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PART | — FINANCIAL INFORMATION
ltem 1. Condensed Consolidated Financial Statements (Unaudd)

ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS

September 3C March 31,
(Unaudited)
(In millions, except par value data) 2010 2010 (a)
ASSETS
Current assett
Cash and cash equivale $  1,05¢ $ 1,27
Shor-term investment 49t 432
Marketable equity securitie 10€ 291
Receivables, net of allowances of $153 and $2Epeively 444 20€
Inventories 15¢ 10C
Deferred income taxes, r 22 44
Other current asse 207 23¢
Total current asse 2,48¢ 2,58¢
Property and equipment, r 51C 537
Goodwill 1,094 1,09:
Acquisitior-related intangibles, n 16¢€ 204
Deferred income taxes, r 48 52
Other asset 18¢ 17¢
TOTAL ASSETS $ 4,49¢ $ 4,64¢
LIABILITIES AND STOCKHOLDERS ' EQUITY
Current liabilities:
Accounts payabl $ 20t $ 91
Accrued and other current liabilitir 62C 717
Deferred net revenue (packaged goods and digitaeat) 742 76€
Total current liabilities 1,56¢ 1,574
Income tax obligation 17¢ 242
Deferred income taxes, r 2 2
Other liabilities 107 99
Total liabilities 1,85¢ 1,915
Commitments and contingencies (See Note
Stockholder equity:
Preferred stock, $0.01 par value. 10 shares aatu — —
Common stock, $0.01 par value. 1,000 shares aaddirB32 and 330 shares issued and outstar
respectively 3 3
Paic-in capital 2,47: 2,37t
Retained earning 18 123
Accumulated other comprehensive inca 144 22¢
Total stockholder equity 2,63¢ 2,72¢
TOTAL LIABILITIES AND STOCKHOLDERS ' EQUITY $ 4,49 $ 4,64¢

See accompanying Notes to Condensed Consolidateddtal Statements (unaudited).

(a) Derived from audited consolidated financiatestaents.
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS

(Unaudited)
(In millions, except per share data)

Net revenug
Cost of goods sol
Gross profi
Operating expense
Marketing and sale
General and administrati\
Research and developmt
Amortization of intangible:
Acquisitior-related contingent considerati
Restructuring charge
Total operating expens
Operating los!
Gains (losses) on strategic investments
Interest and other income, r
Loss before benefit from income ta>
Benefit from income taxe
Net loss

Net loss per shar
Basic and Dilute(

Number of shares used in computati
Basic and Dilute(

See accompanying Notes to Condensed Consolidateshé¢tal Statements (unaudited).

4

Three Months Ended

Six Months Ended

September 30, September 30,
2010 2009 2010 2009
$ 631 $ 78¢ $1,44¢ $1,43:
363 598 58E 914
26€ 19t 861 51€
173 187 30C 351
77 91 151 157
277 31€ 552 62¢€
15 12 30 24
(28) — (26) —
6 6 8 2C
52C 612 1,01¢ 1,18(
(252) (417) (154  (662)
28 (8) 23 (24)
6 7 6 1C
(21€) (41€) (125) (67€)
(17) (27) (20 (52)
$ (201) $ (391) $ (105 $ (625
$(0.61) $(1.21) $(0.39) $(1.99
32¢ 324 32¢ 324
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

(Unaudited)
(In millions)

OPERATING ACTIVITIES
Net loss
Adjustments to reconcile net loss to net cash usegerating activities
Depreciation, amortization and accretion,
Stock-based compensatic
Non-cash restructuring charg
Net losses (gains) on investments and sale of psopad equipmer
Acquisitior-related contingent considerati
Change in assets and liabiliti¢
Receivables, ne
Inventories
Other asset
Accounts payabl
Accrued and other liabilitie
Deferred income taxes, r
Deferred net revenue (packaged goods and digitaeot)
Net cash used in operating activit
INVESTING ACTIVITIES
Purchase of headquarters facilit
Capital expenditure
Proceeds from sale of marketable equity secul
Proceeds from maturities and sales of «term investment
Purchase of shc-term investment
Acquisition of subsidiaries, net of cash acqui
Net cash provided by (used in) investing activi
FINANCING ACTIVITIES
Proceeds from issuance of common si
Net cash provided by financing activiti
Effect of foreign exchange on cash and cash ecprits
Decrease in cash and cash equival
Beginning cash and cash equivale
Ending cash and cash equivale

Supplemental cash flow information:
Cash paid during the period for income taxes

Non-cash investing activities:
Change in unrealized gains on investments, netxafs

See accompanying Notes to Condensed Consolidateshé¢tal Statements (unaudited).

5

Six Months Ended

September 30,
2010 2009

$ (105 $ (625)

94 94
90 77
(o) 7
(24) 23
(26) —
237 (51¢)
(55) (30
14 (34)
10€ 12¢Z
(142) 73
27 (43
(23 _ 531
282 _ (329
— s
(23) (34)
132 4
197 35k
(262 (4OE
= _ 0
44 (310
17 25
17 25
4 34
@1 (57¢
1,27% 1,621
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ELECTRONIC ARTS INC. AND SUBSIDIARIES
NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S
(Unaudited)

(1) DESCRIPTION OF BUSINESS AND BASIS OF PRESENTATDON

We develop, market, publish and distribute videmgaoftware and content that can be played by coesion a variety of platforms,
including video game consoles (such as the PLAYSION® 3, Microsoft Xbox 360™ and Nintendo Wii™), pergal computers, handheld
game players (such as the PlayStation Portableq™3 and the Nintendo DS™), mobile devices (suchekilar and smart phones
including the Apple iPhone™) and wireless deviagshsas the Apple iPad™. Some of our games are tmasedntent that we license from
others (e.g., FIFA, Madden NFL, Harry Potter™, and Hasbro’s &md game intellectual properties), and some ofyaunes are based on our
own wholly-owned intellectual propertye(g., The Sims™, Need for Speed™, and Dead Space ™ )g@alris to publish titles with global
mass-market appeal, which often means translatiddaralizing them for sale in non-English speakiogntries. In addition, we also attempt
to create software game “franchiséisat allow us to publish new titles on a recurrdoagis that are based on the same property. Examiflleis
franchise approach are the annual iterations oéparts-based producteg., FIFA, Madden NFL, and NCAA& Football), wholly-owthe
properties that can be successfully sequeted.( The Sims, Need for Speed and Battlefield) anesstivased on long-lived literary and/or
movie properties €.g., Harry Potter).

Our fiscal year is reported on a 52 or 53-weekquktihat ends on the Saturday nearest March 31re3ults of operations for the fiscal years
ending or ended, as the case may be, March 31,&@d 2010 contain 52 and 53 weeks, respectivety eads or ended, as the case may be, or
April 2, 2011 and April 3, 2010, respectively. Qasults of operations for the three months endgdeB#er 30, 2010 and 2009 contained 13
weeks each, and ended on October 2, 2010 and @&pB609, respectively. Our results of operatifmmghe six months ended September 30,
2010 and 2009 contained 26 and 27 weeks, respbgtared ended on October 2, 2010 and October 3),2@8pectively. For simplicity of
disclosure, all fiscal periods are referred toradirgy on a calendar month end.

The Condensed Consolidated Financial Statementsnagdited and reflect all adjustments (consistinly of normal recurring accruals unless
otherwise indicated) that, in the opinion of mamagat, are necessary for a fair presentation ofdhelts for the interim periods presented. The
preparation of these Condensed Consolidated FiabBtatements requires management to make estimadesssumptions that affect the
amounts reported in these Condensed Consolidategh€ial Statements and accompanying notes. Aatsalts could differ materially from
those estimates. The results of operations foctineent interim periods are not necessarily indieadf results to be expected for the current
year or any other perio

These Condensed Consolidated Financial Statemieodsbe read in conjunction with the Consolidafatancial Statements and Notes
thereto included in our Annual Report on Form 1@Kthe fiscal year ended March 31, 2010, as filétth the United States Securities and
Exchange Commission (“SEC”) on May 28, 2010.

(2) FAIR VALUE MEASUREMENTS

Fair value is the price that would be received fismtling an asset or paid to transfer a liabilityan orderly transaction between market
participants at the measurement date. When detexgnfiair value, we consider the principal or modtantageous market in which we would
transact, and we consider assumptions that magk#tipants would use when pricing the asset duillig. We measure certain financial and
nonfinancial assets and liabilities at fair valuesorecurring and nonrecurring basis.

Fair Value Hierarchy
The three levels of inputs that may be used to oredsir value are as follows:
* Level 1. Quoted prices in active markets for identicabésor liabilities

» Level 2. Observable inputs other than quoted prices iredualithin Level 1, such as quoted prices for simdlssets or liabilities,
quoted prices in markets with insufficient volumrdrdrequent transactions (less active marketsinodel-derived valuations in
which all significant inputs are observable or banderived principally from or corroborated withsebvable market data for
substantially the full term of the assets or liiieis.
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» Level 3. Unobservable inputs to the valuation methodolibgy are significant to the measurement of thevialue of assets or

liabilities.

Assets and Liabilities Measured at Fair Value orRecurring Basis

As of September 30, 2010 and March 31, 2010, aetasnd liabilities that were measured and redoatiéair value on a recurring basis were

as follows (in millions):

Assets
Money market fund
Available-for-sale securities
Corporate bond
U.S. agency securitie
U.S. Treasury securitie
Marketable equity securitie
Commercial pape
Deferred compensation plan ass(®
Foreign currency derivative
Total assets at fair valt
Liability
Contingent consideratio®)

Total liability at fair value

Balance as of March 31, 20
Change in fair valu(©)

Balance as of September 30, 2(

Assets
Money market fund
Available-for-sale securities
Marketable equity securitie
Corporate bond
U.S. agency securiti¢
U.S. Treasury securitie
Commercial pape
Deferred compensation plan ass(®
Foreign currency derivative
Total assets at fair valt
Liability
Contingent consideratio®)

Total liability at fair value
@)
(b)

Fair Value Measurements at Reporting Date Usin

Quoted Prices in

Active Markets for Significant
Other Significant
Identical Financial Observable Unobservable
Instruments Inputs Inputs
As of
September 3C
2010 (Level 1) (Level 2) (Level 3) Balance Sheet Classification
$ 512 $ 512 $ — $ — Cash equivalent
252 — 252 — Shor-term investment
117 — 117 — Shor-term investment
117 117 — — Shor-term investment
10€ 10€ — — Marketable equity securitie
18 — 18 — Shor-term investments and cash equivale
12 12 — — Other asset
1 — 1 — Other current asse
$ 1,13¢ $ 748 $ 38¢ $ =
$ 3¢ $ — $ — $ 39 Accrued and other current liabilities and o
liabilities
$ 3¢ $ — $ — $ 39
Fair Value Measurements Using Significan
Unobservable Inputs (Level 3)
Contingent
Consideration
$ 65
(26)
$ 39
As of
March 31,
2010 (Level 1) (Level 2) (Level 3) Balance Sheet Classificatiol
$ 61¢ $ 61¢ $ — $ — Cash equivalent
291 291 — — Marketable equity securitie
234 — 234 — Shor-term investments and cash equivale
11¢€ — 11¢€ — Shor-term investments and cash equivale
93 93 — — Shor-term investments and cash equivale
12 — 12 — Shor-term investments and cash equivale
12 12 — — Other asset
2 — 2 — Other current asse
$ 1,381 $ 1,01¢ $ 36€ $ =
$ 65 $ — $ — $ 65 Accrued and other current liabilities and o
liabilities
$ 65 $ — $ — $ 65

The deferred compensation plan assets consistriofugamutual funds
The contingent consideration represents the estifair value of the additional variable cash cdesition payable in connection w

our acquisition of Playfish Limited (“Playfish™”hat is contingent upon the achievement of certaifiopmance milestones. We
estimated the fair value using expected future flas¥s over the period in which the obligati
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is expected to be settled, and applied a discaiatthat appropriately captures a market parti¢’s view of the risk associated with t
obligation.

@ The change in fair value is reported as acquisit@ated contingent consideration in our Conder3edsolidated Statements of

Operations

Assets and Liabilities Measured at Fair Value orNonrecurring Basis

We reviewed our financial and nonfinancial assatlabilities for the three and six months endegt8mber 30, 2010 and 2009 and concli
there were no material impairment charges durirop ed these periods.

(3) FINANCIAL INSTRUMENTS
Cash and Cash Equivalents

As of September 30, 2010 and March 31, 2010, osin ead cash equivalents were $1,056 million ang7gLmillion, respectively, and were
valued at their carrying amounts as they approenttatir fair value due to the short maturitieshase financial instruments.

Short-Term Investments
Short-term investments consisted of the followisgaSeptember 30, 2010 and March 31, 2010 (ifan#):

As of September 30, 2010 As of March 31, 2010
Ar?\g?ttizoé d Gross Unrealized Ar?\g?ttizoé d Gross Unrealized
Fair Fair

Cost Gains Losses Value Cost Gains Losses Value
Corporate bond $ 24¢ $ 3 $— $252 $ 231 $ 2 $— $23¢
U.S. agency securitie 117 — — 117 11F — — 11F
U.S. Treasury securitie 11€ 1 — 117 83 — — 83
Commercial pape 9 — — 9 1 — — 1
Shor-term investment $ 491 $ 4 $— $49E $ 43C $ 2 $— $432

We evaluate our investments for impairment quartéractors considered in the review of investmarits an unrealized loss include the cre
quality of the issuer, the duration that the failue has been less than the adjusted cost bagsitgef the impairment, reason for the decline
in value and potential recovery period, the finahcondition and near-term prospects of the inwessteur intent to sell the investments, any
contractual terms impacting the prepayment oresattht process, as well as if we would be requexkll an investment due to liquidity or
contractual reasons before its anticipated recogaged on our review, we did not consider thestments listed above to be other-than-
temporarily impaired as of September 30, 2010 aadcki 31, 2010.

The following table summarizes the amortized cost fair value of our short-term investments, csgiby stated maturity as of
September 30, 2010 and March 31, 2010 (in millions)

As of September 30, 2010 As of March 31, 2010
Amortized Amortized
Fair Fair
Cost Value Cost Value
Shor-term investment
Due in 1 year or les $ 19t $ 19€ $ 16t $ 16t
Due in 12 years 152 152 174 17€
Due in -3 years 144 14€ 91 91
Shor-term investment $ 491 $ 49t $ 43C $ 432
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Marketable Equity Securities

Our investments in marketable equity securitiestrof investments in common stock of publiclyded companies and are accounted for as
available-for-sale securities and are recordediavélue. Unrealized gains and losses are recaxde@dcomponent of accumulated other
comprehensive income in stockholders’ equity, fig¢én, until either the security is sold or we detae that the decline in fair value of a
security to a level below its adjusted cost basitiher-than-temporary. We evaluate our investmfentisnpairment quarterly. If we conclude
that an investment is other-than-temporarily impajmwe will recognize an impairment charge at tima¢ in our Condensed Consolidated
Statements of Operations.

Marketable equity securities consisted of the feifay as of September 30, 2010 and March 31, 201t(ilions):

Gross Gross
Adjusted Unrealized Unrealized
Cost Gains Losses Fair Value
As of September 30, 20: $ 24 $ 82 $ — $ 10€
As of March 31, 2011 $ 132 $ 15¢ $ — $ 291

During the six months ended September 30, 201Gea@ynized impairment charges of $2 million on iowvestment in The9. We did not
recognize any impairment charges during the threeths ended September 30, 2010 on our marketablty egcurities. During the three and
six months ended September 30, 2009, we recogirizgairment charges of $8 million and $24 millioespectively, on our investment in
The9. Due to various factors, including but notited to, the extent and duration during which therket prices of these securities had been
below adjusted cost and our intent to hold thesar#tées, we concluded the decline in values wehemwthan-temporary. The impairments for
the six months ended September 30, 2010 and tee #nd six months ended September 30, 2009 atel@ttin gains (losses) on strategic
investments, net, in our Condensed Consolidatet@@ents of Operations.

During the three months ended September 30, 204 0eeeived proceeds of $121 million from the séleus investment in Ubisoft and

realized gains of $28 million, net of costs to .sBlliring the three and six months ended Septenthe2®L0, we sold the remaining portions of
our investment in The9 and received proceeds ohiion and $11 million, respectively, and realizgalins of less than $1 million and losse

$3 million, respectively. During the six months eddSeptember 30, 2009, we sold a portion of owrstment in The9 and received proceec

$4 million and recognized less than $1 millionéalized losses. The realized gains and lossebédhtee and six months ended September 30
2010 and 2009 are included in gains (losses) atesfic investments, net, in our Condensed Congslidatatements of Operations.

Other Investments Included in Other Assets

Our other investments, included in other assetsuwrCondensed Consolidated Balance Sheets, c@nsisipally of non-voting preferred
shares in two companies whose common stock is@witaded and are accounted for under the cogtadetUnder this method, these
investments are recorded at cost until we deterthiaethe fair value of the investment has fallefoly its adjusted cost basis and that such
decline is other-than-temporary. We evaluate ouestments for impairment quarterly. When we coneltitht an investment is other-than-
temporarily impaired, we recognize an impairmerarge at that time in our Condensed Consolidategi®tnts of Operations.

During the three and six months ended Septembe2@®@ and 2009, we did not recognize any impairrabatges with respect to these
investments.

(4) DERIVATIVE FINANCIAL INSTRUMENTS

The assets or liabilities associated with our dgive instruments and hedging activities are reetrat fair value in other current assets or
accrued and other current liabilities, respectivety our Condensed Consolidated Balance Sheetisésssed below, the accounting for gains
and losses resulting from changes in fair valueeddp on the use of the derivative instrument anetir it is designated and qualifies for
hedge accounting.

We transact business in various foreign currermieshave significant international sales and expedenominated in foreign currencies,
subjecting us to foreign currency risk. We purchaseign currency option contracts, generally withturities of 15 months or less, to reduce
the volatility of cash flows primarily related torecasted revenue and expenses denominated imdertign currencies. In addition, we util
foreign currency forward contracts to mitigate fgreexchange rate risk associated with foreignemey-denominated monetary assets and
liabilities, primarily intercompany receivables apalyables. The foreign currency forward contraetsegally have a contractual term of
approximately three months or less and are
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transacted near month-end. At each quarter-endathealue of the foreign currency forward contsagenerally is not significant. We do not
use foreign currency option or foreign currencynfard contracts for speculative or trading purposes.

Cash Flow Hedging Activities

Our foreign currency option contracts are desighated qualify as cash flow hedges. The effectiveinéshe cash flow hedge contracts,
including time value, is assessed monthly usingesgion analysis, as well as other timing and griibacriteria. To receive hedge accounting
treatment, all hedging relationships are formatigwimented at the inception of the hedge and thgdsechust be highly effective in offsetting
changes to future cash flows on hedged transacfidgreseffective portion of gains or losses resglfiom changes in fair value of these hedges
is initially reported, net of tax, as a componeinhccumulated other comprehensive income in stddens’ equity. The gross amount of the
effective portion of gains or losses resulting fronanges in fair value of these hedges is subs#iguenlassified into net revenue or research
and development expenses, as appropriate, in tiwdpghen the forecasted transaction is recognizexdir Condensed Consolidated
Statements of Operations. In the event that thesgati losses in accumulated other comprehensivaria@re deemed to be ineffective, the
ineffective portion of gains or losses resultingnfrchanges in fair value, if any, is reclassifiednterest and other income, net, in our
Condensed Consolidated Statements of Operatiottise lavent that the underlying forecasted transastilo not occur, or it becomes remote
that they will occur, within the defined hedge perithe gains or losses on the related cash flalgé®are reclassified from accumulated other
comprehensive income to interest and other incorei,in our Condensed Consolidated Statements efd@ipns. During the reporting perior

all forecasted transactions occurred and, therefbese were no such gains or losses reclassiftedriterest and other income, net. As of
September 30, 2010, we had foreign currency omtioriracts to purchase approximately $50 milliofoireign currency and to sell
approximately $152 million of foreign currenciedl &f the foreign currency option contracts outstizng as of September 30, 2010 will mature
in the next 12 months. As of March 31, 2010, we foedign currency option contracts to purchase axiprately $18 million in foreign

currency and to sell approximately $30 million ofdign currencies. As of September 30, 2010 anadMat, 2010, these outstanding foreign
currency option contracts had a total fair valug&bdmmillion and $2 million, respectively, and aneluded in other current assets.

The effect of the gains and losses from our foreigmency option contracts in our Condensed Codatdd Statements of Operations for the
three and six months ended September 30, 2010Q08\Was immaterial.

Balance Sheet Hedging Activities

Our foreign currency forward contracts are notgiesied as hedging instruments, and are accountes fterivatives whereby the fair value of
the contracts is reported as other current assetscoued and other current liabilities on our Gameked Consolidated Balance Sheets, and gain:
and losses resulting from changes in the fair vaheereported in interest and other income, naduinCondensed Consolidated Statements of
Operations. The gains and losses on these foreigarcy forward contracts generally offset the gaind losses associated with the underl
foreign-currency-denominated monetary assets ahdlities, which are also reported in interest atiter income, net, in our Condensed
Consolidated Statements of Operations. As of Seme30, 2010, we had foreign currency forward cmig to sell approximately $208

million in foreign currencies. Of this amount, $20@lion represented contracts to sell foreign ennies in exchange for U.S. dollars and $8
million to sell foreign currency in exchange foritidh pounds sterling. As of March 31, 2010, we faeign currency forward contracts to
purchase and sell approximately $431 million irefgn currencies. Of this amount, $293 million reserged contracts to sell foreign currencies
in exchange for U.S. dollars, $127 million to puash foreign currency in exchange for U.S. dollaig $11 million to sell foreign currency in
exchange for British pounds sterling. The fair eabd our foreign currency forward contracts was mbenial as of September 30, 2010 and
March 31, 2010.

The effect of foreign currency forward contract®imr Condensed Consolidated Statements of Opesdftorthe three and six months ended
September 30, 2010 and 2009, was as follows (itoms):

Amount of Loss Recognized in Income on Derivative

Location of Loss Recognized il Three Months Ended Six Months Ended
Income on Derivative September 30, September 30,
2010 2009 2010 2009

Foreign currency forward contracts not
designated as hedging instrume Interest and other income, $ () $ 4 $ (5 $ (12

10
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(5) GOODWILL AND ACQUISITION-RELATED INTANGIBLES, N ET
The changes in the carrying amount of goodwillagdollows (in millions):

Label Segmen Other Segment Total
As of March 31, 2011
Goodwill $ 672 $ 78¢ $1,461
Accumulated Impairmer — (36¢) (36¢)
672 421 1,09:¢
Effects of Foreign Currency Translati 1 — 1
As of September 30, 20:
Goodwill 67% 78¢ 1,462
Accumulated Impairmer — (368) (368)
$ 673 $ 421 $1,09¢
Acquisition-related intangibles consisted of thiéof@ing (in millions):
As of September 30, 201 As of March 31, 201C
Gross Gross
Carrying Accumulated Acquisition- Carrying Accumulated Acquisition-
Related Related
Amount Amortization Intangibles, Net Amount Amortization Intangibles, Net
Developed and Core Technolo $ 25¢ $ (169 $ 90 $ 25¢ $ (155 $ 108
Trade Names and Tradema 89 (64) 25 89 (57) 32
Carrier Contracts and Relat 85 (59) 26 85 (56) 29
Registered User Base and Other Intang 79 (52 27 79 (39) 40
Total $ 511 $ (343 $ 16¢€ $ 511 $ (307) $ 204

Amortization of intangibles for the three and simmths ended September 30, 2010 was $18 milliowlach $3 million was recognized in cost
of goods sold) and $36 million (of which $6 millieras recognized in cost of goods sold), respegtivianortization of intangibles for the thr
and six months ended September 30, 2009 was $1i6nmr{ibf which $3 million was recognized as cosgobds sold) and $30 million (of
which $6 million was recognized as cost of goodd)soespectively. Finite-lived intangible assets amortized using the straight-line method
over the lesser of their estimated useful livetherterms of the related agreement, typically ftaro to fourteen years. As of September 30,
2010 and March 31, 2010, the weighted-average reéntauseful life for finite-lived intangible assetas approximately 5.1 years for each
period.

As of September 30, 2010, future amortization wité-lived intangibles that will be recorded in to§goods sold and operating expenses is
estimated as follows (in millions):

Fiscal Year Ending March 31,

2011 (remaining six month $ 31
2012 48
2013 26
2014 17
2015 14
Thereaftel _ 32

Total $16€

11
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(6) RESTRUCTURING CHARGES
Restructuring information as of September 30, 2046 as follows (in millions):

Other
Fiscal 2010 Restructuring Fiscal 2009 Restructuring Fiscal 2008 Reorganization  Restructuring
Facilities-
Facilities- Facilities- Facilities-
Workforce related Other Workforce related related Other related Total
Balances as of March 31, 20 $ — $ — $ — $ 8 $ 5 $ — $ 3 8 7 $ 23
Charges to operatiot 62 22 32 1 13 3 7 — 14C
Charges settled in ca (29) 2 Q) 9) 1) — (20) — (62)
Charges settled in n-cash (25) 9) (24) — (4) ?3) — — (65
Accrual reclassificatiol — — — — — — — 7) @
Balances as of March 31, 20 8 11 7 — 3 — — — 29
Charges to operatiot — — 8 — — — — 8
Charges settled in ca ) (4) 8) — — — — — (19)
Charges settled in n-cash — 1 — — — — — — 1
Balances as of September 30, 2! $ 1 $ 8 $ 7 3 — $ 3 8 — $ — $ $ 19

Fiscal 2010 Restructuring

In fiscal year 2010, we announced details of auwesiring plan to narrow our product portfolio tmpide greater focus on titles with higher
margin opportunities. Under this plan, we reducedworkforce by approximately 1,100 employees aadeh(1) consolidated or closed varic
facilities, (2) eliminated certain titles, and {Bgurred IT and other costs to assist in reorgagiziertain activities. The majority of these acsion
were completed by March 31, 2010.

Since the inception of the fiscal 2010 restructyman through September 30, 2010, we have incwtadges of $124 million, consisting of

(1) $62 million in employee-related expenses, @) fillion related to intangible asset impairmeosts, abandoned rights to intellectual
property, and other costs to assist in the reorgdioin of our business support functions, and 22 ®illion related to the closure of certain of
our facilities. The $16 million restructuring acahas of September 30, 2010 related to the fisghD2estructuring is expected to be settled by
September 2013. During the remainder of fiscal Y€drl, we anticipate incurring between $5 milliowd 10 million of restructuring charges
related to the fiscal 2010 restructuring.

Overall, including charges incurred through Septend®, 2010, we expect to incur total cash andaeash charges between $135 million and
$140 million by March 31, 2012. These charges aimsimarily of (1) employee-related costs (appnexiely $65 million), (2) intangible asset
impairment costs, abandoned rights to intelleguaperty costs, and other costs to assist in theyamization of our business support functions
(approximately $50 million), and (3) facilities éxiosts (approximately $25 million).

Fiscal 2009 Restructuring

In fiscal year 2009, we announced details of a miiction plan as a result of our performance éoetbwith the economic environment. This
plan included a narrowing of our product portfolioreduction in our worldwide workforce of approstaly 11 percent, or 1,100 employees,
the closure of 10 facilities, and reductions inesthariable costs and capital expenditures.

Since the inception of the fiscal 2009 restructymtan through September 30, 2010, we have incwhadges of $55 million, consisting of

(1) $33 million in employee-related expenses, @) fillion related to the closure of certain of dacilities, and (3) $2 million related to asset
impairments. We do not expect to incur any addéiaestructuring charges under this plan. The wesiring accrual of $3 million as of
September 30, 2010 related to the fiscal 2009uetstring is expected to be settled by Septembe6.201

Fiscal 2008 Reorganization

In June 2007, we announced a plan to reorganizbusiness into several new divisions includinghattime four new “Labels”: EA SPORTS,
EA Games, EA Casual Entertainment and The Simsderdo streamline decision-making, improve gldioals, and speed new ideas to
market. In October 2007, our Board of Directorsrappd a plan of reorganization in connection wité teorganization of our business into
four new Labels. During fiscal year 2009, we coitaded and reorganized two of our Labels. As altese now have three Labels, EA
SPORTS, EA Games and EA Play, as well as a newnizaf#on, EA Interactive, which reports into ouroB&l Publishing Organization. Each
Label, as well as EA Interactive, operates withickted studio and product marketing teams focusecbasumer-driven priorities.

