorttinpe laws of the State of California (
including any California law that would require thebstantive law of another jurisdiction to apply)the extent ni
preempted by federal law, which shall otherwiseticn

5.12 Because the Plan is not intended to provide regrgnmcome or result in the systematic deferr
income to termination of employment, the Plan iemded to be an “employee welfare benefit planthin the
meaning of Section 3(1) of the ERISA, and not ampgyee pension benefit plawithin the meaning of Section 3
of ERISA. However, to the extent that the Plan lfeitt regard to this Section 5.12) is determineldea@n e€mploye:
pension benefit planbecause (i) with respect to certain participanés Rtan provides for payments in excess o
amount specified in 29 C.F.R. Section 2510.3-2¢be (* Severance Pay Regulatioil and (ii) the facts ar
circumstances indicate the Plan (without regarthi® Section 5.12) is not otherwise aeniployee welfare bene
plan,” then the following provisions shall apply: The Plsimall be treated as two plans, one of which pewith
benefits required by Section 2 not in excess ofstife harbor described in the Severance Pay Regubatd the oth
of which provides for all other payments and beasefequired by Section 2 pursuant to a plan maiethiprimarily
for the purpose of providing deferred compensationa select group of management or highly compecn
employees” as described in Section 201(2) of ERISA.
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Exhibit 15.1

Awareness Letter of KPMG LLP, Independent Registerd Public Accounting Firm

Electronic Arts Inc.
Redwood City, California:

With respect to the subject registration statementsorm S8 (Nos. 333183077, 333176181, 333168680, 333161229, 333152757,
333-148596, 333145182, 333138532, 333131933, 333127156, 333117990, 333107710, 33399525, 33367430, 33344222, and
333-39432) and the registration statement on For® @lo. 333-177824) of Electronic Arts Inc., we acknowledge awareness of the
incorporation by reference therein of our repoteddebruary 5, 2013 related to our review of intdinancial information included in
Form 16-Q for the quarterly period ended December 29, 2012.

Pursuant to Rule 436 under the Securities Act &31@he Act), such report is not considered partakgistration statement prepare:
certified by an independent registered public antiog firm, or a report prepared or certified byiadependent registered public accour
firm within the meaning of Sections 7 and 11 of #wt.

/s/ KPMG LLP
Santa Clara, California
February 5, 2013



Exhibit 31.1
ELECTRONIC ARTS INC.

Certification of Chief Executive Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, John S. Riccitiello, certify that:

1.

2.

| have reviewed this Quarterly Report on FoB¥Qlof Electronic Arts Inc

Based on my knowledge, this report does notatomny untrue statement of a material fact ortémnstate a material fact necessary to
make the statements made, in light of the circuntgtsiunder which such statements were made, nigtadisg with respect to the
period covered by this report;

Based on my knowledge, the financial statemems other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this report;

The registrant’s other certifying officer(s)danare responsible for establishing and maintgimisclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&)}%(nd internal control over financial reportirag @defined in Exchange Act Rules
13a-15(f) and 15d-15(f)) for the registrant anddiav

a. Designed such disclosure controls and procedarecaused such disclosure controls and procedofee designed under our
supervision, to ensure that material informatidatheg to the registrant, including its consolidhtubsidiaries, is made known to us
by others within those entities, particularly dgrite period in which this report is being prepared

b. Designed such internal control over finanaiglarting, or caused such internal control overrfaial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

c. Evaluated the effectiveness of the registratisslosure controls and procedures and presentttsi report our conclusions about
the effectiveness of the disclosure controls adguiures, as of the end of the period coveredibyaport based on such
evaluation; and

d. Disclosed in this report any change in thegstegnt’s internal control over financial reportitigat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo#) tlas materially affected, or is
reasonably likely to materially affect, the regasit's internal control over financial reporting;dan

. The registrant’s other certifying officer(s)danhave disclosed, based on our most recent et@tuaf internal control over financial

reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

a. All significant deficiencies and material weakses in the design or operation of internal cootrer financial reporting which are
reasonably likely to adversely affect the regisfeaability to record, process, summarize and refioancial information; and

b. Any fraud, whether or not material, that invedvmanagement or other employees who have a s@gmiifiole in the registrant’s
internal control over financial reporting.