Since the inception of the fiscal 2008 reorganaraplan through September 30, 2010, we have induinarges of $141 million, consisting of
(1) $12 million in employee-related expenses, @) illion related to the closure of our Chertsey,
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England and Chicago, lllinois facilities, which inded asset impairment and lease termination casts(3) $46 million related to other costs
including other contract terminations, as well Bshd consulting costs to assist in the reorgaioizatf our business support functions. We do
not expect to incur any additional charges undisrgfan.

Other Restructurings

We also engaged in various other restructuringedas management decisions. The $7 million restringy accrual as of March 31, 2009 was
reclassified during the three months ended Jun@@m®, from accrued and other current liabilite®ther liabilities on our Condensed
Consolidated Balance Sheet.

(7) ROYALTIES AND LICENSES

Our royalty expenses consist of payments to (1)esaricensors, (2) independent software develgmerd (3) co-publishing and distribution
affiliates. License royalties consist of paymentsdato celebrities, professional sports organimatimovie studios and other organizations for
our use of their trademarks, copyrights, personélipity rights, content and/or other intellectpabperty. Royalty payments to independent
software developers are payments for the developofentellectual property related to our games:fdlishing and distribution royalties are
payments made to third parties for the deliverpraiducts.

Royalty-based obligations with content licensord distribution affiliates are either paid in advarand capitalized as prepaid royalties or are
accrued as incurred and subsequently paid. Thgsdtydased obligations are generally expenseads$d af goods sold generally at the greater
of the contractual rate for contracts with guaradtminimums, or an effective royalty rate basedhentotal projected net revenue. Prepaynr
made to thinly capitalized independent softwareettepers and co-publishing affiliates are genenalgde in connection with the development
of a particular product and, therefore, we are galyesubject to development risk prior to the esle of the product. Accordingly, payments
that are due prior to completion of a product aeeggally expensed to research and developmentlogetevelopment period as the services
incurred. Payments due after completion of the pco@rimarily royalty-based in nature) are gengrakpensed as cost of goods sold.

Our contracts with some licensors include minimunargnteed royalty payments, which are initiallyorgled as an asset and as a liability a
contractual amount when no performance remains tiv@Hicensor. When performance remains with tberigor, we record guarantee
payments as an asset when actually paid and abiktyi when incurred, rather than recording theeasind liability upon execution of the
contract. Royalty liabilities are classified asremt liabilities to the extent such royalty paynseate contractually due within the next twelve
months. As of September 30, 2010 and March 31, 28ifroximately $5 million and $13 million, respeety, of minimum guaranteed royal
obligation payments that are not contingent upenpterformance by the developer or licensor had besgnized and are included in the
royalty-related assets and liabilities tables below

Each quarter, we also evaluate the expected fudalezation of our royalty-based assets, as wellysunrecognized minimum commitments
not yet paid to determine amounts we deem unliteelye realized through product sales. Any impainsien losses determined before the
launch of a product are charged to research anelgfmwent expense. Impairments or losses deternpiostdlaunch are charged to cost of
goods sold. We evaluate long-lived royalty-basestssfor impairment using undiscounted cash flolvemimpairment indicators exist.
Unrecognized minimum royalty-based commitmentsaa@unted for as executory contracts and, theredonelosses on these commitments
are recognized when the underlying intellectuapprty is abandonedi.g., cease use) or the contractual rights to usentiediéctual property
are terminated. During the six months ended Septe3®, 2010, we recognized losses of $10 milliomonunrecognized minimum royalty-
based commitments. During the six months endedeSdgr 30, 2009, we recognized immaterial impairnsbatges on our royalty-based
assets. During the three months ended Septemb2030,and 2009, we did not recognize any loss@sairment charges on our
unrecognized minimum royalty-based commitmentsragdlty-based assets.

13



Table of Contents

The current and long-term portions of prepaid rogaland minimum guaranteed royalty-related assetiided in other current assets and
other assets, consisted of (in millions):

As of As of
September 3C March 31,

2010 2010
Other current asse $ 64 $ 66
Other asset 42 36
Royalty-related asse! $ 10€ $ 102

At any given time, depending on the timing of oayments to our co-publishing and/or distributiofiliates, content licensors and/or
independent software developers, we recognize dnpgilty amounts owed to these parties as acdiaigitities. As of September 30, 2010
and March 31, 2010, the current portion of accmes@lties, included in accrued and other curreattilities was $132 million and $144 millic
respectively. There were no long-term accrued tgyelbilities as of September 30, 2010 and Marth2010.

In addition, as of September 30, 2010, we were citiadto pay approximately $1,064 million to corttkeensors, independent software
developers and co-publishing and/or distributidiliafes, but performance remained with the coupdety (i.e., delivery of the product or
content or other factors) and such commitments wenefore not recorded in our Condensed Conselitleinancial Statements.

(8) BALANCE SHEET DETAILS
Inventories
Inventories as of September 30, 2010 and Marc2@10Q consisted of (in millions):

As of As of
September 3C March 31,

2010 2010
Raw materials and work in proce $ 25 $ 8
In-transit inventory 10 2
Finished good 12C 90
Inventories $ 15¢ $ 10C

Property and Equipment, Net
Property and equipment, net, as of September 3@ a0d March 31, 2010 consisted of (in millions):

As of As of
September 3C March 31,

2010 2010
Computer equipment and softw: $ 47t $ 48C
Buildings 34t 347
Leasehold improvemen 102 99
Land 65 65
Office equipment, furniture and fixtur: 64 71
Warehouse equipment and otl 10 1C
Construction in progres 9 13
1,07¢ 1,08t
Less accumulated depreciati (560 (548
Property and equipment, r $ 51C $ 537

Depreciation expense associated with property gogpement amounted to $25 million and $53 million fiee three and six months ended
September 30, 2010, respectively. Depreciation es@associated with property and equipment amouat$80 million and $62 million for
the three and six months ended September 30, 28§%ctively.
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Acquisition-Related Restricted Cash Included in @hCurrent Assets and Other Assets

In connection with our acquisition of Playfish isdal year 2010, we deposited $100 million intaeanrow account to pay the former
shareholders of Playfish in the event certain parémce milestones through December 31, 2011 afewazh Through the six months ended
September 30, 2010, no distributions were made framestricted cash amount. As this deposit isicésd in nature, it is excluded from cash
and cash equivalents. As of September 30, 2010&amdh 31, 2010, the estimated long-term portio8130 million and $61 million,
respectively, is included in other assets. As ofd1a881, 2010, the estimated short-term portion3¥ #iillion is included in other current assets
on our Condensed Consolidated Balance Sheet. S8etember 30, 2010, there was no estimated shortgertion.

Accrued and Other Current Liabilities
Accrued and other current liabilities as of Septen0, 2010 and March 31, 2010 consisted of (itioni):

As of As of
September 3C March 31,

2010 2010
Other accrued expens $ 26¢ $ 29¢
Accrued compensation and bene 13¢ 177
Accrued royaltie: 132 144
Deferred net revenue (othe 81 102
Accrued and other current liabiliti $ 62C $ 71

Deferred net revenue (other) includes the defefralibscription revenue, deferrals related to auitZerland distribution business, advertising
revenue, licensing arrangements, and other reviemwehich revenue recognition criteria has not berest.

Deferred Net Revenue (Packaged Goods and Digitahteat)

Deferred net revenue (packaged goods and digitaeot) was $743 million as of September 30, 201D$#66 million as of March 31, 2010.
Deferred net revenue (packaged goods and digitakat) includes the unrecognized revenue from (hdked sales of certain online-enabled
packaged goods and digital content for which eieido not have vendor-specific objective evideofciir value (“VSOE”) for the online
service that we provide in connection with the sdlthe software or we have an obligation to previdture incremental unspecified digital
content, (2) certain packaged goods sales of negamultiplayer online role-playing games, and ¢8d)es of certain incremental content
associated with our core subscription servicesahatonly be played online, which are types of ‘hmitransactions.” We recognize revenue
from sales of online-enabled packaged goods arithbapntent for which (1) we do not have VSOE tioe online service that we provided in
connection with the sale and (2) we have an obtigab deliver incremental unspecified digital camttin the future without an additional fee
on a straight-line basis generally over an estichabe month period beginning in the month aftepsiént. However, we expense the cost of
goods sold related to these transactions duringéhied in which the product is delivered (rathert on a deferred basis).

(9) INCOME TAXES

We estimate our annual effective tax rate at tlteadreach quarterly period, and we record the feceof certain discrete items, which are
unusual or occur infrequently, in the interim pdrin which they occur, including changes in judgtreout deferred tax valuation allowances.
In addition, jurisdictions with a projected loss fbe year or a year-to-date loss where no taxfiieras be recognized are excluded from the
estimated annual effective tax rate. The impastugh an exclusion could result in a higher or loaféective tax rate during a particular quarter
depending on the mix and timing of actual earnvgsus annual projections.

We recognize deferred tax assets and liabilitie®&h the expected impact of differences betwaerfinancial statement amount and the tax
basis of assets and liabilities and for the exgefiteure tax benefit to be derived from tax losaed tax credit carry forwards. We record a
valuation allowance against deferred tax assetsithie considered more likely than not that albgportion of our deferred tax assets will not
be realized. In making this determination, we &auired to give significant weight to evidence tbat be objectively verified. It is generally
difficult to conclude that a valuation allowanceni®t needed when there is significant negativeed, such as cumulative losses in recent
years. Forecasts of future taxable income are deril to be less objective than past results,qudatly in light of the economic environme
Therefore, cumulative losses weigh heavily in therall assessment. Based on the assumptions anider®gnts noted above, we have
recorded a valuation allowance against most olb8r deferred tax assets. In addition, we expeptdwide a valuation
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allowance on future U.S. tax benefits until we sastain a level of profitability or until other sifjcant positive evidence arises that suggest
that these benefits are more likely than not todadized.

In determining the valuation allowance we recordedune 30, 2009, we did not include as a sourfetofe taxable income the taxable
temporary difference related to the accumulatedigpceciation on our headquarters facilities inwkeatl City, California. On July 13, 2009,
we purchased our Redwood Shores headquartergsiéscdoncurrent with the expiration and extinguisimtnof the lessor’s financing
agreements. These facilities were subject to leakéh expired in July 2009, and had been accoufuteds operating leases. The total amount
paid under the terms of the leases was $247 mjlibavhich $233 million related to the purchasecerof the facilities and $14 million was for
the loss on our lease obligation. Therefore, infibeal quarter ended September 30, 2009, we redaadax benefit of approximately $31
million, consisting of approximately $6 million egkd to the loss on our lease obligation and an§illon reduction in our valuation allowance
due to the inclusion of a significant portion oétfemaining taxable temporary difference as a soaféuture taxable income.

The tax benefit reported for the three and six herinded September 30, 2010 is based on our mdjanhual effective tax rate for fiscal year
2011, and also includes certain discrete tax benefcorded during the period. Our effective tarsdor the three and six months ended
September 30, 2010 were a tax benefit of 7.7 pearah 16.0 percent, respectively, compared to désefit of 6.7 percent and 7.6 percent for
the same periods in fiscal 2010. The effectivertdas for the three and six months ended Septe®ih@010 differ from the statutory rate of
35.0 percent primarily due to U.S. losses for winiohbenefit is recognized and non-U.S. losses avittduced or zero tax benefit, partially
offset by changes in the deferred tax valuatioovedince and tax benefits related to the expiratfstaiutes of limitations and resolution of
examinations by taxing authorities.

During the three months ended September 30, 204 0eached a final settlement with the Internal ReeeService (“IRS”) for the fiscal years
2000 through 2003. As a result, we recorded apprately $18 million of previously unrecognized teenkefits and reduced our accrual for
interest by approximately $9 million.

During the three months ended September 30, 20809eached a final settlement with the IRS for theal years 1997 through 1999. As a
result, we recorded a tax benefit of approxima$&ymillion due to a reduction in our accrual foreirest and penalties.

During the three and six months ended Septembe2@®@, we recorded a net decrease of $24 milliah%d38 million, respectively, in gross
unrecognized tax benefits. The total gross unreizegrtax benefits as of September 30, 2010 is $2lwn, of which approximately $51
million would be offset by prior cash depositsaa tiuthorities for issues pending resolution. Atiparof our unrecognized tax benefits will
affect our effective tax rate if they are recogdizgon favorable resolution of the uncertain tagifians. As of September 30, 2010, if
recognized, approximately $124 million of the urgmized tax benefits would affect our effective tate and approximately $108 million
would result in adjustments to deferred tax assétscorresponding adjustments to the valuatioavedince.

During the three and six months ended Septembe2@a@, we recorded a net decrease in taxes of #lidmand $15 million, respectively, for
accrued interest and penalties related to taxipasitaken on our tax returns. As of Septembe28@p the combined amount of accrued
interest and penalties related to uncertain takipas included in income tax obligations on oum@ensed Consolidated Balance Sheet was
approximately $24 million.

The IRS has completed its examination of our fddac@me tax returns through fiscal year 2005. ASeptember 30, 2010, the IRS had
proposed, and we had agreed to, certain adjustrtents tax returns for fiscal years 2004 and 200t effects of these adjustments have |
considered in estimating our future obligationsuorecognized tax benefits and are not expectédyte a material impact on our financial
position or results of operations. As of Septen88r2010, we had not agreed to certain other peapadjustments for fiscal years 2004 and
2005, and those issues were pending resolutionth@hRS. Furthermore, the IRS has commenced exioins of our fiscal year 2006, 2007
and 2008 tax returns. We are also currently untErme tax examination in Canada for fiscal yeaf®2dnhd 2005, and in France for fiscal
years 2006 through 2008. We remain subject to irctam examinations for several other jurisdictiolduding Canada for fiscal years af
2001, in France for fiscal years after 2008, inr@amy for fiscal years after 2007, in the United ¢dom for fiscal years after 2008, and in
Switzerland for fiscal years after 2007.

The timing of the resolution of income tax examioas is highly uncertain, and the amounts ultimagelid, if any, upon resolution of the
issues raised by the taxing authorities may difiaterially from the amounts accrued for each y&lihough potential resolution of uncertain
tax positions involve multiple tax periods and §dlictions, it is reasonably possible that a
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reduction of up to $8 million of the reserves forecognized tax benefits may occur within the rigxmonths, some of which, depending on
the nature of the settlement or expiration of sestwf limitations, may affect our income tax pgwn (benefit) and therefore benefit the
resulting effective tax rate. The actual amounti@¢wary significantly depending on the ultimate itign and nature of any settlements.

(10) COMMITMENTS AND CONTINGENCIES
Lease Commitments

As of September 30, 2010, we leased certain otowent facilities, furniture and equipment undenfcancelable operating lease agreements.
We were required to pay property taxes, insurander@rmal maintenance costs for certain of thesiitfas and any increases over the base
year of these expenses on the remainder of olititei

Development, Celebrity, League and Content Licenggsyments and Commitments

The products we produce in our studios are designddcreated by our employee designers, artidisya® programmers and by non-
employee software developers (“independent art@mtsthird-party developers”). We typically advangevelopment funds to the independent
artists and third-party developers during developinaé our games, usually in installment paymentslenapon the completion of specified
development milestones. Contractually, these paysreme generally considered advances against sudasiexpyalties on the sales of the
products. These terms are set forth in written exgents entered into with the independent artisdstiaind-party developers.

In addition, we have certain celebrity, league eotent license contracts that contain minimum guoi@e payments and marketing
commitments that may not be dependent on any delies. Celebrities and organizations with whomhaee contracts include: FIFA,
FIFPRO Foundation, FAPL (Football Association Premhieague Limited), and DFL Deutsche Fuf3ball LigaldBl (German Soccer League)
(professional soccer); National Basketball Assdaiafprofessional basketball); PGA TOUR and Tigesdlls (professional golf); National
Hockey League and NHL Players’ Association (prafesal hockey); Warner Bros. (Harry Potter); NatibReotball League Properties,
PLAYERS Inc., and Red Bear Inc. (professional fatlijb Collegiate Licensing Company (collegiate foat and basketball); ESPN (content in
EA SPORTS games); Hasbro, Inc. (most of Hasbrg/satwl game intellectual properties); and the EsibRobert Ludlum (Robert Ludlum
novels and films). These developer and contenhieecommitments represent the sum of (1) the cagm@nts due under non-royalty-bearing
licenses and services agreements and (2) the mimiguaranteed payments and advances against r@yditgeunder royalty-bearing licenses
and services agreements, the majority of whictcarglitional upon performance by the counterparhese minimum guarantee payments and
any related marketing commitments are includedhéntable below.

The following table summarizes our minimum contuatbligations as of September 30, 2010 (in ik

Contractual Obligations

Developer/
Licensor Other
Leases Commitments Purchase

Fiscal Year Ending March 31, (@) (b) Marketing Obligations Total
2011 (remaining six month $ 25 $ 98 $ 37 $ 2 $ 16z
2012 42 28¢ 45 3 378
2013 34 19¢ 48 3 28¢
2014 25 30 39 2 96
2015 19 28 18 2 67
Thereaftel 21 432 113 — 56€
Total $ 16€ $ 1,06¢ $ 30C $ 12 $1,547

@ Lease commitments have not been reduced by minisuk-lease rentals for unutilized office space resulfnogn our reorganizatio

activities of approximately $13 million due in theure under nao-cancelable si-leases

® Developer/licensor commitments include $5 millidrcommitments that have been recorded in curretii@mg-term liabilities and a

corresponding amount in current and long-term assebur Condensed Consolidated Balance SheetSsptémber 30, 2010 because
payment is not contingent upon performance by theslbper or licenso
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The amounts represented in the table above refieatninimum cash obligations for the respectivedis/ears, but do not necessarily represent
the periods in which they will be expensed in oon@ensed Consolidated Financial Statements.

In addition to what is included in the table abageof September 30, 2010, we had a liability foesognized tax benefits and an accrual for
the payment of related interest totaling $230 wnilliof which approximately $51 million is offset pyior cash deposits to tax authorities for
issues pending resolution. For the remaining lighive are unable to make a reasonably reliaktimate of when cash settlement with a tas
authority will occur.

In addition to what is included in the table abageof September 30, 2010, in connection with oguisition of Playfish in fiscal year 2010,
may be required to pay additional variable castsictamation that is contingent upon the achievernénertain performance milestones throi
December 31, 2011. The additional consideratidimiged to a maximum of $100 million.

Legal Proceedings

We are subject to claims and litigation arisinghia ordinary course of business. We do not belikaeany liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would havaaterial adverse effect on our Condensed
Consolidated Financial Statements.

(11) STOCK-BASED COMPENSATION
Valuation Assumptions

We are required to estimate the fair value of stased payment awards on the date of grant. Wemném compensation costs for stock-based
payment transactions to employees based on thait-giate fair value on a straight-line approactr dive service period for which such awards
are expected to vest. The fair value of restristedk units and restricted stock is determined dbasethe quoted market price of our common
stock on the date of grant. The fair value of stoptions and stock purchase rights granted purgoair equity incentive plans and our 2000
Employee Stock Purchase Plan (“ESPP”), respectii@lyetermined using the Black-Scholes valuatiaeh The fair value of our stock
options is based on the multiple-award valuatiothme. The determination of fair value of stock ops and ESPP is affected by our stock
price, as well as assumptions regarding subjeatidecomplex variables such as expected employeeissdehavior and our expected stock
price volatility over the expected term of the agva®enerally, our assumptions are based on hisidritormation and judgment is required to
determine if historical trends may be indicator$utfire outcomes. The key assumptions for the Bicholes valuation calculation are:

* Risk-free interest rate The risk-free interest rate is based on U.S. Jusayields in effect at the time of grant for #aeected term
of the option.

» Expected volatility,. We use a combination of historical stock pricéatitity and implied volatility computed based dretprice of
options publicly traded on our common stock for expected volatility assumptio

* Expected tern. The expected term represents the weic-average period the stock options are expectedhaireoutstanding. Th
expected term is determined based on historicatesesbehavior, post-vesting termination patteopsions outstanding and future
expected exercise behavi

» Expected dividenc.
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The estimated assumptions used in the Black-Schalestion model to value our stock option gramd BSPP were as follows:

Stock Option Grants ESPP
Three Months Ended Six Months Ended Three and Six Months Ended
September 30, September 30, September 30,

2010 2009 2010 2009 2010 2009
Risk-free interest rat 08-1.7% 1.6-28% 0.8-24% 1.6-3.0% 0.2- 0.3% 0.2- 0.4%
Expected volatility 41-45%  41-45%  41-45%  41- 48% 38% 45- 57%
Weightec-average volatility 43% 44% 43% 45% 38% 51%
Expected tern 44year 44year 4d4year 42year 6-12month 6-12 month
Expected dividend None None None None None None

Stock-Based Compensation Expense

Employee stock-based compensation expense recoghizing the three and six months ended Septenthe23.0 and 2009 was calculated
based on awards ultimately expected to vest anthdxas reduced for estimated forfeitures. In subsegperiods, if actual forfeitures differ
from those estimates, an adjustment to stock-besegbensation expense will be recognized at thag.tim

The following table summarizes stock-based compemsaxpense resulting from stock options, restdcitock, restricted stock units and our
ESPP included in our Condensed Consolidated StatsméOperations (in millions):

Three Months Ended Six Months Ended
September 30, September 30,

2010 2009 2010 2009
Cost of goods sol $ — $ — $ 1 $ 1
Marketing and sale 6 5 10 8
General and administrati\ 10 10 23 15
Research and developmt 27 29 56 53
Stocl-based compensation expel $ 43 $ 44 $ 90 $ 77

During the three and six months ended Septembe2@®@ and 2009, we did not recognize any provifioror benefit from income taxes
related to our stock-based compensation expense.

As of September 30, 2010, our total unrecognizedpEnsation cost related to stock options was $8bmand is expected to be recognized
over a weighted-average service period of 1.9 ydeaof September 30, 2010, our total unrecognaedpensation cost related to restricted
stock, restricted stock units and notes payabshares of common stock (collectively referred térastricted stock rights”) was $310 million
(inclusive of approximately $28 million of additialhremaining compensation cost associated witi26a0 Employee Stock Option Exchange
Program) and is expected to be recognized overightesl-average service period of 1.7 years. OB8E) million of unrecognized
compensation cost above, $24 million relates téoperance-based restricted stock units that we ceasmgnizing stock-based compensation
expense during fiscal year 2010 because we detechtivat they were neither probable nor improbabchievement.
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Stock Options
The following table summarizes our stock optioriatyt for the six months ended September 30, 2010:
Weighted-Average Aggregate
Weighted- Remaining Intrinsic Value
Options Average Contractual Term
(in thousands Exercise Price (in years) (in millions)
Outstanding as of March 31, 20 16,13 $ 30.2¢
Granted 95 17.1¢
Exercisec (70) 16.41
Forfeited, cancelled or expire (2,16%) 28.8¢
Outstanding as of September 30, 2 13,99: 30.4¢ 6.C $ 1
Exercisable as of September 30, 2! 8,624 35.8i 4.5 $ —

The aggregate intrinsic value represents the po&atax intrinsic value based on our closing stegke as of September 30, 2010, which would
have been received by the option holders had @lbfhion holders exercised their options as of diast. The weighted-average grant date fair
values of stock options granted during the threbsixmonths ended September 30, 2010 were $576&28, respectively. The weighted-
average grant date fair values of stock optionatgchduring the three and six months ended SepteB@h@009 were $7.68 and $7.88,
respectively. We issue new common stock from oth@ized shares upon the exercise of stock options.

Restricted Stock Rights

The following table summarizes our restricted stagkts activity, excluding performance-based iiettd stock unit activity discussed below,
for the six months ended September 30, 2010:

Restricted Stocl

Weighted-
Rights Average Grant
(in thousands) Date Fair Value
Balance as of March 31, 20 14,30( $ 24.4k
Granted 5,80¢ 17.5¢
Vested (1,509 30.0¢
Forfeited or cancelle (628 22.8i
Balance as of September 30, 2( 17,97 21.8(

The weighted-average grant date fair value ofiestt stock rights is based on the quoted markee mf our common stock on the date of
grant. The weighted-average grant date fair vatfiesstricted stock rights granted during the traed six months ended September 30, 2010
were $16.19 and $17.55, respectively. The weightestage grant date fair values of restricted statks granted during the three and six
months ended September 30, 2009 were $19.37 antil$28spectively.

Performance-Based Restricted Stock Units

The weighted-average grant date fair value of perémce-based restricted stock units is based ogubted market price of our common stock
on the date of grant. There was no performanceeb@stricted stock unit activity during the threglaix months ended September 30, 2010.
The weighted-average grant date fair values ofoperdnce-based restricted stock units granted dtineghree and six months ended
September 30, 2009 were $20.89 and $20.93, resphcti

ESPP

During the six months ended September 30, 20128608, we issued approximately 1.2 million sharesdaoh period under the ESPP with
exercise prices for purchase rights of $12.99 aigi8B, respectively. The estimated weighted-avefaig&alues of purchase rights during the
six months ended September 30, 2010 and 2009 wie3é $nd $6.25, respectively.

Annual Meeting of Stockholders

At our Annual Meeting of Stockholders, held on Aagh, 2010, our stockholders approved amendmemsrt@000 Equity Incentive Plan (the
“Equity Plan”) to (1) increase the number of shazethorized for issuance under the Equity Plan.By 5
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million shares and (2) remove the provision thatvgtes for automatic grants to our non-employeeatiars upon appointment to our Board of
Directors and annually upon re-election. Our stadttérs also approved an amendment to the ESPRraise the number of shares authorized
under the ESPP by 2 million shares.

(12) COMPREHENSIVE LOSS

We classify items of other comprehensive incomeg)idy their nature in a financial statement asgldy the accumulated balance of other
comprehensive income separately from retained egsrand paid-in capital in the equity section af lsalance sheets. Accumulated other
comprehensive income primarily includes foreignrency translation adjustments and the net of taguants for unrealized gains (losses) on
available-forsale securities and derivative instruments desgghas cash flow hedges. Foreign currency tranalatifustments are not adjus
for income taxes as they relate to indefinite itvesnts in non-U.S. subsidiaries.

The change in the components of comprehensive hes®f related immaterial taxes, for the three sirdnonths ended September 30, 2010
and 2009 is summarized as follows (in millions):

Three Months Ended Six Months Ended
September 30, September 30,

2010 2009 2010 2009

Net loss $ (20)) $ (391)) $(105) $(625)
Other comprehensive income (los

Change in unrealized gains (losses) on avai-for-sale securitie 40 (48) (49 28
Reclassification adjustment for realized lossein@aon availabl-for-sale securitie (32 7 (27) 23
Change in unrealized losses on derivative instrusr 5) — (6) 2
Reclassification adjustment for realized lossein@aon derivative instrumen — — 1 2
Foreign currency translation adjustme 28 24 (3) 61
Total other comprehensive income (lo 31 (17) (84) 10¢
Total comprehensive lo: $ (170 $ (408 $(189) $(519)

(13) NET LOSS PER SHARE

As a result of our net loss for the three and simths ended September 30, 2010, we have excludedncequity-based instruments from the
diluted loss per share calculation as their indnsvould have had an antidilutive effect. Had wgoréed net income for these periods, an
additional 4 million shares of common stock in epehiod would have been included in the numbehafeas used to calculate diluted earnings
per share. Options to purchase, restricted stoitk and restricted stock to be released in the amaf24 million shares and 20 million shares
of common stock were excluded from the computatiodiluted shares for the three and six months érg@kptember 30, 2010, respectively, as
their inclusion would have had an antidilutive effd-or the three and six months ended Septemh&(3®, the weighted-average exercise
prices of these shares were $18.46 and $23.1%hpez,gespectively.

As a result of our net loss for the three and simths ended September 30, 2009, we have excludedncequity-based instruments from the
diluted loss per share calculation as their indnsvould have had an antidilutive effect. Had wgoréed net income for these periods, an
additional 1 million shares of common stock in epehiod would have been included in the numbehafas used to calculate diluted earnings
per share. Options to purchase, restricted stoitk and restricted stock to be released in the amaiu39 million shares and 38 million shares
of common stock were excluded from the computatiodiluted shares for the three and six months érgkptember 30, 2009, respectively, as
their inclusion would have had an antidilutive etféd=or the three and six months ended Septembh&0B®, the weighted-average exercise
prices of these shares were $35.73 and $36.4%pes,gespectively.

(14) SEGMENT INFORMATION

Our reporting segments are based upon: our intengahizational structure; the manner in which @perations are managed; the criteria used
by our Chief Executive Officer, our Chief OperatiDgcision Maker (“CODM”"), to evaluate segment periance; the availability of separate
financial information; and overall materiality caderations.
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Our business is currently organized around thregaimg labels, EA Games, EA SPORTS and EA Plawedlsas EA Interactive, which
reports into our Global Publishing Organizationr@®DM regularly receives separate financial infatimn for distinct businesses within the
EA Interactive organization, including EA Mobilecithe combined results of Pogo and Playfish. Adogiig, in assessing performance and
allocating resources, our CODM reviews the resafltsur three Labels, as well as the operating seggria EA Interactive, including EA
Mobile and the combined results of Pogo and Playfue to their similar economic characteristioedoicts, and distribution methods, EA
Games, EA SPORTS, and EA Play’s results are aggegato one Reportable Segment (the “Label segthaatshown below. The remaining
operating segments’ results are not material fpasse disclosure and are included in the recaticifi of Label segment profit to our
consolidated operating loss below. In additiongsessing performance and allocating resources loasedr operating segments as described
herein, to a lesser degree, our CODM also reviesslts based on geographic performance.

The following table summarizes the financial pemfance of the Label segment and a reconciliatiche@tLabel segment’s profit to our
consolidated operating loss for the three and sirths ended September 30, 2010 and 2009 (in ms)ion

Three Months Ended Six Months Ended
September 30, September 30,
2010 2009 2010 2009
Label segment
Net revenue before revenue defe $ 76 $1,07¢ $1,198 $1,81¢
Depreciation and amortizatic (20 (29 (22) (29
Other expense (600C) (911) (1,005 (1,54¢)
Label segment prof 15¢ 151 16¢ 23¢
Reconciliation to consolidated operating Ic
Other:
Revenue deferr: (689) (649) (1,009) (1,039
Recognition of revenue deferi 43€ 29C 1,031 502
Other net revenu 11¢& 71 22¢ 14¢
Depreciation and amortizatic (33 (32) (68) (63)
Other expense (240) (249) (50€) (4549)
Consolidated operating lo $(252 $ (4179 $ (159 $ (662

Label segment profit differs from our consolidatgzbrating loss primarily due to the exclusion gf¢értain corporate and other functional
costs that are not allocated to the Labels, (2)i#ferral of certain net revenue related to onénabled packaged goods and digital content (se
Note 8 of the Notes to Condensed Consolidated EinhStatements), and (3) the results of EA Molie, combined results of Pogo &

Playfish, and our Switzerland distribution revertiu@ has not been allocated to the Labels. Our CO®News assets on a consolidated basis
and not on a segment basis.
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Information about our total net revenue by platfdonthe three and six months ended September(@ and 2009 is presented below (in
millions):

Three Months Ended Six Months Ended
September 30, September 30,
2010 2009 2010 2009
Consoles
Xbox 360 $ 172 $ 171 $ 434 $ 244
PLAYSTATION 3 152 142 361 2628
PlayStation Z 29 40 40 67
Wii 25 142 65 303
Total Console: 37¢€ 49t 90C 877
PC 157 173 3428 297
Wireless Platform
Mobile 49 51 101 101
PSP 17 20 36 58
Nintendo DS 8 22 19 50
Total Wireless 74 93 15€ 20¢
Other 22 27 47 49
Total Net Revenu $ 631 $ 78¢ $1,44¢ $1,43:

Information about our operations in North AmeriEarope and Asia as of and for the three and sixthsoended September 30, 2010 and 2009
is presented below (in millions):

Three Months Ended Six Months Ended
September 30, September 30,
2010 2009 2010 2009
Net revenue from unaffiliated customa

North America $ 327 $ 47¢ $ 77¢ $ 822
Europe 262 26¢ 57¢ 52¢€
Asia 42 41 89 84
Total $ 631 $ 78¢ $1,44¢ $1,432

As of September 30,
2010 2009

Long-lived asset:

North America $1,30¢ $1,37:
Europe 431 162
Asia 35 45

Total $1,77: $1,58(

Our direct sales to GameStop Corp. representecgippately 19 percent and 17 percent of total ne¢mee for the three and six months ended
September 30, 2010, respectively, and approximdi&lgercent and 16 percent of total net revenuéhithree and six months ended
September 30, 2009, respectively. Our direct dal&8al-Mart Stores, Inc. represented approximat@yercent of total net revenue for the six
months ended September 30, 2010, and approximbdghercent and 13 percent of total net revenuéhithree and six months ended
September 30, 2009, respectively.

(15) IMPACT OF RECENTLY ISSUED ACCOUNTING STANDARDS

In October 2009, the FASB issued Accounting Stasslalpdate (“ASU”) 2009-1Revenue Recognition (Topic 665\ ultiple-Deliverable
Revenue Arrangemer. This guidance modifies the fair value requiremaftFASB ASC subtopic 605-2BRevenue Recognition-Multiple
Element Arrangemen, by allowing the use of the “best estimate ofisglprice” in addition to vendor specific objectiggidence and third-
party evidence for determining the selling priceaafeliverable for non-software arrangements. ghidance establishes a selling price
hierarchy for determining the selling price of divkrable, which is based on: (a) vendor-specifieotive evidence, (b) thirgarty evidence,
(c) estimates. In addition, the residual methodllafcating arrangement consideration is no longemgtted. ASU 20093 is effective for fisce
years beginning on or aft
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June 15, 2010. We do not expect the adoption of 2808-13 to have a material impact on our Conde@setsolidated Financial Statements.

In October 2009, the FASB issued ASU 2009-8dftware (Topic 985} Certain Revenue Arrangements that Include Soft&dements This
guidance modifies the scope of FASB ASC subtopk:-885,Software-Revenue Recognitioto exclude from its requirements non-software
components of tangible products and software compiznof tangible products that are sold, licenseteased with tangible products when the
software components and non-software componentedangible product function together to delives tangible product’s essential
functionality. ASU 2009-14 is effective for fiscatars beginning on or after June 15, 2010. We dexyect the adoption of ASU 2009-14 to
have a material impact on our Condensed Consotidéteancial Statements.

(16) SUBSEQUENT EVENTS

On October 29, 2010, our Board of Directors appdoaglan (“fiscal 2011 restructuring plan”) to resture key licensing and development
agreements to improve the long-term profitabilifyfgé\’ s packaged goods business. We expect substardiatif/these actions to be comple
by March 31, 2011.

In connection with the fiscal 2011 restructuringmlwe anticipate incurring up to approximately @h&illion in total costs in the second hall
the fiscal year ending March 31, 2011. The totatsavill be dependent on the final negotiationswaitir partners. Substantially all of the costs
will result in future cash expenditures by accealagapayments that would otherwise have been razedrin future periods pursuant to the
existing agreements. These costs will consist pilynaf charges associated with restructuring Isieg and development agreements (up to
approximately $166 million) and various other clegrgncurred in connection with the fiscal 2011 nesturing plan (approximately $14
million).
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Shareholders
Electronic Arts Inc.:

We have reviewed the condensed consolidated batdmesgt of Electronic Arts Inc. and subsidiarieg @ompany) as of October 2, 2010, and
the related condensed consolidated statementseodiigns and cash flows for the three and six mpetiods ended October 2, 2010 and
October 3, 2009. These condensed consolidatedcimlastatements are the responsibility of the Camgfsamanagement.

We conducted our reviews in accordance with thedstads of the Public Company Accounting Oversigbaml (United States). A review of
interim financial information consists principally applying analytical procedures and making inigsiof persons responsible for financial i
accounting matters. It is substantially less inpgcthan an audit conducted in accordance withtdredards of the Public Company Accounting
Oversight Board (United States), the objective bfal is the expression of an opinion regardingfit@ncial statements taken as a whole.
Accordingly, we do not express such an opinion.

Based on our reviews, we are not aware of any mahtaodifications that should be made to the cosddrconsolidated financial statements
referred to above for them to be in conformity witts. generally accepted accounting principles.

We have previously audited, in accordance withdsaahs of the Public Company Accounting Oversighamio(United States), the consolidated
balance sheet of Electronic Arts Inc. and subsieliaais of April 3, 2010, and the related consofidattatements of operations, stockholders’
equity and comprehensive loss, and cash flowshgear then ended (not presented herein); andrireport dated May 28, 2010, we
expressed an unqualified opinion on those condelitiinancial statements. In our opinion, the infation set forth in the accompanying
condensed consolidated balance sheet as of AR01) is fairly stated, in all material respeatstélation to the consolidated balance sheet
from which it has been derived.

/sl KPMG LLP

Mountain View, Californie
November 8, 201
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Item 2.  Managemen’s Discussion and Analysis of Financial Condition ahResults of Operations
CAUTIONARY NOTE ABOUT FORWARD -LOOKING STATEMENTS

This Quarterly Report contains forward-looking statements within the meaning of the Private Securitiekitigation Reform Act of 1995.
All statements, other than statements of historicafact, made in this Quarterly Report are forward looking. Examples of forward-
looking statements include statements related to @ustry prospects, our future economic performancericluding anticipated revenues
and expenditures, results of operations or financigposition, and other financial items, our businesplans and objectives, including our
intended product releases, and may include certaiassumptions that underlie the forward-looking statenents. We use words such as
“anticipate,” “believe,” “expect,” “intend,” “estim ate” (and the negative of any of these terms), “fure” and similar expressions to help
identify forward-looking statements. These forwardlooking statements are subject to business and eanic risk and reflect
management’s current expectations, and involve suégts that are inherently uncertain and difficult to predict. Our actual results could
differ materially from those in the forward-looking statements. We will not necessarily update infornt#on if any forward-looking
statement later turns out to be inaccurate. Risksrad uncertainties that may affect our future resultsinclude, but are not limited to,
those discussed in this report under the heading “Bk Factors” in Part Il, ltem 1A, as well as in our Annual Report on Form 10-K for
the fiscal year ended March 31, 2010 as filed witthe Securities and Exchange Commission (“SEC”) on &y 28, 2010 and in other
documents we have filed with the SEC.

OVERVIEW

The following overview is a high-level discussidnoair operating results, as well as some of thedseand drivers that affect our business.
Management believes that an understanding of tinesds and drivers is important in order to undergtour results for the three and six
months ended September 30, 2010, as well as awefptospects. This summary is not intended taxbauestive, nor is it intended to be a
substitute for the detailed discussion and anajysigided elsewhere in this Form 10-Q, includinghia remainder of “Management’s
Discussion and Analysis of Financial Condition &ebults of Operations,” “Risk Factors,” and the @emsed Consolidated Financial
Statements and related notes. Additional infornmatian be found in the “Business” section of our éadrReport on Form 10-K for the fiscal
year ended March 31, 2010 as filed with the SE®lagy 28, 2010 and in other documents we have filgH the SEC

About Electronic Arts

We develop, market, publish and distribute videmgaoftware and content that can be played by ecoession a variety of platforms,
including video game consoles (such as the PLAYSION® 3, Microsoft Xbox 360™ and Nintendo Wii™), pergal computers, handheld
game players (such as the PlayStation PortableR™3 and the Nintendo DS™), mobile devices (suchekilar and smart phones
including the Apple iPhone™) and wireless deviagshsas the Apple iPad™. Some of our games are lmsedntent that we license from
others (e.g., FIFA, Madden NFL, Harry Potter™, and Hasbro’s &md game intellectual properties), and some ofyaunes are based on our
own wholly-owned intellectual propertye(g., The Sims™, Need for Speed™, and Dead Space ™ )g@alris to publish titles with global
mass-market appeal, which often means translatiddaralizing them for sale in non-English speakiogntries. In addition, we also attempt
to create software game “franchiséisat allow us to publish new titles on a recurrdoagis that are based on the same property. Examifolleis
franchise approach are the annual iterations osparts-based producte ., FIFA, Madden NFL, and NCAA& Football), wholly-owthe
properties that can be successfully sequeked.( The Sims, Need for Speed and Battlefield) anesstivased on long-lived literary and/or
movie properties €.g., Harry Potter).

Financial Results

Total net revenue for the three months ended SéqeeB80, 2010 was $631 million, down $157 millioncasnpared to the three months ended
September 30, 2009. This decrease was driven B@2a &illion decrease from the releases of the FRakd, The Sims, and Fight Night
franchises in the prior period, with no comparakleases during the three months ended Septemb2030. This decrease was partially of
by a $171 million increase from the Battlefield d&l1&A World Cup franchises, with no comparable asks during the three months ended
September 30, 2009. At September 30, 2010, defertrbvenue associated with sales of online-edgidekaged goods and digital content
increased by $253 million as compared to June @00 2directly reducing the amount of reported eetnue during the three months ended
September 30, 2010. At September 30, 2009, defererbvenue associated with sales of online-edgidekaged goods and digital content
increased by $359 million as compared to June @09 2directly reducing the amount of reported eeenue during the three months ended
September 30, 2009. Without these changes in @efexet revenue, reported net revenue would haveassd by
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approximately $263 million during the three montimsled September 30, 2010 as compared to the tloethsnended September 30, 2009.
This decrease is largely the result of lower distiion revenues and fewer titles released duriaghhee months ended September 30, 2010 as
compared to the three months ended September 89, R@t revenue for the three months ended SepteB®h010, was driven by

Battlefield: Bad Company™ 2, 2010 FIFA WORLD CURBE® AFRICA™ andMadden 11

Net loss for the three months ended September@@ ®as $201 million as compared to a net loss86f.$million for the three months end
September 30, 2009. Diluted loss per share fottitee months ended September 30, 2010 was $0&imgsared to a diluted loss per share of
$1.21 for the three months ended September 30, 20190ss decreased during the three months eddptémber 30, 2010 as compared to the
three months ended September 30, 2009 primariyrasult of (1) a $230 million decrease in coggadds sold, (2) a $39 million decrease in
research and development costs, (3) a $36 milliorease in gains (losses) on strategic investmeeatsprimarily from the sale of our Ubisoft
investment, and (4) a $28 million decrease in aitjon-related contingent consideration relateduoacquisition of Playfish. These amounts
were partially offset by a decrease of $157 miliomet revenue.

During the six months ended September 30, 201Qysed $282 million of cash in operating activitisscampared to using $322 million of
cash for the six months ended September 30, 2d89d&crease in cash used in operating activitieth&six months ended September 30,
2010 as compared to the six months ended Septe8Ab2009 was primarily due to a decrease in thegh@n our gross accounts receivable
balances as a result of a decrease in the numiesfreleased as compared to the prior year.

Trends in Our Business

Economic Environmer. Overall consumer spending has declined as atrafstile national and global economic downturn.aiets globally
continue to take a conservative stance in ordegarge inventory. We remain cautious about our fusates in light of the economic
environment and the impact it has had on our bgsine

Current Generation Game Consolegideo game hardware systems have historicallyshifé cycle of four to six years, which causes th
video game software market to be cyclical as Wéie current cycle began with Microsoft’s launchtgd Xbox 360 in 2005, and continued in
2006 when Sony and Nintendo launched their nexeggion systems, the PLAYSTATION 3 and the Wiipedively. Unlike past cycles, we
believe this current cycle may be extended, paldly to the growth of online gaming services andemnthe greater graphic and processing
power of the current-generation hardware and ttredaction of new peripherals, such as Kinect far Xbox 360 and the Move motion
controller for the PLAYSTATION 3. However, growth the installed base of users of the Xbox 360PthaYSTATION 3 and the Wii may
slow down in light of the economic environment. Gequently, our industry may experience a decline.

Wireless PlatformsAdvances in wireless technology have resultedvargety of new and evolving platforms for on-theigteractive
entertainment that appeal to a broad consumer Baseefforts in wireless interactive entertainmere focused in two areas — packaged goods
games for handheld game systems and downloadatnesg@r mobile devices. We expect sales of gamesmddile devices to continue to be
an important part of our business worldwide.

Catalog Sales The video game industry is experiencing a changethil sales patterns which is decreasing revémue catalog sales (sales
of games in the periods following the launch quart€urrently, many console games experience sgless that are shorter than in the pas
mitigate this trend, we offer our consumers a diteeconsumer service (such as “head-to-head” ptagther multiplayer options) and/or
additional content available through online sersitefurther enhance the gaming experience anchéxtes time that consumers play our
games after their initial purchase. We anticipbhteg tn some cases these additional online serwidkalso generate revenue to mitigate the
effect of reduced catalog sales.

Used Games Some retailers sell used video games, which amergdly priced lower than new video games and daesult in revenue to the
publisher of the games from the sale. We have obddhat the market for used video games has heavirg. If retailers continue to increase
their sales of used video games, it could negatiatfect our sales of new video games and havelaerse impact on our operating results.

Concentration of Sales Among the Most Popular Gam#&e® see a larger portion of packaged goods ganhes @ancentrated on the most
popular titles, and that those titles are typicaltguels of prior games. We have reacted to thigltby significantly reducing the number of
games that we produce to provide greater focusuomost promising intellectual properties.
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Digital Content Distribution and Servici. Consumers are spending an ever-increasing pafitireir money and time on interactive
entertainment that is accessible online, or thraughile digital devices such as smart phones, routih social networks such as Facebook
provide a variety of online-delivered products aedvices. Many of our games that are availableaakgged goods products are also available
through direct online download through the Inter(fietm websites we maintain and others that wenkeg. We also offer online-delivered
content and services that are add-ons or relatedrtpackaged goods products such as additiona¢ gamtent or enhancements of multiplayer
services. Further, we provide other games, comtedtservices that are available only via electrdeiovery, such as Internet-only games and
game services, and games for mobile devices. Adgimcmobile technology have resulted in a varddtyew and evolving devices that are
being used to play games by an ever-broadeningdfasmsumers. We have responded to these advantzhnology, and consumer
acceptance of digital distribution, by offering sakiption services, online downloads for a one-tfe® and advertising-supported free games
and game sites. We expect online delivery of gaanelsgame services to be an increasing part of wsinbss going forward.

Recent Developments

Sale of Ubisoft Investmentn February 2005, we purchased approximately p@r@ent of the then-outstanding ordinary shamgsrésenting
approximately 18 percent of the voting rights & time) of Ubisoft Entertainment for $91 millionubng the three months ended
September 30, 2010, we sold this investment foragpmately $121 million and realized gains of $28lion, net of costs to sell.

International Operations and Foreign Currency Exnfga Impac. International salesie., revenue derived from countries other than Canada
and the United States), are a fundamental pariobosiness. Net revenue from international sateswnted for approximately 46 percent of
our total net revenue during the six months endsgatédnber 30, 2010 and approximately 43 percentiofaial net revenue during the six
months ended September 30, 2009. Our net revennmécted by foreign exchange rates during thertaypperiod associated with our net
revenue before revenue deferral, as well as thregiorexchange rates associated with the recogrofionir deferred net revenue of online-
enabled packaged goods and digital content thag esablished at the time we recorded this defere¢devenue on our Condensed
Consolidated Balance Sheets. The foreign exchatge during the reporting period may not always enovhe same direction as the foreign
exchange rate impact associated with the recogniimur deferred net revenue of online-enabledaged goods and digital content. During
the six months ended September 30, 2010, foreighagge rates had an overall unfavorable impacuomet revenue of approximately $38
million, or 3 percent. In addition, our internat&rinvestments and our cash and cash equivalentsdeated in foreign currencies are subject
to fluctuations in foreign currency. If the U.S lldo strengthens against these currencies, theigioiexchange rates may have an unfavorable
impact on our results of operations and our finaln@dndition.

CRITICAL ACCOUNTING POLICIES AND ESTIMATES

Our Condensed Consolidated Financial Statements Ibegn prepared in accordance with accountingipte@ggenerally accepted in the

United States. The preparation of these Condensaddlidated Financial Statements requires managaimemake estimates and assumptions
that affect the reported amounts of assets aniifie®, contingent assets and liabilities, anderawe and expenses during the reporting periods.
The policies discussed below are considered by geanant to be critical because they are not onlyomant to the portrayal of our financial
condition and results of operations, but also beeapplication and interpretation of these policéegiires both management judgment and
estimates of matters that are inherently uncegathunknown. As a result, actual results may diffaterially from our estimates.

Revenue Recognition, Sales Returns, Allowances Bad Debt Reserves

We derive revenue principally from sales of intéreecsoftware games designed for play on video geomsoles (such as the PLAYSTATION
3, Xbox 360 and Wii), PCs, handheld game playarsiss the PSP and Nintendo DS), mobile deviceh (s cellular and smart phones
including the Apple iPhone) and wireless deviceshsas the Apple iPad. We evaluate revenue recogriiiased on the criteria set forth in
Financial Accounting Standards Board (“FASB”) Acoting Standards Codification (*“ASC”) 985-608oftware: Revenue Recognitipand
Staff Accounting Bulletin (“SAB”) No. 104Revenue RecognitioWWe evaluate and recognize revenue when all fothveofollowing criteria
are met:

. Evidence of an arrangeme. Evidence of an agreement with the customer #féats the terms and conditions to deliver prosl
that must be present in order to recognize reve
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. Delivery. Delivery is considered to occur when a produshigped and the risk of loss and rewards of ownersave been
transferred to the customer. For online game sesyidelivery is considered to occur as the sersipeovided. For digital
downloads that do not have an online service compipmelivery is generally considered to occur wtendownload is made
available.

. Fixed or determinable fe. If a portion of the arrangement fee is not fixedleterminable, we recognize revenue as the amount
becomes fixed or determinab

. Collection is deemed probabléVe conduct a credit review of each customer weglin a significant transaction to determine the
creditworthiness of the customer. Collection isrded probable if we expect the customer to be abpay amounts under the
arrangement as those amounts become due. If werdegethat collection is not probable, we recogmieenue when collection
becomes probable (generally upon cash collect

Determining whether and when some of these criteaige been satisfied often involves assumptionsr@anthgement judgments that can he
significant impact on the timing and amount of mewe we report in each period. For example, for ipleltelement arrangements, we must
make assumptions and judgments in order to (1ymiéte whether and when each element has been deliv@) determine whether
undelivered products or services are essentidgdinctionality of the delivered products and gas, (3) determine whether vendor specific
objective evidence (“VSOE") exists for each undetad element, and (4) allocate the total price antba various elements we must deliver.
Changes to any of these assumptions or manageutgrhents, or changes to the elements in a softaramegement, could cause a material
increase or decrease in the amount of revenuevihatport in a particular period.

Depending on the type of product, we may offer alne service that permits consumers to play agaiteers via the Internet and/or receive
additional updates or content from us. For thoseagathat consumers can play via the Internet, wepravide a “matchmaking” service that
permits consumers to connect with other consunoepgaty against each other online. In those sitnatishere we do not require an additional
fee for this online service, we account for thesHlthe software product and the online servica ‘dsindled” sale, or multiple element
arrangement, in which we sell both the softwarelpod and the online service for one combined phi¢e.defer net revenue from sales of these
games for which we do not have VSOE for the ondieevice that we provided in connection with theesahd recognize the revenue from tt
games over the estimated online service period;hwisigenerally estimated to be six months begonitirthe month after shipment. In additi
for some software products we also provide updatesiditional content (“digital contentty be delivered via the Internet that can be usiu
the original software product. In many cases wesaply sell digital content for an additional feewever, some purchased digital content
only be accessed via the Internég(, the consumer never takes possession of the Idigitéent). We account for online transactions hich

the consumer does not take possession of the ldigitéent as a service transaction and, accordingdyrecognize the associated revenue over
the estimated service period. In other transactianthe date we sell the software product we leavebligation to provide incremental
unspecified digital content in the future withoatadditional fee. In these cases, we account fos#te of the software product as a multiple
element arrangement and recognize the revenuestraight-line basis over the estimated period ofigalay.

Determining whether a transaction constitutes dimeervice transaction or a digital content davad of a product requires judgment and can
be difficult. The accounting for these transactiansignificantly different. Revenue from producihloads is generally recognized when the
download is made available (assuming all othergeitimn criteria are met). Revenue from an onliaeng service is recognized as the service
is rendered. If the service period is not defined,recognize the revenue over the estimated sepeiged. Determining the estimated service
period is inherently subjective and is subjecteguiar revision based on historical online usageddition, determining whether we have an
implicit obligation to provide incremental unspéedf future digital content without an additionagfean be difficult.

Product revenue, including sales to resellers astdlulitors (“channel partners”), is recognized witlee above criteria are met. We reduce
product revenue for estimated future returns, gicgection, and other offerings, which may occithwur customers and channel partners.
Price protection represents the right to receieeedit allowance in the event we lower our wholegaice on a particular product. The amount
of the price protection is generally the differetetween the old price and the new price. In aetauintries, we have stock-balancing
programs for our PC and video game system softpan@ucts, which allow for the exchange of theséwsafe products by resellers under
certain circumstances. It is our general practicexichange software products or give credits ratieer to give cash refunds.

In certain countries, from time to time, we dedidg@rovide price protection for our software progudVhen evaluating the adequacy of sales
returns and price protection allowances, we andiygterical returns, current sell-through of distiior and
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retailer inventory of our software products, cutrigands in retail and the video game segment,gd&in customer demand and acceptance of
our software products, and other related factorsddition, we monitor the volume of sales to duarmel partners and their inventories, as
substantial overstocking in the distribution chdrameild result in high returns or higher price jgaiton costs in subsequent periods.

In the future, actual returns and price protectioray materially exceed our estimates as unsolavaoét products in the distribution channels
are exposed to rapid changes in consumer prefesemagket conditions or technological obsolesceheeto new platforms, product update
competing software products. For example, theafgiroduct returns and/or price protection for saftware products may continue to incre

as the PlayStation 2 console moves through itsyifie. While we believe we can make reliable estémaegarding these matters, these
estimates are inherently subjective. Accordindlypur estimates changed, our returns and priceeption reserves would change, which would
impact the total net revenue we report. For exanipéetual returns and/or price protection wegndicantly greater than the reserves we have
established, our actual results would decreaseeparted total net revenue. Conversely, if actealmns and/or price protection were
significantly less than our reserves, this woultréase our reported total net revenue. In additfaur estimates of returns and price protec
related to online-enabled packaged goods softwaugts change, the amount of deferred net revereuecognize in the future would
change.

Significant management judgment is required tawestie our allowance for doubtful accounts in anyoaating period. We determine our
allowance for doubtful accounts by evaluating costocreditworthiness in the context of current ecoit trends and historical experience.
Depending upon the overall economic climate anditiancial condition of our customers, the amourd 8ming of our bad debt expense and
cash collection could change significantly.

Fair Value Estimates

The preparation of financial statements in confoymiith accounting principles generally acceptethia United States often requires us to
determine the fair value of a particular item iderto fairly present our financial statements.hitt an independent market or another
representative transaction, determining the fdwmevaf a particular item requires us to make sehassumptions that are inherently difficult to
predict and can have a material impact on the adoayuconclusion.

There are various valuation techniques used tmasti fair value. These include (1) the market apginovhere market transactions for ident
or comparable assets or liabilities are used terdene the fair value, (2) the income approach cihises valuation techniques to convert
future amounts (for example, future cash flowsuturfe earnings) to a single present value amount(3) the cost approach, which is based on
the amount that would be required to replace aetaBsr many of our fair value estimates, including estimates of the fair value of acquired
intangible assets and acquired in-process techpoleg use the income approach. Using the incomeoaph requires the use of financial
models, which require us to make various estimatdading, but not limited to (1) the potential fué cash flows for the asset or liability being
measured, (2) the timing of receipt or paymenhofke future cash flows, (3) the time value of moaggociated with the expected receipt or
payment of such cash flows, and (4) the inhersktassociated with the cash flows (risk premiumakig these cash flow estimates are
inherently difficult and subjective, and, if anytbe estimates used to determine the fair valuggusie income approach turns out to be
inaccurate, our financial results may be negatirelyacted. Furthermore, relatively small changemamy of these estimates can have a
significant impact to the estimated fair value esg from the financial models or the related amating conclusion reached. For example, a
relatively small change in the estimated fair vadfian asset may change a conclusion as to whathasset is impaired.