Dated: February 5, 2013 By: /s/ John S. Riccitiello

John S. Riccitiello
Chief Executive Officer



Exhibit 31.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Rnancial Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Blake Jorgensen, certify that:
1. I have reviewed this Quarterly Report on FofivQlof Electronic Arts Inc

2. Based on my knowledge, this report does notatomny untrue statement of a material fact ortamstate a material fact necessary
to make the statements made, in light of the cistarnces under which such statements were madmisieading with respect to
the period covered by this report;

3. Based on my knowledge, the financial statement$ adimer financial information included in this repdairly present in all materi
respects the financial condition, results of operatand cash flows of the registrant as of, amdtife periods presented in this
report;

4. The registrant’s other certifying officer(s)danare responsible for establishing and maintginiisclosure controls and procedures
(as defined in Exchange Act Rules 13a-15(e) and1Ed)) and internal control over financial repogti(as defined in Exchange
Act Rules 13a-15(f) and 15d-15(f)) for the registrand have:

a. Designed such disclosure controls and procedareaused such disclosure controls and procedaiee designed under our
supervision, to ensure that material informatidatneg to the registrant, including its consolidhtibsidiaries, is made kno
to us by others within those entities, particulahlying the period in which this report is beingmared;

b. Designed such internal control over finanoggdarting, or caused such internal control overrfaial reporting to be designed
under our supervision, to provide reasonable assareegarding the reliability of financial repodiand the preparation of
financial statements for external purposes in ataoce with generally accepted accounting princjples

c. Evaluated the effectiveness of the registratisslosure controls and procedures and presenttusi report our conclusions
about the effectiveness of the disclosure containtsprocedures, as of the end of the period cousyélis report based on
such evaluation; and

d. Disclosed in this report any change in thestegnt's internal control over financial reportitigat occurred during the
registrant’s most recent fiscal quarter (the regigts fourth fiscal quarter in the case of an aimaport) that has materially
affected, or is reasonably likely to materiallyeaft, the registrant’s internal control over finaiceporting; and

5. The registrant’s other certifying officer(s)danhave disclosed, based on our most recent et@tuaf internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the
equivalent functions):

a. All significant deficiencies and material weaknessethe design or operation of internal contratiofmancial reporting whic
are reasonably likely to adversely affect the regig’s ability to record, process, summarize aqbrt financial information;
and

b.  Any fraud, whether or not material, that invedumanagement or other employees who have a signiifiole in the registrarst’
internal control over financial reporting.

Dated: February 5, 2013 By: /s/ Blake Jorgensen
Blake Jorgensen
Executive Vice President,
Chief Financial Officer




Exhibit 32.1
ELECTRONIC ARTS INC.

Certification of Chief Executive Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended Deber 31, 2012 as filed with the
Securities and Exchange Commission on the dateh@he “Report”), |, John S. Riccitiello, Chief Egutive Officer of Electronic Arts Inc.,
certify, pursuant to 18 USC Section 1350, as adbptesuant to Section 906 of the Sarbanes-OxleyoA2D02 (“Section 906"), that to my
knowledge:

1. The Report fully complies with the requiremenit$Section 13(a) or 15(d) of the Securities ExgeAct of 1934; and

2. The information contained in the Report faphgsents, in all material respects, the finan@aldition and results of operations of
Electronic Arts Inc. for the periods presented ¢irer

/s/ John S. Riccitiello
John S. Riccitiello
Chief Executive Officer
Electronic Arts Inc.

February 5, 2013

A signed original of this written statement reqdit®y Section 906, or other document authenticaticgnowledging, or otherwise adopting
the signature that appears in typed form withingleetronic version of this written statement regdiby Section 906, has been provided to
Electronic Arts and will be retained by Electrofids and furnished to the Securities and Exchang@i@ission or its staff upon request.



Exhibit 32.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended Deber 31, 2012 as filed with the
Securities and Exchange Commission on the dateh@he “Report”), |, Blake Jorgensen, Executive® President and Chief Financial
Officer of Electronic Arts Inc., certify, pursuatat 18 USC Section 1350, as adopted pursuant taoBe206 of the Sarbanes-Oxley Act of
2002 (“Section 906"), that to my knowledge:

1. The Report fully complies with the requirementsSefction 13(a) or 15(d) of the Securities Exchangeoh1934; an

2. The information contained in the Report faphgsents, in all material respects, the finan@aldition and results of operations of
Electronic Arts Inc. for the periods presented ¢irer

/sl Blake Jorgensen
Blake Jorgensen
Executive Vice President,
Chief Financial Officer
Electronic Arts Inc.

February 5, 2013

A signed original of this written statement reqdit®y Section 906, or other document authenticategnowledging, or otherwise adopting
the signature that appears in typed form withingleetronic version of this written statement regdiby Section 906, has been provided to
Electronic Arts and will be retained by Electrofids and furnished to the Securities and Exchang@i@ission or its staff upon request.