While we are required to make certain fair valugeasments associated with the accounting for ddyees of transactions, the following ar
are the most sensitive to these assessments:

Business Combinatior. We must estimate the fair value of assets acdyligbilities and contingencies assumed, acquingatocess
technology, and contingent consideration issuealbnsiness combination. Our assessment of theastinfeir value of each of these can have
a material effect on our reported results as intdagssets and acquired in-process technologgrametized over various estimated useful
lives. Furthermore, a change in the estimatedviite of an asset or liability often has a diregpact on the amount to recognize as goodwill,
an asset that is not amortized. Determining thevigue of assets acquired requires an assessiiet lmighest and best use or the expected
price to sell the asset and the related expectedefeash flows. Determining the fair value of doggin-process technology also requires an
assessment of our expectations related to thefubatamsset. Determining the fair value of an e liability requires an assessment of the
expected cost to transfer the liability. Determgnthe fair value of contingent consideration isstegfliires an assessment of the expected f
cash flows over the period in which the obligatisexpected to be settled, and applying a discatatthat appropriately captures a
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market participant’s view of the risk associatethvtihe obligation. This fair value assessmentss a¢quired in periods subsequent to a
business combination. Such estimates are inherdiffigult and subjective and can have a materigdact on our Condensed Consolidated
Financial Statements.

Assessment of Impairment of Goodwill, Intangiléesl Other Lon-Lived AssetsCurrent accounting standards require that we asisess
recoverability of our finite lived acquisition-réda intangible assets and other long-lived assb&never events or changes in circumstances
indicate the remaining value of the assets recootledur Condensed Consolidated Balance Sheetsdntfadly impaired. In order to determine
if a potential impairment has occurred, managenrergt make various assumptions about the estimateddiue of the asset by evaluating
future business prospects and estimated cash fleavssome assets, our estimated fair value is aperupon predicting which of our produ
will be successful. This success is dependent spwaral factors, which are beyond our control, agtvhich operating platforms will be
successful in the marketplace. Also, our revenukeamnings are dependent on our ability to meepoeduct release schedules.

We are required to perform a two-step approacksbrtg goodwill for impairment for each reportingittannually, or whenever events or
changes in circumstances indicate the fair value refporting unit is below its carrying amount. @eporting units are determined by the
components of our operating segments that corstitiusiness for which (1) discrete financial infation is available and (2) segment
management regularly reviews the operating resiitisat component. We are required to perform mhgairment test at least annually by
applying a fair value-based test. The first stepsoees for impairment by applying fair value-batests at the reporting unit level. The second
step (if necessary) measures the amount of impairtmeapplying fair value-based tests to the irdlial assets and liabilities within each
reporting unit.

To determine the fair value of each reporting usid in the first step, we use a combination ohtlaeket approach, which utilizes comparable
companies’ data, and/or the income approach, witiihes discounted cash flows. Determining wheteevent or change in circumstances
does or does not indicate that the fair value r@eorting unit is below its carrying amount is ingratly subjective. Each step requires us to
make judgments and involves the use of signifiestimates and assumptions. These estimates and@gsus include long-term growth rates
and operating margins used to calculate projectkdd cash flows, risk-adjusted discount ratesdaseour weighted average cost of capital,
future economic and market conditions and detertitinaf appropriate market comparables. These astisnand assumptions have to be made
for each reporting unit evaluated for impairmentr @stimates for market growth, our market shackasts are based on historical data,
various internal estimates and certain externalce®, and are based on assumptions that are @nsigth the plans and estimates we are
using to manage the underlying business. Our bssicensists of developing, marketing and distritjutiideo game software using both
established and emerging intellectual propertiesaur forecasts for emerging intellectual propsréee based upon internal estimates and
external sources rather than historical informatiad have an inherently higher risk of accuracjutifire forecasts are revised, they may
indicate or require future impairment charges. \@gebour fair value estimates on assumptions weugetd be reasonable but that are
unpredictable and inherently uncertain. Actual fetresults may differ from those estimates.

Assessment of Impairment of S-Term Investments, Marketable Equity Securities@titer Investment§Ve periodically review our short-
term investments, marketable equity securitiesathdr investments for impairment. Our short-terrreBiments consist of securities with
remaining maturities greater than three monthkatime of purchase and our marketable equity g&iconsist of investments in common
stock of publicly traded companies, both are actexlifor as available-for-sale securities. Unrealigains and losses on our short-term
investments and marketable equity securities aerded as a component of accumulated other compms@tgeincome in stockholders’ equity,
net of tax, until either (1) the security is sold(®) we determine that the fair value of the sitguras declined below its adjusted cost basis and
the decline is other-than-temporary. Realized gaimlosses on our short-term investments and riedoleeequity securities are calculated
based on the specific identification method andractassified from accumulated other compreherisigeme to interest and other income, net,
and gains (losses) on strategic investments, egpectively. Determining whether the decline im f@ilue is other-than-temporary requires
management judgment based on the specific factsissumstances of each security. The ultimate vedadized on these securities is subje:
market price volatility until they are sold. We sigter various factors in determining whether weusthoecognize an impairment charge,
including the credit quality of the issuer, theation that the fair value has been less than thestedi cost basis, severity of the impairment,
reason for the decline in value and potential recpperiod, the financial condition and near-temospects of the investees, and our intent to
sell and ability to hold the investment for a pdraf time sufficient to allow for any anticipategicovery in market value, any contractual terms
impacting the prepayment or settlement processiefisas, if we would be required to sell an investrindue to liquidity or contractual reasons
before its anticipated recovery. During the six therended September 30, 2010, we recognized impatrainarges on our marketable equity
securities of $2 million. We did not recognize ampairment charges during the three months endpte8ber 30, 2010 on our marketable
equity securities. During the three and six momtided September 30, 2009, we recognized impairaiemges on our marketable equity
securities of $8 million and $24 million, respeetliy. Our ongoing consideration
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of these factors could result in additional impamcharges in the future, which could have a rtienpact on our financial results.

Our other investments consist principally of norivg preferred shares in two companies whose constak is publicly traded and are
accounted for under the cost method. Under thi®atgtthese investments are recorded at cost uetdetermine that the fair value of the
investment has fallen below its adjusted cost basisthat such declines are other-than-temporagymhitor these investments for
impairment and make appropriate reductions in #reying values if we determine that an impairmérerge is required, based primarily on
financial condition and near-term prospects ofittvestees. We did not recognize any impairmentgagsduring the three and six months
ended September 30, 2010 and 2009 on our othestineats.

Assessment of Inventory ObsolesceWe regularly review inventory quantities on-hande Write down inventory based on excess or obsolete
inventories determined primarily by future antidggghdemand for our products. Inventory write-dowres measured as the difference between
the cost of the inventory and market value, bagethassumptions about future demand that are intigidifficult to assess. At the point of a
loss recognition, a new, lower cost basis for the¢ntory is established, and subsequent chandast®and circumstances do not result in the
restoration or increase in that newly establishest basis.

Stock-Based Compensation

We are required to estimate the fair value of si@sed payment awards on the date of grant. Wemnézmcompensation costs for stock-based
payment transactions to employees based on tragit-gate fair value on a straight-line approachr ¢ive service period for which such awards
are expected to vest. The fair value of restristedk units and restricted stock is determined dbasethe quoted market price of our common
stock on the date of grant. The fair value of stoplions and stock purchase rights granted purdoasir equity incentive plans and our 2000
Employee Stock Purchase Plan (“ESPP”), respectii®lyetermined using the Black-Scholes valuatiaaeh The determination of fair value

is affected by our stock price, as well as asswnptregarding subjective and complex variables sgatxpected employee exercise behavior
and our expected stock price volatility over thpexted term of the award. Generally, our assumptwa based on historical information and
judgment is required to determine if historicahtle may be indicators of future outcomes. The lesyiaptions for the Bla-Scholes valuatio
calculation are:

. Risk-free interest rate The risk-free interest rate is based on U.S. Jusayields in effect at the time of grant for #agected term
of the option.

. Expected volatilit,. We use a combination of historical stock pric&titity and implied volatility computed based dretprice of
options publicly traded on our common stock for expected volatility assumptio

. Expected tern. The expected term represents the weic-average period the stock options are expectedaireoutstanding. Th
expected term is determined based on historicatesesbehavior, post-vesting termination patteopsions outstanding and future
expected exercise behavi

. Expected dividenc.
Employee stock-based compensation expense is asdubased on awards ultimately expected to vesisareduced for estimated forfeitures.

Forfeitures are revised, if necessary, in subsequeniods if actual forfeitures differ from thosgtimates and an adjustment to stock-based
compensation expense will be recognized at thag.tim

Changes to our assumptions used in the Black-Sgloplgon valuation calculation and our forfeituager, as well as future equity granted or
assumed through acquisitions could significantlpact the compensation expense we recognize.

Royalties and Licenses

Our royalty expenses consist of payments to (1jerdricensors, (2) independent software develgerd (3) co-publishing and distribution
affiliates. License royalties consist of paymentsdmto celebrities, professional sports organinatimovie studios and other organizations for
our use of their trademarks, copyrights, personalipity rights, content and/or other intellectpabperty. Royalty payments to independent
software developers are payments for the developofentellectual
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property related to our games. Co-publishing astriution royalties are payments made to thirdipafor the delivery of products.

Royalty-based obligations with content licensord distribution affiliates are either paid in advarand capitalized as prepaid royalties or are
accrued as incurred and subsequently paid. Thgsdtydased obligations are generally expenseads$d af goods sold generally at the greater
of the contractual rate for contracts with guaradtminimums, or an effective royalty rate basedhentotal projected net revenue. Significant
judgment is required to estimate the effective lyyate for a particular contract. Because the potation of effective royalty rates requires

to project future revenue, it is inherently subjezias our future revenue projections must antteiganumber of factors, including (1) the total
number of titles subject to the contract, (2) ih@ng of the release of these titles, (3) the nundiesoftware units we expect to sell, which can
be impacted by a number of variables, includingdpo quality, the timing of the title’s release aapetition, and (4) future pricing.
Determining the effective royalty rate for oure#lis particularly challenging due to the inhewdfftculty in predicting the popularity of
entertainment products. Accordingly, if our futuezenue projections change, our effective royatgs would change, which could impact the
amount and timing of royalty expense we recognize.

Prepayments made to thinly capitalized indepensieftivare developers and co-publishing affiliates generally made in connection with the

development of a particular product and, therefaeare generally subject to development risk podhe release of the product. Accordingly,
payments that are due prior to completion of a pcodre generally expensed to research and develuponer the development period as the

services are incurred. Payments due after complefithe product (primarily royalty-based in najuaee generally expensed as cost of goods
sold.

Our contracts with some licensors include minimurargnteed royalty payments, which are initiallyorgled as an asset and as a liability a
contractual amount when no performance remains tiv@Hicensor. When performance remains with tberigor, we record guarantee
payments as an asset when actually paid and abiktyi when incurred, rather than recording theeasnd liability upon execution of the
contract. These obligations are classified as atiigbilities to the extent such royalty paymeaits contractually due within the next twelve
months. As of September 30, 2010 and March 31, 28ifroximately $5 million and $13 million, respeety, of minimum guaranteed royal
obligation payments that are not contingent upenprformance by the developer or licensor had besrgnized.

Each quarter, we also evaluate the expected fudalezation of our royalty-based assets, as wellysunrecognized minimum commitments
not yet paid to determine amounts we deem unlitelye realized through product sales. Any impaintsien losses determined before the
launch of a product are charged to research anelgfmwent expense. Impairments or losses deternpiostdlaunch are charged to cost of
goods sold. We evaluate long-lived royalty-basestssfor impairment using undiscounted cash flolvemimpairment indicators exist.
Unrecognized minimum royalty-based commitmentsaa@unted for as executory contracts and, theredonelosses on these commitments
are recognized when the underlying intellectuapprty is abandonedi.g., cease use) or the contractual rights to usentiediéctual property
are terminated. During the three and six montheerg@kptember 30, 2010, we recognized losses offiliGn on our unrecognized minimum
royalty-based commitments. During the six monthdeenSeptember 30, 2009, we recognized immaterjzdiimment charges on our royalty-
based assets. During the three months ended Sempt@M2010 and 2009, we did not recognize anydogsmpairment charges on our
unrecognized minimum royalty-based commitmentsragdlty-based assets.

Income Taxes

We recognize deferred tax assets and liabilitied&h the expected impact of differences betwaerfinancial statement amount and the tax
basis of assets and liabilities and for the exgefiteure tax benefit to be derived from tax losaed tax credit carry forwards. We record a
valuation allowance against deferred tax assetsithie considered more likely than not that allgoortion of our deferred tax assets will not
be realized. In making this determination, we &auired to give significant weight to evidence tbat be objectively verified. It is generally
difficult to conclude that a valuation allowanceni®t needed when there is significant negativeed, such as cumulative losses in recent
years. Forecasts of future taxable income are deril to be less objective than past results,qudatly in light of the economic environme
Therefore, cumulative losses weigh heavily in therall assessment.

In addition to considering forecasts of future talgancome, we are also required to evaluate amdtify other possible sources of taxable
income in order to assess the realization of oferded tax assets, namely the reversal of existafgrred tax liabilities, the carry back of los
and credits as allowed under current tax law, Aedrmplementation of tax planning strategies. Eatihg and quantifying these amounts
involves significant judgments. Each source of meanust be evaluated based on all positive andiimegavidence; this evaluation involves
assumptions about future activity. Certain taxable
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temporary differences that are not expected torseveéuring the carry forward periods permitteddoylaw cannot be considered as a source of
future taxable income that may be available toizeahe benefit of deferred tax assets. For exanipldetermining the valuation allowance we
recorded at June 30, 2009, we did not includesamiece of future taxable income the taxable tempattference related to the accumulated
tax depreciation on our headquarters facilitieRé&wood City, California. On July 13, 2009, we phased our Redwood Shores headquarters
facilities concurrent with the expiration and egtiishment of the lessor’s financing agreementsse tiacilities were subject to leases which
expired in July 2009, and had been accounted fopasating leases. The total amount paid undetetims of the leases was $247 million, of
which $233 million related to the purchase price¢hef facilities and $14 million was for the lossaur lease obligation. Therefore, in the fiscal
quarter ended September 30, 2009, we recordedlzetefit of approximately $31 million, consistinfjapproximately $6 million related to the
loss on our lease obligation and a $25 million odidn in our valuation allowance due to the inabunsof a significant portion of the remaining
taxable temporary difference as a source of futaxable income.

Based on the assumptions and requirements note alve have recorded a valuation allowance agaiost of our U.S. deferred tax asset:
addition, we expect to provide a valuation alloweana future U.S. tax benefits until we can sustalievel of profitability or until other
significant positive evidence arises that sugdest these benefits are more likely than not todadized.

In the ordinary course of our business, there aryntransactions and calculations where the taxalagivultimate tax determination is
uncertain. As part of the process of preparing@amdensed Consolidated Financial Statements, weequéred to estimate our income taxe
each of the jurisdictions in which we operate ptthe completion and filing of tax returns foichiperiods. This process requires estimating
both our geographic mix of income and our uncerainpositions in each jurisdiction where we operdhese estimates involve complex
issues and require us to make judgments abouikilg bpplication of the tax law to our situatias well as with respect to other matters, such
as anticipating the positions that we will taketax returns prior to our actually preparing theires and the outcomes of disputes with tax
authorities. The ultimate resolution of these issuay take extended periods of time due to exaipimaby tax authorities and statutes of
limitations. In addition, changes in our businéssluding acquisitions, changes in our internatlamaporate structure, changes in the
geographic location of business functions or assbnges in the geographic mix and amount of ircaa well as changes in our agreements
with tax authorities, valuation allowances, apdiesaccounting rules, applicable tax laws and ratipis, rulings and interpretations thereof,
developments in tax audit and other matters, andti@ns in the estimated and actual level of ahpuatax income can affect the overall
effective income tax rate.

We historically have considered undistributed eagsiof our foreign subsidiaries to be indefinitedinvested outside of the United States and,
accordingly, no U.S. taxes have been provided tmeré/e currently intend to continue to indefiniteginvest the undistributed earnings of our
foreign subsidiaries outside of the United States.

RESULTS OF OPERATIONS

Our fiscal year is reported on a 52 or 53-weekqeetihat ends on the Saturday nearest March 31re3utts of operations for the fiscal years
ending or ended, as the case may be, March 31,&@1 2010 contain 52 and 53 weeks, respectivetyeads or ended, as the case may be, or
April 2, 2011 and April 3, 2010, respectively. Qasults of operations for the three months endgdeB#ber 30, 2010 and 2009 contained 13
weeks each, and ended on October 2, 2010 and @&pBB09, respectively. Our results of operatifamghe six months ended September 30,
2010 and 2009 contained 26 and 27 weeks, resphgtare ended on October 2, 2010 and October 3 ,2@8pectively. For simplicity of
disclosure, all fiscal periods are referred toradirgy on a calendar month end.

Net Revenue

Net revenue consists of sales generated from @Bovijames sold as packaged goods and designddyarrphardware consoles (such as
PLAYSTATION 3, Xbox 360 and Wii), PCs, and handhglime players (such as the Sony PSP and NintenjilqdZ)¥ideo games for mobile
devices (such as cellular and smart phones induithie Apple iPhone), (3) video games for wirelesgcks such as the Apple iPad,

(4) digitally downloaded games and content andnendiervices associated with these games, (5) ssriricconnection with some of our online-
enabled games, (6) programming thoakty web sites with our game content, (7) allowdtiger companies to manufacture and sell our pits

in conjunction with other products, and (8) adwatnents on our online web pages and in our games.

Net Revenue before Revenue Deferral, s-GAAP financial measure, is provided in this sectid Management’s Discussion and Analysis of
Financial Condition and Results of Operations (“MB&. See “Non-GAAP Financial Measures” below for an
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explanation of our use of this non-GAAP measuree@onciliation to the corresponding measure catedlan accordance with accounting
principles generally accepted in the United Statgsovided in the discussion below.

“Revenue Deferral” in this “Net Revenue” sectiam;ludes the unrecognized revenue from (1) bundiézbf certain onlinenabled package
goods and PC digital downloads for which eitherdeenot have VSOE for the online service that wevjgh® in connection with the sale of the
software or we have an obligation to provide futtm@emental unspecified digital content, (2) cerfgackaged goods sales of massively-
multiplayer online role-playing games, and (3) salécertain incremental digital content associatétl our games, which are types of “micro-
transactions.” Fluctuations in the Revenue Defarallargely dependent upon the amounts of prodibiatsve sell with the online features and
services previously discussed, while the recogmitibRevenue Deferral for a period is also depetdpan (1) the period of time the online
features and services are to be provided and éXjrtting of the sale. For example, most Revenue&f incurred in the first half of a fiscal
year are recognized within the same fiscal yeandwer, substantially all of the Revenue Deferrataiired in the last month of a fiscal yi

will be recognized in the subsequent fiscal year.

From a geographical perspective, our total Net Regdor the three months ended September 30, 2042@09 was as follows (in millions):

Three Months Ended September 30,

2010 2009
North North
America Europe Asia Total America Europe Asia Total
Net Revenue before Revenue Defe $ 46 $384 $31 $884 $ 636 $45¢ $50C $1,14%
Revenue Deferre (370 (309 (@7 (689 (327) (297 (25 (649)
Recognition of Revenue Deferi 22¢ 18C 28 43€ 16¢€ 10€ 16 29C
Net Revenut $ 327 $26z2 $42 $631 $ 47¢ $268 $41 $ 78¢

Worldwide

For the three months ended September 30, 201(Ré&lainue before Revenue Deferral was $884 milliomed byFIFA 11, Madden 11 and
NCAA Football 1. Net Revenue before Revenue Deferral for the thmeeths ended September 30, 2010 decreased $2&or 23
percent, as compared to the three months endedrBeet 30, 2009. This decrease was driven by a 88llibn decrease from the releases of
the Rock Band and Need for Speed franchises ipribe period, with no comparable releases durirggttiree months ended September 30,
2010. This decrease was partially offset by a $88omincrease from the FIFA and NHL franchises.

Revenue Deferral for the three months ended Semtesth 2010 increased $40 million, or 6 percentamspared to the three months ended
September 30, 2009. This increase was due to asase in the deferral of catalog sales of onéinabled products with an obligation to pro
future incremental unspecified digital content omteen and if available basis during the three meetided September 30, 2010 as compared
to the three months ended September 30, 2009 ifdresase was driven by a $102 million increase ftbenFIFA and NHL franchises.

The Recognition of Revenue Deferral for the thremths ended September 30, 2010 increased $146mitr 50 percent, as compared to the
three months ended September 30, 2009. This irekeas primarily due to the Recognition of Revenedelral during the three months ended
September 30, 2010 associated with the sales ofesahabled products with an obligation to provigieire incremental unspecified digital
content on a when and if available basis duringalesix months, with less comparable recognitioring the three months ended

September 30, 2009. This increase was driven W0& #illion increase from the Battlefield, FIFA WabiCup, andDante’s Inferng™

franchises. This increase was partially offset 83 million decrease from The Sims and Fight Nfgdmchises.

For three months ended September 30, 2010, NetRewegas $631 million, driven [Hattlefield: Bad Company 2010 FIFA WORLD CUP
SOUTH AFRICA andMadden 11Net Revenue for the three months ended Septemb@030 decreased $157 million, or 20 percent, as
compared to the three months ended September 89, Z8is decrease was driven by a $297 million elexe from the releases of the Rock
Band, The Sims, and Fight Night franchises in thergeriod, with no comparable releases duringttihee months ended September 30, 2010.
This decrease was partially offset by a $171 miliiccrease from the Battlefield and FIFA World Grgnchises, with no comparable releases
during the three months ended September 30, 2009.
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North America

For the three months ended September 30, 201(Ré&letnue before Revenue Deferral in North America $469 million, driven byvladden

11, NCAA Football 11andNHL ® 11. Net Revenue before Revenue Deferral for the threeths ended September 30, 2010 decreased $169
million, or 26 percent, as compared to the threattmended September 30, 2009. This decrease was thy a $196 million decrease from
the Rock Band and Need for Speed franchises.

Revenue Deferral for the three months ended Semesth 2010 increased $43 million, or 13 percentampared to the three months ended
September 30, 2009. This increase was driven Blallion increase from the FIFA, NHL, Fight Nigtend Dragon Age™ franchises. This
increase was partially offset by a $46 million @&se from the Need for Speed and Madden NFL fraashi

The Recognition of Revenue Deferral for the thremths ended September 30, 2010 increased $60 miiio36 percent, as compared to the
three months ended September 30, 2009. This irekgas driven by a $91 million increase from thetB&eld, FIFA World Cup, andante’s
Infernofranchises. This increase was partially offset 342 million decrease from the Fight Night and Bams franchises.

For the three months ended September 30, 201R&lainue in North America was $327 million, drivgnBattlefield: Bad Company 2
Madden 11, andNCAA Football 10 Net Revenue for the three months ended SepteBih@010 decreased $152 million, or 32 percent, as
compared to the three months ended September 89, Zfis decrease was driven by a $210 million elese from the Rock Band, Fight Night
and The Sims franchises. This decrease was pamtlet by a $77 million increase from the Baitéd and FIFA World Cup franchises.

Europe

For the three months ended September 30, 201(Ré&lainue before Revenue Deferral in Europe was 888ién, driven byFIFA 11, FIFA

10, andBattlefield: Bad Company Net Revenue before Revenue Deferral for the threetihs ended September 30, 2010 decreased $75
million, or 16 percent, as compared to the threattmended September 30, 2009. This decrease was thy a $108 million decrease from
the Need for Speed and Rock Band franchises. Huredse was partially offset by a $56 million imge from the FIFA and Battlefield
franchises. We estimate that foreign exchange (ptésarily the Euro) decreased reported Net Reedrefore Revenue Deferral by
approximately $25 million, or 5 percent, for theeh months ended September 30, 2010 as compaiieel ttoree months ended September 30,
2009. Excluding the effect of foreign exchangesdtem Net Revenue before Revenue Deferral, wenasti that Net Revenue before Revenue
Deferral decreased by approximately $50 millionlbmpercent, for the three months ended Septenthe203.0 as compared to the three mc
ended September 30, 2009.

Revenue Deferral for three months ended Septenthe2@ 0 increased by $5 million, or 2 percent,@sared to three months ended
September 30, 2009. This increase was driven 82ai§illion increase from the FIFA and Battlefietdrfichises. This increase was partially
offset by a $75 million decrease from the NeedSpeed and Fight Night franchises.

The Recognition of Revenue Deferral for the thremths ended September 30, 2010 increased $74 mitiro70 percent, as compared to the
three months ended September 30, 2009. This irekeas driven by an $81 million increase from thélBeld and FIFA World Cup
franchises.

For three months ended September 30, 2010, NetiRevia Europe was $262 million, driven Bugttlefield: Bad Company 2010 FIFA
WORLD CUP SOUTH AFRICAndFIFA 10. Net Revenue for the three months ended SepteBih@010 decreased $6 million, or 2 percent,
as compared to the three months ended Septemb20@®, This decrease was driven by an $85 millieerease from the Rock Band, The
Sims, Fight Night, and Harry Potter franchises.sTdecrease was partially offset by an $81 millimeréase from the Battlefield and FIFA
World Cup franchises. We estimate that foreign exge rates (primarily the Euro) decreased repdttdRevenue by approximately $19
million, or 7 percent, for the three months endegt@mber 30, 2010 as compared to the three monttesieSeptember 30, 2009. Excluding the
effect of foreign exchange rates from Net Revemeeestimate that Net Revenue increased by approedyn®l3 million, or 5 percent, for the
three months ended September 30, 2010 as comatieel three months ended September 30, 2009.

Asia
For the three months ended September 30, 201(Ré&lainue before Revenue Deferral in Asia was $3flomjldriven byFIFA 11, EA

SPORTSM FIFA Online 2,andMadden 11 Net Revenue before Revenue Deferral for the threeths ended September 30, 2010 decreased
by $19 million, or 38 percent, as compared to Hred months ended September 30, 2009. This
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decrease was driven by a $14 million decrease fhenNeed for Speed, Rock Band, and EA SPORTS Aftarehises. We estimate that
foreign exchange rates (primarily the Australiadl&®oand Japanese Yen) increased reported Net Revsefore Revenue Deferral by
approximately $2 million, or 4 percent, for theabmonths ended September 30, 2010 as compare tlarée months ended September 30,
2009. Excluding the effect of foreign exchangegsdtem Net Revenue before Revenue Deferral, wenasti that Net Revenue before Revenue
Deferral decreased by approximately $21 milliond®mercent, for the three months ended Septenthe203.0 as compared to the three mc
ended September 30, 2009.

Revenue Deferral for the three months ended Semtesth 2010 decreased $8 million, or 32 percentpagpared to the three months ended
September 30, 2009. This decrease was driven Bynailion decrease from the Need for Speed andtMilight franchises.

The Recognition of Revenue Deferral for the thremths ended September 30, 2010 increased $12 mitiro75 percent, as compared to the
three months ended September 30, 2009. This irekeas driven by a $14 million increase from thetB&eld and FIFA World Cup
franchises.

For the three months ended September 30, 201R&lanue in Asia was $42 million, driven Bgttlefield: Bad Company 2, EA SPORTS
FIFA Online 2, and2010 FIFA WORLD CUP SOUTH AFRICAlet Revenue for the three months ended SepteBih@010 increased by $1
million, or 2 percent, as compared to the threetiimoanded September 30, 2009. This increase wasndoly a $14 million increase from the
Battlefield and FIFA World Cup franchises. Thisriease was partially offset by an $11 million desesiom the Rock Band, EA SPORTS
Active, and The Sims franchises. We estimate traidn exchange rates (primarily the Australianl@chnd Japanese Yen) increased reported
Net Revenue by approximately $7 million, or 17 jeertc for the three months ended September 30, @9t@mpared to the three months er
September 30, 2009. Excluding the effect of foreigohange rates from Net Revenue, we estimatéNgiaRevenue decreased by
approximately $6 million, or 15 percent, for theeh months ended September 30, 2010 as compaiieel ttoree months ended September 30,
2009.

From a geographical perspective, our total Net Regdor the six months ended September 30, 2012@0@ was as follows (in millions):

Six Months Ended September 3C

2010 2009
North North
America Europe Asia Total America Europe Asia Total
Net Revenue before Revenue Defe $ 73¢ $62C $67 $1,42: $1087 $77¢ $98 $1,96:¢
Revenue Deferre (50%) (461) (42 (1,00¢) (52€) (460C) (47 (1,039
Recognition of Revenue Deferi 547 42C 64 1,031 261 20¢€ 33 502
Net Revenut $ 77t $57¢ $88 $144¢ $ 82z $526 $84 $1,43:

Worldwide

For the six months ended September 30, 2010, NetrRe before Revenue Deferral was $1,423 millioived byFIFA 11, Madden 11and
2010 FIFA WORLD CUP SOUTH AFRICKet Revenue before Revenue Deferral for the sixthmended September 30, 2010 decreased
$540 million, or 28 percent, as compared to thereixaths ended September 30, 2009. This decreasdrivas by a $615 million decrease
from the release of the Rock Band, The Sims, Nee&peed, EA SPORTS Active, and Fight Night frasehiin the prior period, with no
comparable releases during the six months endei®bpr 30, 2010.This decrease was partially offget $193 million increase from the
FIFA World Cup and FIFA franchises.

Revenue Deferral for the six months ended SepteB8Mme2010 decreased $25 million, or 2 percentpaspared to the six months ended
September 30, 2009. This decrease was driven B2 @illion decrease from the releases of the Nee8peed, The Sims, and Fight Night
franchises in the prior period, with no comparakeleases during the six months ended Septemb@030, This decrease was partially offset
by a $260 million increase from the FIFA World CEpE-A, and Battlefield franchises.

The Recognition of Revenue Deferral for the six therended September 30, 2010 increased $529 mitltob05 percent, as compared to the
six months ended September 30, 2009. This incwaserimarily due to the Recognition of Revenueddall during the six months ended
September 30, 2010 associated with the sales ofesahabled products with an obligation to provigieire incremental unspecified digital
content on a when and if available basis duringakesix months, with less
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comparable recognition during the six months erfSiggtember 30, 2009. This increase was driven 48 #illion increase from the
Battlefield, FIFA World Cup, Dragon Age and Masd$det™ franchises.

For the six months ended September 30, 2010, NegrRRe was $1,446 million, driven Battlefield: Bad Company Z=IFA 10, and2010
FIFA WORLD CUP SOUTH AFRIC.Net Revenue for the six months ended Septembe2(@@ increased $14 million, or 1 percent, as
compared to the six months ended September 30, 2B@increase was driven by a $305 million insee&tom the Battlefield and FIFA
World Cup franchises. This increase was partiafiged by a $245 million decrease from the Rock Band EA SPORTS Active franchises.

North America

For the six months ended September 30, 2010, NetriRe before Revenue Deferral in North America $36 million, driven byMadden 11
NCAA Football 11andNHL 11. Net Revenue before Revenue Deferral for the girtirs ended September 30, 2010 decreased $35amilli
or 32 percent, as compared to the six months eSdptember 30, 2009. This decrease was driven BR2 ®illion decrease from the Rock
Band, EA SPORTS Active, Fight Night, and The Simam€hises. This decrease was partially offset $yGamillion increase from the FIFA
World Cup and FIFA franchises.

Revenue Deferral for the six months ended SepteB8Me2010 decreased $21 million, or 4 percentpaspared to the six months ended
September 30, 2009. This decrease was driven iyt 2 &illion decrease from the Fight Night, The Siarsd Need for Speed franchises. This
decrease was partially offset by a $93 million &ase from the FIFA World Cup, FIFA, and Battlefiélanchises.

The Recognition of Revenue Deferral for the six therended September 30, 2010 increased $286 mitliohl0 percent, as compared to the
six months ended September 30, 2009. This incwaselriven by a $233 million increase from the Réi#ld, Dragon Age, Mass Effect, and
Dante’s Infernofranchises.

For the six months ended September 30, 2010, NegriRe in North America was $778 million, drivenBgttlefield: Bad Company 2Mass
Effect2, andMadden 10 Net Revenue for the six months ended Septemhex@® decreased $44 million, or 5 percent, as eweatpto the si.
months ended September 30, 2009. This decreasdrivaa by a $275 million decrease from the Rock@®dA SPORTS Active, Fight Night,
and Tiger Woods PGA Tour franchises. This decreasepartially offset by a $233 million increasenfrthe Battlefield, Dragon Age, Mass
Effect, andDante’s Inferndranchises.

Europe

For the six months ended September 30, 2010, NetriRe before Revenue Deferral in Europe was $68midriven byFIFA 11, 2010

FIFA WORLD CUP SOUTH AFRIC,andFIFA 10. Net Revenue before Revenue Deferral for the sirtis ended September 30, 2010
decreased $158 million, or 20 percent, as compardite six months ended September 30, 2009. Thiedse was driven by a $211 million
decrease from the Need for Speed, The Sims, RooH,Bad Harry Potter franchises. The decrease aisly offset by a $109 million
increase from the FIFA World Cup and FIFA franckisé/e estimate that foreign exchange rates (priyndue Euro) decreased reported Net
Revenue before Revenue Deferral by approximateByrifion, or 3 percent, for the six months endegpt®mber 30, 2010 as compared to the
six months ended September 30, 2009. Excludingffieet of foreign exchange rates from Net Revereferle Revenue Deferral, we estimate
that Net Revenue before Revenue Deferral decrdasagproximately $130 million, or 17 percent, fbetsix months ended September 30,
2010 as compared to the six months ended Septe3ab2009.

Revenue Deferral for six months ended Septembe2@®0) increased by $1 million, or less than 1 parces compared to six months ended
September 30, 2009. This increase was driven 128 illion increase from the FIFA and FIFA WorldiCfranchises. This increase was
offset by a $135 million decrease from the NeedSpeed and The Sims franchises.

The Recognition of Revenue Deferral for the six therended September 30, 2010 increased $212 mitlrob02 percent, as compared to the
six months ended September 30, 2009. This inciwaseadriven by a $191 million increase from the Béittld, FIFA World Cup, Dragon Age,
and Mass Effect franchises.

For the six months ended September 30, 2010, NegrRe in Europe was $579 million, driven Battlefield: Bad Company ZFIFA 10, and
2010 FIFA WORLD CUP SOUTH AFRICAlet Revenue for the six months ended Septemhe&2@®M increased $53 million, or 10 percent, as
compared to the six months ended September 30, 2B@®increase was driven by a $142 million inseetom the Battlefield and FIFA

World Cup franchises. This increase was partiatlyed by a $62 million
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decrease from the Rock Band and Harry Potter fiaashWe estimate that foreign exchange rates §pilyrthe Euro) decreased reported Net
Revenue before Revenue Deferral by approximateByrfidlion, or 9 percent, for the six months endegpt®mber 30, 2010 as compared to the
six months ended September 30, 2009. Excludingffieet of foreign exchange rates from Net Reverefere Revenue Deferral, we estimate
that Net Revenue before Revenue Deferral increlbgegbproximately $101 million, or 19 percent, foe tsix months ended September 30,
2010 as compared to the six months ended Septe3ab20n09

Asia

For the six months ended September 30, 2010, NetriRe before Revenue Deferral in Asia was $67 anilldriven by2010 FIFA WORLD
CUP SOUTH AFRICA, FIFA 11landEA SPORTS FIFA Online.2Net Revenue before Revenue Deferral for the sirthrs ended

September 30, 2010 decreased by $31 million, gre32ent, as compared to the six months ended Skbpte30, 2009. This decrease was
driven by a $27 million decrease from The Sims,dNiee Speed, EA SPORTS Active, and Rock Band fregash The decrease was partially
offset by a $16 million increase from the Battlifiand FIFA World Cup franchises. We estimate fbegign exchange rates (primarily the
Australian Dollar) increased reported Net Reverefere Revenue Deferral by approximately $5 millions percent, for the six months ended
September 30, 2010 as compared to the six montesdeé®eptember 30, 2009. Excluding the effect afifpr exchange rates from Net Reve
before Revenue Deferral, we estimate that Net Rev&efore Revenue Deferral decreased by approXyr®@6é million, or 37 percent, for the
six months ended September 30, 2010 as compatbkd 8ix months ended September 30, 2009.

Revenue Deferral for the six months ended SepteBMe2010 decreased $5 million, or 11 percentpaspared to the six months ended
September 30, 2009. This decrease was driven i@ anfllion decrease from the Need for Speed, ThesSFight Night, anérand Slam
Tennisfranchises. This decrease was partially offset Bg&million increase from the FIFA World Cup andtefield franchises.

The Recognition of Revenue Deferral for the six therended September 30, 2010 increased $31 mitio®4 percent, as compared to the six
months ended September 30, 2009. This increaserv@s by increases from the Battlefield, FIFA Wb@up andante’s Inferndranchises.

For the six months ended September 30, 2010, NegrRe in Asia was $89 million, driven Battlefield: Bad Company 2, EA SPORTS FIFA
Online 2, and2010 FIFA WORLD CUP SOUTH AFRICAlet Revenue for the six months ended Septemhet@@M increased by $5 million,
or 6 percent, as compared to the six months endpteber 30, 2009. This increase was driven bysandiftion increase from the Battlefield
and FIFA World Cup franchises. This increase watiglly offset by a $13 million decrease from th&a EPORTS Active and Rock Band
franchises. We estimate that foreign exchange (ptasarily the Australian Dollar) increased remattNet Revenue by approximately $10
million, or 12 percent, for the six months endeg@t8mber 30, 2010 as compared to the six monthsde®dptember 30, 2009. Excluding the
effect of foreign exchange rates from Net Revemeeestimate that Net Revenue decreased by apprtetingb million, or 6 percent, for the
six months ended September 30, 2010 as compatbkd 8ix months ended September 30, 2009.

Non-GAAP Financial Measures

Net Revenue before Revenue Deferral is e-GAAP financial measure that excludes the impad®@¥fenue Deferral and the Recognition of
Revenue Deferral on Net Revenue related to packggeds games and digital content. We defer Net Rexérom sales of certain online-
enabled packaged goods and digital content forhwie are not able to objectively determine theValue (as defined by accounting princij
generally accepted in the United States for softveates) of the online service that we providecbinnection with the sale. We recognize the
revenue from these games over the estimated osgirvéce period. We also defer Net Revenue fromssafleertain online-enabled packaged
goods and digital content for which we had an alan to deliver incremental unspecified digitahtent in the future without an additional
fee. We recognize the revenue for these gamesstmight-line basis over the estimated period ofigalay.

We believe that excluding the impact of Revenueeraf and the Recognition of Revenue Deferral egldad packaged goods games and di
content from our operating results is importanfattlitate comparisons between periods in undedstenour underlying sales performance for
the period.

We use this non-GAAP measure internally to evaloateoperating performance, when planning, foréegstnd analyzing future periods, and
when assessing the performance of our managensmt While we believe that this non-GAAP financiaasure is useful in evaluating our
business, this information should be consideresliaplemental in nature and is not meant to
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be considered in isolation from or as a substitoitéhe related financial information prepared at@rdance with GAAP. In addition, this non-
GAAP financial measure may not be the same as masAFGmeasures presented by other companies.

Cost of Goods Sold

Cost of goods sold for our packaged-goods busic@ssists of (1) product costs, (2) certain royaktpenses for celebrities, professional sports
and other organizations and independent softwarelolgers, (3) manufacturing royalties, net of vodudiscounts and other vendor
reimbursements, (4) expenses for defective prod(Exsvrite-offs of post-launch prepaid royalty tg6) amortization of certain intangible
assets, (7) personnel-related costs, and (8) waséigpand distribution costs. We generally recognialume discounts when they are earned
from the manufacturer (typically in connection witie achievement of unit-based milestones); whestes vendor reimbursements are
generally recognized as the related revenue igreézed. Cost of goods sold for our online prodectssists primarily of data center and
bandwidth costs associated with hosting our weds sitredit card fees and royalties for use of thaty properties. Cost of goods sold for our
web site advertising business primarily consistsesf/er costs.

Cost of goods sold for the three and six monthedrgkeptember 30, 2010 and 2009 was as followsi(lioms):

Change as .
September 3C September 3C
% of Net % of Net % of Net
2010 Revenue 2009 Revenue % Change Revenue
Three months ende $ 362 575%  $ 59: 75.2% (38.£%) (17.8%
Six months ende $ 58¢ 40.5%  $ 914 63.% (36.(%) (23.4%

During the three months ended September 30, 2@50,0€ goods sold decreased by 17.8 percent asargage of total net revenue as
compared to the three months ended September 89, ZBis decrease as a percentage of net reversiprimaarily due to (1) a greater
percentage of net revenue from EA studio prodweltich have a higher margin than our co-publishing distribution products, which
positively impacted cost of goods sold as a peeggnbf total net revenue by approximately 7.6 peraad (2) a $106 million decrease in the
change in deferred net revenue related to certdine@enabled packaged goods and digital contarthiothree months ended September 30,
2010 as compared to the three months ended Sept@®pb2009, which positively impacted cost of gosdil as a percent of total net revenue
by 7.2 percentage points.

During the six months ended September 30, 201@,oé@®ods sold decreased by 23.4 percent as apage of total net revenue as compared
to the six months ended September 30, 2009. Tloiedse as a percentage of net revenue was prirdaglyo (1) a $554 million decrease in
the change in deferred net revenue related toinertdine-enabled packaged goods and digital cariterthe six months ended September 30,
2010 as compared to the six months ended Septe38b2009, which positively impacted cost of gooolsl sis a percent of total net revenue
18.0 percentage points and (2) a greater perceofayg revenue from EA studio products, which havegher margin than our co-publishing
and distribution products, which positively impatt®st of goods sold as a percentage of totalaveinue by approximately 4.3 percent.

Marketing and Sales

Marketing and sales expenses consist of persoefekd costs, related overhead costs and advertisiarketing and promotional expenses,
net of qualified advertising cost reimbursementsrfithird parties.

Marketing and sales expenses for the three anghainths ended September 30, 2010 and 2009 werd@s<din millions):

September 3C % of Net September 3C % of Net
2010 Revenue 2009 Revenue $ Change % Change
Three months ende $ 178 27% $ 187 24% $ (19 (7%)
Six months ende $ 30C 21% $ 351 25% $ (51) (15%)

Marketing and sales expenses decreased by $14mitli 7 percent, during the three months endeteSdyer 30, 2010, as compared to the
three months ended September 30, 2009. The deamaasarimarily due to a $13 million decrease in keting, advertising and promotional
expenses resulting from a decrease in the numbétesfreleased during the three months endedeSepr 30, 2010 as compared to the three
months ended September 30, 2009.
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Marketing and sales expenses decreased by $5bmitli 15 percent, during the six months endede®eipér 30, 2010, as compared to the six
months ended September 30, 2009. The decreaserwesily due to a $55 million decrease in marketiadvertising and promotional
expenses resulting from a decrease in the numbétesfreleased during the six months ended Sdme0, 2010 as compared to the six
months ended September 30, 2009. This decreaspastigly offset by a $6 million increase in persefirelated costs.

General and Administrative

General and administrative expenses consist obpaes and related expenses of executive and adnaitivg staff, related overhead costs, fees
for professional services such as legal and acoayrdnd allowances for doubtful accounts.

General and administrative expenses for the thmdesx months ended September 30, 2010 and 2009 agefollows (in millions):

September 3C % of Net September 3C % of Net
2010 Revenue 2009 Revenue $ Change % Change
Three months ende $ 77 12% $ 91 12% $ (19 (15%)
Six months ende $ 151 10% $ 157 11% $ (6 (4%)

General and administrative expenses decreaseddsnifiion, or 15 percent, during the three monthdedd September 30, 2010, as compared
to the three months ended September 30, 2009 dEkigase was primarily due to a decrease in fasilielated expenses as a result of the $14
million loss on our lease obligation related to Bedwood Shores headquarters facilities durindgtttee months ended September 30, 2009.

General and administrative expenses decreased byligih, or 4 percent, during the six months en&sgptember 30, 2010, as compared to the
six months ended September 30, 2009. This decveas@rimarily due to a $17 million decrease inlfaes-related expenses, primarily as a
result of the $14 million loss on our lease obiigatelated to our Redwood Shores headquarterttifeciduring the three months ended
September 30, 2009. The overall decreases weralpadffset by (1) an increase of $10 million imcentive-based compensation expense and
(2) an increase of $8 million in stock-based conspdipn expense.

Research and Development

Research and development expenses consist of egsirred by our production studios for persomakited costs, related overhead costs,
contracted services, depreciation and any impaitriprepaid royalties for pre-launch products. &&sh and development expenses for our
online products include expenses incurred by awdiss consisting of direct development and relategthead costs in connection with the
development and production of our online gamese&eh and development expenses also include expasseciated with the developmen
web site content, software licenses and maintenarete/ork infrastructure and management overhead.

Research and development expenses for the thresxamibnths ended September 30, 2010 and 2009agefi@lows (in millions):

September 3C % of Net September 3C % of Net
2010 Revenue 2009 Revenue $ Change % Change
Three months ende $ 277 44% $ 31€ 40% $ (39 (12%)
Six months ende $ 552 38% $ 62¢€ 4%  $ (76) (12%)

Research and development expenses decreased byil30, or 12 percent, during the three monthsesh8eptember 30, 2010, as compared
to the three months ended September 30, 2009 dEbigase was primarily due to decreases in expeasgiing from our cost reduction
initiatives including (1) a decrease of $16 millionexternal development and contracted
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services, (2) a decrease of $14 million in persbrelated costs, and (3) a decrease of $9 milliofacilities-related expenses, primarily due to
lower depreciation and rent expense.

Research and development expenses decreased myil@6, or 12 percent, during the six months en&gtember 30, 2010, as compared to
the six months ended September 30, 2009. This deeneas primarily due to decreases in expenselimgsiiom our cost reduction initiatives
including (1) a decrease of $40 million in exterdaVelopment and contracted services, (2) a dezak30 million in additional personnel-
related costs, and (3) a decrease of $21 millidadilities-related expenses primarily due to lowepreciation expense. These decreases were
partially offset by a $13 million increase in int@r-based compensation expense.

Amortization of Intangibles
Amortization of intangibles for the three and sigmths ended September 30, 2010 and 2009 was aw$alin millions):

September 3C % of Net September 3C % of Net
2010 Revenue 2009 Revenue $ Change % Change
Three months ende $ 15 2% $ 12 2% $ 3 25%
Six months ende $ 30 2% $ 24 2% $ 6 25%

During the three and six months ended Septembe2(@@, amortization of intangibles increased byrfion, or 25 percent, and $6 million,
25 percent, respectively, as compared to the #andesix months ended September 30, 2009, primduiyto amortization of intangibles rela
to our acquisition of Playfish.

Acquisition-Related Contingent Consideration

Acquisition-related contingent consideration in geation with our acquisition of Playfish for thedl and six months ended September 30,
2010 was $28 million and $26 million, respectivelsulting from a revision in our estimate of tixpected future cash flows over the perior
which the obligation is expected to be settled.

Restructuring Charges

Restructuring charges for the three and six moatited September 30, 2010 and 2009 were as foliowsil{ions):

September 3C % of Net September 3C % of Net
2010 Revenue 2009 Revenue $ Change % Change
Three months ende $ 6 1% $ 6 1% $ — —
Six months ende $ 8 1% $ 20 1% $ (12 (60%)

In connection with our fiscal 2010 restructuringridg the six months ended September 30, 2010naeried $8 million of restructuring
charges, primarily related to IT-related costsdsist in the reorganization of our business suppaoidtions.

In connection with our fiscal 2009 restructuringldiscal 2008 reorganization, during the six morghded September 30, 2009, we incurred
$11 million and $9 million of restructuring chargesspectively, primarily for facilities-related ganses and other expenses, including
contracted services to assist in the reorganizati@ur business support functions.

On November 2, 2010, we announced a plan to reateikey licensing and development agreements podue the long-term profitability of
our packaged goods portfolio, and expect to inestructuring charges of up to approximately $18llianiin the second half of fiscal year
2011.
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Gains (Losses) on Strategic Investments, Net

Gains (losses) on strategic investments, neththree and six months ended September 30, 2@ILRADY were as follows (in millions):

September 3C % of Net September 3C % of Net
2010 Revenue 2009 Revenue $ Change % Change
Three months ende $ 28 4% $ (8) (1%) $ 36 450%
Six months ende $ 23 2% $ (29) (2%) $ 47 196%

During the three and six months ended Septembe2®(, gains (losses) on strategic investmentsjmeeased by $36 million, or 450
percent, and $47 million, or 196 percent, respebttivas compared to the three and six months eS8dptember 30, 2009, primarily due to a
realized gain of $28 million, net of costs to silhm the sale of our investment in Ubisoft.

During the three and six months ended Septembe2(®®, we recognized impairment charges of $8 onilind $24 million, respectively, on
our investment in The9.

Income Taxes
Benefit from income taxes for the three and six therended September 30, 2010 and 2009 were aw$o{lo millions):

September 3C Effective September 3C Effective
2010 Tax Rate 2009 Tax Rate % Change
Three months ende $ (@) 7.7% $ (27 6.7% (37%)
Six months ende $ (20) 16.(% $ (51 7.6% (61%)

The tax benefit reported for the three and six herinded September 30, 2010 is based on our gdjannual effective tax rate for fiscal
2011, and also includes certain discrete tax benefcorded during the period. Our effective tarsdor the three and six months ended
September 30, 2010 were tax benefits of 7.7 peahtl6.0 percent, respectively, compared to demefit of 6.7 percent and 7.6 percent for
the same periods in fiscal 2010. The effectivertdas for the three and six months ended Septe®h@010 differ from the statutory rate of
35.0 percent primarily due to U.S. losses for whiorbenefit is recognized and non-U.S. losses avittduced or zero tax benefit, partially
offset by changes in the deferred tax valuatioovedince and tax benefits related to the expiratfstaiutes of limitations and resolution of
examinations by taxing authorities.

Our effective income tax rates for fiscal year 2@hd future periods will depend on a variety otdas, including changes in the deferred tax
valuation allowance, as well as changes in oumassi such as acquisitions and intercompany trdosacthanges in our international
structure, changes in the geographic location efrtass functions or assets, changes in the gedgragihof income, changes in or termination
of our agreements with tax authorities, applicamdeounting rules, applicable tax laws and regulatioulings and interpretations thereof,
developments in tax audit and other matters, andti@ns in our annual pre-tax income or loss. Waur certain tax expenses that do not
decline proportionately with declines in our gee-consolidated income or loss. As a result, soalte dollar terms, our tax expense will ha
greater influence on our effective tax rate at Iolggels of pre-tax income or loss than at higleeels. In addition, at lower levels of pre-tax
income or loss, our effective tax rate will be maodatile.

Certain taxable temporary differences that areempected to reverse during the carry forward perjpetmitted by tax law cannot be
considered as a source of future taxable inconmenthg be available to realize the benefit of defetax assets. For example, in determining
the valuation allowance we recorded at June 309 206 did not include as a source of future taxaieme the taxable temporary difference
related to the accumulated tax depreciation orheadquarters facilities in Redwood City, Califorr@m July 13, 2009, we purchased our
Redwood Shores headquarters facilities concurréhtthhe expiration and extinguishment of the lessnancing agreements. These facilities
were subject to leases which expired in July 2@04, had been accounted for as operating leasesofEh@mount paid under the terms of the
leases was $247 million, of which $233 million telhto the purchase price of the facilities and illlon was for the loss on our lease
obligation. Therefore, in the fiscal quarter en@esgptember 30, 2009, we recorded a tax benefitmfoagmately $31 million, consisting of
approximately $6 million related to the loss on mase obligation and a $25 million reduction im waluation allowance due to the inclusion
of a significant portion of the remaining taxatgenporary difference as a source of future taxatderne.
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We historically have considered undistributed eagsiof our foreign subsidiaries to be indefinitedinvested outside of the United States and,
accordingly, no U.S. taxes have been provided tmeré/e currently intend to continue to indefiniteginvest the undistributed earnings of our
foreign subsidiaries outside of the United States.

Impact of Recently Issued Accounting Standards

In October 2009, the FASB issued Accounting Staaslalpdate (“ASU”) 2009-1Revenue Recognition (Topic 665\ ultiple-Deliverable
Revenue Arrangemer. This guidance modifies the fair value requirerseftFASB ASC subtopic 605-2BRevenue Recognition-Multiple
Element Arrangemen, by allowing the use of the “best estimate ofisglprice” in addition to vendor specific objectiggidence and third-
party evidence for determining the selling priceaafeliverable for non-software arrangements. ghidance establishes a selling price
hierarchy for determining the selling price of diderable, which is based on: (a) vendor-specifieotive evidence, (b) thirgarty evidence, «
(c) estimates. In addition, the residual methodlloicating arrangement consideration is no longemitted. ASU 20093 is effective for fisce
years beginning on or after June 15, 2010. We dexypect the adoption of ASU 2(-13 to have a material impact on our Condensed
Consolidated Financial Statements.

In October 2009, the FASB issued ASU 2009-8dftware (Topic 985} Certain Revenue Arrangements that Include Soft&dements This
guidance modifies the scope of FASB ASC subtopk:-865,Software-Revenue Recognitioto exclude from its requirements non-software
components of tangible products and software compiznof tangible products that are sold, licenseteased with tangible products when the
software components and non-software componentedangible product function together to delives tangible product’s essential
functionality. ASU 2009-14 is effective for fiscatars beginning on or after June 15, 2010. We dexject the adoption of ASU 2009-14 to
have a material impact on our Condensed Consotidéteancial Statements.
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LIQUIDITY AND CAPITAL RESOURCES

As of As of Increase /
(In millions) September 30, 201 March 31, 201( (Decrease
Cash and cash equivalel $ 1,05¢ $ 1,27: $ (219)
Shor-term investment 49t 432 63
Marketable equity securitie 10€ 291 (185
Total $ 165 $ 199 $ (339
Percentage of total assi 37% 43%
Six Months Ended September 3C Increase /
(In millions) 2010 2009 (Decrease
Cash used in operating activiti $ (282) $ (322) $ 4C
Cash provided by (used in) investing activil 44 (31€) 36(
Cash provided by financing activiti 17 25 (8)
Effect of foreign exchange on cash and cash erivs 4 34 (30
Net decrease in cash and cash equiva $ (217) $ (579 $ 362

Changes in Cash Flow

During the six months ended September 30, 201Qysed $282 million of cash in operating activitisscampared to using $322 million of
cash for the six months ended September 30, 2089 d&crease in cash used in operating activitiethésix months ended September 30,
2010 as compared to the six months ended Septe8Ab2009 was primarily due to a decrease in thegh@n our gross accounts receivable
balances as a result of a decrease in the numbiglesfreleased as compared to the prior year.

For the six months ended September 30, 2010, wergtsd $197 million of cash proceeds from matwiéied sales of short-term investments
and $132 million of proceeds from the sales ofroarketable equity securities. Our primary use ghda non-operating activities consisted of
$262 million used to purchase short-term investsent

Short-term Investments and Marketable Equity Sedies

Due to our mix of fixed and variable rate secusitieur short-term investment portfolio is suscdpttb changes in short-term interest rates. As
of September 30, 2010, our short-term investmeadsgnoss unrealized gains of $4 million, or 1 petc# the total in short-term investments,
and gross unrealized losses of less than $1 miltiotess than 1 percent of the total in short-tereestments. From time to time, we may
liquidate some or all of our short-term investmeotfund operational needs or other activitieshsag capital expenditures, business
acquisitions or stock repurchase programs. Depgratinvhich short-term investments we liquidateuod these activities, we could recognize
a portion, or all, of the gross unrealized gainfeses.

The fair value of our marketable equity securitlesreased to $106 million as of September 30, 2@b0 $291 million as of March 31, 2010.
This decrease was primarily due to (1) a $105 amiliecrease in the cost basis of our investmentbisoft and The9 as a result of the sale of
these investments and (2) a $103 million decreasigei value of our investments during the peridtesSe decreases were offset by a $26
million increase in the value of our investmenhieowiz.

Receivables, Net

Our gross accounts receivable balances were $38@mand $423 million as of September 30, 2010 Bfadch 31, 2010, respectively. The
increase in our gross accounts receivable balaasegowmarily due to the timing of the release aof titles in the second quarter of fiscal year
2011 as compared to the fourth quarter of fiscat @910. We expect our accounts receivable balenicerease during the three months
ending December 31, 2010 based on our seasonalgin@lease schedule. Reserves for sales returnosgpallowances and doubtful accounts
decreased in absolute dollars from $217 millioofdglarch 31, 2010 to $153 million as of Septemb@&rZ10. As a percentage of trailing nine
month net revenue, reserves
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decreased from 7 percent as of March 31, 2010 peréent as of September 30, 2010. We believe tlesgeves are adequate based on
historical experience and our current estimateodémtial returns, pricing allowances and doubtfidaunts.

Inventories

Inventories increased to $155 million as of Septend®, 2010 from $100 million as of March 31, 20g0marily as a result of an increase in
inventory in conjunction with the seasonality of duisiness.

Other Current Assets and Other Assets

Other current assets decreased to $207 milliori September 30, 2010, from $239 million as of MaBdh 2010, while other assets increased
to $189 million as of September 30, 2010 from $diflion as of March 31, 2010. Other current asseid other assets combined, decreased by
$18 million primarily due to (1) a $22 million dease in Value-Added Tax receivables and (2) a $il®mdecrease in prepaid income taxes.
These decreases were partially offset by a $12omiihcrease in prepaid royalties.

Accounts Payable

Accounts payable increased to $205 million as @it&aber 30, 2010, from $91 million as of March 2010, primarily due to higher inventa
purchases in conjunction with the seasonality oflusiness.

Accrued and Other Current Liabilities

Our accrued and other current liabilities decrease®b20 million as of September 30, 2010 from $i#ilfion as of March 31, 2010. The $97
million decrease was primarily due to (1) a $38iomil decrease in contingent consideration in cotioeavith our acquisition of Playfish, (2) a
$33 million decrease in accrued incentive-basedpsorsation, and (3) a $22 million decrease in defenet revenue (other).

Deferred Income Taxes, Net

Our net deferred income tax asset position decdelayg&27 million as of September 30, 2010 as corgsy March 31, 2010, primarily due to
the use of tax attributes to offset the final setiént with the Internal Revenue Service (“IRS”)tfog fiscal years 2000 through 2003.

Financial Condition

We believe that cash, cash equivalents, short-tevestments, marketable equity securities, caslergéed from operations and available
financing facilities will be sufficient to meet oaperating requirements for at least the next tev@honths, including working capital
requirements, capital expenditures and, potenfifltyire acquisitions or strategic investments. Mésy choose at any time to raise additional
capital to strengthen our financial position, feate expansion, and pursue strategic acquisimsinvestments or to take advantage of
business opportunities as they arise. There caml@ssurance, however, that such additional capilidbe available to us on favorable terms,
if at all, or that it will not result in substanitidilution to our existing stockholders.

As of September 30, 2010, approximately $734 nmilldd our cash, cash equivalents, and short-termasimvents and $106 million of our
marketable equity securities were domiciled in iigmetax jurisdictions. While we have no plans tpatiate these funds to the United States in
the short term, if we choose to do so, we woulddogiired to accrue and pay additional taxes onpantfon of the repatriation where no Unil
States income tax had been previously provided.

We have a “shelf” registration statement on Fori® @ file with the SEC. This shelf registrationtstaent, which includes a base prospectus,
allows us at any time to offer any combination @frities described in the prospectus in one oemfferings. Unless otherwise specified in a
prospectus supplement accompanying the base ptaspae would use the net proceeds from the sa@pEecurities offered pursuant to the
shelf registration statement for general corpopat@oses, including for working capital, financicapital expenditures, research and
development, marketing and distribution efforts,dahdpportunities arise, for acquisitions or ségit alliances. Pending such uses, we may
invest the net proceeds in interest-bearing séesrritn addition, we may conduct concurrent or pftmancings at any time.
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Our ability to maintain sufficient liquidity coulde affected by various risks and uncertaintiesuiiclg, but not limited to, those related to
customer demand and acceptance of our productsility to collect our accounts receivable as thegome due, successfully achieving our
product release schedules and attaining our foiredaales objectives, the impact of acquisitiords@her strategic transactions in which we
may engage, the impact of competition, economialitmmms in the United States and abroad, the sedsom cyclical nature of our business
and operating results, risks of product returnstaecther risks described in the “Risk Factorgtisa, included in Part Il, Item 1A of this
report.

Contractual Obligations and Commercial Commitments
Development, Celebrity, League and Content Licend®gyments and Commitments

The products we produce in our studios are designddcreated by our employee designers, artidisya® programmers and by non-
employee software developers (“independent artmtsthird-party developers”). We typically advangevelopment funds to the independent
artists and third-party developers during developneé our games, usually in installment paymentsienapon the completion of specified
development milestones. Contractually, these paysreme generally considered advances against sudasiexpyalties on the sales of the
products. These terms are set forth in written emgents entered into with the independent artisdstlaind-party developers.

In addition, we have certain celebrity, league eoitent license contracts that contain minimum goi@e payments and marketing
commitments that may not be dependent on any delies. Celebrities and organizations with whomhaee contracts include: FIFA,
FIFPRO Foundation, FAPL (Football Association Prentieague Limited), and DFL Deutsche FuR3ball LigabBl (German Soccer League)
(professional soccer); National Basketball Assdarafprofessional basketball); PGA TOUR and Tigesdlls (professional golf); National
Hockey League and NHL Players’ Association (prafesal hockey); Warner Bros. (Harry Potter); NatibRaotball League Properties,
PLAYERS Inc., and Red Bear Inc. (professional fatlijb Collegiate Licensing Company (collegiate foat and basketball); ESPN (content in
EA SPORTS games); Hasbro, Inc. (most of Hasbrg/satwl game intellectual properties); and the EsibRobert Ludlum (Robert Ludlum
novels and films). These developer and contenbdieecommitments represent the sum of (1) the cagments due under non-royalty-bearing
licenses and services agreements and (2) the mimiguaranteed payments and advances against r@yditgeunder royalty-bearing licenses
and services agreements, the majority of whiclcarglitional upon performance by the counterparhese minimum guarantee payments and
any related marketing commitments are includedhéntéble below.

The following table summarizes our minimum contuatiobligations as of September 30, 2010, andffleetave expect them to have on our
liquidity and cash flow in future periods (in mdhs):

Contractual Obligations

Developer/ Other

Licensor Purchase
Fiscal Year Ending March 31, Leases (@ Commitments (P) Marketing Obligations Total
2011 (remaining six month $ 25 $ 98 $ 37 $ 2 $ 16z
2012 42 28¢ 45 3 378
2013 34 19¢ 48 3 288
2014 25 30 39 2 96
2015 19 28 18 2 67
Thereaftel 21 432 11z — 56€
Total $ 16¢€ $ 1,06¢ $ 30C $ 12 $1,547

@ see discussion on operating leases in the “OffiBa&Sheet Commitmentsiction below for additional information. Lease comments

have not been reduced by minimum sub-lease refiofalmutilized office space resulting from our rganization activities of
approximately $13 million due in the future unden-cancelable si-leases

® Developer/licensor commitments include $5 millidrcommitments to developers or licensors that H#aen recorded in current a

long-term liabilities and a corresponding amountunrent and long-term assets on our Condensedolidated Balance Sheet as of
September 30, 2010 because payment is not contingen performance by the developer or licen
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The amounts represented in the table above refieatninimum cash obligations for the respectivedis/ears, but do not necessarily represent
the periods in which they will be expensed in oon@ensed Consolidated Financial Statements.

In addition to what is included in the table aboa® of September 30, 2010, we had a liability fimegognized tax benefits and an accrual for
the payment of related interest totaling $230 wnilliof which approximately $51 million is offset pyior cash deposits to tax authorities for
issues pending resolution. For the remaining lighive are unable to make a reasonably reliaktimate of when cash settlement with a tas
authority will occur.

In addition to what is included in the table abageof September 30, 2010, in connection with oguisition of Playfish in fiscal year 2010,
may be required to pay additional variable castsictamation that is contingent upon the achievernénertain performance milestones throi
December 31, 2011. The additional consideratidimiged to a maximum of $100 million.

OFF-BALANCE SHEET COMMITMENTS
Lease Commitments

As of September 30, 2010, we leased certain otorrent facilities, furniture and equipment undenstancelable operating lease agreements.
We were required to pay property taxes, insurandenmrmal maintenance costs for certain of thesiitfas and any increases over the base
year of these expenses on the remainder of ouititei

Director Indemnity Agreements

We entered into indemnification agreements witthezfdhe members of our Board of Directors at theetthey joined the Board to indemnify
them to the extent permitted by law against anyalhihbilities, costs, expenses, amounts paiseitilement and damages incurred by the
directors as a result of any lawsuit, or any jualicadministrative or investigative proceeding inieh the directors are sued or charged as a
result of their service as members of our BoarDioéctors.
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Item 3. Quantitative and Qualitative Disclosures About Market Risk
MARKET RISK

We are exposed to various market risks, includimgnges in foreign currency exchange rates, inteagss and market prices, which have
experienced significant volatility in light of thggobal economic downturn. Market risk is the poi@rbss arising from changes in market rates
and market prices. We employ established poliaigspaactices to manage these risks. Foreign cuyrrepiton and forward contracts are used
to hedge anticipated exposures or mitigate sorsiegiexposures subject to foreign exchange riskstsissed below. While we do not hedge
our short-term investment portfolio, we protect short-term investment portfolio against differemdrket risks, including interest rate risk as
discussed below. Our cash and cash equivalent®l@itonsists of highly liquid investments withsignificant interest rate risk and original or
remaining maturities of three months or less atithe of purchase. We also do not currently hedgentarket price risk relating to our
marketable equity securities and we do not enterderivatives or other financial instruments fi@ding or speculative purposes.

Foreign Currency Exchange Rate Risk

Cash Flow Hedging ActivitiesFrom time to time, we hedge a portion of our iigmecurrency risk related to forecasted foreignrency-
denominated sales and expense transactions bygsimghforeign currency option contracts that gdhehave maturities of 15 months or less.
These transactions are designated and qualifysisfav hedges. The derivative assets associatddonr hedging activities are recorded at
fair value in other current assets on our Condesmtsolidated Balance Sheets. The effective podfayains or losses resulting from changes
in fair value of these hedges is initially reportadt of tax, as a component of accumulated otherpcehensive income in stockholdegguity.
The gross amount of the effective portion of gain®sses resulting from changes in fair valueheSe hedges is subsequently reclassified into
net revenue or research and development experssappeopriate in the period when the forecastetséretion is recognized in our Condensed
Consolidated Statements of Operations. In the ebatthe gains or losses in accumulated other celngmsive income are deemed to be
ineffective, the ineffective portion of gains oss®s resulting from changes in fair value, if asyeclassified to interest and other income, net,
in our Condensed Consolidated Statements of Opegatin the event that the underlying forecastadsactions do not occur, or it becomes
remote that they will occur, within the defined gecperiod, the gains or losses on the related ft@sthedges are reclassified from
accumulated other comprehensive income to intargbther income, net, in our Condensed Consotidatatements of Operations. During

the reporting periods, all forecasted transactamwurred and, therefore, there were no such gailosses reclassified into interest and other
income, net. Our hedging programs are designeeldioce, but do not entirely eliminate, the impaatwfency exchange rate movements in net
revenue and research and development expense$ September 30, 2010, we had foreign currency aptantracts to purchase approxima
$50 million in foreign currency and to sell approately $152 million of foreign currencies. All dfd foreign currency option contracts
outstanding as of September 30, 2010 will matutbénnext 12 months. As of March 31, 2010, we luadifin currency option contracts to
purchase approximately $18 million in foreign cmey and to sell approximately $30 million of foreigurrencies. As of September 30, 2010
and March 31, 2010, these outstanding foreign oogreption contracts had a total fair value of $illiom and $2 million, respectively, and are
included in other current assets.

Balance Sheet Hedging Activiti. We use foreign currency forward contracts togait foreign currency risk associated with foretgmnrency-
denominated monetary assets and liabilities, pilyneatercompany receivables and payables. Theidareurrency forward contracts generally
have a contractual term of three months or lessaamdransacted near month-end. Our foreign cuyraravard contracts are not designated as
hedging instruments, and are accounted for asaterés whereby the fair value of the contractegorted as other current assets or accrued
and other current liabilities on our Condensed ©bdated Balance Sheets, and gains and lossegingsiibm changes in the fair value are
reported in interest and other income, net, in@omdensed Consolidated Statements of Operatiomsgdins and losses on these foreign
currency forward contracts generally offset thengaind losses on the underlying foreign-currenayedenated monetary assets and liabilities,
which are also reported in interest and other ireamet, in our Condensed Consolidated Statemer@pefations. In certain cases, the amount
of such gains and losses will significantly diffesm the amount of gains and losses recognizeth@mnderlying foreign-currency-
denominated monetary asset or liability, in whielse our results will be impacted. As of SeptemiBe2810, we had foreign currency forward
contracts to sell approximately $208 million inda@m currencies. Of this amount, $200 million regergted contracts to sell foreign currencies
in exchange for U.S. dollars and $8 million to $efkign currency in exchange for British pound=lgtg. As of March 31, 2010, we had
foreign currency forward contracts to purchase seibapproximately $431 million in foreign curreesi Of this amount, $293 million
represented contracts to sell foreign currenciexahange for U.S. dollars, $127 million to purehéseign currency in exchange for U.S.
dollars and $11 million to sell foreign currencyexchange for British pounds sterling. The fairuneabf our foreign currency forward contracts
was immaterial as of September 30, 2010 and Mat¢R@10.
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We believe the counterparties to these foreignetiny forward and foreign currency option contraets creditworthy multinational commerc
banks. While we believe the risk of counterpartpperformance is not material, the disruption indhabal financial markets has impacted
some of the financial institutions with which we lolasiness. A sustained decline in the financidibtg of financial institutions as a result of
the disruption in the financial markets could affear ability to secure credit-worthy counterpastfer our foreign currency hedging programs.

Notwithstanding our efforts to mitigate some foreurrency exchange rate risks, there can be noass that our hedging activities v
adequately protect us against the risks assoartadoreign currency fluctuations. As of SeptemB8r 2010, a hypothetical adverse foreign
currency exchange rate movement of 10 percent petéent would have resulted in potential declingbe fair value of the premiums on our
foreign currency option contracts used in cash fhaaging of $1 million in each scenario. As of ®epber 30, 2010, a hypothetical adverse
foreign currency exchange rate movement of 10 p¢i@el5 percent would have resulted in potentissés on our foreign currency forward
contracts used in balance sheet hedging of $2@m#ind $30 million, respectively. This sensitivityalysis assumes a parallel adverse shift of
all foreign currency exchange rates against the tbfar; however, all foreign currency exchangesalo not always move in such manner
actual results may differ materially.

Interest Rate Risk

Our exposure to market risk for changes in inten&sts relates primarily to our short-term invegihmortfolio. We manage our interest rate
risk by maintaining an investment portfolio genrabnsisting of debt instruments of high crediality and relatively short maturities.
However, because short-term investments maturguwelaquickly and are required to be reinvestethatthen current market rates, interest
income on a portfolio consisting of short-term istreents is more subject to market fluctuations thaortfolio of longer term investments.
Additionally, the contractual terms of the investiteedo not permit the issuer to call, prepay oentlise settle the investments at prices less
than the stated par value. Our investments arefoefglirposes other than trading. Also, we do rs&t derivative financial instruments in our
short-term investment portfolio.

As of September 30, 2010 and March 31, 2010, oontglrm investments were classified as availabteshle securities and, consequently,
were recorded at fair market value with unrealigaths or losses resulting from changes in fair @akported as a separate component of
accumulated other comprehensive income, net ofiastpckholders’ equity. Our portfolio of shorrteinvestments consisted of the following
investment categories, summarized by fair valuef &eptember 30, 2010 and March 31, 2010 (in nmidjo

As of As of
September 3C March 31,

2010 2010
Corporate bond $ 252 $ 238
U.S. agency securitie 117 11F
U.S. Treasury securitie 117 83
Commercial pape 9 1
Total shor-term investment $ 49t $ 432

Notwithstanding our efforts to manage interest rees, there can be no assurance that we wildieg@ately protected against risks associ
with interest rate fluctuations. At any time, arghehange in interest rates could have a signifizapact on the fair value of our investment
portfolio. The following table presents the hypdita& changes in fair value in our short-term irtwesnt portfolio as of September 30, 2010,
arising from potential changes in interest ratdse modeling technique estimates the change ivéire from immediate hypothetical parallel
shifts in the yield curve of plus or minus 50 bgsints (“BPS”), 100 BPS, and 150 BPS.
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Valuation of Securities Fair Value Valuation of Securities
Given an Interest Rate as of Given an Interest Rate
Decrease of X Basis Points September 3C Increase of X Basis Points

(In millions) (150 BPS (100 BPS (50 BPS 2010 50 BP¢< 100 BP¢ 150 BP¢
Corporate bond $ 257 $ 258 $ 254 % 252  $25C $ 24¢ 3 247
U.S. agency securitie 11¢ 11¢ 11¢ 117 117 11€ 11&
U.S. Treasury securitie 12C 11¢ 11¢€ 117 11€ 11& 114
Commercial pape 9 9 9 9 9 9 9
Total shor-term investment $ 50 $ 502 $ 49¢ % 495 $49z $ 48¢ $ 48F

Market Price Risk

The fair value of our marketable equity securitiepublicly traded companies is subject to mark@tepvolatility and foreign currency risk for
investments denominated in foreign currencies. ASeptember 30, 2010 and March 31, 2010, our mabkeequity securities were classified
as available-for-sale securities and, consequentye recorded on our Condensed Consolidated Bal8heets at fair market value with
unrealized gains or losses resulting from changéaii value reported as a separate componentooinaglated other comprehensive income,
net of tax, in stockholders’ equity. The fair valfeour marketable equity securities as of SepterBBe2010 and March 31, 2010 was $106
million and $291 million, respectively.

Our marketable equity securities have been, andaoaginue to be, adversely impacted by volatilityhe public stock markets. At any time, a
sharp change in market prices in our investmenitsadrketable equity securities could have a sigaificmpact on the fair value of our
investments. The following table presents hypotatithanges in the fair value of our marketablatgmecurities as of September 30, 2010,
arising from changes in market prices of plus anusi25 percent, 50 percent and 75 percent.

Valuation of Securities Fair Value Valuation of Securities
Given an X Percentage Decrease as of Given an X Percentage Increase
in Each Stock’s Market Price September 3C in Each Stock’s Market Price
(In millions) (75%) (50%) (25%) 2010 25% 50% 75%
Marketable equity securitie $ 27 $ 53 $ 80 $ 10€ $ 13: $ 15¢ $ 18€
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Item 4. Controls and Procedures
Definition and limitations of disclosure controls

Our disclosure controls and procedures (as defm&iles 13a-15(e) and 15d-15(e) under the Seesiixchange Act of 1934, as amended
(the “Exchange Act”)) are controls and other prared that are designed to ensure that informaéignired to be disclosed in our reports filed
under the Exchange Act, such as this report, isrdeal, processed, summarized and reported witkitirtte periods specified in the SEC’s
rules and forms. Disclosure controls and procedareslso designed to ensure that such informaéieocumulated and communicated to our
management, including the Chief Executive Officed £hief Financial Officer, as appropriate to allomvely decisions regarding required
disclosure. Our management evaluates these coatrdlprocedures on an ongoing basis.

There are inherent limitations to the effectivenafsany system of disclosure controls and procesiurbese limitations include the possibility
of human error, the circumvention or overridingled controls and procedures and reasonable resooinséraints. In addition, because we t
designed our system of controls based on certaimagtions, which we believe are reasonable, albeuikelihood of future events, our syst
of controls may not achieve its desired purposesuat possible future conditions. Accordingly, alisclosure controls and procedures pro
reasonable assurance, but not absolute assurdraaghieving their objectives.

Evaluation of disclosure controls and procedures

Our Chief Executive Officer and our Chief Finandi#ficer, after evaluating the effectiveness of disclosure controls and procedures, bel
that as of the end of the period covered by thpsnte our disclosure controls and procedures wkeetive in providing the requisite reasonable
assurance that material information required tdibelosed in the reports that we file or submitemttie Exchange Act is recorded, processed,
summarized and reported within the time periodsified in the SEC'’s rules and forms, and is accatad and communicated to our
management, including our Chief Executive Officed &£hief Financial Officer, as appropriate to alltmvely decisions regarding the required
disclosure.

Changes in internal control over financial reportim

There has been no change in our internal contred fimancial reporting identified in connection ibur evaluation that occurred during the
three months ended September 30, 2010 that hasiatigtaffected or is reasonably likely to matelyadffect our internal control over financial
reporting.
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PART Il - OTHER INFORMATION

Item 1. Legal Proceeding:

We are subject to claims and litigation arisinghia ordinary course of business. We do not belikaeany liability from any reasonably
foreseeable disposition of such claims and litmatindividually or in the aggregate, would havaaterial adverse effect on our Condensed
Consolidated Financial Statements.

Item 1A. Risk Factors

Our business is subject to many risks and uncei¢ainvhich may affect our future financial perf@anee. If any of the events or circumstances
described below occurs, our business and finapeidbrmance could be harmed, our actual resultkiditfer materially from our expectatio
and the market value of our stock could declines fikks and uncertainties discussed below areheabrtly ones we face. There may be
additional risks and uncertainties not currentlpwn to us or that we currently do not believe aetarial that may harm our business and
financial performance.

Our business is highly dependent on the success aadailability of video game hardware systems manufdured by third parties, as well
as our ability to develop commercially successfulrpducts for these systems.

We derive most of our revenue from the sale of petgifor play on video game hardware systems (whiglalso refer to as “platforms”)
manufactured by third parties, such as Sony’s PLAXBON 3, Microsoft's Xbox 360 and Nintendo’s Wilhe success of our business is
driven in large part by the commercial successaatatjuate supply of these video game hardware systamability to accurately predict
which systems will be successful in the marketplacel our ability to develop commercially succekpfaducts for these systems. We must
make product development decisions and commit f&ignit resources well in advance of anticipateddpnt ship dates. A platform for which
we are developing products may not succeed or raag h shorter life cycle than anticipated. If caonsudemand for the systems for which
are developing products is lower than our expemtatiour revenue will suffer, we may be unableutty frecover the investments we have m
in developing our products, and our financial perfance will be harmed. Alternatively, a systemvidnich we have not devoted significant
resources could be more successful than we haallynénticipated, causing us to miss out on megftihrevenue opportunities.

If we do not consistently meet our product developent schedules, our operating results will be adveedy affected.

Our business is highly seasonal, with the highmstls of consumer demand and a significant pergerdfour sales occurring in the December
quarter. In addition, we seek to release many opoeaducts in conjunction with specific events,tsas the release of a related movie or the
beginning of a sports season or major sporting teViewe miss these key selling periods for anysmg including product delays or delayed
introduction of a new platform for which we havevdmped products, our sales will suffer disproporétely. Likewise, if a key event to which
our product release schedule is tied were to keeyddlor cancelled, our sales would also sufferrdigrtionately. Our ability to meet product
development schedules is affected by a numberctdrfs, including the creative processes involved,doordination of large and sometimes
geographically dispersed development teams reqbiyegte increasing complexity of our products amel platforms for which they are
developed, and the need to fine-tune our produids o their release. We have experienced devedopirdelays for our products in the past,
which caused us to push back release dates. ltilme, any failure to meet anticipated productiomelease schedules would likely result in a
delay of revenue and/or possibly a significant ghathin our revenue, increase our development agpeharm our profitability, and cause our
operating results to be materially different thati@pated.

Our business is intensely competitive and “hit” drizen. If we do not deliver “hit” products and services, or if consumers prefer our
competitors’ products or services over our own, oupperating results could suffer.

Competition in our industry is intense and we expesv competitors to continue to emerge in the é&th$tates and abroad. While many new
products and services are regularly introduced; anklatively small number of “hit” titles accosrfor a significant portion of total revenue in
our industry. We find that driving “hit” titles ah requires large marketing budgets and media sp#adnay not recover the investments that
we make in marketing and advertising on certaidpots and that could harm our profitability. Hibducts or services offered by our
competitors may take a larger share of consumerdipg than we anticipate, which could cause reveyamerated from our products and
services to fall below expectations. If our compesi develop and market more successful productemices, offer competitive products or
services at lower price points or based on paymemtels perceived as offering a better value prajpos{such as pay-for-play or subscription-
based
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models), or if we do not continue to develop caesidy high-quality and well-received products a®dvices, our revenue, margins, and
profitability will decline.

Our adoption of new business models could fail torpduce our desired financial returns.

We are actively seeking to monetize the game ptiggethat we publish through a variety of new matfs and business models, including
online distribution, micro-transactions, and sulpg@n services. Forecasting our revenues andtatufity for these new business models is
inherently uncertain and volatile. Our actual raxenand profits for these businesses may be gigntfiy greater or less than our forecasts.
Additionally, these new business models couldftailone or more of our titles, resulting in thedaxf our investment in the development and
infrastructure needed to support these new busimesiels, and the opportunity cost of diverting ngemaent and financial resources away
from more successful businesses.

If our marketing and advertising efforts fail to resonate with our customers, our business and operat results could be adversely
affected.

Our products are marketed worldwide through a di#epectrum of advertising and promotional progranch as television and online
advertising, print advertising, retail merchandisiwebsite development and event sponsorship. Rilitygo sell our products and services is
dependent in part upon the success of these pregththe marketing for our products and servi@éktd resonate with our customers,
particularly during the critical holiday seasondorring other key selling periods, or if advertisiages or other media placement costs increase,
these factors could have a material adverse ingpaour business and operating results.

Uncertainty and adverse changes in the economy cauhave a material adverse impact on our business droperating results.

As a result of the national and global economic wiomn, overall consumer spending has declined etadlers globally have taken a more
conservative stance in ordering game inventory. dd@ease in discretionary consumer spending o to the decline in the demand for
our products during the 2009 holiday selling sea€amtinued economic distress, which may resuét farther decrease in demand for our
products, particularly during key product launcmeows, could have a material adverse impact oroperating results and financial
condition. Uncertainty and adverse changes in to@@my could also increase the risk of materiaddésson our investments, increase costs
associated with developing and publishing our petgllincrease the cost and decrease the avayadiilgources of financing, and increase our
exposure to material losses from bad debts, amhath could have a material adverse impact on imantial condition and operating results.
If we experience further deterioration in our markapitalization or our financial performance, weild be required to recognize significant
impairment charges in future periods.

Our business is subject to currency fluctuations.

International sales are a fundamental part of ogirtess. For the six months ended September 30, &@&rnational net revenue comprised 46
percent of our total net revenue. We expect intéonal sales to continue to account for a signiftgaortion of our total net revenue. Such sales
may be subject to unexpected regulatory requiresn¢satiffs and other barriers. Additionally, foreigales are primarily made in local
currencies, which may fluctuate against the U.8addn addition, our foreign investments and oash and cash equivalents denominated in
foreign currencies are subject to currency fludturet. We use foreign currency forward contractsitigate some foreign currency risk
associated with foreign currency denominated mapetssets and liabilities (primarily certain intencpany receivables and payables) to a
limited extent and foreign currency option contsact hedge foreign currency forecasted transactjomsarily related to a portion of the
revenue and expenses denominated in foreign cyrigererated by our operational subsidiaries). Harnehese activities are limited in the
protection they provide us from foreign currenayctliations and can themselves result in lossesdiBnegption in the global financial markets
has also impacted many of the financial institutiarith which we do business. A sustained declirthénfinancial stability of financial
institutions as a result of the disruption in thehcial markets could negatively impact our tregsperations, including our ability to secure
credit-worthy counterparties for our foreign cugmedging programs. Accordingly, our results oéigpions, including our reported net
revenue, operating expenses and net income, aaacfal condition can be adversely affected by unfable foreign currency fluctuations,
especially the Euro, British pound sterling and &#an dollar.
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Volatility in the capital markets may adversely impact the value of our investments and could cause ts recognize significant
impairment charges in our operating results.

Our portfolio of short-term investments and markétaquity securities is subject to volatility letcapital markets and to national and
international economic conditions. In particulany international investments can be subject tat@lations in foreign currency and our short-
term investments are susceptible to changes in-gvon interest rates. These investments are alpadted by declines in value attributable to
the credit-worthiness of the issuer. From timanmet we may liquidate some or all of our shigrm investments or marketable equity secur

to fund operational needs or other activities, sagleapital expenditures, strategic investmenbsisiness acquisitions, or for other purposes. If
we were to liquidate these short-term investmengsteme when they were worth less than what wedraginally purchased them for, or if the
obligor were unable to pay the full amount at miguwe could incur a significant loss. Similarlye hold marketable equity securities, which
have been and may continue to be adversely impagtedice and trading volume volatility in the pightock markets. We could be require
recognize impairment charges on the securities Inelas and/or we may realize losses on the salgesk securities, all of which could have an
adverse effect on our financial condition and rssof operations.

The majority of our sales are made to a relativelymall number of key customers. If these customerduce their purchases of our
products or become unable to pay for them, our busess could be harmed.

During the six months ended September 30, 2010Gpappately 72 percent of our North American salesevmade to our top ten customers
Europe, our top ten customers accounted for apmabely 46 percent of our sales in that territoryirtyi the six months ended September 30,
2010. Worldwide, we had direct sales to two cust@m@ameStop Corp. and Wisllart Stores Inc., which represented approximat@&lypédrcen
and 10 percent, respectively, of total net reveiu¢he six months ended September 30, 2010. Asualtrof the economic downturn, retailers
globally continue to take a more conservative stanordering game inventory. Though our produotsaaailable to consumers through a
variety of retailers, the concentration of our sateone, or a few, large customers could leaddioaat-term disruption in our sales if one or
more of these customers significantly reduced theichases or ceased to carry our products, arid ntake us more vulnerable to collection
risk if one or more of these large customers becamable to pay for our products or declared bartksupAdditionally, our receivables from
these large customers increase significantly irctaeember quarter as they make purchases in aatimmipof the holiday selling season. Also,
having such a large portion of our total net rexeeooncentrated in a few customers could reducaegotiating leverage with these customers.
If one or more of our key customers experienceraetion in their business, or become unable taioksufficient financing to maintain their
operations, our business could be harmed.

Sales of used video game products could lower oualss of new video games.

Certain of our retail customers sell used video gmrused video game sales have been growing ifhManerica, and are emerging in Europe.
Used video games are generally priced lower thanwvideo games and the margins on used games salggeerally greater for retailers than
the margins on new game sales. We do not receienue from used video game sales. Sales of used games may negatively impact our
sales and profitability, and may continue to dots@ greater or lesser extent, in the future.

Our industry is cyclical, driven by the periodic introduction of new video game hardware systems. Aseacontinue to move through the
current cycle, our industry growth may slow down am as a result, our operating results may be difficli to predict.

Video game hardware systems have historically hifd aycle of four to six years, which causes tigeo game software market to be cyclical
as well. The current cycle began with Microsoftismch of the Xbox 360 in 2005, and continued inG2@@en Sony and Nintendo launched
their next-generation systems, the PLAYSTATION 8 &me Wii, respectively. Sales of software desigftedhese hardware systems represent
the majority of our revenue, so our growth and sgsds highly correlated to sales of video gameévaare systems. While there are indications
that this current cycle may be extended longer giréor cycles — in part, due to the growth of oeliservices and content, the greater graphic
and processing power of the current generationvireng] and the introduction of new peripherals —wghoin the installed base of the current
generation of video game systems is likely to sttown in the coming years. This slow-down in saliegideo game players may cause a
corresponding slow-down in the growth of salesidée game software, which could significantly affear operating results.
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Technology changes rapidly in our business and if efail to anticipate or successfully implement newechnologies in our games, the
quality, timeliness and competitiveness of our pragcts and services will suffer.

Rapid technology changes in our industry requirtounticipate, sometimes years in advance, wheichrtologies we must implement and take
advantage of in order to make our products andces\competitive in the market. Therefore, we Ugushrt our product development with a
range of technical development goals that we hofretable to achieve. We may not be able to achifese goals, or our competition may be
able to achieve them more quickly and effectivllgrt we can. In either case, our products and ssrviay be technologically inferior to our
competitors’, less appealing to consumers, or Hbthe cannot achieve our technology goals wittie original development schedule of our
products and services, then we may delay theiasel@ntil these technology goals can be achievieidhwnay delay or reduce revenue and
increase our development expenses. Alternativedymay increase the resources employed in reseadctievelopment in an attempt to
accelerate our development of new technologieseetb preserve our product or service launch sdieeast to keep up with our competition,
which would increase our development expenses.

The video game hardware manufacturers are among ouwhief competitors and frequently control the manuécturing of and/or access ti
our video game products. If they do not approve ouproducts, we will be unable to ship to our custonrs.

Our agreements with hardware licensors (such ag fdorthe PLAYSTATION 3, Microsoft for the Xbox 36@nd Nintendo for the Wii)
typically give significant control to the licensover the approval and manufacturing of our produetsch could, in certain circumstances,
leave us unable to get our products approved, naatwred and shipped to customers. These hardvearesbrs are also among our chief
competitors. Generally, control of the approval amhufacturing process by the hardware licensareases both our manufacturing lead
times and costs as compared to those we can adhgzeendently. While we believe that our relatlips with our hardware licensors are
currently good, the potential for these licensordelay or refuse to approve or manufacture oudyets exists. Such occurrences would harm
our business and our financial performance.

We also require compatibility code and the conséi®ony, Microsoft and Nintendo in order to inclualdine capabilities in our products for
their respective platforms and to digitally distrié our products through their proprietary networs online capabilities for video game
systems become more significant, Sony, Microsodt ldmtendo could restrict the manner in which weviite online capabilities for our
products. They may also restrict the number of petgithat we may distribute digitally on their netks. If Sony, Microsoft or Nintendo refu
to approve our products with online capabilitiestrict our digital download offerings on their priztary networks, or significantly impact the
financial terms on which these services are offéoealir customers, our business could be harmed.

The video game hardware manufacturers set the roygl rates and other fees that we must pay to publisgames for their platforms, and
therefore have significant influence on our costdf one or more of these manufacturers change thefiee structure, our profitability will
be materially impacted.

In order to publish products for a video game systech as the Xbox 360, PLAYSTATION 3 or Wii, we shitake a license from Microsoft,
Sony and Nintendo, respectively, which gives tresapanies the opportunity to set the fee struchaewe must pay in order to publish gai
for that platform. Similarly, these companies hastained the flexibility to change their fee sturets, or adopt different fee structures for
online purchases of games, online gameplay and o#ve features for their consoles. The control Hatlware manufacturers have over the
structures for their platforms and online accesddcadversely impact our costs, profitability andrgins. Because publishing products for
video game systems is the largest portion of ogirtass, any increase in fee structures would $agmifly harm our ability to generate profits.

If we are unable to maintain or acquire licenses tinclude intellectual property owned by others in ar games, or to maintain or acquire
the rights to publish or distribute games developedy others, we will sell fewer hit titles and our evenue, profitability and cash flows
will decline. Competition for these licenses may nik& them more expensive and reduce our profitability

Many of our products are based on or incorporatdléctual property owned by others. For example, A SPORTS products include rights
licensed from major sports leagues and playergidastons. Similarly, many of our other hit fransés, such as Harry Potter, are based on key
film and literary licenses and our Hasbro prodaetsbased on a license for these key toy and gaoperties. In addition, some of our most
successful products in fiscal years 2009 and 2tiE0Rock Band™ and Left 4 Dead series, were pradoctwhich we have distribution rights.
Competition for these licenses and rights is indelffswe are unable to maintain these licensesriginds or obtain additional licenses or rights
with significant commercial value, our revenuefipability and cash flows will decline significdpt Competition for these licenses may also
drive up the advances, guarantees and royaltiesvehanust pay to licensors and developers, whichdcsignificantly increase our costs and
reduce our profitability.
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Our business is subject to risks generally assoced with the entertainment industry, any of which calld significantly harm our
operating results.

Our business is subject to risks that are geneaskpciated with the entertainment industry, mdrwloch are beyond our control. These risks
could negatively impact our operating results arallide: the popularity, price and timing of our gamand the platforms on which they are
played; economic conditions that adversely afféatreétionary consumer spending; changes in consderangraphics; the availability and
popularity of other forms of entertainment; andical reviews and public tastes and preferencegwimay change rapidly and cannot
necessarily be predicted.

If we do not continue to attract and retain key pesonnel, we will be unable to effectively conduct elbusiness.

The market for technical, creative, marketing atiteopersonnel essential to the development anéletiag of our products and management
of our businesses is extremely competitive. Oudilegposition within the interactive entertainmardustry makes us a prime target for
recruiting of executives and key creative taleinve cannot successfully recruit and retain the leyrges we need, or replace key employees
following their departure, our ability to developcamanage our business will be impaired.

Acquisitions, investments and other strategic traractions could result in operating difficulties, diltion to our investors and other
negative consequences.

We have engaged in, evaluated, and expect to entinengage in and evaluate, a wide array of fiatestrategic transactions, including

(1) acquisitions of companies, businesses, intei¢@roperties, and other assets, (2) minoritggtments in strategic partners, and

(3) investments in new interactive entertainmerdifmesses (for example, online and mobile games).dhithese strategic transactions coulc
material to our financial condition and resultopgerations. Although we regularly search for opaittes to engage in strategic transactions,
we may not be successful in identifying suitablpanunities. We may not be able to consummate pieteacquisitions or investments or an
acquisition or investment we do consummate mayenbhtance our business or may decrease rather ttra@age our earnings. The process of
acquiring and integrating a company or businessuocessfully exploiting acquired intellectual pedy or other assets, could divert a
significant amount of resources, as well as ouragament’s time and focus and may create unforegeemating difficulties and expenditures,
particularly for a large acquisition. Additionaskis and variations of the foregoing risks we faxvide:

» The need to implement or remediate controls, pracedand policies appropriate for a public compargn acquired company th
prior to the acquisition, lacked these controlscedures and policie

» Cultural challenges associated with integrating leyges from an acquired company or business int@manization
» Retaining key employees and maintaining the keynegs and customer relationships of the businessexquire

* The need to integrate an acquired compsuagcounting, management information, human rescamd other administrative syste
to permit effective management and timely report

* The possibility that we will not discover importeatts during due diligence that could have a ntadverse impact on the val
of the businesses we acqui

» Potential impairment charges incurred to write ddlancarrying amount of intangible assets generaseal result of an acquisitic

« Litigation or other claims in connection with, ahieritance of claims or litigation risks as a résfil an acquisition, including clair
from terminated employees, customers or other tarties,

» Significant accounting charges resulting from thepletion and integration of a sizeable acquisitdod increased capital
expenditures

» Significant acquisition-related accounting adjusttseparticularly relating to an acquired compardegerred revenue, that may
cause reported revenue and profits of the comlzpneatpany to be lower than the sum of their s-alone revenue and profit

» The possibility that the combined company would axdtieve the expected benefits, including any guated operating and prodt
synergies, of the acquisition as quickly as angitagd,
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» The possibility that the costs of, or operation#iallties arising from, an acquisition would beegter than anticipate

» To the extent that we engage in strategic trarmasibutside of the United States, we face additinsks, including risks related to
integration of operations across different cultuaed languages, currency risks and the partica@n@nmic, political and regulatory
risks associated with specific countries,

» The possibility that a change of control of a compae acquire triggers a termination of contractuahtellectual property right
important to the operation of its busine

Future acquisitions and investments could alsolie/the issuance of our equity and equity-linkecusities (potentially diluting our existing
stockholders), the incurrence of debt, contingierilities or amortization expenses, write-offsggiodwill, intangibles, or acquired in-process
technology, or other increased cash and non-cgsnees, such as stock-based compensation. Ang &bitgoing factors could harm our
financial condition or prevent us from achievingormvements in our financial condition and operatiegformance that could have otherwise
been achieved by us on a stand-alone basis. Cakistlnlers may not have the opportunity to revieatevon or evaluate future acquisitions or
investments.

We may be subject to claims of infringement of thid-party intellectual property rights, which could harm our business.

From time to time, third parties may assert cla@gainst us relating to patents, copyrights, tradksygersonal publicity rights, or other
intellectual property rights to technologies, prouor delivery/payment methods that are importawur business. Although we believe that
we make reasonable efforts to ensure that our ptedio not violate the intellectual property righithers, it is possible that third parties still
may claim infringement. For example, we may be acttjo intellectual property infringement claimerfr certain individuals and companies
who have acquired patent portfolios for the solgpse of asserting such claims against other corpalm addition, many of our products are
highly realistic and feature materials that aresblasn real world examples, which may be the sulgieettellectual property infringement
claims of others. From time to time, we receive oamications from third parties regarding such ckiBxisting or future infringement claims
against us, whether valid or not, may be time conisg and expensive to defend. Such claims or titiga could require us to pay damages
other costs, stop selling the affected productiesign those products to avoid infringement, oriwbé license, all of which could be costly ¢
harm our business. In addition, many patents haea issued that may apply to potential new modeldfering, playing or monetizing game
software products and services, such as thosevthatoduce or would like to offer in the future. Wy discover that future opportunities to
provide new and innovative modes of game play ardegdelivery to consumers may be precluded byiegiglatents that we are unable to
license on reasonable terms.

From time to time we may become involved in otherelgal proceedings, which could adversely affect us.

We are currently, and from time to time in the fetmay become, subject to legal proceedings, clditigation and government investigations
or inquiries, which could be expensive, lengthyd disruptive to normal business operations. Intaidithe outcome of any legal proceedings,
claims, litigation, investigations or inquiries mbg difficult to predict and could have a mateadVerse effect on our business, operating
results, or financial condition.

Our business is subject to increasing regulation ahthe adoption of proposed legislation we oppose @ negatively impact our
business.

Legislation is continually being introduced in tHaited States at the local, state and federal $efeelthe establishment of government
mandated rating requirements or restrictions otridigion of entertainment software based on canfém date, most courts that have ruled on
such legislation have ruled in a manner favorablia¢ interactive entertainment industry. Othemtras have adopted or are considering laws
regulating or mandating ratings requirements oprggihment software content and certain foreigmoaes already allow government
censorship of entertainment software products. Aidomf government ratings system or restrictiongl@tribution of entertainment software
based on content could harm our business by lighitie products we are able to offer to our custeraed compliance with new and possibly
inconsistent regulations for different territoresuld be costly or delay the release of our pragluct

As we increase the online delivery of our prodaatd services, we are subject to a number of for@mghdomestic laws and regulations that
affect companies conducting business on the Intelmaddition, laws and regulations relating temgrivacy, data collection and retention,
content, advertising and information security hbeen adopted or are being considered for adopgiondny countries throughout the world.
The costs of compliance with these laws may inaé&ashe future as a result
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of changes in interpretation. Furthermore, anyfailon our part to comply with these laws or thgligation of these laws in an unanticipated
manner may harm our business.

Our products are subject to the threat of piracy am unauthorized copying.

Entertainment software piracy is a persistent mabin our industry. The growth in peer-to-peer ks and other channels to download
pirated copies of our products, the increasinglalgity of broadband access to the Internet ardpttoliferation of technology designed to
circumvent the protection measures used with ootlysts all have contributed to an expansion incgirdhough we take technical steps to
make the unauthorized copying of our products nddfiult, as do the manufacturers of consoles driclv our games are played, these efforts
may not be successful in controlling the piracyof products.

While legal protections exist to combat piracy vaming and curbing infringement through enforcetredrour intellectual property rights may
be difficult, costly and time consuming, particl§jan countries where laws are less protectiventéliectual property rights. Further, the scope
of the legal protection of copyright and prohibitioagainst the circumvention of technological prtiée measures to protect copyrighted wi
are often under scrutiny by courts and governingjd® The repeal or weakening of laws intendedtolat piracy, protect intellectual prope
and prohibit the circumvention of technological geation measures could make it more difficult ferta adequately protect against piracy.
These factors could have a negative effect on mwtitp and profitability in the future.

If one or more of our titles were found to contairhidden, objectionable content, our business couldiffer.

Throughout the history of our industry, many vidgones have been designed to include certain hiclolgent and gameplay features that are
accessible through the use of in-game cheat cadather technological means that are intended aece the gameplay experience. However,
in several cases, hidden content or features hese tound to be included in other publishgngiducts by an employee who was not author

to do so or by an outside developer without thenkadge of the publisher. From time to time, sondken content and features have contained
profanity, graphic violence and sexually expliditadtherwise objectionable material. In a few ca#ies Entertainment Software Ratings Board
("ESRB") has reacted to discoveries of hidden congad features by reviewing the rating that wagioally assigned to the product, requiring
the publisher to change the game packaging anidiagfthe publisher. Retailers have on occasionteghto the discovery of such hidden
content by removing these games from their shehedgsing to sell them, and demanding that thelipbers accept them as product returns.
Likewise, consumers have reacted to the revelatidridden content by refusing to purchase such gademanding refunds for games they
have already purchased, and refraining from bugthgr games published by the company whose gantained the objectionable material.

We have implemented preventative measures destgrmrediuce the possibility of hidden, objectionatidatent from appearing in the video
games we publish. Nonetheless, these preventatasumnes are subject to human error, circumventiogrriding, and reasonable resource
constraints. In addition, to the extent we acgaicompany without similar controls in place, thegibility of hidden, objectionable content
appearing in video games developed by that companfor which we are ultimately responsible couldrease. If a video game we published
were found to contain hidden, objectionable contére ESRB could demand that we recall a game hadge its packaging to reflect a revised
rating, retailers could refuse to sell it and dechese accept the return of any unsold copies ormstfrom customers, and consumers could
refuse to buy it or demand that we refund their eyorThis could have a material negative impactunaperating results and financial
condition. In addition, our reputation could berhad, which could impact sales of other video gamesell. If any of these consequences

to occur, our business and financial performanegdcbe significantly harmed.

If we ship defective products, our operating result could suffer.

Products such as ours are extremely complex saftprangrams, and are difficult to develop, manufeectand distribute. We have quality
controls in place to detect defects in the softwaredia and packaging of our products before theyeleased. Nonetheless, these quality
controls are subject to human error, overridingl sgasonable resource constraints. Therefore, tied#y controls and preventative measures
may not be effective in detecting defects in owdpicts before they have been reproduced and reléatsethe marketplace. In such an event,
we could be required to recall a product, or we fivay it necessary to voluntarily recall a produad/or scrap defective inventory, which
could significantly harm our business and operatesylts.
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Breaches of our security measures and unintendedstilosures of our intellectual property or our custmer data could adversely affect
our business.

We take measures to prevent our source code ardathfidential information from unauthorized ace5 security breach that results in the
disclosure of our source code, other confidensakss, or preelease software could lead to piracy of our saféwa otherwise compromise ¢
product plans. When we conduct business onlinetlijrevith consumers, we may be the victim of fralgsht transactions, including credit card
fraud, which presents a risk to our revenues anenpially disrupts service to our customers. Asimaease our online businesses, we are also
collecting and storing an increasing amount of @uglr data, some of it personally identifiable imfiation including credit card data. It is
possible that our security controls over custonata enay not prevent the improper disclosure ofqeby identifiable information. A security
breach that leads to disclosure of customer acdatorimation (including personally identifiable orfnation) could harm our reputation and
subject us to liability under laws that protectguaral data, resulting in increased costs or losewenue. A resulting perception that our
products or services do not adequately protecptivacy of personal information could result inoad of current or potential customers for our
online offerings that require the collection of mer data.

We may experience outages and disruptions of our bne services if we fail to maintain adequate opet@nal services and supporting
infrastructure.

As we increase our online products and servicegxpect to continue to invest in technology semviteardware and software, including data
centers, network services, storage and databdsediegies, to support existing services and tauhice new products and services including
websites, ecommerce capabilities, online game camities and online game play services. Creatingafifropriate support for online business
initiatives is expensive and complex, and couldiltén inefficiencies or operational failures, aimdreased vulnerability to cyber attacks, which
could diminish the quality of our products, sergicand user experience. Such failures could resdiimage to our reputation and loss of
current and potential users, subscribers, and &se@ey which could harm our business.

Changes in our tax rates or exposure to additionabx liabilities could adversely affect our earningsand financial condition.

We are subject to income taxes in the United Statelsin various foreign jurisdictions. Significgatigment is required in determining our
worldwide provision for income taxes, and, in thidioary course of our business, there are mangaetions and calculations where the
ultimate tax determination is uncertain.

We are also required to estimate what our tax atiigs will be in the future. Although we believerdax estimates are reasonable, the
estimation process and applicable laws are inhlgrantertain, and our estimates are not bindingagrauthorities. The tax laws’ treatment of
software and internet-based transactions is péatiguincertain and in some cases currently applectax laws are ill-suited to address these
kinds of transactions. Apart from an adverse régniwf these uncertainties, our effective tax @t could be adversely affected by our profit
level, by changes in our business or changes istoucture resulting from the reorganization of business and operating structure, chang
the mix of earnings in countries with differing tsiry tax rates, changes in the elections we metka@nges in applicable tax laws (in the Un
States or foreign jurisdictions), or changes invhkiation allowance for deferred tax assets, dsasenther factors. In fiscal years 2009 and
2010, we recorded a valuation allowance against ofasur U.S. deferred tax assets. We expect toigeoa valuation allowance on future U
tax benefits until we can sustain a level of padfility or until other significant positive evidemarises that suggest that these benefits are mor
likely than not to be realized. Further, our taxedminations are regularly subject to audit byaathorities and developments in those audits
could adversely affect our income tax provisiono@H our ultimate tax liability exceed our estimgteur income tax provision and net income
or loss could be materially affected.

We incur certain tax expenses that do not declinpgrtionately with declines in our consolidated-peix income or loss. As a result, in
absolute dollar terms, our tax expense will hageeater influence on our effective tax rate at lolegels of pre-tax income or loss than at
higher levels. In addition, at lower levels of pae-income or loss, our effective tax rate willrhere volatile.
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We are also required to pay taxes other than indaemes, such as payroll, sales, use, value-ad@g¢dyoarth, property and goods and services
taxes, in both the United States and foreign jictgzhs. We are regularly under examination byaathorities with respect to these niageme
taxes. There can be no assurance that the outdooneshese examinations, changes in our businesBarges in applicable tax rules will not
have an adverse effect on our earnings and finecamalition.

Furthermore, as we expand our international operatiadopt new products and new distribution modm®iglement changes to our operating
structure or undertake intercompany transactiotiglimt of changing tax laws, expiring rulings, aggjtions and our current and anticipated
business and operational requirements, our taxresepeould increase.

Our reported financial results could be adversely Hected by changes in financial accounting standasior by the application of existing
or future accounting standards to our business as evolves.

Our reported financial results are impacted byateounting policies promulgated by the Securities Bxchange Commission (“SEC”) and
national accounting standards bodies and the metlstimates, and judgments that we use in appbimgccounting policies. Policies
affecting software revenue recognition have anddctwther significantly affect the way we accodiot revenue related to our products and
services. We recognize all of the revenue from kedhdales (.e., packaged goods video games that include an osdingéce component) on a
deferred basis over an estimated online servidegiervhich we generally estimate to be six montegibning in the month after shipment. As
we increase our downloadable content and add naturiess to our online service, our estimate of thiee service period may change and we
could be required to recognize revenue over a lopgeod of time. We expect that a significant pmrtof our games will be online-enabled in
the future and we could be required to recogniea¢tated revenue over an extended period of tatieer than at the time of sale. In addition,
our adoption of Financial Accounting Standards BIGBFASB”") Accounting Standards Codification (“ASY805,Business Combinationsas
had a material impact on our Condensed Consolidéatehcial Statements for material acquisitionsstmnmated after March 28, 2009. As we
enhance, expand and diversify our business andiptadferings, the application of existing or fuginancial accounting standards,
particularly those relating to the way we accoumtrEvenue and taxes, could have a significantradwveffect on our reported results although
not necessarily on our cash flows.

We rely on business partners in many areas of ourdsiness and our business may be harmed if they an@able to honor their
obligations to us.

We rely on various business partners, includingdtparty service providers, vendors, licensingpend, development partners, and licensees,
among others, in many areas of our business. lrymases, these third parties are given accessisitise and proprietary information in order
to provide services and support to our teams. Ttieskparties may misappropriate our informatiod ngage in unauthorized use of it. The
failure of these third parties to provide adequs#tievices and technologies, or the failure of thl tharties to adequately maintain or update
their services and technologies, could resultdisauption to our business operations. Furtherdibrauption in the financial markets and the
global economic downturn may adversely affect awgifiess partners and they may not be able to emtionoring their obligations to us.
Some of our business partners are hidalyeraged or small businesses that may be pantigwalnerable in the current economic environm
Alternative arrangements and services may not béadle to us on commercially reasonable termsemay experience business interrupt
upon a transition to an alternative partner or wentf we lose one or more significant businessrgas, our business could be harmed.

Our stock price has been volatile and may continut fluctuate significantly.

The market price of our common stock historicalys lbeen, and we expect will continue to be, sulbjesignificant fluctuations. These
fluctuations may be due to factors specific toinslgding those discussed in the risk factors abagewvell as others not currently known to us
or that we currently do not believe are materialchanges in securities analysts’ earnings estisnait ratings, to our results or future financial
guidance falling below our expectations and analystd investors’ expectations, to factors affegtime entertainment, computer, software,
Internet, media or electronics industries, to daility to successfully integrate any acquisitions may make, or to national or international
economic conditions. In particular, economic downsumay contribute to the public stock markets eepeing extreme price and trading
volume volatility. These broad market fluctuatidrase and could continue to adversely affect thekatarice of our common stock.

61



Table of Contents

ltem 4. Reserved
ltem 5.  Other Information
Electronic Arts Discretionary Bonus Plan Amended

On November 4, 2010, our Management Committee patso authority delegated to it by the Executiverpensation and Leadership
Committee amended the Electronic Arts DiscretiorBopus Plan to clarify certain administrative tenvithin the plan. The material features
of the plan, which has been renamed the EA Bonais, Pémain unchanged, and the determination aneh@atyof bonuses for fiscal year 2011
will continue to be made pursuant to the Bonus kdanAddendum adopted by the Executive Compensatioh_eadership Committee on
May 17, 2010. A copy of the full text of the Addemd was filed as Exhibit 10.1 to the Current Reporf-orm 8-K filed on May 20, 2010.

A copy of the EA Bonus Plan is filed as Exhibit 1@ this Form 10-Q and is incorporated by refeecimerein.
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Item 6.  Exhibits
The following exhibits are filed as part of, or amporated by reference into, this report:

Exhibit
Number Title
10.1 EA Bonus Plan. (*
15.1 Awareness Letter of KPMG LLP, Independent Registéteblic Accounting Firm
31.1 Certification of Chief Executive Officer pursuantRule 13-14(a) of the Exchange Act, as adopted pursuane¢ttich 302 o
the Sarban«Oxley Act of 2002
31.2 Certification of Executive Vice President, Chieh&ncial Officer pursuant to Rule 13a-14(a) of tixeltange Act, as adopted

pursuant to Section 302 of the Sarbi-Oxley Act of 2002
Additional exhibits furnished with this repo
32.1 Certification of Chief Executive Officer pursuant$ection 906 of the Sarba-Oxley Act of 2002
32.2 Certification of Executive Vice President, Chieh&ncial Officer pursuant to Section 906 of the Sag:-Oxley Act of 2002
101.INS XBRL Instance Document. (**
101.SCtH XBRL Taxonomy Extension Schema Document. {
101.CAL XBRL Taxonomy Extension Calculation Linkbase Docuntn€**)
101.DEF XBRL Taxonomy Extension Definition Linkbase Docunhefi*)
101.LAB XBRL Taxonomy Extension Label Linkbase Document) (
101.PRE XBRL Taxonomy Extension Presentation Linkbase Doenm(**)

* Management contract or compensatory plan or arraage

** XBRL information is furnished and not filed or arpaf a registration statement or prospectus foppses of sections 11 or 12 of the
Securities and Exchange Act of 1933, as amendel&ased not filed for purposes of section 18 ofSkeurities and Exchange Act of 1934,
as amended, and otherwise is not subject to lighifider these sectior
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SIGNATURE

Pursuant to the requirements of the Securities &xga Act of 1934, the registrant has duly causisdéport to be signed on its behalf by the
undersigned thereunto duly authorized.

ELECTRONIC ARTS INC

(Registrant,

[s/ Eric F. Browr
DATED: Eric F. Brown
November 8, 201 Executive Vice Presider

Chief Financial Office
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ELECTRONIC ARTS INC.
FORM 10-Q
FOR THE PERIOD ENDED SEPTEMBER 30, 2010

EXHIBIT INDEX
Incorporated by Reference Filed

Number Exhibit Title Form File No. Filing Date Herewith
10.1* EA Bonus Plan X
15.1 Awareness Letter of KPMG, LLP, Independent Regéster

Public Accounting Firm X
311 Certification of Chief Executive Officer pursuantRule 13-14

(a) of the Exchange Act, as adopted pursuant t6d®e802 of

the Sarban«Oxley Act of 2002 X
31.2 Certification of Executive Vice President, Chieh&ncial

Officer pursuant to Rule 13a-14(a) of the ExchaAgg as
adopted pursuant to Section 302 of the Sarbanesy@dt of
2002. X

Additional exhibits furnished with this repo

32.1 Certification of Chief Executive Officer pursuant$ection 906
of the Sarban«Oxley Act of 2002 X
32.2 Certification of Executive Vice President, Chieh&ncial
Officer pursuant to Section 906 of the SarbanesPRAIlct of
2002. X
101.INS
t XBRL Instance Documen X
101.SCF )
t XBRL Taxonomy Extension Schema Docume X
101.CAL ) . .
t XBRL Taxonomy Extension Calculation Linkbase Docutn X
101.DEF . _— :
t XBRL Taxonomy Extension Definition Linkbase Docurhe X
101.LAB ) .
t XBRL Taxonomy Extension Label Linkbase Docume X
101.PRE ) . )
t XBRL Taxonomy Extension Presentation Linkbase Doenitr X

Management contract or compensatory plan or arraege

T Pursuant to Rule 406T of Regulation S-T, theseactéve data files are furnished and not filed gaat of a registration statement or
prospectus for purposes of Sections 11 or 12 oStwmirities Act of 1933, as amended; are deemefiledfor purposes of section 18 of the
Securities Exchange Act of 1934, as amended; drehwise are not subject to liability under thesetieas. We are deemed to have
complied with the reporting obligation relatingttee submission of interactive data files in thedeildts and are not subject to liability unt
the anti-fraud provisions of the Securities Actl&83 or any other liability provision as long as make a good faith attempt to comply with
the submission requirements and promptly amenéhteeactive data files after becoming aware thatittieractive data files fail to comply
with the submission requiremen
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Purpose of the Plan
The purposes of the EA Bonus Plan (“Plan”) include:

To provide competitive incentive compensation taireand attract top taler

To align bonus awards with the achievement of c@goand business unit goe

To align team and employee contributions more ¢yoséh bonus rewards

To reward and recognize individual performance actievements

To establish the terms under which EA may provigghdonuses to certain eligible employ:

Effective Date

The Plan is effective for (i) each fiscal year lmegmg on or around April 1 and ending on or aroMatch 31 of the following year (actual da
are determined by EA'’s fiscal calendar) or (ii) Iswther Performance Periods (as defined belowgtermined by EA in its sole and absolute
discretion. The Plan shall remain in effect untileywise determined by the Executive CompensatimhLzadership Committee of EA’s Board
of Directors (the “ECLC").

Eligibility

This Plan applies solely to regular employees et&bnic Arts and its subsidiaries and affiliatesllectively referred to in this Document as
“EA” or the “Company”) whom EA, in its sole discien, determines meet the eligibility requiremergsferth below (“ Participant(s).

To be eligible to receive a discretionary bonusrawander this Plan, a Participant must satisfy eddhe following eligibility conditions and
any other conditions provided for in a Bonus Foremiitldendum (defined below) provided to a Particifan “ Eligible Positiort):

Must be a Regular status employee as such statiedeemined by EA in its sole discreti

Must be specifically identified by EA as an eligili*articipant and such eligibility must be commated in writing (including
electronic communications) to the individt

Must be hired on or before (i) January 15 of theliapble fiscal year for a bonus payment that leenldesignated as having a fis
year Performance Period or (ii) such other datefasnay establish for other Performance Per|

Must receive a performance rating of “on targ@T] or higher to be eligible to receive a bonustfar Performance Period to wh
the performance rating applies. An individual reoe a performance rating of “below target” (BT)lower will not be eligible to
receive a bonus under the Plan except with wrifgoroval from the most senior executive officemmrst senior Human Resources
representative for such individ's Business Unit (defined belov

Must be employed as of the actual date of bonumpay distributior
Except where otherwise required by local law ootlierwise provided for in a Bonus Formula Addendurovided to a Participan
. the individual must not be an overtime eligible éoype

. the individual must not be providing services to &4 or classified as (whether or not such clasdifin is upheld upon
review by an applicable legal authority), a temppemployee or intern or as an independent cordracbnsultant, or ager
under a written or oral contract or purchase o

. at any time until the date that bonuses are pailéuthe Plan, the individual must not have (i) &et any provision of E's
Code of Conduct, any other written EA policy ang &aw, rule or regulation applicable to EA and Eoyees, or
(i) entered into an employment termination or sapjan agreement (not including agreements entiatedn connection
with the commencement or continuation of employm
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Determination of Bonus Awards
Bonus Formulas

For each Performance Period in which EA electdfer bonuses under this Plan, it will determine #logual bonus formula(s) to be used in
calculating Plan bonuses for that Performance Befibe bonus formula(s) for each Performance Pevibldbe communicated to Plan
Participants in writing (including electronic commications) in a format similar to the sample addendit Attachment A (“Bonus Formula
Addendum”), which will also typically include, babt be limited to, the following components: (i)ditibnal eligibility requirements, if any;
(i) Performance Period(s); (ii) Bonus Component(i§);Business Unit(s); (iv) Performance Measujg(s) Measurement Period(s); and
(vi) payment schedule(s).

Bonus formulas may be based on or calculated wsiggiefined term(s), concept(s) or measure(s) dopeance specified by EA, including,
but not limited to, any of the defined terms setHdelow.

“ Annual Salary’ shall mean the annual salary in effect duringapplicable Performance Period for the Plan Padidi. Except where
otherwise required by local law, annual salary lstat include variable forms of compensation inéhggl but not limited to, overtime, on-
call pay, lead premiums, shift differentials, boesisncentive compensation, commissions, stoclongtiexpense allowances, or
reimbursement. Payment in lieu of paid time offidgractive employment or upon termination is nauded in Annual Salary for
purposes of the Plan.

“ Annual Target Bonu$ shall mean a Plan Participant's Annual Salarytipliéd by the Plan Participant's Annual Target Ben
Percentage.

“ Annual Target Bonus Percentayshall mean the percentage of a Plan Participaisual Salary that is established by EA for the
applicable Performance Period for purposes of deteng a Plan Participant’'s Annual Target Bonus &nprovided in writing (including
electronic communications) to the Plan Participant.

“ Bonus Componertshall mean a component of a Participant’s boraleutation that will be (i) designated by EA in dsle discretion,

(i) assigned a weighting as a percentage (from-0RB0%) of a Participant’s bonus, and (iii) evatubindependently based on the actual
attainment of any applicable Performance Measur&(s specific Bonus Components used and the wefgkdich Bonus Component as
a percentage of a Participant’s bonus award wpkte upon the Participant’s position within the @amy. Typical Bonus Components
may include, but are not limited to, Company parfance, Business Unit performance, and individuaii¢dant performance.

“ Business Unit' shall mean a designated group of individualsigisibns connected by a common business purposkeidimg but not
limited to, all of EA, a label (e.g., EA Games, Bfots, EA Play), studio, title, franchise, geogiapigion, business function, product
line, or any other grouping as may be determine&Ayin its sole discretion.

“Bonus Component Performance Factshall mean the funding percentage derived froenlével of actual attainment of a Performance
Measure and any funding curves established by EAagement for the attainment of such Performancesittea

“ Individual Achievement Factdrshall mean a multiplier that reflects the Plamtiégant’s contributions to EA relative to individl
performance expectations for the applicable Perdmice Period, as determined by EA management éoliésand absolute discretion.
Individual performance expectations will vary téleet each Plan Participant’s role in the compdf4.may establish a maximum
Individual Achievement Factor multiplier for anyrgs under the Plan or may determine for any pdatidelan Participant that the
Individual Achievement Factor is 0, in which cae Plan Participant will not receive a bonus.
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“ Measurement Periotishall mean a fiscal year or other specified pgobdtime during which one or more Performance Meas will be
evaluated for purposes of calculating bonuses uthdePlan.

“ Performance Measureshall mean the target measure of financial oepfierformance applicable to a Bonus Componerd for
Measurement Period, as determined by EA, in its didlcretion. Performance Measures may includecangept(s) or measure(s) of
performance as specified by EA, including but maited to quantitative measures (for example: nebime, revenue, margin, and profit
before tax or operating profit), and qualitativeasares (for example: product reviews or performaatings). Attainment of quantitative
Performance Measures will be assessed based @l atthinment of the Performance Measures as cadparthe targets established for
the applicable Measurement Period. Attainment allitative measures will be assessed at the soteatiisn of the Company.

“ Performance Periotdshall mean the period of time during which a PRarticipant contributes to the performance of aiBess Unit, as
determined by EA management in its sole and abesadligtretion.

The ECLC, in its sole and absolute discretion,Igsthblish any bonus formula(s), including eacthefBonus Components, funding curves,
factors, targets and thresholds that are to be fasexhlculating bonuses under the Plan, or shed#éghte to EA management the authority to
establish any such formula(s) and Bonus Componastfllows: (i) for a fiscal year Measurement Beérion or before the last day of the first
quarter of any fiscal year in which the Plan wil dffered, and (ii) for other Measurement Periadsuch time as EA management determines
appropriate given the factors applicable to thei@alar bonus.

To the extent permitted by applicable law, ruled esgulations, the ECLC may, in its sole and alisadiscretion, at any time adjust upward or
downward any of the factors, percentages, targetdlaesholds set forth in any formulas establidoedalculating bonuses under the Plan or
may delegate the authority to make such adjustnteri& management.

EA retains the discretion to develop and applarattime, other bonus plans, subplans or formiasus Components and Bonus Component
weightings as needed to accomplish a business geirpo

Bonus Payment:

Except as otherwise provided for in a Bonus Fornmdudendum provided to a Participant, bonus payontker this Plan shall be subject to the
following additional terms:

* The percentage for each Bonus Component Perfornfaamter will be capped at 200%; provided, howethaat in extraordinary at
unusual circumstances, a Participant may recetetaiibonus payment of up to a maximum of 300%uchsParticipant’s Annual
Salary, based on the demonstration of exceptioniidual performance, and subject to CEO apprc

» Each Performance Measure will have a minimum attaint percentage threshold, and a Performance Mepayout will be 0% i
the actual attainment is less than the minimumrattant percentage for the applicable PerformancasMe

 The ECLC, in its sole discretion, may choose tosjgt® some level of payout for a Performance Measuf@onus Component wh
it would otherwise equal 09

» The ECLC, in its sole discretion, may choose taioeda level of payout for a Performance Measuigomus Componen

The calculation and payment of bonus awards urdePian will occur as soon as administrativelycicable following the completion of the
applicable Performance Period and ECLC determinatitd approval of any applicable bonus awards.
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The ECLC, in its sole and absolute discretion, Isigg@brove the payment of any bonuses under thetBlaenior executives of the Company,
which for purposes of this Plan shall includeiriividuals serving as “officers” of EA, as suchrteis used in section 16 of the Securities
Exchange Act of 1934, as amended; and (ii) othgrekecutives as may be determined by the CEO anB@1LC. The ECLC may delegate to
EA management the authority to establish Performateasures and approve bonus payments for all e#emutives and non-executive
employees.

Pro-Ration of Bonuses

To the extent permitted by applicable local lavsdes and regulations, EA reserves the right torpte-the bonus award of any Participant who
was not in an Eligible Position for the entire apgble Performance Period, was not actively worlingtime throughout the applicable
Performance Period, or experienced a change inAmgiual Salary and/or Annual Target Bonus durimg applicable Performance Period.

Plan bonus awards, if any, will generally be pated based on the number of full months (roundetié nearest full month) that a Participal
working in an Eligible Position, however, EA reses\the right to, in its sole discretion, pro-rap@bses based on hours of service, days or on
any other basis. For example, the pation factor for a Participant who is eligiblegarticipate in the Plan for the entire applicabéef&manct
Period will be 1.00; for a Participant who is dtilgi to participate in the Plan for one-half of ferformance Period, the pro-ration factor will
be .50. Participants in the following situationsynhi@ve a pro-ration factor less than 1.00: (a) heas and individuals who transfer into an
Eligible Position during the applicable Performaiegiod; (b) individuals who transfer between aigiBle Position and a noBtigible positior
within EA; (c) Participants who work less than tplicable full-time standard work week; and (ditRgants who take a leave of absence.

Participants who are on sabbatical leave shalhawe their bonus award, if any, reduced by rea$snah leave.

The pro-ration of bonus awards for Participants wak@ unpaid days off or who are on a leave of at¥seuring any part of a Performance
Period will be determined in accordance with aggille local laws, rules, regulations and Compangtjmes.

Bonus award payouts will also be pro-rated to fake account any change in a Participant’s Annuéy and/or Annual Target Bonus
Percentage during a Performance Period.

General Guidelines, Terms and Conditions of the Pta

1.  Any bonus payment provided for under the Plazoispletely discretionary, and is not considereti@a or accrued by a Participant
until it is actually paid. If employment with theo®pany terminates, for any reason, prior to the datonus payment is made, an
individual will not be eligible to receive any bapayment, notwithstanding any notice periods vesce payments in lieu of
notice required under local law. In situations vehan employee has provided or been provided aenofitermination but has not
yet terminated employment as of the date bonusepaid, bonus eligibility will be determined in acdance with local laws ar
practices

2.  Eligibility to participate in this Plan during a Permance Period (i) does not create any rightntittement to participate in this Pl
in the future or other bonus plans that may bebéisteed or maintained by EA, (ii) does not conséta guarantee or establish an
obligation for EA to maintain a similar plan, awasichilar bonus benefits, or calculate bonuses aicgrto the same or similar
formulas in the future, and (iii) does not guarartteat any bonus will actually be paid for thatfBenance Period and in some ce
a Participant may not receive a bonus under the.



10.

11.

12.

13.

14.

Any bonus payment awarded under this Plan is aetisnary and extraordinary item of compensatiat th outside a Participe' s
normal, regular or expected compensation, and wayprepresents any portion of a Participant’srgaleompensation, or other
remuneration for the purpose of calculating angheffollowing payments: termination, severanceurethncy, end-of-service
premiums, bonuses, long-service awards, overtiramjums, pension or retirement benefits, and angratimilar payments and
extra benefits

No bonus payment made under this Plan shall betedws compensation for purposes of any other graplbenefit plan, Plan
agreement sponsored, maintained or contributedfbyritess expressly provided for in such employe®efieplan or agreemer

Bonus payments made under this Plan shall onlyaikip cash. In no event will bonus payments be pathe form of a security «
equity stake in EA, including, but not limited thases of EA stock, restricted stock units, or stogtions.

Any individual bonus calculated under the Plan ningsepproved by the Particip’s manager before such bonus is paid an
payments made under this Plan are subject to ¢

Bonus determination and payment of any bonusesheithade as soon as administratively possible tiféeclose of the applicab
Performance Period. Participants who are not dgtjw®viding services to EA at the time that thgmp&nt would otherwise be
made under this Plan shall not receive such paymdass and until the Participant returns to actisvice with EA. This term do
not apply to any person on a legally protecteddezivabsence (as determined by local law) at the bonuses are pa

All bonus payments made under the Plan shall bgesuto income and employment tax withholding aguieed by applicable lav

EA reserves the right to interpret this Plan docoinoa a fully discretionary basis and to take actyoa, or to decline to take ai
action, in relation to the administration or intetation of the Plan including but not limited tetermining eligibility for
participation in the Plan, and to determine the ambaf any, to be paid under the Plan. The ECL@designee shall be the
ultimate sole and final arbiter of any disputesemthe Plan, in its sole and absolute discre

EA’s authority as set forth herein shall be exercigsethe ECLC, except to the extent the ECLC delegalicor some of the
authority to a Plan administrative committee or BAnagemen

EA has adopted this Plan voluntarily and resethe right to change, suspend or discontinuePtiais, or any individual’s
participation in this Plan, at any time, with ortldut cause and with or without prior written neti

This Plan, as it may be modified in accordamite the foregoing, constitutes the entire writengd understanding regarding the

subject matter of this Plan and supersedes antewriand/or oral agreement, understanding, or septations regarding the subject

matter of this Plar

A Participant’s rights under the Plan, if aage not assignable or transferable voluntarilyngoluntarily or by operation of law,
except upon deat

The Plan is unfunded and no provision of tleRhall require EA, for purpose of satisfying &ign obligations, to purchase assets

or place any assets in a trust or other entitytloeravise to segregate any assets for such purpds#sing contained in this Plan nor
any action taken pursuant to its provisions shalhte or be construed to create a fiduciary reiatigp between EA and any
Participant or other person. Any right to receiemls payments under the Plan shall be no greaerttie right of any unsecured
creditor of EA.



15.

16.

17.

18.

19.

Nothing in this Plan shall be construed to implg theation of a term contract between EA and amiidifgant, nor a guarantee
employment for any specific period of tin

Except as otherwise required by local law, Egerves the right to modify a Participant’s dutiitks or other terms and conditions
of employment for any or no reasc

Notwithstanding any other provision of this Plaacle Participar's earned bonus, if any, will be paid in a singlensnot later than
(i) the date that is the 15th day of the 3rd mdotlowing the end of the Participant’s first taxatjear in which the award is no
longer subject to a substantial risk of forfeitordii) the date that is the 15th day of the 3rchithdfollowing the end of EA’s first
fiscal year in which the award is no longer subfea substantial risk of forfeiture, whichevetater, unless the Participant elect
defer his or her award pursuant to the terms anditions of the Compang’Deferred Compensation Plan or any successorapid
in compliance with Section 409A of the Internal Reue Code of 1986, as amended (“Section 4094¢i)ess an exemption appli
this Plan and the bonuses paid pursuant to thisd&kintended to meet the requirements of Sed&A.

This Plan shall be governed by, and interpretedstrued, and enforced in accordance with,atws lof the State of California and
within exclusive jurisdiction of the County of Sitateo, California courts without regard to its ayather jurisdiction’s conflicts
of laws provisions

If any provision of this Plan shall be deteredrto be illegal or unenforceable, such determinashall in no manner affect the
legality or enforceability of any other provisioereof.



Attachment A: Form of Bonus Formula Addendum

Electronic Arts Discretionary Bonus Plan
Addendum

Bonus Formula for
[BUSINESS UNIT(S)]
[PERFORMANCE PERIOD]

Subject to all other terms and conditions of thecEbnic Arts Discretionary Bonus Plan (“Plan”)*cbaPlan Participant who has been
specifically identified by EA as eligible to receia bonus for work performed during the PerformdPeegod and for the Business Unit(s) set
forth in this Addendum shall be eligible to receadiscretionary bonus calculated in accordanchk thig following:

Additional eligibility criteria, if any:
Insert any special eligibility criteria

Business Unit(s):
Insert names of applicable Business Units and anyplicable definitions

Bonus Component(s), weightings, Performance Measyis), and Measurement Period(s):
Insert applicable Bonus Component(s), weightings,d*formance Measure(s), Measurement Period(s) and smelevant definitions

Bonus Component(s Weight Performance Measure(s Measurement Period(s)
Insert Insert Insert Insert
[1%-100%]

Individual Payout Calculation Formula:

Annual Target X Bonus Component X Bonus = Total Bonus
Bonus Weight Component (multiplied by pro-ration factor,
Performance Factor if applicable)

[The actual formula used may include multiple BonusComponents and Performance Factors. The bonus payke for each Bonus
Component will be weighted based on the weights agsed above, and the Total Bonus will equal the sumf all of the Bonus Componer
payouts)]

Payment schedule:
Insert any special payment terms

* Including, but not limited to: (1) the Plan Paifiant must be actually employed by EA or one ®Eitbsidiaries or affiliates on the date that
each payment is made pursuant to the Plan in ¢odearn the right to receive each such paymengX@¢pt where otherwise required by local
law, at any time until the date that bonuses ai@ yader the Plan, the individual must not havevi@)ated any provision of EA’'s Code of
Conduct, any other written EA policy and any lauleror regulation applicable to EA and EA employexqii) entered into an employment
termination or separation agreement (not includiggeements entered into in connection with the cent@ament or continuation of
employment), and (3) eligibility to receive a bormadculated pursuant to this Addendum does notaguee the payment of any bonus for a
specific Performance Period, nor does it guaraategloyment for any specific period of time.
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Exhibit 15.1
Awareness Letter of KPMG LLP, Independent Registerd Public Accounting Firm

The Board of Directors and Stockholders
Electronic Arts Inc.:

With respect to the subject registration stateroarfform S-8 (Nos. 33-66836, 33-55212, 33-533024 B35, 33-82166, 33-61783, 389683
333-32239, 333-32771, 333-60513, 333-60517, 333B4233-39432, 333-44222, 333-67430, 333-99525,189F10, 333-117990, 333-
120256, 33-127156, 333-131933, 333-138532, 333-825333-148596, 333-152757, 333-161229, and 3380)68nd the registration
statement on Form S-3 (No. 3385409) of Electronic Arts Inc., we acknowledge awareness of the incorporation by reference therkeour
report dated November 8, 2010 related to our rewinterim financial information included in Fort®-Q for the quarterly period ended
October 2, 2010.

Pursuant to Rule 436 under the Securities Act 881@he Act), such report is not considered pag odgistration statement prepared or

certified by an independent registered public antiog firm, or a report prepared or certified byiadependent registered public accounting
firm within the meaning of Sections 7 and 11 of .

/sl KPMG LLP

Mountain View, Californie
November 8, 201



Exhibit 31.1
ELECTRONIC ARTS INC.

Certification of Chief Executive Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, John S. Riccitiello, certify that:
1. | have reviewed this Quarterly Report on Forn-Q of Electronic Arts Inc.

2. Based on my knowledge, this report does notaiorany untrue statement of a material fact or angtate a material fact necessary
to make the statements made, in light of the cistances under which such statements were madmisleading with respect to
the period covered by this repc

3. Based on my knowledge, the financial statementsoéimer financial information included in this repdairly present in all materi
respects the financial condition, results of operstand cash flows of the registrant as of, amdthe periods presented in this
report;

4. The registrar's other certifying officer(s) and | are responsiioleestablishing and maintaining disclosure cdstemd procedure
(as defined in Exchange Act Rules 13a-15(e) and1B§d)) and internal control over financial repogti(as defined in Exchange
Act Rules 13-15(f) and 15-15(f)) for the registrant and hav

a. Designed such disclosure controls and proceduresused such disclosure controls and procedutes tiesigned under ¢
supervision, to ensure that material informatidatieg to the registrant, including its consolidhbsidiaries, is made
known to us by others within those entities, pattidy during the period in which this report isig prepared

b. Designed such internal control over financial réipgr; or caused such internal control over finaheporting to be designe
under our supervision, to provide reasonable assareegarding the reliability of financial repogiand the preparation of
financial statements for external purposes in ataroece with generally accepted accounting princjj

C. Evaluated the effectiveness of the regis’s disclosure controls and procedures and presantbd report our conclusior
about the effectiveness of the disclosure contintbprocedures, as of the end of the period coveydhis report based on
such evaluation; an

d. Disclosed in this report any change in the tegig’s internal control over financial reportirftat occurred during the
registrant’s most recent fiscal quarter (the regigts fourth fiscal quarter in the case of an aimaport) that has materially
affected, or is reasonably likely to materiallyeadf, the registra’s internal control over financial reporting; &

5.  The registrar's other certifying officer(s) and | have discloskdsed on our most recent evaluation of internafrobover financia
reporting, to the registrant’s auditors and theiteemnmittee of the registrant’s board of directfws persons performing the
equivalent functions)

a. All significant deficiencies and material weaknessethe design or operation of internal contradiofinancial reporting
which are reasonably likely to adversely affectrbgistrant’s ability to record, process, summaad report financial
information; anc

b. Any fraud, whether or not material, that invaweanagement or other employees who have a signifiole in the
registran’s internal control over financial reportir

Dated: November 8, 2010 By: /s/John S. Riccitiello
John S. Riccitiellc
Chief Executive Office




Exhibit 31.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to Rule 13a-14(a) of the Exchange Act
As Adopted Pursuant to
Section 302 of the Sarbanes-Oxley Act of 2002

I, Eric F. Brown, certify that:
| have reviewed this Quarterly Report on Forr-Q of Electronic Arts Inc.

Based on my knowledge, this report does notaiorny untrue statement of a material fact or en#ttate a material fact necessary
to make the statements made, in light of the cistances under which such statements were madmisleading with respect to
the period covered by this repc

3. Based on my knowledge, the financial statementsoéimer financial information included in this repdairly present in all materi
respects the financial condition, results of operstand cash flows of the registrant as of, amdthe periods presented in this
report;

4. The registrar's other certifying officer(s) and | are responsiioleestablishing and maintaining disclosure cdstemd procedure
(as defined in Exchange Act Rules 13a-15(e) and1B§d)) and internal control over financial repogti(as defined in Exchange
Act Rules 13-15(f) and 15-15(f)) for the registrant and hav

a. Designed such disclosure controls and proceduresused such disclosure controls and procedutes tiesigned under ¢
supervision, to ensure that material informatidatieg to the registrant, including its consolidhbsidiaries, is made
known to us by others within those entities, pattidy during the period in which this report isig prepared

b. Designed such internal control over financial réipgr; or caused such internal control over finaheporting to be designe
under our supervision, to provide reasonable assareegarding the reliability of financial repogiand the preparation of
financial statements for external purposes in ataroece with generally accepted accounting princjj

C. Evaluated the effectiveness of the regis’s disclosure controls and procedures and presantbd report our conclusior
about the effectiveness of the disclosure contintbprocedures, as of the end of the period coveydhis report based on
such evaluation; an

d. Disclosed in this report any change in the tegig’s internal control over financial reportirftat occurred during the
registrant’s most recent fiscal quarter (the regigts fourth fiscal quarter in the case of an aimaport) that has materially
affected, or is reasonably likely to materiallyeadf, the registra’s internal control over financial reporting; &

5.  The registrar's other certifying officer(s) and | have discloskdsed on our most recent evaluation of internafrobover financia
reporting, to the registrant’s auditors and theiteemnmittee of the registrant’s board of directfws persons performing the
equivalent functions)

a. All significant deficiencies and material weaknessethe design or operation of internal contradiofinancial reporting
which are reasonably likely to adversely affectrbgistrant’s ability to record, process, summaad report financial
information; anc

b. Any fraud, whether or not material, that invaweanagement or other employees who have a signifiole in the
registran’s internal control over financial reportir

Dated: November 8, 2010 By: /sl Eric F. Brown
Eric F. Brown
Executive Vice President,
Chief Financial Office!




Exhibit 32.1
ELECTRONIC ARTS INC.

Certification of Chief Executive Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended $apter 30, 2010 as filed with the
Securities and Exchange Commission on the datehg@he “Report”), I, John S. Riccitiello, Chief Egutive Officer of Electronic Arts Inc.,
certify, pursuant to 18 USC Section 1350, as adbptesuant to Section 906 of the Sarbanes-OxleyoA2002 (“Section 906”), that to my
knowledge:

1. The Report fully complies with the requirementsSefiction 13(a) or 15(d) of the Securities Exchangeoh 1934; anc

2. Theinformation contained in the Report fairly mets, in all material respects, the financial ctiadiand results of operations
Electronic Arts Inc. for the periods presented direl

/s/ John S. Riccitiell
John S. Riccitiellc
Chief Executive Office
Electronic Arts Inc

November 8, 201

A signed original of this written statement reqdif®y Section 906, or other document authenticatiegnowledging, or otherwise adopting the
signature that appears in typed form within thetetaic version of this written statement requibsdSection 906, has been provided to
Electronic Arts and will be retained by ElectroAids and furnished to the Securities and Exchangm@i@ission or its staff upon request.



Exhibit 32.2
ELECTRONIC ARTS INC.

Certification of Executive Vice President, Chief Fnancial Officer
Pursuant to 18 U.S.C. Section 1350
As Adopted Pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002

In connection with the Quarterly Report of ElecimArts Inc. on Form 10-Q for the period ended 8apter 30, 2010 as filed with the
Securities and Exchange Commission on the dat®hg@he “Report”), |, Eric F. Brown, Executive Videresident and Chief Financial Officer
of Electronic Arts Inc., certify, pursuant to 18 OSection 1350, as adopted pursuant to SectioroPO® Sarbanes-Oxley Act of 2002
(“Section 906"), that to my knowledge:

1. The Report fully complies with the requirementsSefiction 13(a) or 15(d) of the Securities Exchangeoh 1934; anc

2. Theinformation contained in the Report fairly mets, in all material respects, the financial ctiadiand results of operations
Electronic Arts Inc. for the periods presented direl

s/ Eric F. Browr

Eric F. Brown
Executive Vice Presider
Chief Financial Office!
Electronic Arts Inc

November 8, 201

A signed original of this written statement reqditey Section 906, or other document authenticaticgnowledging, or otherwise adopting the
signature that appears in typed form within thetetaic version of this written statement requibgdSection 906, has been provided to
Electronic Arts and will be retained by Electroits and furnished to the Securities and Exchangmm@ission or its staff upon reque



